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From the Wave Swept Beaches of Atlantic City comes 
the call to the NOMDA Annual Convention—See page 60 
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reflects another! 











When you sell your customer a 
good product, you've already set 






the wheels in motion for a 






\ repeat sale for that product and 






for other products bearing the 






same brand name. 
That's why the name Webster's 







means repeat business. A 






recognized quality product like 
Webster's MultiKopy Carbon 


Papers associates your store with 








dependable merchandise. And 






when you feature MultuiKopy 
Carbon Papers with a “twin” 
product like Webster's 
MultiKopy Typewriter 
Ribbons, you're doubling the 










good-will and increasing sales. 





























WEBSTER'S MULTIKOPY CARBON WEBSTER'S MULTIKOPY TYPE- TEAMED-UP SELLING means more 









PAPERS are recommended by lead- WRITER RIBBONS set the standard and bigger sales . . . more repeat 
ing secretarial schools and out- for distinctive typing. They're long- sales, too, thanks to Webster qual- 
standing secretaries. Its exclusive lasting; woven of selected sheer cot- ity. MultiKopy Carbon Papers and 
scale edge measures the typing space ton for precision-sharp impressions. Typewriter Ribbons give you an 
on a page. Weights and finishes Color varieties and inkings to per- angle for suggestion-sales. They're 
are available for every office need. form the most exacting tasks. a natural for displays. 








Let Webster's merchandising specialists help you to 
sell MORE Webster's products with attractive dis- 
plays, newspaper mats, blotters and catalogs with 
your imprinted store name. Materials and expetri- 
enced help are yours for the asking. Just write: 


— 


Stock the profit line 


TER'S 
stock WEBS! RIBBONS F. S. WEBSTER COMPANY 


1ES 



















CARBON PAPERS 
DUPLICATING SUPPL 







13 Amherst St., Cambridge 42, Massachusetts 


Webster's warehouses in 
New York, Philadelphia, Pittsburgh, Detroit, Chicago, San Francisco, Cambridge 
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(TO THE WORLD'S PRINCIPAL MARKET PLACES) 





Office Appliances is a news and technical trade 
journal, serving the entire industry of office 
equipment. It covers the manufacture and dis- 
tribution of office machinery, office devices, office 
furniture, office supplies and the complete range 
of commercial stationery. Its comprehensive news 
reports of the industry and its valuable special 
articles upon subjects germane to its field have 
given it unusual prestige. It serves a clientele 
composed of managers and agents for the vari- 
ous office machines, devices and supplies, com- 
mercial stationery dealers and many of the 
largest corporations in the United States. It also 
reaches some dealers in forty-eight other coun- 
tries who deal in American office equipment. 


No person, firm or corporation either directly or 
indirectly connected with the industry the journal 
represents has any share in its ownership or 
voice in shaping its policy, which has in view at 
all times the best interests of the field it serves. 
it will answer any questions germane to its field 
to the best of its ability. 


Copyright. Contents covered by copyright, 1953. 
by the Office Appliance Company. 


Subscription Rates in the United States and its 
possessions—one year, $3.00; two years, $5.00; 
three years, $7.00. Canada and Pan American 
countries—one year, $3.50; two years, $6.00; 
three years, $8.50. Other countries—one year, 
$4.00; two years, $7.00; three years, $10.00. 
Single copies, 35c in the U. S. and its terri- 
tories; 50c in all other countries. 


Change of Address. Subscribers may have their 
mailing address changed as often as desired. 
Both old and new addresses must be given. 


Advertising Rates upon application. 


Entered as second-class matter, July 8, 1905, at 
the post office at Chicago, Ill., under Act of 
March 3, 1879. 


“Office Appliances” is registered in the United 
States Patent Office, Washington, D. C. 
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Department; B Wallsten, Manager Copy Department; 
Leonard Schimek, Assistant Manager Copy Department; J. 
H. Reardon, Promotion Consultant; C. W. Gilbert, Circula- 
tion and Business Manager; R. G. Johnson, Service Bureau 
Manager. 


EASTERN OFFICE 


G. C. Wheeler, Eastern Manager; J. L. Gallup, Assistant 
Eastern Manager; Room 1023, 100 E. 42nd St., New York 
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Published on the 25th of each month preceding the month of issue by The 
Office Appliance Co., 600 West Jackson Boulevard, Chicago 6, Illinois. Cable 
address: Applico, Chicago, Telephone: DEarborn 2-3206. 


ESTABLISHED 1904: Succeeding and embodying American Stationer, New 
York, established 1873, the original trade journal serving the stationery field; 
Typewriter Trade Journal & Office Systems, New York, 1904; The Office, 
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ness Equipment Journal, Chicago, 1908; Office Outfitter, Chicago, 1908; the 
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= So Ss aE ee eran These advertisements present the products of 
= : the leading manufacturers in each division of 
the industry. Because of the ground for honest 


: : 2 differences of opinion, the publishers obvi 
ously cannot undertake to guarantee trans 

: actions between advertisers and customers 

: They do. however, offer their services in re 


solving any disagreements which result trom 





relations established through the journal 
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A unting Syster Equipment 


Adding Machine Pa 


Adding Mact 


Ret t& Used 


Adhesives 


A Circulator A ers 
a & pboa r 
\ 
A Trays & Sta 
Autograpt ‘ 


Bankers Not 

t ing Mact 

is jer atalog : 
Binder Pe ’ 


f tape ' ' 
Box 
Book Case 


f kkeeping Mag 
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Brief & Zipper Cases 
Br 1 Mfg. C« 








Master-(r orp 
Meier } ‘ 
s , P . 
= Br 
Bulletin Boards 
Daver A. ¢ *& S ] 
I Ning Products ¢ 
K es, KE W 4 ‘ 
Business Forms 
\ Gd Co 
\ i » of N.Y 
Ame Dasshbook ¢ 


Cabinets (Office Machine Silencing 


ti Associates 


Calculating Devices 





K ible Typw. & Add, Mach. ¢ 
s in-Ward Mfg. Co 
Victor Safe & Equipment (« 


Caleulating Machines 











\ RK. ¢ Business Machines 
Barrett Adding Machine D 
B igt Corp 
‘ Multiplier Cory 
1 Ca Machine ¢ l 
M e Ca Machine (« 
s lL. 4 & Corot Ty 
Swift Business Machines Co 
Calculating Machines, Used 
K rypewr. & Add. Ma 
Shir Ward Mfg. « 
Calendar Pads & Stands 
Sta Calendar Ir 
Carbon Papers 
See K s & Carhor 
Card index Boxes & Trays 
\ Steel Equipment In 
\ ‘ File & Index ¢ 
" Metal Construction ¢ 
\ Steel Sales Cory 
Kh Mite ‘ The 
B Mf Div. Repul 
( S Equipment Cs 
( bia Steel Equipment ¢ 
( smestown Mfg. ¢ 
( W ' ke ('o 
Coa Metal Products ¢ 
( S ( & Sul y 4 
Hi O-N to 
I Methods Co 
I t Metal } n. 
Park Steel Pr I 
Kock Barnes ¢ 
s v-Walker ¢ 
Mig. « 
\ Mi ‘ 
Y in & Erbe Mf ( 


Card tndex Files, Expanding 
= f i 


Card tndex Files, Revolving 
1? i, I 
lia Safe Co., T 


Cash Boxes 


\ s Sales Corp 

‘ Steel Equipment ¢ 

( al Fire wifing ¢ 

a e & em & Supply ¢ 
leerle Steel Equip ( 
hKhockwe Barnes ( 


— 


Sash Register Parts 
} re ' 


I ( 


Cash Registers 
Is i 


Cash Tills 


‘ h lbrawer ¢ 


Casters, Caster Bearings, Slides 


| k { The 
Center Drawer Desk Trays 
‘ fre Metal Prod ( 
Chair trons 
Bi ( The 
‘ er-Keyworth ¢ 
Chair Mats 
Hi . I ricator ] 
(ft I n. W ’ 
Chairs, Folding 
\ ' k Chair 
] Ml ul P 
\ an Office Ka ‘ 
K M 7 ‘if ‘ 
Chairs, Office 
\ Seat ‘ 
\ | wis ‘ 
I Furr i Cort 
| Chair ¢ 
‘ l’os re ¢ i 
} 7 g Mfg. Co 
‘ } fing ¢ 
( Ray lAt } ( 
( Mfre. ¢ 
‘ wk W H ( air ¢ 
i Mfg. Cory 
iH ( The 
iH I B ng & Cha ‘ 
i" mn Chair Cor 
I Leather Furn. ¢ 
Cha ‘ 
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Maso Steel Products 
Milwaukee Chair Co 
Milwaukee Metal Furn. Co 
Precision Mfg. Co 

Royal Metal Mfg. Co 
Scerbo, Frank, & Sons, Ine 
Shaw-Walker Co 

Sturgis Posture Chair Co 
raylor Chair Co. 
Upholstery Lthr. Group 
Wells Chair Corp 


Chairs, Posture 
Aluminum Seating Corp 
Art Metal Construction Co 
Bright Chair Co 
Cramer Posture Chair Co 
General Fireproofing Co 
Gunlocke, W. H., Chair Co 
Hamilton Mfg. Corp 
Harter Corp., The 
High Pt. Bending & Chair C 
Imperial Leather Furn. Co 
lasper Chair Co 
Johnson Chair Co. 
King Posture Chair Co 
Maso Steel Products 
Metalstand Co 
Milwaukee Chair Co 
Milwaukee Metal Furn. Co 
Ohio Chair Co 
Koyal Metal Mfg. Co 
Sturgis Posture Chair Co 
Taylor Chair Co 
Wells Chair Corp 


Chairs, Tablet Arm 
Adirondack Chair Co 
Jasper Chair Co 
Wells Chair Corp 


Cheeks, Stamped Metal 
Dayton Stencil Works 
Force, William A., & Co 


Checkwriters and Signers 
Hall-Welter Co 
Safeguard Corp 


Clipboards 
See Arch & Clipboard Files 


Coin Bags, Trays. Wrappers 
Amer. Passbook Co 


Continuous Forms 
Hano, Philip, Co 


Copyholders 
Acco Products, Inc 
tankers Box Co 
Copy Right Mfg. Corp 
Hall-Welter Co 


Correspondence Trays 
Art Metal Construction ¢ 
Art Steel Sales Corp 
Cort Jamestown Mfg. Corp 
Currier Mfg. Co 
General Fireproofing C¢ 
Giobe-Wernicke Co 
Haskell, Inc 
Imperial Methods Co 
Maso Steel Products Co 
Metalstand Co., Inc 
Peerless Steel Equipment Co 
Sengbusch Self-Clos. Inkstand (¢ 
Shaw-Walker Co 
Valeo Co 
Weis Mfg. Co 
Wells Chair Corp 
Yawman & Erbe Mfg. ¢ 


Costumers 
Globe-Wernicke Co 
LaSalle Products ( 
Peerless Steel Equipmer ‘ 
Koyal Metal Mfg. ¢ 
Valeo Co 
Wells Chair Corp 


Covers, Loose Leaf 
Smead Mfg. Co 


Crayons 
K es, BE. W. A., ¢ 


Cushions & Pads, Chair 
Perfect R 


bher Seat Cushion ¢ 


Dating Stamps 
Force, William A.. & Co 
I n Marking 
Rivet-O Mf «% 


Desk Lamps 
Copy Right Mfg. Cort 
Wells Chair Cort 


Desk Name Plates 
Force, William A., & ¢ 
Rowles, E. W 4 Co 


Desk Pad Protectors 
Meier, Joshua, (« 


Desk Pads and Tops 
‘ ag resk Pad (« 
Meier. Joshua, Co 
Office Furt Whol Distril 
Wilson Jones Co 


Desk Pen and ink Sets 
Esterbrook Pen Co 
Sengtusch Self-Clos. Inkstand Co 


e! 





For the benefit of the subscribers the lines 
advertised in this issue are here classified. 
Many of the reauirements of the modern busi- 
ness office are represented. Should subscribers 
be interesrec in any article of office eauip 
ment not listed here, they are invited to com- 
municate with the service bureau, through 
which the information will be promptly and 
cheerfully given by letter without obligation. 


Desk Side Files 
Amberg File & Index Co 
Cole Steel Equipment Co 
Rockwell- Barnes Co 
Yawman & Erbe Mfg. Co 


Desk Trays 
See Correspondence Trays 


Desk Work Distributors 
Advanco Products Div. ASE 
Globe-Wernicke Co 
Lyon Metal Products, Inc 
Victor Safe & Equipment Co 
Wilson Jones Co 


Desks 
Alma Desk Co 
Art Metal Construction Co 
Bentson Mfg. Co. 
Columbia Steel Equipment Co 
Corry -Jamestown Mfg. Corp 
General Fireproofing Co 
Haskell, Inc 
Imperial Desk Co 
lasper Desk Co 
Leopold Co. 
Myrtle Desk Co 
Peerless Steel Equipment Co 
Scerbo, Frank, & Sons, Inc 
Shaw -Walker Co 
Standard Furniture Co 
Victor Safe & Equipment Co 
We Chair Corp 
Worden Co The 
Yawman & Erbe Mfg. Co 


Diaries 
See Memo Book 


Dictating Machines 
Creseent Industries 
Pentron Corp 
SoundSeriber Corp 


Dietating Machines, UseJ 
Shipman-Ward Mfg. Co 


Drafting Instruments & Equipment 
‘ 


Thru Ruler Co 
Cardinell Corp 
Haskell, Inc 


Drafting Tabies 
er 


gineering Mfg. Co 


Drafts, Notes & Receipts 
Duplicate Receipt Book Co 


Drills, Paper 
Smead Mfg. Co 


Duplicating Machines & Supplies 
Addo Machine Co In 
tuckeye Ribbon & Carbon (« 

> Mie. Cor 

nhbia Ribbon & Carbon Mfg. (x 





(Cort The 
Ink Specialties Co., The 


Pa 


old Supplies Co 

Mittag & Volger, Inc 

Old Town Corp 
Peerless-Imperial Co., Ine 
’rint-O-Matie Co., The 
‘jueen Ribbon & Carbon Cx 
Queen Systems Corp 

Smith, L. ¢ & Corona Typws 
Speed-O-Print Corp 

graph Co., The 
Victor Safe & Equipment (« 
Wolber Dupl. & Supply Co 


Duplicating Stencil Files 
Atlas Stencil Files Co 


Endorsing Machines 
Commercial Controls Corp 


Envelope Openers 
Mackenzie Arnold, Ine 


Envelope Sealers—Envelope Openers 
Comme il Controls Corp 


Envelopes 
Justrite Env. Mfg. Co 
Northern States Envelone Co 
Quality Park Envelope Co 
Wilson Jones Co 


Envelopes, Plastic 
4 ner. G. J o 
Aigner In 
Markilo Co 
Meier, Joshua, Co 


Smead Mfg. ¢ 





Eradicators, Ink 
Carter Ink ¢ 
Erasers, Blackboard 
Rowles, E. W. A., Co 


Erasers, Rubber 


Roberts. Weldor Rubber Cx 


Expense Books 
teach Publishing ¢ 
Boorum & Pease Co 
Eyelets & Eyelet Fasteners 
Rivet-O Mfg. Co 


File Boxes, Fibre Collapsible 
tankers Box Co 


Diebold. In« 
Cilobe-Wernicke Co 
a e System & Supply Co. 


(Continued on page 6) 








(Continued from page 5) 


Filing Cabinets, Insulated 
Herring-Hall-Marvin Safe Co 
Meilink Steel Safe Co 
Mosler Safe Co. 

Shaw-Walker Co 
Victor Safe & Equipment Co 


Filing Cabinets, Metal 
Advanco Products Div, ASB 
All-Steel Equipment In« 
Art Metal Construction Co 
Art Steel Sales Corp 
Bentson Mfg. Co., The 
Berger Mfg. Div. Republic 
Cole Steel Equipment Co 
Columbla Steel Equipment ( 
Corry-Jamestown Mfg. Corp 
Dorset Steel Equipment ¢ 
General Fireproofing Co 
Globe-Wernicke Co 
Guardsman Safe Co 
Home-O-Nize Co 
Invincible Metal Furn. Cy 
Keystone Steel Equipment ¢ 
Parker Steel Products Co 
Remington Rand In« 
Rockwell- Barnes Co 
Shaw-Walker Co 
Steel Furniture Mfg. Co 
Top Flight Products Co 
Victor Safe & Equipment ¢ 
Weis Mfg. Co 
Yawman & Erbe Mfg. Co 


Filing Cabinets, Wood 
Globe-Wernicke Co 
Imperial Methods Co 
Wels Mfg. Co 
Wells Chair Corp 


Filing Supplies 
Acco Products, Inc 
Advanco Products Div. ASB 
Aigner, G. J., Co. 
Algner Index Co. of N. Y 
Amberg File & Index Co 
Art Metal Construction (: 
Art Steel Sales Corp 
Barkley, C. L., & ¢ 
Corry-Jamestown Mfg. Corp 
Globe-Wernicke Co 
Guide System & Supply Co 
Imperial Methods Co 
Justrite Env. Mfg. Co 
Northern States Envelope Co 
Oxford Filing Supply Co 
Parker Steel Products, In 
Quality Park Envelope Co 
Kockwell- Barnes Co 
Shaw-Walker Co 
Victor Safe & Equipment Co 
Warshaw Mfg. Co 
Weis Mfg. Co 
Yawman & Erbe Mfg. Co 


Fountain Pens (incl. Ball Pt.) 
All-Rite Pen Inc 
Esterbrook Pen Co., The 
Parker Pen Co 


Gummed Cloth Rings 
Aigner Index Co. of N. ¥ 
Warshaw Mfg. Co 


Hardware, Office Desk 
Nat'l Lock Co 


in and Out Boards 
Lit-Ning Products Co 


Index Card Signals 


(See Signals, Index Card 


Index Tabs 
Aigner, G. J., Co 
Aigner Index Co. of N. Y 
Amberg File & Index Co 
Barkley, C. L., & Co 
Globe-Wernicke Co 
Graff, George B., & Co 
Guide System & Supply Co 
Markilo Co 
Master-Craft Corp 
Shaw-Walker Co 
Victor Safe & Equipment ¢ 
Warshaw Mfg. Co 


Inks, Adhesives, ete. 
Carter's Ink Co 
Fulton Marking Equipment ¢ 
Ink Specialties Co., Inc 
Parker Pen Co 
Rivet-O Mfg. Co 
Union Rubber & Asbestos Co 


Inkstands 
Cushman & Denison Mfg. Co 
Sengbusch Self-Clos. Inkstand ¢ 


Label Holders 
File Aid Sales 


Labels 
Imperial Methods (\ 
Oxford Filing Supply Co 
Smead Mfg. Co 
Warshaw Mfg. Co 
Wells Chair Corp 


Ladders, Library, Store & Vault 
Cotterman, I. D 


Leather Goods 
Bristol Mfg. Co 
Can Pro Corp 
Stebco Products 
Stein Bros 


Letter Trays 
(See Correspondence Trays 


Library Equipment 


All-Steel Equipment Inc 
Corry-Jamestown Mfg. Cort 


6 





Lithographed Continuous Forms Neva-Clog Pro I Signals, Index Card 
I ( \ r Safe & | ‘ G 7’. G rR B ( 
Lockers & Storage Cabinets Parcel Post & Postal Scales ¥ Safe & Equipme ‘ 
\ Steel F : I , ' 3 
yuiy I ‘ e al ¢ s « { Signs, Changeable Letter 
\ al ( Hanson Secale « Daver ( & 5S I 
K I Paste ae = Ww. A. 
‘ j M ‘ Ss Ink A Slide Rules 
S } ‘ . } Mfg. ¢ 
4 WW ) Pen & Ink Sets 
\ , ‘ S Desk P & I s Smoking Stands, Office 
” ~ } ‘ >, el — I ~ ‘ } » i 
+ ; F n ! onarpeners Royal Metal Mfg. ¢ 
_ ' ‘ . P ‘ ‘ 
\ wna ‘ 
‘ Mig. « " 
k ure ‘ Pencils, Mechanical Sorting Devices 
. Pp \ File & I 
Loose Leaf Books & Devices hing i 
; ker J ‘ \ : uD 
‘ f Co 
I ( Y Pens, Steel Yaw x Ert M 
‘ 
‘ ~ = ( I " Co Spindle Files 
\ ‘ 
‘ Pins and Pin Containers 
) x I ‘ 
Mt } Stamp Affixers 
Loose Leaf Metals : . : 
Ria Pilatens, Typewriter, ets 
‘ - W w 4 Stamp Pads 
‘ k « 
Loose Leaf Sheet Covers. Plastic Postal Meters I \ ‘ 
( ‘ ( ( I ‘ 
I ( . K o ( 
. Posting Trays & Stands 
os s t \ «& 
‘ I ) 
I ‘ Presentation Covers Stands for Office Machines 
‘ } & J ATL-S 
Loose Leaf Tray Binders ~~ ‘ ; I t } : 
RR p Vr ‘ , = ii} ‘ 
: I L,. ¢ ( 
| ‘ Priee & Sian Markers G . ‘ 
W 1 \ & «{ li ‘ 
| Ml Ce iH o ( 
Mail Bags, Canvas or Leather ss RAL M . ; 
‘ on Ml ~ s 
. Publications M ‘ 
Mail Distributors AL SD ~ \\ Mir ‘ 
a - . As Punches rin t . 
\ ‘ \V ‘ ‘ 
I I 
‘) & ' ‘ 
‘ I x ( \ 
Mailing Mathines “xs . —— 1 ey ‘ene 
i { ‘ ‘ W ‘ 
Blank B ‘ “ . 
Manifold Books & Business Forms } " ! 0 Ma M . 
| | ‘ © ¥ ‘ N J ] 
‘ . ; 
Map Tacks ’ ‘ 
Graff, G Ribbons and Carbons 
‘ , encils 
saline tientons A : I © c as il Ge ass - 
\\ & ¢ ( Ink ¢ Stenographers’ Notebooks 
Marking Pens, Laundry > sw 2 se ~- Reece | 
S e . ik m& Mit Co. Prox }’ 
ox A) ‘ 
Matched Office Suites S ( 
] ( i \ Stools 
I & Ss | 0 I n ¢ ! Mi ( 
=] } ‘ I il « ii I 
a) R & ¢ ‘ Ml . l’ru 
Memorandum Books t Ivypew ( K Mr ( 
. ~ | ‘ kK K y \ ‘ ‘ 
+ ¢ ( i I ‘ : 
B ( s W M ‘ Storage and Transfer Cases 
\ ‘ — All-s Equipt 
\ S. Type M ‘ \ ] « | ‘ 
\ FS. « \ ‘ 
Memorandum Devices . ! 
‘ f rT . : . ° = . I 
‘ ‘ \ ‘ Rubber Bands ; c 
, | , ~ ! CL, & ¢ 
t = t ‘ | Co \ 
Metal Badges, Checks, Tokens j ; Div. R 
. S ‘ Rubber Stamp & Plate Mia. Mechs ; e 
t ( Steel I ‘ 
Metered Mail Systems ' , . ( \ 
I f 
‘ ‘ Rubber Stamps 1) 
J \ & M ‘ P 
Moisteners ‘ 
ke ( 
R oO Mi ( Rubber Type G & S . 
S ( ( W \ & « iH s ( 
Nameplate Labels P , mA wcll ~ ~ “- ° ‘ 
\ ( ft I Rulers, Transparent | .. ; ( 
Noise Reducing Equipment —* I M i 
‘ ‘ Safes, Office = . ! 
\ NI , ‘ . . Mr 
Numbering Machines } - p ‘ | si } 4 t 
I \ & « ’ ‘ I I ( ; > 
' ‘ S } R 7" 
t vt ( ) , t I ( 
~ K \ & « ( ~ ( “ ; 
Office Furniture Sectional Units ‘ ! ( \ 3 
‘ é 
( s } ( Sa ‘ 
; . - ‘ re P ) s & Vir 
tock B ( { ‘i ~ ‘ pl 
eM . , Store Fixtures & Equipment Se 
Office Furniture Warehouse Wholesalere Mi k 8 S ( \ ce : B 
or | "\ bic " ‘ 
} 
Office Partitions and Railings : K strong Benes, Fire Protected : 
( aS ‘ - : 
s Walk ( H M S ‘ 4 
Office Printing Outfits Safe & |} ( M s Safe ( 
W ‘ & « \ . & Eq ‘ 
MI , 8 ‘ Sales Representatives Available C 
Pads, Figuring Tables Tel 
l & i Sand Urns : . . ‘ 
p BR i ‘ ( S I : 
‘ , , \ , 
Paper Scales, Postal - . ( 
F a vn 
‘ Scrapbooks M on : . . 
Paper Clamps ( \\ k ( : ’ 
; ' Ml K Mfg. , 
r M ‘ : , T : 
I Ss a, - , . : 
& Mi r Shelving \ & | - 
k I ( ~ } \ ‘ ~ 
\ 
Paper Clips L bs ( Tie 
( Vl Mt , : . 
an & I t 
L r - Nt / Tables, Folding Tin 
wh ‘ m ve, ¢ . . 
+ ; p : Tris 
Paper Fastening Machines . S - eee ne Masttane T ; 
ee | ! , yp 
.. ( Shows & Exhibitions Typ 
. Fi Continued bottom page 7 ‘ 


OFFICE APPLIANCES, June, 1953 on 


The rate for classified advertise- 


’ | ments is fifteen cents a word, mini- 
WANTS & FOR SALE wen ecee= 
order. Add six words if box address 











; is used. 
SALESMEN AVAILABLE SERVICE MANAGER AVAILABLE 

SFUL SELLING EXPERIENCE—systems SERVICE MANAGER, married, experienced mechanic on 
re, insulated, microfilm and stationery typewriters, adders, duplicators, Vari-typers, some_ cash- 
osition with substantial dealer in any registers, capable of independently managing service depart- 
co ae ates I ar presently located in ment or office equipment store Available in near future 
er wy th outstanding systems, f rn ture for steady employment First-class references available. 

Box F-5 care Office Appliances, Chi Box F-51 care Office Appliances, Chicago 6 





~~ - — ae SERVICE MANAGERS WANTED 
EARCUTIVES WANTED 








ADDING MACHINE AND TYPEWRITER FOREMAN 




























































































M N ABILITY to completely manage Office WANTED—Competent, sober, qualified on all makes ma- 
ent Business in mid-Western city of chines Opportunity to share in department business to 
tion of ability to operate and expand qualified man. Top wages; midwest location Long estab- 

t opportunity to acquire substantial lished business. Replies confidential tox T-149 care Office 
I 
te details about your record and con Appliances, Chicago 6 
re. Write to T-142 care Office Appliances, — 
L ‘ t ilars , pas ies OFFICE MACHINE MECHANICS AVAILABLE 
| re eT ee hen on ty Wag SWISS ACCOUNTING MACHINE MECHANIC AVAILABLE. 
spy a ee a 2 7. ental Age 29, wide trade knowledge, 10 years’ experience. Seeks 
ean 1 1 nani Se ae Ne th h leual position as service mechanic this summer or autumn. Cali- 
eh a. a patey aris comin tesenent fornia preferred. Employed at present as foreman in ac- 
angen f id. , <= vs 2. i 1B : on bl counting machine factory Please send detailed offers to 
re i@’i¢ hey ieT t ‘ ‘ P| li rie . 5 ° . 
. pach: de a Sepp Annen-Hasler, Bartlegrosch 485, Vaduz, Liechtenstein 
letter full details of experience, educa — te en 
i ge ge ADDING, TYPEWRITER MECHANIC, 17 years experience, 
Ox —_ ce Appian Family Man, Age 35, Christian. Box T-158 care Office Appli- 
_ ances, Chicago 6 
I> for new division of established com a — - —— 
eel office furniture. Responsibility will OFFICE MACHINE MECHANICS WANTED 
le esign, sample or model making, and com —— : - eee a ete ee mmangen _ . 
ess Send complete information as to WANTED: EXPERIENCED SERVICE MANAGER capable of 
experience Address T-144 care Office servicing all makes adding machines and typewriters. Quali- 
( fied to instruct one student mechanic. Knowledge of Rem- 
ington Bookkeeping Machine, duplicators, and dictation 
SALESMEN WANTED machines desirable but not requisite. Good health and per- 
x I OFFICE MACHINE SALESMAN Smiti sonality a must Qualify for bond at our expense Excel- 
re ng, Wolber duplicator and others lent pay in ideal western city. Box T-150 care Office Appli- 
member Executive Furniture Guild ances, Chicago 6 
Adequate Salary plus commission. Write on ~ : ge : 
imily, age, ete. Box T-145 care Office ADDRESSOGRAPH EQUIPMENT: Prefer additional factery- 
f trained man on Models 1900-6300-2609. Also an older me- 
‘ rir chanie for 2200-6200 in our shop We are the largest inde- 
\ ¢ » tr to ¢ f<« sO ivite - > - ’ 
weg RB 44 , pee “dy - ‘ a _—" pendent dealer in California Established 1933. Addresso- 
- ae nO With a =". of a” aiaees graph equipment only Salary Hutchinson Addressing 
e employ 12 people lave ore Machine Co., 1233 South Olive Street, Los Angeles 15, Cali- 
Our expanding organization needs sales fornia 
nd outside and experienced typewriter - twee a EE 
mechanics Our key executives have ADDING MACHINE AND TYPEWRITER MECHANIC 
mpany for 15 or more years and have WANTED—Steady, sober man, service all popular makes 
YOUR future with a growing Company Good wages and working conditions Close to Chicago. Give 
I oo - £ 
rea Write to R. H. Stockwell when you full details in reply., Confidential. Box T-151 care Office 
rnia or for further information Stock Appliances, Chicago 6 
& | Bernardino, Calif _ ~ < ee eager ncee o . : 

— ; — or £7 ¥ WANTED FOR SMALL REPAIR SHOP. Experienced Man 
LN ea represt ix TE. Nr Omprere sme who can work on both typewriters and small adding ma- 
FI rah iS and EQ a, ME: v7 ew ~“ oe chines. This is a permanent job with good salary and ples 

PP > Unity . y at large with _—— * int working conditions. Standard Adding Machine Co., 1548 
ed for aggres ive salesman If as (Gratiot Ave., Detroit 7, Michigan 
tae Knoxville Business Machines Con 7. ~- a 
St Knoxville, Tennessee TYPEWRITER & ADDING MACHINE MECHANIC: Steady 
ed quality line of steel files, cabinets employment, liberal proposition One with sales ability pre- 
Territories available in Northeast ferred but not necessary Muncie Typewriter Exchange, 
ils write T-146 care Office Appliance . Muncie, Indiana a a ee 
WANTED—EXPERIENCED Typewriter Service Man. Per- 
\ TYPEWRITER AND OFFICE EQUIP manent employment with good salary and bonus to right 
. \ WANTED Wonderful territory for man Linxweiler Office Supply Co., Decatur, Illinois 
xas Ideal for oung man who want cn Gallia Ces Siete ea in. Oh. ae 
faat awieaeiinas trea Must have car MALE HELP WANTED: Typewriter Mechanic, experienced 
nd Travelin: Expenses Write Box all makes, good pay, vacation, Royal Agency. MacTaggart- 
ances, Chicago 6. Hoffman Co., Port Huron, Michigan, 07 
NITY for honest, ambitious sales and TYPEWRITER AND ADDING MACHINE MECHANIC, top 
t growing company in California. Lead pay permanent position, good working conditions, Type- 
nteed salary nd percentage on net vriter Service Company, 118 Third Street NW, Albuquerque, 
preferred State qualifications in full New Mexico 
photo with application. Bond required REDSERASTERT. ATaTaTeers BE ASVENTRTE oan Gleneaned 
| imi aa EXPERIENCED ADDING MACHINE and Typewriter me- 
Ro st . chanie Good salary and permanent position for right man 
‘ on or Addressing eer sales Collins, 319 Dekalb Street, Norristown, Pennsylvania 
ter? ory (C‘ommissior an adr A as — - = — 
W. Star} Portland 5. Oregor WANTS AND FOR SALE, Continued on page 8 
atinued from »5 Mittac & Volger. I Typewriters, Mfrs. of Vault Steps 
M : Norta PD ‘ ‘ Alien, R. ¢ Business Mechs Cotterman, I. ID 
lephone A , Pememmther ¢ Remington Rand Ine , 
‘ - ote 4 Royal Typewriter Co.. Inc Visible Systems Equipment 
“ owe Smith. L. @ & Corona Typw Aigner, G. J., Co 
' WW r (o Neahewmeand ¢ md - ' Aigner Index Co. of N. ¥ 
> > rd Mf ‘ . Art Metal Construction (« 
, \\ s Co . um 4 Penns ms 
b Tacks Typewriters, Rebuilt & Used wed & Pease ¢ 
Typewriter Covers Regal Typewriter Co lebold, Ine 
s Ward Mf ‘ R able Typw. & Add. Mach. ¢ os y be aie r. Lng 
ket Mold Typewriter Cushion Bases & Knobs esniiy an-Ward Mfg. Nat Blank Baok Co 
\ Step ¢ Remington Rand Inc 
4 H & Fe ( Upholstered Furniture Shaw-W tiker Co 
Imperial Co., I ae aver Furniture Corp Victor Safe & Equipment Co 
R BE. W. A., ¢ Bright Chair Co Wilson Jones Co 
T Tables s Ward Mfg. ¢ Grand Rapids Lthr. Furn. ¢ Yawman & Erbe Mfg. Co 
s } Cort Huntington Chair Corp 
Clock ’ Typewriter Cushion Keys ~ peri ul — Fur Co Waste Baskets ; 
Me WW Mi P faso Steel roducts Art Stee Sales Corp 
mming Boa ; Royal Metal Mfg. Co Cole Steel Equipment Corp 
Typewriter Parts & Tools Seerbo, Frank, & Sons, Inc General Fireproofing Co 
T Fyece ‘ i aving ¢ Wells Chair Corp Globe-Wernicke Co 
an-Ward Mf co Goodfrend Metal Products Co 
ypewriter Clea Material “ Patent Accessories ¢ Upholstery Materials Haske Ine 
Typewriters Masland Duraleather Co Shaw-Walker Co 
he ict | tery Leather Group Wwe Chair Corp 
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Continued 


THE HARD TO GET BUSINESS 
types of businesses, is our m: 
Texas, New Mexico, and Ariz 

a job serving as direct fact 
manufacturer that permits 

ing. Line must have essentia 
local stock service Felix ] 

El Paso, Texas 

SAN FRANCISCO SALES OR‘ 
specialty for all types of cor 

for one additional line Ha 
ment Prepared to sell and 
manual, electrical or electror 
cessful operation Work Fre 
Address Box F-52 care Office Ap] 
SOUTHERN MANUFACTURI 
lines for sale to commercia 
dealers. tox F-53 care Office Ap} 
LINE WANTED: Office and 
steel or wood. Cover metrop 
New Jersey, best account | 


ances, Chicago 6 





JOBBER ITEMS WANTED 
supplies wanted to distribute 
machines and supplies in 
ing territory. Donald F. R 
apolis 15, Minn 





DUE TO A RETIREMENT, we 


to represent us only calling 
and college store trade in \ 
lina, Georgia, part of West \ 
with our well established linge 
paper products Prefer mat 
giving age, experience con 


ences American Pad and Pape 


chusetts 





LARGE MFR 48 vear 
sires Sales Representative 
ing experience, territory ds 
Mass 





(est 





AIL 


OFFICE SUPPLY and Equipn 
erated for eighty years Lot 
population. Sales over $120,00 
cent. Established account \ 
ances, Chicago 6, for partic 











FLOURISHING STATIONERY 
ness established over 40 year 
city. Annual volume well 


ness Clean stock, standard 


Appliances, Chicago 6 


FOR SALE: OFFICE SUPPLY 
in Southwestern state P 
years Prominent location 
tialities unlimited. Inventory 
ing price $7,500 Ideal for 1 
of illness tox T-154 care 
AVAILABLE AT ONCE re 
ing typewriters, adding macl 


Minne 


in the thickly populated garder 
over 40 years Valuable frar 
location (50 ft. from P.O.). 1] 
abie stock already assemble 


departments, which may or 
business Proprietors 
right person. Address T-1 


retirir 


BtYy 
Moder 


stand 1? 





MATERIALS 


LUMBER, WALNUT, 51 





Han oy 


Common and Better, Rough A 
per thousand ft. Selects: $280 
$315.00 per thousand ft. Can K 


sand ft All prices F.O.B. Our |] 
MFG. CORP. J. J 
NEvada 8&-7600 


Sears st 








a aoe CATALOGS 
WANTED CATALOGUES OF 
nature by new firm to t 
T-141 care Office Appliances 
ie Lis 
WILL SELL CHEAP list 
office appliance dealers Al 
and adding machine dealer 
Kraus Co., 48-02 48rd St., W 





cater 








ADDING MACHINE 
LARGE STOCKS of new ar 
Machine Parts availabl Q 
parts upon request I A. De 
land, Calif 





FOR SALE AND WANTED 
ELLIOTT-FISHER, Burroug! 
Calculating Machines, Compt 
writers, and fanfold mac! 
Office Appliance Co., 1930 We 
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USED EQUIPMENT 
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ype 
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‘ISHI AND SUNDSTRAND macl Comp 
rr ghs, Friden, Marchant, Monrose ito 
vriters Adding hine 
re sold rented re Teeter-V rs! Co 


ikee 3 Wis 


BOOK KEEP MACHINES wanted 0 Class 


r hines, with type riter nd fr eed car 

4/ ) serial number 00 M Adding 

l lators, Comptomet Advis and 
iffice Machines I: 619 Pine 5S S Lou 

Addressographs Gray types speed mats 
binets Send n 1 & erial N Ad 
{ of Calif 618 n St : Frat 
RICKED FOR QUT ALI 


ALL) NEW SUNDS'I \ 1) BOOK MPI 


ACHINE Port le Electric Mode i3h ser T R500 
rontteed list 3 col I nd } ¢ col 
ter ibtr t with credit W « ip 

! t ivy duty model gn 1 cal 
lator Ss nds Daltons \I ! | LIABLE 

YPEWRIT Adding Machine ¢ \ roe St 
gO 6 

RROUGHS I OK KEEPING LA‘ {INES \ Model 

gT ind 5 ‘a ¢ serial nut é nda n aeé request 
otatior I ness equ pment ¢ 60 VW ned, De 

’ 26 \l 

ANTED TO 1 ' Late model El Fisher eping 

i billing machines. Must be overt 000 ser number 

& T. Office lachine Co 605 W \\ gzton St ( izo t 

ATIONAL 2000 & 000 Class, Burt t Be é e! Cal 

tors Addre ing Machines, B gl & Sold Send full 
ription. Pat American, 1225 8S. © ‘ Lo AY 

RROUGH BANK POSTERS n ‘ 31302 i 4 model 

AL pteed ft y at inbelievir ‘ pr Reliable 

pe riter & Adding Machine C \ Mor es fe 

£ f 

ANTED ALI MAKES calculat dding 

te ma ! d erial number and iding cay nte! 
nal Off Appliances Ine 326 6 OB dwa ve Yor! 

v. Y 

OSK-OU'7 0 New Ribbonwrite S al nal and 
p . t tes carbon paper > nee cc! mqull 
cs Bleur Montreal, Q 

ANTED TO BUY Sundstrand eeping ¢ 

1 », * i Db. Give complete 1 ‘ mbe ize 
mt il 1 ner front feed oT ! feed It ri t onal 


Ime $26 Broad New Yor N \ 
HOPKINS, fl Fisher mington 


and everything eo é inery 
serial number and é ll te highest 
itional 


N. } 


S MOON 


\ é 


Office 


NCR B eping nd Billing 





Burt ighns ofr . 

( l lators, Comptometer Adding Ma et 
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4 n tometers, all make itor mt 
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] Minnesota 

ERS SOLD WANTED. Addressogr Grapl 
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State of the Industry ---+-+-:: > 


@ Coming of Age. The 


@ Who's Correct? 


= Boost 


® A Case 


OFFICE 


jrowtn of the stationery and 
idustry is m mifested in mar 
> apparent t ose who are a 
n activit of the outstand 
msion. Re eal meetings ol 
yas n 1s 621 (No. 4 at 
mts. But even years young 
tional Office Furniture Associa 
eland convention attracted more 
ndants re than half of them 
nt NOFA nvention site at the 
chicago i the making. Our 
th, in Canada, during the month 
zeable conventions, those of the 
Machine Dealers and the Sta 
nada, In 
1ctivit it a reflection 
panion industries which de 
f the ‘e for their ver: 
e fina experts in the na 
r im tf the budget in 
ind not even next year. Any 
frov 1 upon 
nber mmerce of the 
that the Federal budget can 
11 ‘54 without retaining the 
1at organization claims that 
n the Truman budget actually 


it endan 


enditures can 


yerin 





the rest ls paper 
sists the C. of C 


be cut 


jy national safety 


juction could leave a cash surplus 
». of C. further asserts 
» bad the best minds JOV 
umber F merce cant get 
e the taxpaye 1 tax redu 
for Fair Trade. é ifornia State 
anim Ou: ipheld that state 
ed that the Federal McGuire 
egmar e.’ The effect of 
> the non mer clause in the 
Act bindir interstate 


for 
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Tax Reduction. 
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e t one and the 
it { i] atte thurs 
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$ rainbov 
rte thot a 
taxes la 
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AR tay redu ~+ y 
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ng power, re 
rage tnruilit and 
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pears repetitior 
the mother c 
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® Growing Old in Years Only. There are many 
vigorous oldsters in our industry. For example, we 
note that Jim Armington of the New England ag 
elers Club at the age of 83 submitted some 90% 
the material used in a recent bulletin Recently . 
Kansas City one of the most vigorous attendants 
during the NSOEA District No. 8 sessions was Robert 
S. Crowley of Crowley-Reuter Stationery Company. 
At 84 he is still playing tennis almost daily. This 
spry “youngster” reports at his desk faithfully 
Learning the printers’ trade when 21 he has been 
1ctive with the present firm since 1914. 

We salute men like Messrs. Armington and Crow 
ley whose age is merely a numerical assumption 


® Following Eisenhower Example. Golf outings 
have become part and parcel of the recreation cal 
endar of this industry. The Stationers Golf Asso 
iation of New York is a notable example. Likewise, 
the various travelers’ club organization depend on 
the golf links as a rallying point for their summer 
programs of good fellowship. Those whose con 
ciences bother them about deserting the desk for 
the golf tee can take heart in the example set by 
ur president, Dwight Eisenhower. He practices golf 
1 means of keeping physically and mentally re 
freshed between the crushing rounds of affairs of 
state _ The admonition to us less important mortals 


COS 


Good Reading this Month...... 


Page 11. Here's 


YS ¢ 
Ae 


seems to be, Go and do likewise 


complete coverage of the NOFA convention 


n Cleveland. It's a pictorial report along with text recital 
what was done and said at this seventh annual meeting 
a fast-growing organization. Personalitie exhibit pic 
tures and exhibit discriptions are all included in the section 
, h every attendant at the convention will wish to read 


Page 28. Jack Weiner of Belmont Typewriter Service Chi 





170, has discovered how to get rental machines back on 
me. He uses Autograph plate ther dealers can profit 
the plan 
Page 29. Profile jealer—three fa *ked pages drawn 
m the Office Appliance: irvey he industry. The 
iphic charts tell where the deal e located, the vol 
ne of business done, what ns they belong to 
Page 32. Promotions have le i to progr the Phillips 
Juipment Company Ha irg, F Read about this 
cessful firm's advertising plar 
—_ 33. Irving Settel tells how et the t out your 
rertising in another of the hel; Ad-Viser articles 


month 
JTL 


Tir 

mer 

Page 36. The Modern Display ss r es ideas on how to 

yain extensive sales from inter and how one 
se: xtures to profitably “A hergood 


page 40. reports from NSOEA 


inta, San 
\ntonic eg ind Kansas City, M 
e.g 50. The National Associatior e Stores recently 
; 30th convention in New York More complete 
verage of a sseatiee importar ndustry 
Page 60. The National Office Machine Dealers Association 
preparing to meet at Atlantic City, NJ. It's a Boardwalk 
evue of interest to dealers, manufacturers and salesmen 
1 four-page section é he program and 
libitors along picture f the personalities and 
“ ‘ +} . 











MAINSTAYS OF NOFA 


V. L. Caldwell, national president; John R. Gray, executive 
director, and Gilbert Sternberg of Cleveland, convention 
general chairman, worked together to achieve the tremen- 
dous success of the recent Seventh Annual Convention. Mr. 
Caldwell has been re-elected to serve another year as 
president. (Office Appliances photo.) 
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NOFA Reaches New Attendance, 
Display Heights in Cleveland 


Regi tered for 
oY. &. Caldwel 
ago Selected as 
ention Site 


g THE SEVENTH ANNUAL convention-exhibit of the 
National Office Furniture Association in Cleveland, 
Ohio, April 26-29 concerned itself, as predicted, with 
the hard facts of business in a practical, down-to- 
earth manne! 
This was 
them« H 


onvention placing the emphasis on the 
Improve Your Business,” and in the 
record number of exhibits it provided an opportunity 
for intimate contact with the manufacturers and in- 
spection of the latest innovations in office furnishings. 

Know-ho' 1.ddresses on the opening day did much 

clear u] me of the perplexities concerned with 
nstallations and selling in today’s market. 

Busine: ions held at the Statler Hotel and ex- 
hibits placed in Cleveland’s spacious Public Auditorium 
yutdid all edecessors in breadth of attendance and 
trations totaling more than 2,000 in- 
ition by more than 1,000 leading dealers 
l United States and Canada. Viewing 
time for the exhibits totaling around 140 was ample 
and programmed activities were well attended. 

In all particulars it was felt by the attendants that 
NOFA ha me of age.” Thus the new association 
year is awaited with enthusiasm and officers anticipate 
la! here of activities 


aisplay Re 
cluded part 


throughs 


Move Headquarters 
Final de ion was made at the officers’ conference 
rda pril 25, to move the national headquar- 
ters office to Chicago or its environs as a central loca- 
tion and t have the convention in that city as a 
permanent feature. The 1954 convention will be held 
Hotel on May 9-12 with ample exhibit 
booths and rooms for 1,000 registrants 
available u er one roof 
Spearheading the smooth operations of the conven- 
ion were the efforts of President V. L. Caldwell of 
John Wanamaker, Philadelphia, Executive Director 
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John R. Gray and Convention Chairman Gilbert Stern- 
berg of the Ace Desk Company, Cleveland. 

Assisting Chairman Sternberg were George Barber 
of Marshall Smith, Cleveland, exhibits; H. S. Bobel, 
Lorain Stationers, Lorain, Ohio, door prizes; S. A. 
Barnes, S. A. Barnes Co., Warren, Ohio, entertainment; 
U. L. Henzy, Wagner-Henzy-Fisher Co., Cleveland, 
finance; Leon Dean, Burrows Co., Cleveland, registra- 
tion; C. L. Rhoades, Eriksen’s, Inc., Cleveland, pro- 
gram; Carl H. Johnson, Eriksen’s, Inc., Cleveland, ar- 
rangements; Wade S. Helmes, W. A. Helmes, Inc., 
Cleveland, reception; Mrs. Moselle T. Meals, Taylor 
Chair Co., ladies program; and F. W. Wagner, Wagner- 
Henzy-Fisher Co., Cleveland, banquet. Each of these 
chairmen had a corps of committee members. 

President Caldwell, who had toured the nation visit- 
ing the expanding list of NOFA chapters, was unani- 
mously elected to succeed himself. Other officers 
chosen after the nominating committee report by 
Chairman J. Henry Skillings, Boston, Mass., are: 


Officers Named 

Vice-Presidents—J. M. Bachrach, Huntington Chair 
Corp., Huntington, W. Va.; J. Emhardt, Columbia Steel 
Equipment Co., Philadelphia; Herman Klein, Miller 
Desk & Safe Co., Los Angeles, Calif.; Seymour Nathan, 
Chas. Nathan, Inc., New York, N. Y.; D. M. Ogilvie, 
Hughes-Ogilvie Co., Pittsburgh, Pa.; J. Henry Skillings, 
Macey-Morris Co., Boston, Mass.; Gilbert Sternberg, 
Ace Desk Co., Cleveland, Ohio; William Simpkins, 
Tiffany Stand Co., St. Louis, Mo.; and Glenn Elwood, 
Standard Furniture Co. 

Treasurer—Edward Blau, Max Blau & Sons, Newark, 
N. J. 

Assistant Treasurer—Ed Tyre, Mead-Wheeler Co., 
Chicago. 

Board of Directors—Norman Ginsburg, Joseph Gins- 
burg Co., Chicago; Harry Hofherr, Kendrick Furniture 
Co., Chicago; Samson Stern, Stern Office Equipment 
Co., Washington, D. C.; Moe Turman, Metwood Office 
Equipment Company, New York, N. Y.; Russell White, 
Dubin Co., Philadelphia, Pa.; Hayden C. Jones, Ivan 
Allen Co., Atlanta, Ga.; James Galletly, Schwabacher- 
Frey Co., San Francisco, Calif.; Henry Deutsch, manu- 
facturers’ representative, Dallas, Tex. 

Executive Director—John R. Gray. 

Election of these officers followed reports by Pres- 
ident Caldwell and Treasurer Biau. The treasury was 
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shown to be indicative of the growth of NOFA. Estab- 
lishment of new chapters was told by the president, 
who stated had been a real pleasure to serve NOFA 
vyhen you have men you can depend upon to help. 
Ann was made of the choice of Chicago 
for headquarters and convention site and it was stated 
that this action by the officers came without any pres- 
ire on the part of the Chicago representation. 
Following the business meeting, Moe Turman, a 
former presid« voiced the appreciation of NOFA for 
the fact that President Caldwell had given 73 business 
days of his time to the association. He suggested a 
praise to John Wanamaker Company 
employee to give such unstinted de- 


ouncement 


resolution 
for allowing 


votion to NOFA 


x 


reatest thing about NOFA is the way 
selflessly of themselves and haven't 


On the O 


mala E 
ph | 
broke, pré t nd Paul Burbank, general manager of NSOEA. 
Bernard Nen h of Regan Office Furniture Co., New York, N. Y 
» I n the telephone. 
: Seated —William Tonkin and F. C. “Chuck” 
trles, both mfrs. reps. Standing—Len C. Jacobs, mfrs. rep 
\ n m Yocum Co.; Los Angeles, Calif.; W. E. Gilmore, 
re De S Safe Co., Los Angeles, Calif.; Joe Stoddard, mfrs. 
é Mike McMahon, McMahon Bros., Los Angeles, Calif.; George 
Nielsen, | Mfg. Co.; Dennis O'Hern, Hollywood Office Appli 
nce & | turé president of SOFA; Roger Lambert, Maso 
teel Product m Dray, Dray Mfg. Co 

harles r Finger Office Equipment Co., Houston, Tex 
ness Furniture Co., Indianapolis, Ind.; Joseph 
Desk Co., Newark, N. J.; R. A. Berger, Stow & 


pposite Page... 


t Steel Sales Corp., visits with Adrian Pem 


se 





ris Furniture Grand Rapids, Mich.; Henry Wexler, Embassy 
ffice Furnit ; New York, N. Y 
W. Mur Ma Steel Products; R. E. Burch, Keystone Office 


Pa.; John F. Burke, Maso Steel Products; 
Dorman Co., San Francisco, Calif.; Roger L. 
imber y | Products 
rbert A : The Bassick Co.; Archie Sherer, Archie Sherer 

Dayt Vincent A. Patience, Apsco Staty. & Ptg. Co., 
*harles B. Ford, The Bassick Co. 

Myron Fields, president of Smo-King Products, Inc 

Lynn Carlson, Jack Mitchell, all of Vogel 

r Vaughan, Stoddard’s, Inc., Nashville, Tenn 

Motte i Carl Anderson, both of Vogel-Peterson Co 
rris Pilk t Van Buren Jr Harold Bell, Harry Wilson 
L. Mann, Manley Martin and T. Van Buren, all of Sturgis 


M. Docking, R. M. Crippen, John Lawrence, President Moselle 

r Me f Taylor Chair Co.; Joel W. Smith, Marshall 
mith, Ir veland; Jim Crell, Taylor Chair Co.; W. H. Neeley, 
Business Furniture Co., Pittsburgh, Pa Holt Pilkington, Taylor 


Arthur G i Whit Haynes, both of Gregson Mfg. Co.; Louis 
Blank, A Ir New York, N. Y.; Don Headen, Hanes Chair 
£ Furnitu Bernard Greeson, Herbson Co., Syracuse, N. Y.; 
I Equipment Co., Cleveland; Joe Stoddard and 
n, both of Gregson Mfg. Co 
tle Mick t tles manager of Radel Leather Mfg. Co. 
fartin | - resident of Supreme Steel Products, Inc.; Richard 
r : Material Co., Cleveland; Charles Shimkus, Mrs 
rnold Tepper and William Eisenbaum, all of 
icts, Inc.; Edward J. Eggleston, president of 
sener 1ipment Corp., Pittsburgh, Pa.; D. O. Woodward 
Ebert Off E pment Co., Norwalk, Ohio 
Martin M vy, William Simpkins and Mike Weinstein, all of 





nd S. Dembner, both of Royal Metal Mfg. Co 
e Steel Equipment Co E. M. Obinger, Pacific 
re.; Joe Mazer, Keystone Steel Equipment Co. 
be Golden, both of Royal Metal Mfg. Co.; Henry 

Kr Equipment Co., Chicago 
Artistic Desk Pad & Novelty Co.; Morris H. Schlain 
Inc., Elizabeth, N. J.; Al Mayor, Artistic Desk 


encer Ordover, Giftcraft Leather Co. 
Hanson, M. R. Landes and H. M. Getty, all of Polar Mfg. Co 
L. D. Spey Midwest Folding Products Co. K. Sauer, Vogel 
Petersor R. M. Kinney, Midwest Folding Products Co. 
R. Ehr Audrey Conti and Edward D. Hirsch, all of Orna 


r f r Cole Steel Equipment Co.; Norris Bushnell 
Feder ffice Equipment Co., St. Louis, Mo.; David Einstein, Com 

ff rniture Co., Philadelphia; Harry Lakow, Samuel 

New York, N. Y.; Victor Scheinman and Saul 

Sole Steel Equipment Co.; Rear—Sam Henning, 
ent Co.; Robert R. Snyder, Snyder Office Equip 

zr y, Pa.; Frank Leventhal, Federal Office Equipment 

I \ Mort Kazan and Ozzie Krug, both of Cole 


Nev H ide Metal Products, Inc.; Maurice Kressin, 

tt f Equipment, Washington, D. C.; Irving Levy, 
pment Co., New York, N. Y.; James P. Herbert, 

of Hillside Metal Products, Inc.; Louis Gold 

Los Angeles, Calif.; Sam Challis, Hillside 

W iy W Milton J. Skala and President L. J. Block, all of 
& Mr. S. Koeppel, all Filex Steel Products 


Wade and Mrs. Dorothy McLaughlin, both of 
Romweber, American Furniture Co., Bates 
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1. Emil Tracy, Tracy Office Equipment Co., Butler, Pa.; R. C. Hutzel- 
man, A. C. Gilso, E. Flaherty, Vernon Bufler and J. L. Weil, all of 
Herring-Hall-Marvin Safe Co. 

James T. Caldwell and Jack Wilkinson, both of Jack Wilkinson 

firm, Bellfonte, Pa.; Karl Kikel, Kikel’s Office Equipment, Butler, 

Pa.; W. H. Oehmler, mfrs. rep. of Pittsburgh, Pa.; George S. Long, 

mfrs. rep. of Cincinnati, Ohio. 

3. Lester Brown and Arthur Barth, both of Jasper Chair Co.; John R. 
Freeman, R. J. Freeman and Harry Tubis, all of Dubin Co., Phil- 
adelphia, Pa. 

4. Scott Summerville, Summerville’s Office Equipment, Akron, Ohio; 
Mr. & Mrs. Paul McMurry; M. G. Wheeler, Sight-Light M. G. Wheeler 
Co.; Vincent A. Patience, Apco Stationers & Printers, Providence, 
R. I.; Don Kauffeld, Sight-Light M. G. Wheeler Co. 

5. K. C. Heinrich, Heinrich-Seybold, Rochester, N. Y.; Horace Laurence, 
Horace M. Laurence firm, Philadelphia, Pa.; D. Waldner, D. Waldner 
Co., Mineola, N. Y.; David Einstein, Commercial Office Furniture 
Co., Philadelphia, Pa. 


ia) 


traded on their position in the industry,” declared Mr. 
Turman. He also paid tribute to Executive Director 
Gray for being a “hard, sincere, honest worker de- 
voted to the cause of the office furniture industry.” 

The sessions of Monday, April 27, offered a “full 
meal” of know-how for the office furniture dealer. 
Heard at the opening meeting were NOFA’s own busi- 
ness consultants, Anne Saum and Paul M. Fletcher. 

Miss Saum, whose remarks have been previously 
reported from the area conferences, provided inspira- 
tion for many dealers to go out and do a better job 
on the “whole office.” She used slides in color to 
illustrate her remarks on office atmosphere. Her re- 
marks were fortified with specific facts and figures 
based on interviews with NOFA members to learn 
exactly what the office furniture situation is like. The 
emphasis was placed of dealing with the end result 
rather than specific product or service, “practical sell- 
ing of office applications.” 

Paul M. Fletcher, NOFA’s management consultant, 
appeared on the program by popular request. His 
address sparkled with such selling wisdom as this: 

“Action in the business of selling is important. You 
must get people to co-operate, just as in a T-V 
audience participation show ... 

“In any selling situation you must answer the cus- 
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Three Important Program Figures... 

Gil Sternberg, Ace Desk Co., Cleveland, general chairman 
V. L. Caldwell, John Wanamaker, Philadelphia, president of 
NOFA: C. L. “Dusty’’ Rhoades, Eriksen’s, Inc., Cleveland 
chairman of program. 


tomer’s query, ‘What will it do for me?’ 

“In any selling situation the final judge and jury is 
the buyer... 

“It is best to point out a problem and imply that 
you have a method for solving it 

“There isn’t anything new in sales training except 
the degree of success for the person who uses it 

“You must drill and drill—like Phil Rizzuto in base- 
ball—to the point you do everything instinctively .. .” 

The parade of top-notch speakers was continued 
with the presentation at the Monday noon luncheon 
of Walter M. Casey of Beaumont, Texas. His theme 
was “Selling in Today’s Economy.” This was a talk 
which was flavored with showmanship and typical 
Casey logic to stimulate the office furniture dealer 
to go out and make bigger and better sales. He told 
his audience that “people buy only when they get 
benefit from what you have to offer them .. . it is 
better to understate than to overstate in selling 
when you have knowledge you speak with authority.” 

One of the highlights of the convention was the 
talk on Tuesday forenoon by Robert A. Spelman, as- 
sistant secretary of the Wood Office Furniture Insti- 
tute. He presented graphically the Certified Office 
Planning Service program of WOF', as described in a 
recent article in OrriceE APPLIANCES and related to 
each of the regional meetings of NSOEA. Howard 
Gatewood, secretary of WOFI, was present also to 
explain this program in detail to office furniture deal- 
ers who can benefit from its use 


Peace Levels 

Arno Johnson, vice-president of the J. Walter 
Thompson Co., New York City, presented an informa- 
tive analysis of “After Defense Spending—What?” at 
the Tuesday noon luncheon meeting. The advertising 
and research executive developed the idea, ‘Instead of 
bringing on depression and unemployment peace could 
have just the opposite effect—it could give us a chance 
to expand our standard of living to a level more nearly 
in line with our proven productive ability.” 

Instead of fearing possible cuts in defense or other 
government expenditures as a signal for depression, 
he challenged the office furniture dealers, manu- 
facturers and travelers to anticipate a “rapid expan- 
sion in our standard of living that will need expanded 
industrial and business facilities.” 

Mr. Johnson asserted that the one-third higher 
standard of living which now is possible ‘‘would so 
broaden the base for taxes that there could be a 25% 
cut in tax rates without lowering the present high 
level of revenue for government and defense.” 

The speaker detailed six “hidden pressures” for ex- 
pansion building up in the national economy. He 
listed them as: 

@ Change in discretionary spending power of the 
mass of the population—now five times as great as 
in 1940 

@ Change in the age make-up of « 


ur population 
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with over 65% more children under five than in 1940. 


@ Change in the education level of our people— 
with 80% more high school graduates in our adult 
population than in 1940. 

@ Change in obsolescence and age of our dwell- 
ings—with 67% now over 20 years old and 50% over 
30 years old. 

@ Change in number of motor vehicles—with 72% 
more vehicles than in 1940 putting added pressure on 
roads, streets, garages and parking facilities 

@ Change in farm population—with a drop of 7 
million since 1940 and a net shift of about 14 million 
to non-farm population, adding to the need for a high 
level of non-agricultural production and employment. 

A widely-applauded concert by the Cleveland Male 
Chorus, the presentation of awards and an address, 
“Life Can be Fun” by Rev. F. Le Meadows, graced 
the colorful annual banquet on Wednesday evening. 

The singing of the male chorus proved a musical 
treat. Especially enjoyable were such numbers as the 
“Song of the Gypsies,” “March of the Musketeers” 
and solo numbers including “The Glory Road” and 
the “Raven Song.” 

Russ White of the Philadelphia NOFA chapter was 


On the Opposite Page... 


1. Jon Simpson, Emeco Corp., member of convention publicity 
committee; V. L. Caldwell, John Wanamaker, Philadelphia, presi- 
dent of NOFA; John R. Gray, executive director of NOFA; Gilbert 
Sternberg, Ace Desk Co., Cleveland, convention general chairman. 

2. J. F. Emhardt, Columbia Steel Equipment Co.; Michael Gordenstein, 
Broadway Office Supply Co., Springfield, Mass.; T. L. Turner, 
Snyder Office Equipment Co., Greensburg, Pa.; N. M. Plaine, 
Columbia Steel Equipment Co. 

3. Courtney Larson, Larson Equipment Cc Buffalo, N. Y.; G. M. 
Denice, Neiman Steel Equipment Co., Inc 

4. E. B. Trethway, Charles Gunterberg, Stanley Levings and Neal 
Zoerhof, all of Blanchard Bro. & Lane 
Moe Turman, Metwood Office Furniture Co., New York, N. Y.; 
Dennis O’Hern, Hollywood Office Appliance & Furniture Co., Holly- 
wood, Calif., president of Southern California Office Furniture 
Assn.; Sam Yocum, Sam Yocum firm, Los Angeles, Calif.; L. E. 
Fisher, Wagner-Henzy-Fisher Co., Cleveland 

6. William Tonkin, Johnson Chair Co.; E. M. Obinger, Pacific Staty. 
Co., Portland, Ore.; Gerald Smith, Lockport Office Machines, Lock- 
port, N. Y.; Walter Bryzek, Bob Mack and W. M. Small, all of 
Johnson Chair Co. 

7. Mr. & Mrs. Manuel Davidson, Perfect Rubber Seat Cushion Co.; 
Leonard Feinzig, Hamond Staty. Co., Inc., Boston; Martin Moldow, 
mfrs. rep., New York, N. Y. 

8. G. J. Belzel and J. W. Slate, both of Blanchard Bro. & Lane 
Newark J. 

9. Lem Stevens, Mrs. “‘Jiggs’’ Kobek, Len Rose, President Tom Sals- 
man, Don La Vigne and Gene Chaddock, all of Rockwell-Barnes Co. 

10. Robert Opie, J. L. Hudson Co., Detroit; Theodore Mestel, Parker 
Steel Products Co. 

ll. H. E. Scheu, E. P. Hoffman and J. J. Schulda, all of Invincible 
Metal Furniture Co. 

12. Bill Tonkin, Frank Byron and Bruce Taylor, all of Aluminum 
Seating Corp 

13. Jack Sack, president of Pittsburgh Office Furniture & Equipment 
Co., Pittsburgh, Pa.; Victor Scheinman, Cole Steel Equipment Co 

14. Milton J. Skala, Milwaukee Chair Co.; William J. Boyd, Art Steel 
Sales Corp.; Walter J. Glassman, Graver-Dearborn Corp., Chicago. 
Robert Leeds, Arthur C. Dembner, Ray L. Andrews, H. Rowland, 
President H. A. Green, Paul L. Schaum, Kurt Rosenbaum, all of 
Royal Metal Mfg. Co. 

16. H. L. Davis, Ron F. Douglass, President Howard W. Gunlocke, 


Kenneth F. Davis, Alfred Drum and Andy Nelson, all of W. H 
Gunlocke Chair Co 
17. John R. Stallings, Faultless Caster Corp Max Young, Young 


Chair Co., Philadelphia; Fred H. Doerr, Faultless Caster Corp. 

18. Nathan M. Loth and Stuart J. Koch, both of C. Loth, Inc., Cin 
cinnati, Ohio. 

19. J. Goldstein and B. Goldstein, both of Patchogue Staty. Co., 
Patchogue, Long Island, N. Y.; H. Wray Crane, Joseph Galen 
John Schork and Francis E. Timlin, all of Peerless Steel Equipment 
Co 
W. E. White, Van Kirk Desk Co., Cleveland; Earl Hanson, Tiffany 
Stand Co.; R. W. Van Kirk, Van Kirk Desk Co., Cleveland; Bill 
Simpkins, Tiffany Stand Co. 

21. Leon Jafee and President Robert B. Sainberg, both of Sainberg & 
Co., Inc., Maxwell Katkin, Monarch Safe & Equipment Co., Quebec 
City, Canada; Woody Wilson, Sainberg & Co., Inc 
J. E. Lucks, Diehl Office Equipment Co., Columbus, Ohio; Robert A. 
Riehl, Columbus Blank Book Mfg. C Columbus, Ohio; W. R 
Diehl, Jr Diehl Office Equipment C Columbus, Ohio, lieu 
tenant governor Fifth District NSOEA; W. B. Brass, W. C. Brass 
Co., Indianapolis, Ind. 

Joe Hartman, All-Steel Equipment C Mrs. & Mr. Robert Gilmore, 
Salt Lake Desk Exchange, Salt Lake City, Utah Schoberlin 
and W. P. Magez, both of All-Steel Equipment Co 

24. Mrs. and Mr. James (Scotty) Robertson, Globe Office Equip. Co 
Cincinnati, Ohio 
Seated: D. M. Ogilvie, Hughes-Ogilvie C Pittsburgh, Pa.; F. § 
Sandstrom, Standard Furn. Co. Standing: Clarence Briggs, ZCMI 
Salt Lake City, Utah; Jennie Jewiskecowicz, Glenn Elwood, both 


Standard Furn. Co.; Maurice Schloss, Sharon Office Equip. & 
Furn. Co., Sharon, Pa. 

26. Reclining: G. R. List, R. Simpson C Toronto, Ont., Canada 
Paul Bowman, Office Equipment Cx Harrisburg, Pa. Standing 


William Paul, K. M. Rode, W. Lentz, all Kenmar Mig 
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in charge of the awards’ presentation, always a high- 

light of the annual association banquet. First came 

three trade journals of the industry. 
John A. Gilbert, publisher of OFFICE APPLINCEs, pre- 
sented to V. L. Caldwell a plaque which is his perma- 

n possession. The awards’ committee selected 

President Caldwell as the individual who had done the 

most for NOFA in the past year. Publisher Gilbert in 

his presentation said, “The tasks that were his he per- 
formed well 

Hugh Wa! f Geyer’s Topics presented in behalf 
of his publication a traveling cup to Gilbert Sternberg 
as president the Northern Ohio Chapter of NOFA. 

The chapter had been chosen by the NOFA board of 

the group which had rendered the greatest 
association. 

.ward was made by William Schulhoff in 
Office magazine. It went to the NOFA 
had shown the greatest percentage of 
traveling trophy was received for the 


airectors as 
service to tne 
The third 
behalf of Th 
chapter whi 
growth. This 


‘ 


hicago chapter by its president, Henry Otto. 
Next came the awards to a number of men for their 
efforts in behalf of NOFA. The plaques were pre- 


sented by E utive Secretary John Gray to Norman 
Ginsburg, D. M. Ogilvie, J. Henry Skillings, Gilbert 
Sternberg, M Turman, Dan Waldner, Russ White, 
Roger W. Y Harry Hofherr, George S. Long, John 
Mossman, Bernie Nemlich, Seymour Nathan, Herman 
Klein and Jack Werfel. 


Rev. F. Le Meadows of the Shiloh Congregational 
Christian Church, Dayton, Ohio, exhibited the same 
charm as in his radio and television appearances. His 
ubject v Life Can be Fun,” a witty discourse in 


On the Opposite Page... 
R 4 é Ralph Larson, both Corry-Jamestown Mfg. Corp 

Thomas Stuart, George Stuart, Inc., Orlando, Fla 
1m Berkey, Berkey Leather Furn. Co. 


M Lyndhurst, Ohio; Jim Wallace, Jr., Jasper Office 

Furr M Ellen May, May Office Service, Beckley, W. Va 

Mrs. Ge ; Long, Cincinnati, Ohio; Mrs. and Mr. John Howison 

Kelsall-V In Cincinnati, Ohio 

Bernard W. Knott, Earl R. Ayling, both Arnot-Jamestown Corp 
is Rot rney’s, Hartford, Conn.; W. Gerald French, Arnot 


In H ;oldstein, Rochester Staty. Co., Rochester, N. Y 
Ler I Mrs. K. C. Wallace, W. E. Tabb, Jr., all Atlas 
Sten I rp.; Elmer J. Scott, South Markets, Birmingham, Ala 
DuBois Plastic Products; R. V. Cole, Bakelite 
ind, Metal Office Furn. Co 


Fred T mas Furn. Co 

seorge W t, L. M. Bickett Co.; H. O. Morris and Lee David 
th | k Furn. Co., Canton, Ohio 

i. F. k j per Seating Co.; Horace M. Laurence, Philadelphia 

F M Bernath, Art Woodwork, Ltd., Montreal, Que., Can 


Grand & Toy, Ltd., Toronto, Ont., Canada. 
Kalistron, Inc 
Joe Pritchard, both Wells Chair Corp.; H. A 
Ed Miller, Wells Chair Corp. 
Andy Barbs } Chair Co.; Bill Mulvey, U. S. Rubber Co 
Norman W hio Chair Co.; Sid Buka, Mutual Furn. Cc 
Denver eph Pert, U. S. Rubber Co.; John Howison 
Cincinnati, Ohic 


4. Seated i Edgren, Corry-Jamestown Mfg. Corp.; R. A. Novak 

ty De veland, Ohio. Standing: Ernest Thacker, Bruce 

Eliswort rie Blad, all Corry-Jamestown Mfg. Corp.; L. G. 
Lewis, } h Desk Co., Cleveland, Ohio 

R t Earle Wicklum, contract division, The Robert 

simy ronto, Ont Canada Standing: G. R. List 

R. Simy Toronto, Ont., Canada; Lee Kurlan, Rest-A-While 

W. R rry-Jamestown Mfg. Corp.; Joseph Levin, S. M 

t Mass.; Henry R. Clark, Corry-Jamestown Mig 

Jerry L. Smuck Co., Detroit, Mich.; Louis Blank 


w York, N. Y 
ne i Paul M. Fletcher, speakers at the opening session 


I Ww Business Systems Co.; Art Olsen, Olsen's Office 
Supplie Forest Park, Ill.; Bob Fleming, Leopold Co.; Art 
Plosscow Modern Office Furn. Co., Buffalo, N. Y. 
Modern Office Furniture Co., Buffalo, N. Y 
Hamilton Desk Cx 


Mose Harold Gutterman, both Monarch Furn. Co.; J. F 
rubst A : Leather Mfg. C 

Ww ‘ J. Moulton, Grand Rapids Varnish Co.; R. J 

rithe Maytair Co 

; : James H. Kahlert, George Bausch, all Clark & 

New York, N. Y 

L. Kay Pat Michand, both Lenwood Cabinet Makers; Joseph 
2. Trwitt ‘ D. Hanby Co., Wilmington, Del. 
Mildred R z, E. R. Rodriquez, both LaSalle Products Co 
Melvin Kl« WwW. D. Campbell Co., Washington, D. C. 


Nemlich, Regan Furn. Co., New York, N. Y 
f NOFA; Norman Ginsburg, Joseph Ginsburg 
t of NOFA; Moe Turman, Metwood Office 
rk, N. Y., past-president of NOFA. 
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Caldwell Receives OA Plaque... 


John Gilbert (right), publisher of OFFICE APPLIANCES, presents 
a plaque from this business journal of the industry to V. L. Cald- 
well, John Wanamaker, Philadelphia, for his meritorious services 
to NOFA during first term as president. He retains permanent 
possession. 





Present The Office, Geyer’s Awards... 


In picture at left Henry Otto, Furniture Clearing House, Chicago, 
and president of his city’s chapter of NOFA, receives The Office 
magazine award from William Schulhoff (right) publisher. At right 
is pictured presentation by Hugh Ward of Geyer Publications of 
award to Gil Sternberg (left), president of the Cleveland Chapter 
of NOFA. These traveling awards become the property of the 
chapters for ene year. 


which he declared that “Life is cookie with a raisin in 
the center ... you don’t get any fun out of life except 
in satisfaction in your work.” 


On Wednesday morning convention registrants were 
divided into three groups—manufacturers, dealers, and 
sales representatives of manufacturers—each group 
going into executive session shortly after nine o'clock. 
The dealers met under the chairmanship of Moe Tur- 
man, Metwood Office Furniture Company, New York, 
N.Y.; the manufacturers under J. M. Bachrach, Hunt- 
ington Chair Corporation, and the salesmen under 
George S. Long, manufacturers’ representative. 

Shortly after eleven o’clock all group meetings ad- 
journed and a general assembly was called to order 
by President Caldwell in the Euclid Ballroom. 

Mr. Turman reported for the dealers’ Workshop 
session by presenting the following resolutions: 

1. Recommendation for a joint committee of deal- 

ers and manufacturers to study the advantages 
and/or disadvantages of net cost prices in sup- 
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pliers catalogs as opposed to the list prices cur- 
rently used. 

2. Recommendation for a joint committee of manu- 
facturers and dealers to study the freight rate 
problem. 

3. Suggestion that the Freight Traffic Conference 
make a special study for NOFA. 

4. Suggestion that the Workshop sessions at future 
conventions be placed earlier in the program 
and that more time be allotted to those sessions. 

5. Recommendation that NOFA survey the industry 
in an attempt to solve the problems of selling 
in the office furniture field and find ways to 
make the industry more attractive to young peo- 
ple about to start on their life work 

6. Suggestion that manufacturers consider elimi- 
nating the practice of selling direct to institu- 
tions, decorators, architects, and so forth, and 
sell only to established office furniture dealers 

For the manufacturers Mr. Bachrach reported that 
50 were present at the Workshop. The first order of 
business was a comprehensive report by Bernard Nem- 
lich on NOFA’s advertising program, the planning and 
preparation of which is underwritten by manufac- 
turers, and “Office Furniture Week,” another out- 
standing annual project of the association 

Considerable time was devoted to a discussion of 
what constitutes a legitimate office furniture dealer 
No final decision was reached except to recommend 
further study. 

Concerning annual conventions, the manufacturers 
expressed general approval of the 1953 event, but sug- 
gested that future national assemblies start on Sat- 
urdays with exhibit hours running not later than 
7:00 p.m. The group recommended a four-day con- 
vention with the banquet on the last night 

As chairman of the Workshop conducted for sales- 
men and agents for manufacturers, George S. Long 
reported a good attendance and enthusiastic partici- 


Below ... 


1. W. D. Byrne, Stewart Williams, Loblein of Kent 
2. Ian Nemlich, Mrs. Howard Newman, both Westcort Cx 

3. E. H. Hupp and D. A. Cox, both of Great Lakes Furniture C 
4. Mrs. and Mr. A. Lorne Colpitts, R. R. Colpitts & Son, Ltd., Moncton 
N. B., Canada. 

5. Mitch Gilbert, Len C. Jacobs and Ed Golden, all Dorset Steel 
Equip. Co. 

6. Don Ulmer, Robert A. Brumelle, both 
7. E. F. Daily and Rex Dawson, both of 
8. T. P. Pooley, Lackawanna Leather 
mfrs. rep., Williamsville, N. Y 

9. E. A. Keeling, Carl Schmits, both Ems Cory 


Furn. Ce 
Safe C 


H. W. Koehn 





pation in discussions of the following subjects: 1. 
What can salesmen do to assist dealers? 2. Do sales- 
men respect each other’s time in contacting dealers? 
3. How can salesmen cut wasteful distribution of 
manufacturers’ advertising material? 4. Can salesmen 
exchange credit information? 5. Can salesmen assist 
each other in securing new lines? 6. How many lines 
can a manufacturers’ agent carry successfully? 7. How 
can salesmen build dealer interest in joining NOFA? 


On the Opposite Page... 
1. Stanley Werksman and Fred Chindgren, both of Watson Mfg. Co 


Albert Gorlin, Dolin Metal Products, Inc.; Mo Dorman, Mo Dorman 
Ce San Francisco, Calif.; Herbert Bernstein and Al Novick, both 
f Dolin Metal Products Co. 

3. Gilbert Sternberg, Ace Desk Co., Cleveland, general chairman 


Howard Gatewood and Robert Spelman, both of Wood Office Furni 
ture Institute 

4. Robert Elizey, George Barber, Joel W. Smith and David Gibson 
all of Marshall-Smith, Inc., Cleveland 
Harry Patterson, Henry Block, B. A. Ebert and J. T. S. Horton 
all of York Safe & Lock Co. 

6. E. F. Daily, Walt Blatt, Hal Johnson, Norman Clyborne, Virginia 
Wiesner, David Kohansky and Stanley R. Akers, all of Meilink 
Safe Co 
T. Hagbarth-Olsen and S. Klepp, both of Regna Cash Register, Inc 
John Gilbert, OFFICE APPLIANCES; Fred Thomas, Thomas Furni 


ture Co 


3. Ben Itkin, Itkin Bros., New York, N. Y Charles Hayworth and 
J. C. Turner, Alma Desk Co.; Sam Itkin, Itkin Bros., New York 
N. Y Jim Boling, High Point Bending & Chair C C. Scott 
Parnham, mfrs. rep. of Villa Park, Ill 
l C. B. Lundstrom, Lundstrom Laboratories, Inc., Herkimer, N. Y 


John Turner, Alma Desk Co. 

11. Rondie Stratton and B. L. Spence, both of Spence Furniture Co 

l Robert R. Bentson, president of Western Mfg. Co.; Bob Haines and 
President Stanley Akers, both of Meilink Steel Safe C 

13. Lazar Kay, Plasti-Kote, Inc. 

4. H. A. Clemetsen, Jasper Desk Co. & Jasper Seating C A. F 
Krieg, Jasper Seating Co.; Norman Ginsberg, Jos. Ginsberg Co 
Chicago 
Arthur Frey and Norman Gerth, both f Imperial Desk Co 
Harry Hofherr, Kendrick Furniture Co., Chicago, past-president of 
NOFA; Henry L. Guth, mfrs. rep.; James Lynch, Indiana Chair Co 
ind Imperial Desk Co 

16. C. M. Herz and H. L. Rulison, both of Executive Furniture, Inc 

). David Fidler, Bill Crouse, Hal Johnson and Jim Musteller ll of 
Murphy Chair Cc 
Ben Head, Steve Murphy and Charlie Chadwick, all of Murphy 
Miller, Inc 





Leonard E. Parker, president, and Theodore Mestel, sales manager 
f Parker Steel Products, Inc 

Leon R. Dean, Burrows Bros., Cleveland; Morris Mogol, Mogol 
Office Equipment, Baltimore, Md M. C. Morcheles and Morris 
Brenin, both of Stacor Equipment Company 

H. Wright J Shelbyville Desk C John Hopp and Jim 
Chamberlain h of Ohio Desk Co.; R. S. Morris and Walter 
Diamond, both of Shelbyville Desk Co.; Roy Koeppel, The Seng 


Co.; J. Robert Karmire, Shelbyville Desk C 

John L. Collins and Robert Fleming, The Leopold C« R. D 
Wellever, Wellever Business Systems, Battle Creek, Mich.; Sterling 
Lord, The Le« pold Co 


23. A. J. Cole, Cole & Co., Harrisburg, Pa.; Sylvia Goll, Meadowbrook 
Pa Mrs. A. J. Cole 
24. George Wheeler, OFFICE APPLIANCES; Allan Murray, Victor 


Safe & Equipment Co.; Irving Kramer, New York, N. Y 
Aaron A. Jay and Seymour Golden, both of Tubecrafters; Jack 
Kern, Jack C. Kern Co., Dallas, Tex 
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Following divisional meeting reports, President 
Caldwell was instructed to appoint a committee to 
make an exhaustive study of what constitutes an of- 
fice furniture dealer. The committee will be selected 


Extensive discussion preceded decisions to instruct 
President Caldwell to appoint committee to study the 
following problems: 1. Use of net list prices instead 
of wholesale list prices in manufacturers’ catalogs. 2. 
Freight traffic rates and related factors. 3. Direct sales 
to consumers by manufacturers. 4. Definition of an 
office furniture dealer. 

A motion was approved to employ the National 
‘raffic Conference, of which NOFA is a member, to 
make a special study transportation problem as re- 
lated to the office furniture industry. 

At the luncheon on Wednesday, Dr. Charles S. Lapp, 
professor of merchandising, Washington University, 
St. Louis, Mo., was the guest speaker. Dr. Lapp’s sub- 
ject was, “Sales Supervision, a Forgotten Function.” 

Prefacing his remarks with the words, “Wise sales 
managers learn from the experience of others,” Dr. 
Lapp stated that he had made an opinion survey 
among office furniture buyers, the results of which 
were the bases of his talk 

While the irvey indicated that office furniture 
salesmen are good when compared with salesmen in 
many fields, they are not as good as they were 10 or 
15 years ago. A need to rebuild is evident. 

Dr. Lapp referred to a number of retardants in the 
development f effective salesmen—unconscious but 
real disbelief selling, poor health, insincerity, dis- 
organized sales work, improper techniques, pessimism, 
lack of service to customers, lone wolf attitude, no 
se lf-e valuation. All these retardants point to the nved 
for close, skillful sales supervision 

Dr. Lapp devoted the remainder of his address to a 
number of factors in a successful sales supervision 

gram, such as planning, organizing, training, con- 
relia motivating, and so forth 


On the Opposite Page... 


T 


7il Sternberg, Ace Desk Co., Cleveland, Ohio; Frank Morse, Jr., 
I Browne-Morse Co 
ijughes-Ogilvie Co., Pittsburgh, Pa.; Mrs. F. P 
ubert, B. L. Marble Chair Co.; Mrs. D. M 
iwer, B. L. Marble Chair Co. 
Desk Co.; John F. Thomas, M. S. Ginn Co 
Mrs. and Mr. Hugh T. Morgan, mfrs. rep 
S. Ginn Co., Washington, D. C.; Ralph Gott 
lstery Co 
Itkin, all of Itkin Bros., New York, N. Y 
sks, Inc., New York, N. Y. 
1vis, Glenn Gourley, Stanley Werksman, all 
ian C. Shoor, Plinptons, Inc., Hartford, Conn 
Graver-Dearborn Corp., Chicago, Ill.; William 
anson, Bor Mfg. Co 
G. Bastian, | Manhattan, Hal Tough, C. H. Collison, James 
rn, Harry n, all Security Steel Equipment Corp. 
Katkir Monarch Safe & Equip. Co., Quebec, Canada 
ndy inford, Walter Keller, Roy Cramer, Jr., all 











7e0I je Wray, mfrs. rer Marion Follin, mfrs. rep.; Paul Lambert 
B. L. Marble r ¢ W. B. Brass, W. C. Brass & Associates, 


red C. Smith, L. E. Corkren, R. G. Burns, Jess 
Musgr D. Alt, all Smith Metal Arts Co 
rve Alex Webber Bros.; Moe Dorman, Moe Dorman Co 
in Frar lif Otto Hoffman, We ee Bros.; Sid Glueck 
;enera ff pply C Cleveland, Ohio; George Stephens 


im Hartf V Sorkran, both Haskell, Inc.; George C. Mac 
evey I N. Y S. K. Haskell, E. N. Haskell, Henry 
sch, How Marks, all Haskell, Inc 
Sternberg Desk Co., Cleveland, Ohio; J. F. Reardon 
»s Hershns both Mosler Safe Co 
n Office Supply Co., Wichita Walls, Tex.; Jack 
nsley & Co.; E. R. Evans, Wilson Office Supply 


Ferrar, Murray Scherr, all Durable Metal Prod 
Robert Morry, Inc., San Francisco, Calif 


Pa : 
Stanley We r mfrs. rep S. M. Golden, Goldens, Inc 
Niagara | N. Y Arthur Bright, Harvey Bright, both Bright 
Hoe é Hoelscher, Inc., Buffalo, N. Y.; Harry Austin 
i m Russ« Doten-Dunton Desk Co 

Seated: Mart Murette, Ryan & Williams, Inc., Buffalo, N. Y 


B Fink, H ton Mfg. Corp. Standing: Leo Townsell, Ryan & 
W mms, Ir ffalo, N. Y.; John Dwyer, Dick Carrington, both 
Hamilton Mfg ry 

H. A. Clemet mirs. rep.; Raphael Blessinger, Jasper Desk Co 

Mrs “lemets¢ John Kalmus, Kalmus-Golden Co., New York 
+ ¥ E. I Veenhaus, Heier Office Machines Co., Benton Harbor 
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Following is a listing of manufacturers, 
accompanied by a brief description of the 
products that were displayed and company 

representatives who were in attendance: 


Aima Desk Company, High Point, N. C.—Fine wood desks for the office 
were presented in joint display with High Point Bending & Chair Com- 
pany and the Myrtle Desk Company. Charlies E. Hayworth and John C. 
Turner were in charge. 

Aluminum Seating Corp., Akron 8, Ohio—On display was the firm's line 
f aluminum office chairs. F. R. Byron and M. H. Wansky were in charge 
f the booth 

All-Steel Equipment, inc., Aurora, Iil.—Desks, tables, filing cabinets and 

rage cabinets were shown. J. H. Hartman, field sales manager, equip 

Jivision, was in charge, assisted by Al Schoeberlein, Pete Van Trigt 
snd several field representatives. 

The Arnot-Jamestown Corp., iInc., Baltimore |, Md.—On display were 

ffice-ettes and Partition-ettes. Gerald French was in charge of the booth. 

Artistic Desk Pad & Novelty Company, New York 54, N. Y.—Desk equip 
ment was on display here. The products included linoleum desk pads, desk 
blotter pads, leather desk sets, wood desk trays stumers, waste baskets 
hair mats and office and desk specialities. In charge of the booth were 
Al Mayo, Seymour Geller, Bill Corbett and Nate Strauss 

Art Steel Sales Corp., New York 63, N. Y.—Exhibited were the new 

All-In-One desk office system universa unter installations, new 
Rollerway series, the portable filing system, 3000 line short depth cabinets 
the new 20-drawer tabulating card file, the 2600 series and 2900 series of 

ng cabinet Irving M. Levy, sales manager, was in charge, assisted by 
Le Banov, William |. Lampel, Samuel Katz, Martin Berger, William J. 
Boyd, Hess & Assoc., Frank Saphir, S. K. Jones and O. D. Mann, 

Atlas Stencil Files Corporation, Cleveland 6, Ohio—Featured in this ex 
hibit was the new Atlas hanger for both offset plates and negatives. Als« 

wn were vertical files, hangers, stencils, X-rays, blueprint maps and 

scings. In charge of the booth was K. C. Wallace. 

Bakelite Corp., Division of Union Carbide & Carbon Corp., New York, 
N. Y Introduced at th exhibit were Bakelite desk drawers and chair 
base Als hown were finished chair bases and tw jesk pieces featuring 
jrawers 

Banov-Bernsiey & Co., Inc., New York 10, N. Y.—Featured here were 

sk accessories in decorator as we 3 tandar ors, along with a 

perative dealer mailing piece that feature Jesk accessories, 

Bassick Company, Bridgeport 2, Conn.—On display was the firm's standard 

e of casters and flox rf protection equipment for var is Hice furniture as 
well as its line of swivel chair contro 
Berkey Leather Furniture Company, New York |2, N. Y.—Shown here were 


ntemporary styles consisting of a headrest » modern style wing 


s clut hair and an executive posture chair. A n exhibit were 

five styles of an I8th Century type sofa " sis of the firm were or 
i to greet quest 

L. M. Bickett, Watertown, Wis.—On display were Respirator chair cushions 

nate, typewriter pads, desk pads and f f >vering The booth 


was under the direction of W. A. Lars 
Blanchard Bros. & Lane, Newark 5, N. J pholstery leather was 


here. Attending the booth were George L. Belzel, Gerard Winant, 
’ Sunterberg, Stanley J. Levings and Neal Zoerhof 
Borrougne Manufacturing Compeny, Kelemesse, Mich.—Featured here was 
€ wing: of the fir new jing door storage slong with library 
; J. & Dav sales manager snd en yourley, assistant 
sie manager, were in attendance 
sright Chair Gompeny, Inc., tay Bleecker St.. New York, N. Y.—Showr 
r was the firm's of uf terea turniture genuine leather and 
Naugahyde Featured were sofa st hairs 3s ") hairs, arr 
ha revolving chairs and posture chairs for home and office use 


srvey Br ght wa 7 harge £ the t +} with Arthur Bright assisting 
Brown-Morse Company, Muskegon, Mich.—Exhibited here were steel! files, 


ks and seluminun hairs. Lee M. Lowe was harge of the kb +h 
Clemco Desk Mfg. Company, Bloomfield, Ind.—Desks, telephone cabinets 
kcase ana 8 regenza were wr f harge were Hugh Morgar 


Ed F. Dodge, Jr. 
cae Steel Equipment Compete, New York 17, N. Y.—The complete line 
> and Prontonfile juipment we f play n attendance was 
W. Sheinmar 
“Columbia Steel Equipment Company, pumaceigate 7, Pa.—On display 
“ the firr omplete desk and table n new fir hes of sea mist 


snd samoa beige together with the grade A and 8B file line. The 


sk ne featured the new tapered nad design and adjustabie height 
F. Emhardt. vice-president and sales manager, was in charge 


Corry-Jamestown Mfg. Corp., Corry, Pa.—A mprehensive exhibit of 


Stes Age product r uded tee Jesks tee file tabulating files 
snd filing sbinets. Ralph E. Larson, vice-president ir harge of sales 
we h4rge, assisted by W. Bruce Ellsworth H. Blad, H. W. Edgrer 
M R ~ower i. R Clark Roy A Edarer vy v Roc o xe Burt 
Robert Galbreath, Wilbur Hawkins and Elwys ge 
Cramer Posture Chair Company, inc., Kansas City 6 Mo.—On exhibit 
were a newly jned ne of aluminum side, swive posture and 
hair slong with office machine stand snd stop-step iadders 
Attending the t th was J. A. Lang. sales manaae 
Dolin Metal Products, Inc., Brooklyn 16, N. Y n addition to the regu 
# steel transfer files, plan file tility cabinets and check files 
the firm exhibited for the first time it new ne of upright two and four 
jrawer file cabinets, the improved N / jrawer cancelled check 
et and a new line of single drawer non-suspension active files 
size n addit ‘ etter and eaa size Albert Gor n, Herbert 
Bernstein and A. S. Novick were in attendance 


Dorset Steel Equipment Company, Philadelphia 32, Pa.—Displayed here 
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NOFA PRODUCTS DISPLAY 


Cramer Posture Chair Co 
Dorset Steel Equip. Co 
Doten Dunton Desk Co 
Dolin Metal Products, Inc 
Durable Metal Products Co 
Eagle-Ottawa Leather Co 

7. Emecc rp 

] Executive F niture, Inc 
Faultle uster Corp 
Filex Steel Products 
Giftcraft Leather Co 
Grand Rapids Varnish Corp 

3. Great Lakes Furniture Co 
Hane 
Co 

15. W.H.G ke Chair Co 
Hamilton Desk Co 

7. Hamilton Mfg. Corp 


r & Furn. Co. & Gregson Mfg 


8. Harter Cl Corp 
Haske 
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NOFA PRODUCTS DISPLAY 


“ous Qn — 
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Midwest Folding Products Co. 
Milwaukee Chair Co 
Milwaukee Metal Furn. Co 
Monarch Furn. Co., Inc. 
Mosler Safe Co 

Myrtle Desk Co 

Neiman Steel Equip. Go. Inc 
Nucroft Furn. Co 

Ohio Chair Co 

Orna Metal Products Co 
Parker Steel Products, Inc 
Peerless Steel Equip. Co 
Perfect Rubber Seat Cushion Co 
Plasti-Kote 

Polar Mfg. Co 

Princeton Upholstery Co 
Rade! Leather Mfg Co 
Rest-A-While Couch Co 

J. K. Rishel Furn. Co 
















































































Remi aaton Rand 


NOFA PRODUCTS DISPLAY 


. Rockwell-Barnes Co. 
. Sainberg & Co., Inc. 
. Steel Equipment Corp. 


Smith Metal Arts Co. 
Smo-King Products, Inc. 


. Stacor Equip. Co 

. Standard Furniture Co. 

. Sturgis Posture Chair Co. 

. Supreme Steel Products, Inc 
. The Taylor Chair Co. 
. Tubecrafters Co 

12. Utili-Ti-Table Co 
. Victor Safe & Equip. Co. Inc 
. Vogel-Peterson Co. 
. Weber Brothers Metal Wks 
. Wells Chair Corp. 
. The Westcort Co. 
. Sight-Light M. G. Wheeler Corp 
. York Safe & Lock Co. 





Doten-Dunton Desk Company, ae A Mass.—Displayed here was 


Harry ; vice-president wa 


St. Marks Metal Products, Brooklyn, N. Y.—Displayed under the 


wee ane ead two dredes Gi @ esk 
it rection of 
Eagle-Ottawa Leather Company, Grand Haven, Mich.—Feautred here wa 
.  . ew finish now being used to Gon 
Emphea was given a hair 
ew type £ finich and wh h ha been r ia 
3 200 pounds. The chair ack 
. se yellow oe aa ine 
K CE sale nanager of the Bark Leat! 
Emeco C Pa w mplete e f 
a grrr 3irs is 
Executive F n Oklahoma City |, Okla.—Three new items we 
jesk with tog , ¢ ; 45x84x1% ? 
ew N 30 ft iraw pecestal ¢ 
Below . . 
Owen J. W E. H. Knapp, both Victor Safe & Equip. Co.; Arnold 
Shulkin, Arnold Staty. Co., Lynn, Mass.; Allen Murray, A. W 
Burkhardt Amann, all Victor Safe & Equip. Co. 

B. Shubert, B. L. Marble Chair Co.; Fred C. Franke, Lucas 
Bros., Balt e, Md A. D. Pettibone, F. P. Brouwer, Gordon 
Hrach, all B. L. Marble Chair Co. 

Richard Br e, R. F. Runyan, Robert Carver, all Harter Corp 
H. A. Meist« i. R Stephenson Co., Cleveland, Ohio; J. W. Geese 
lumbus, Ohio; Burnham Matthews, Harter Corp 





olf Co., Philadelphia, Pa.; L. E. Hendrikson 


W. H. Gunlocke Chair Co.; Gary Orth, Syracuse 
; Syracuse, N. Y.; Ben Itkin, and Sam Itkin 
New York, N. Y.; Henry Wexler, Embassy 
> I : New York, N. Y.; Abe Itkin, Itkin Bros., New 
York, N. Y r Widman, Desks, Inc., New York, 
All fron I W. J. Berry, Hay Staty. Co., London; Jim Preston 
Preston-Noelting H. O. Hopwell, Chatco Steel Products Co. 
Br 1 rht ntario Outfitters, Kitchener; Michael Bernath, Art 
4. C. Teachout, Davis Staty. Co., Welland; C. E 
Co., London; R. C. Hilborn, Preston Furn. Co. 





Hillsberg Safe Co., Syracuse, N. Y.; Frank 
DiPenna, both Genesee Office Equipment Co., 
Katz, John Kane, Frank Saphir, Ed Bergman 
mk Mock, Dave Morris, all Art Steel Company. 
Seated: Sa um, Yocum Co., Los Angeles, Calif. 

Henry Skilling Macey-Morris Co., Boston, Mass.; George Wray 





William I pe 


B. EB. R wdson, George Schad, all Nucraft Furn. Co.; R. L 
sraham, Macey-Morris Co., Boston, Mass. 

‘harles Sanborr ‘has. G. Stott & Co., Washington, D. C.; J. M 

Bachrach, Huntington Chair Co.; Bart Massey, Dayton Co., Dayton 
hi Robert Hoban and Archie Sherer, both Archie Sherer Co 

Dayton } Bachrach and Barney Senf, both Huntington 
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with a 36x77x!'4 inch veneered edge top. C. M. Herz, president, was in 
harge of the exhibit, assisted by H. L. Rulison, representative. 
Faultiess Caster Corp., Evansville, Ind.—Office chair casters, glides, fur 
ture cups and display material was featured here. In charge of the 
th was Clarence B. Noelting. 
Filex Steel Products, Ossining, N. Y.—A new credie suspension file fea 
tured this exhibit with Samuel Koeppel! in charge 
Gift Craft Leather Company, New York 12, N. Y.—This exhibit featured a 
mplete line of leather desk sets, pads and smokers’ items. Also fea 
tured were ash trays with a promotional specia Attending was J. S. 
roover 
Grand Rapids Varnish Corp, Grand Rapids, Mich.—Exhibited was the 
suardsman line of cleaning polish and abrasive powders. C. J. Moulton 
merchandising manager was in charge, with Herman W. Dietz, assisting 
Great Lakes Furniture Company, Grand Rapids, Mich.-On exhibit here 
were four desks: the No. 674 overhanging top in softone oak, a receptionist 
k in walnut. a flat top in walnut and the No. 2000 executive in walnut. 
“Gregson Mfg. Company, Liberty, N. C.—On display was the firm's popu 


priced ne of modern a stered office chairs and wood office 
sir H. D. Gregson was in charge 
W. H. Gunlocke Chair Guineabe Wayland, N. Y.—Featured was the new 
smpion group of office chair coordinated t have identity of design 
each ne being altered to serve a specif purpose in the office. In 


irge wes K F Dav > | 
Hamilton Desk Co., High Point, N. C.—William W. Sproul was in charge 
‘ exhibit featuring new types of wood desks 
Hamilton Manufacturing Company, Columbus, Ind.—On display were sec 
tarial chairs, side chairs, arm chairs, genera ffice chairs, executive 
snd industrial chairs. Kirk W. Bassett, sales manager of the Cosco 
e Furniture Division, was in charge f the exhibit 
Hanes Chair & Furniture Company, inc., Mocksville, N. C.—Exhibited 
were flat top desks, secretarial desks and auxiliary pieces of various grades 
patterns. in attendance were D. E. Headen, president and treasurer 
i Arthur Gordon, N. Y. City representative 
Harter Corp., Sturgis, Mich.—Stee fice chairs were displayed here 
harae f the booth wa E S Harter pre Jent 
Haskell, Inc., Pittsburgh 19, Pa.—On exhibit were steel desks, steel tables 


work-flow drafting desk and steel accessorie L. K. Haskell was in 
herce 
Herring- Hall-Marvin Safe Company, Hamilton, Ohio—Exhibited was meta! 
ter equipment, fire-resistive safes, insulated files and rotary record 
? ec 
High Point Bending & Chair Company, Siler City, N. C.—On display 
were pn stereo ana 4 wood Tice sir :] > with receptior roor 


niture J. K. Bol na was if charae of the exhibit 
‘Hillside Metal Products, Inc., Newark 4. N. J.—Arthur S. Lowell was in 


harge of an exhibit that featured the Ster nq Steel Desk line and the 


emier of "'500"' Champion Grade 8B suspens eries files. Regular files 
were hown a1 S< 
Huntington Chair Corp., Huntington, W. Va.—Seating furniture and 
tility wood furniture was displayed here ). M. Bachrach, president, was 
arge 

Imperial Desk Company, Evansville, Ind.—Featured on display here was 
the Metropolitan group which ir jed the nference desk, credenza 
bookcase and utility cabinet all in no. 71 Walnut finish. Norman A. Gerth 


(Turn to page 146, please) 
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How a Dealer Gets Rental Machines Back 
On Time 


gw JACK WEINER — proprietor of 
the Belmont Typewriter Service, 
Chicago has found a successful way 
of bringing in rental machines with F 
the minimum amount of effort. Au- 
tographs, the adhesive-backed 
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identification plate produced by / Let Nan a Saga? nga? Sg tage ag gdh 
Metalcraft, Inc., solved this irri- (( . » + \\ 
tating problem. on 

Rental of office machines makes —¥ 
record keeping obligatory. When 
hundreds of typewriters, adding 
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machines and calculators are out on 
this basis, it is essential to remain 
constantly alert so that units are 
returned or picked up before the 
expiration date of the rental agree- 
ment. Prior to the time Auto- 
graphs were attached to every 












rental machine, Mr. Weiner and his 
staff were forced to make numerous 
phone calls to remind the lessee 
that the unit in question was due 
back on a specific day. As a matter 
of fact, many of the calls during the 
day were fruitless and had to be 
repeated in the evening hours be- 
cause a substantial number of ma- 
chines are rented to individuals and 
these men and women are away 
from their homes during the day. 

The process of regaining posses- 
sion of rental machines on time was 
costly and complicated despite the 
fact that a warning statement al- 
Ways appears on the company’s 
rental agreement. This printed line 


reads “Please phone one day before 
expiration for pick-up—a charge of 
50c will be made for every day 
after.” “This penalty or threat of 
penalty,” says Mr. Weiner, “unfortu- 
nately never worked out too well 
in practice.” People resist the idea 
of paying overtime on rental ma- 
chines.” 

In Autographs, the dealer found 
the successful solution to his prob- 
lem. An Autograph plate, like the 
one illustrated, is attached to every 
rental unit. A conspicious position 
on the machine is chosen so that 
the important message on the plate 
is always before the user’s eyes. The 
following phrase is lithographed in 


black and red on a chrome finished 
metal surface: CALL GR. 2-2300 

1 DAY BEFORE EXPIRATION FOR 
PICKUP. This Autograph plate not 
only is attached easily but it sticks 
permanently to any metal surface 
that is grease free. 

Mr. Weiner expresses great en- 
thusiasm for the manner in which 
Autographs have helped regain pos- 
session of rentals promptly. Today, 
many rental machine customers 
voluntarily call up to make sure 
that the unit is picked up on time. 
Thus office routine has been re- 
duced and telephone calls have been 
limited by this “point of use’ Auto- 
graph announcement 





Spring Previews Color for IBM Typewriters 
Spring arrived at the corner of Madison Ave. and 


57th St., New York City, recently, when IBM displayed 
their new color-kKeyed electric typewriters amid flow- 
ers and shrubs. In a corner window was a large, rustic 
water-wheel spilling into a stream which ran through 
three of the five windows. 

Colorfully finished in spring pastels, such as light 
blue with contrasting navy keys, red and white, and 
white and yellow, the typewriters nestled among 
azaleas, daisies, tulips, hyacinths and daffodils, while 
dogwood, hemlock and forsythia bloomed overhead. 
The flowers and shrubs were replaced as needed to 
maintain a fresh appearance. Similar displays ap- 
peared in 14 of the company’s branch offices through- 
out the country. 





Spring. Tra La... IBM display in New York City. 
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Technique Used . Here 
is the method used to obtain the 
survey information. To insure un- 
biased and scientifically accurate 
results, complete control of ques- 
tionnaire design, sampling, and 
tabulation was entrusted to pro- 
fessional market research per- 


sonnel 
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THE HOW AND WHY OF THIS REPORT 


“This survey was designed to gather a variety of facts about the 
operations and policies of office appliance and stationery dealers. It 
is believed that these facts will be of interest to the members of the 
industry and of practical value to Orrice APPLIANCES and its sub- 
scribers in planning the activities of their individual organizations. 

“To gather the desired information, questionnaires were mailed in 
February and March, 1953, to 1709 OrricE APPLIANCES subscribers and 
2325 non-subscribers. These were selected on a carefully controlled 
basis and are considered to have been representative of all dealer 
organizations in each of these two groups. (The number of ques- 
tionnaires mailed out within each of the two groups was based on 
the results of a pre-test which indicated that the percentage of 
questionnaires completed and returned by the subscriber group 
would be considerably higher than the percentage returned by the 
non-subscribers.) 

“Usable questionnaires were obtained from 641 subscribers (37.6%) 
and 262 non-subscribers, (11.2%) a total of 903 companies. 

“A reminder mailing to those who did not respond promptly to 
the first mailing originally was planned. In the pre-test (among 
approximately 200 subscribers and 100 non-subscribers) it was 
demonstrated that such a mailing probably would result in sub- 
stantial additional numbers of completed auestionnaires (a total 

of more than 50% from the subscribers). However, this also indi- 
cated that the survey findings would not be significantly altered 
by including the returns from a general second mailing. Moreover, 
the number of completed questionnaires secured through the first 
mailing was considered adequate for the purposes of the survey. 
Consequently, a follow-up general mailing was not considered neces- 
sary and was not made. 
“The questionnaire was unusually lengthy for one sent throueh 
the mails. It covered 4 standard-size (84%” by 11”) pages. In view 
of this, the percentages of the questionnaires which were completed 
and returned are considered exceptionally good. In particular, the 
returns from the subscriber group are outstanding. This appears 
to reflect a most enviable relationship between these organizations 
and the sponsor of the survey, OFFICE APPLIANCES.” 


ELRICK, LAVIDGE AND CO., CHICAGO, ILL. 








@ THE MAY issue of Orrice APPLIANCES revealed a few preliminary results of the 
dealer survey recently conducted by Elrick, Lavidge and Co. Final tabulation of 
the survey data on IBM cards for ease in processing has now been completed. 
This information, which will enable every dealer to compare his own operations 
with what others are doing, will be presented in chapter form during the months 
ahead. 

The actual technique used for the survey is described at the top of this page. 
It should be emphasized that control over every phase of the survey was in the 
hands of professional market research personnel at all times. Also, the sampling 
base included all dealers of office supplies, business machines, and office furniture 
and equipment throughout the United States, regardless of whether or not they 
were subscribers to OrricE APPLIANCES. 

This is believed to be the first attempt by any organization to gather market 
data on an unrestricted basis. In every case the results printed will apply to the 
entire industry unless specific mention is made to a more limited division of the 
trade. Thus, the report will be in every sense—a true profile of a dealer. 

The complete report consists of a series of 122 tables comprising over 150 pages. 
Although space limitations will prevent the publication of all of this data, our 
subscribers and advertisers are more than welcome to study the full report at our 
headquarters in Chicago. Questions about any part of the survey will be welcomed. 
They should be addressed to Orrice APPLIANCES, Research Bureau, 600 W. Jackson 
Blvd., Chicago 6. 

For ease in following the development of this “profile of a dealer,” here is an 
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outline of the major items in the questionnaire: 


I. AREA SERVED 
A. Population of trading area 
B. Area covered by dealer through 
1. Personal calls 
2. Mail promotion and catalogs 


II. ORGANIZATION AND ADMINISTRATION 
A. Type of ownership 
B. Personnel and their duties 
1. Full-time 
2. Part-time 
C. Type of store and location 
D. Buying sources 


III. PRODUCTS SOLD 

A. By specific item 
1. Commercial stationery 
2. Office furniture and equipment 
3. Office machinery 
4. Social stationery 

B. Relative importance (by volume) of various 
divisions of products 


IV. SALES POLICIES 

A. Self-service 

B. Delivery service 

C. “Package” selling 
1. Extent to which personnel are trained 
2. Model display offices 

D. Importance of minor departments 
1. Social stationery 
2. Machine repair 
3. Printing and engraving 

E. Discount house competition 

F. Use of catalogs 

G. Salesmen compensation 


V. PROMOTION POLICIES 
A. Relative usage of various types of media 
B. 1952 promotion by 
1. Dollars spent 
2. Items featured 
3. Size of ads 


VI. SALES VOLUME 
A. 1952 net sale volume 
B. Origin of sales 
1. Store trade 
2. Outside calls 
C. Rate of stock-turn 


VII. AFFILIATION WITH NATIONAL 

TIONS: NSOEA, NOMDA, and NOFA 
@ IT MIGHT BE ASKED, “Will this dealer profile be 
truly representative of all types of dealers in various 
sized trading areas in all parts of the country?” As the 
accompanying charts and graphs indicate, the answer 
is clearly “yes.” 

Following are four basic breakdowns of replying 
dealers (both subscribers and non-subscribers) which 
demonstrate this fact. These major classifications are 
important since they will be used often throughout the 
report to compare operating policies of different types 
and sizes of dealers with varying local situations. 


ASSOCIA- 


These basic divisions are: 
1. Net sales volume during 1952 
2. Size of city including satellite suburbs 
3. Most important merchandise line by 1952 sales 
volume 
4. Geographic regions, using Bureau of Census 
definitions 
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One of the most significant facts uncovered by the 
survey is the amazing total sales volume of independ- 
ent dealers. It has often been estimated that dealers 
accounted for $2 billion of business annually. Now it is 
confirmed. A conservative projection of the volume 
reported to include the entire industry of more than 
10,000 dealers reveals retail sales during 1952 of 2% 
billion dollars! 

The results also show that approximately 200 dealers 
are now in the million dollar class. Here is the com- 
plete breakdown: 
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Fig. 1 Percentage of dealers by net sales volume during 1952 


The profile above indicates that there is a twilight 
area between the small store centered around the 
activities of one or two people and the larger type 
of operation involving a separate sales staff and con- 
siderable capital investment. Some dealers no doubt 
prefer not to make the transition—others have not 
found it possible. 

By total dollar sales it is evident that firms doing 
over $250,000 annually account for $2 out of every $3 
sold by independent dealers. 







$2\/, Billion 


> Over $1 Million 
TOTAL VOLUME 









$250,000 to 
$1,000,000 


49% 















$100,000 to 
$250,060 


22% 










Fig. 2 


Percentage of total industry volume sold by dealers 
according to 1952 sales volume of individual firms 


The profile includes almost as many dealers in towns 
with less than 10,000 population as in large cities of 
500,000 and over. Many in the industry still regard the 
office supply and equipment trade as being principally 
located in the larger communities. 

The surprisingly equal distribution among all sizes 
of cities, as shown in Figure 3, is evidence enough that 
this belief is not valid. (See top page 31) 
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City Size Per Cent of Total Dealers 
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14.5% 
13.1% =| 





100,000 - 500,000 821.5% 
Over 500,000 1.3% 
5% 10% 15% 20% 
Fig. 3 Size of cities where dealers are located 


Classifying dealers according to their most impor- 
tant line of merchandise shows stationery, commercial 
and social, tied with office machines as the big volume 
producers of the majority of the trade. Figure 4 shows 
this interesting breakdown. 
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Fig. 4 Percentage of dealers by most important merchandise 
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Figure 5 illustrates the geographical dispersion of 

the industry. It is interesting to note that about one- 
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Office supply and equipment dealers have been as- 
sociated with the printing and engraving business for 
many years. The profile shows up several interesting 
highlights, however. First, one out of every four dealers 
actually operates his own printing plant. Second, of 
the many additional dealers who take orders for print- 
ing and engraving, the practice is most pronounced 
among the larger dealers, as Figure 6 shows. There 
is no noticeable variation among city sizes. 


Dollar Volume | Per cent 





Under $50,000 
$50,000 - $100,000 
$100,000 - $250,000 
$250,000 - $1,000,000 
Over $1,000,000 











Fig. 6 Percentage of dealers taking printing or engraving or- 


ders by 1952 dollar volume 
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Fig. 7 Association membership according to city size 


Cities 


i The profile indi- 
—_ cates that almost half 
of the dealers—46%— 
belong to one or more 
of the national dealer 
associations: NOFA, 
NOMDA, and NSOEA. 
Almost two out of 
three dealers in large 
cities hold member- 
ship as against only 
one out of three in 
towns under 10,000 

; population. (See Fig. 
oe ease tat” 7) 









Fig. 5 Distribution of dealers by region 
(Bureau of Census area definitions) 
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Promotions Lead to Progress 


@ TIMELY and well-planned pro- 
motions have been the main fac- 
tor in the consistent growth of the 
Phillips Equipment Company, Har- 
risburg, Pa. By continually adher- 
ing to this policy the firm has 
become one of the leading office 
equipment organizations in the 
area. 

Walter F. Phillips, owner, relates, 
“About 10 years ago we started out 
on a side traffic street in a small 
store primarily devoted to the sales 
and service of typewriters. In fact, 
service was considered our main 
line as we had very limited capital 
to go wholeheartedly into typewriter 
sales. But we stuck to our business, 
planned timely merchandising tech- 
niques until now expanding busi- 
ness warrants a new store.” 

On February 14, Mr. Phillips offi- 
cially opened his new quarters on 
the corner of Second & Locust Sts. 
Full-page newspaper advertise- 
ments, direct mail pieces to cus- 
tomers and a window promotion, all 
contributed to attracting visitors. 


Two Views 
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The new store has a bank of three 
windows along Locust St. and a 
large window on Second St., the 
main thoroughfare in town. The 
entire store is brilliantly illumi- 
nated with fluorescent lighting 
Specially constructed store fixtures 
make the most of the available dis- 
play space so that the 200 x 20 foot 
store can carry a complete line of 
office equipment 


Devoted to Display 

A 12x15-foot area at the front of 
the store is devoted to an office fur- 
niture display. The balance of the 
store is located about three feet 
above ground level. Although Mr. 
Phillips didn’t design the store this 
way, it has worked out beautifully 
for him and affords a better view of 
the entire interior from the outside. 
Mr. Phillips has always been a 
promotional minded merchant, 
which explains his phenominal 
growth. Newspaper advertising has 
played a large part in his promo- 
tional ideas, but this is only one of 


. . » Window display and part of the interior. 


the many advertising medias he 
uses. 

Since he started his newspaper 
advertising, he has used the comic 
page of the local newspaper. That 
was because he wanted to reach the 
largest audience and particularly 
the one that was his greatest poten- 
tial for typewriter sales 

“With the opening of our new 
store, we have adopted the name 
of the Phillips Equipment Com- 
pany,” Mr. Phillips said, “but up 
until this time, I was popularly 
known as the Typewriter Man be- 
cause our main line was typewriters. 
It still is; but now that we have 
expanded into all other office ma- 
chines, the new name seemed more 
applicable.” 


Uses Comic Page 

Mr. Phillips always runs a one 
inch block ad on the comic page 
promoting typewriters from the 
Typewriter Man. In addition, he 
runs display ads that are both 
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timely and seasonal. As he is al- 
ways after portable typewriter busi- 
ness, he finds that school students 
are his greatest market. 

“Tf we can interest the student 
in a portable, there is little doubt 
about it, but that the parent will 
buy the machine,” Mr. Phillips re- 
lates. “Our time payment plan, our 


lay-a-ways in preparing for stu- 


dents’ graduation and a large stock 
of reconditioned portables offer any 
prospect a typewriter and a plan 
from which to make a selection. 


But first we have to get the student 
interested! 


Larger display ads are used 


around graduation time, holiday 
periods and other special occassions. 
A variety of ads promote such 


themes as: Buy Your Portable From 
a Typewriter Specialist, Typewriters 
For The Graduates and Keep in 
Touch With Your Typing. 

Each year Mr. Phillips sponsors 


a typing contest that is promoted 
in all the schools in the Pennsyl- 
vania Capitol City. There is nothing 
commercial about this promotion 
which is strictly a contest to check 
the competitive skills among stu- 
dents 
Runs Contest 
Mr. Phillips contacts the school 
authorities and gets their permis- 
sion to run the contest. Here is the 
way it works. Every school has its 
own competition to select the best 
typist, both for accuracy and speed. 
Finals are held in the school audi- 
torium. The occasion is highlighted 


with personalities to make this a 
gala occasion 


‘The final winner receives a port- 


able typewriter from us with other 
gifts to runners-up,” Mr. Phillips 
said. “All through the elimination 
contest, we receive considerable 
publicity in the local newspapers 
but never make it commercial. 
Nevertheless, everyone knowing 
about it, ties us in with the contest 
Inside Phillips .. . Top 
left: Dick Magill, store man- 
ager, effectively uses counter 
for a demonstration. Bottom 
left: Walter Phillips demon- 
strates a postcard size mim- 


eograph. Right: Partial view 
of the typewriter section. 


as we are mentioned as being the 
sponsors.” 

Mr. Phillips enjoys a volume type- 
writer business before, during and 
after this promotion, as he is con- 
stantly called upon by parents and 
students for information, typewriter 
rentals and other data. Most of all, 
it has helped to impress school 
students with Phillips as a head- 
quarters for office equipment. 

“We expect to be in business for 
many, many years,” he said, “and 
we know that our customer of to- 
morrow is the student of to-day. 
Graduating students in particular, 
are customers of the very near fu- 
ture, so we are making every at- 
tempt to impress them with our 
organization.” 


On Financial Pages 

Mr. Phillips does not overlook 
other customer potential while con- 
centrating on students. Newspaper 
advertising to promote office equip- 
ment to businessmen, such as, ad- 
ding machines for “That Year End 
Must” is placed on the financial 
pages where businessmen, accoun- 
tants and other users of such equip- 
ment will see the ads. 

Direct mail also is important. He 
makes mailings to various classifi- 
cations at different periods of the 
year when he feels that they will 
best attract attention. Classifica- 
tions are broken down among busi- 
nessmen, professionals, students, 
purchasing agents and other groups. 
Mr. Phillips feels that for best mail- 
ing results, letters must be addressed 
to a particular group rather than 
try to reach everyone with the same 
message. 

Service-after-the-sale is a policy 
that has helped bring considerable 
business to the Phillips Equipment 
Company. The firm has its own 
service department that repairs and 
reconditions any model. of office 
machine. When customers know 


that they get service-after-the-sale, 
they are more willing to buy. 
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The firm also offers its customers 
service policies. They pay for poli- 
cies on an annual basis, which pro- 
vides a quarterly machine inspection 
and emergency service. Parts are 
paid for separately. Service charges 
are based on zonings, that is, for 
every three mile radius around the 
city, another dollar is added to the 
policy charge. This is because it 
takes the servicemen longer to reach 
the customer. The charge starts at 
$14 per month for those within a 
three-mile radius of the center of 
the city. 

Two service cars and a truck 
handle all calls. Cars are painted 
green and white, with lettering pro- 
moting the Typewriter Man and 
Phillips Equipment Company. They 
attract attention whenever they 
travel through the streets and this 
helps to keep the firm’s name im- 
pressed upon the public. 


A Display Opportunity 
The Harrisburg Builder’s Show is 
one of the largest shows in the cen- 
tral Pennsylvania region. It is visi- 
ted annually by thousands, that 
comprise businessmen, housekeep- 
ers, students, professional classes 
and others. Mr. Phillips takes ad- 
vantage of this opportunity and 
usually occupies several display 
booths. To attract greater atten- 
tion, he usually offers a portable 
typewriter and certificates worth 
five dollars which can be placed 
against the purchase of any office 
machine stocked by the firm. 
Cortez Peters, world champion 
typist, frequently has been brought 
to Harrisburg, though the efforts of 
Phillips, and given demonstrations 
at the local schools as well as in 
the store itself. The last year that 
he was here, he put on a typing 
demonstration in Phillips’ store win- 
dow with a mike on the desk so 
that his speed could be translated 
to the public watching through the 
windows. 
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by Irving Settel, authority on retail advertising 


33. Get the Most Out of Your Advertising 
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wg UP TO THIS POINT, we have spoken almost 
exclusively of the amazing potentialities of 
advertising. We pointed out that where adver- 
tising is used intelligently, it can accomplish 
much in the stimulation of sales and in the 
increase of profits. 


merchandise. If the product is one which is 
in demand, the public will probably react fa- 
vorably. Advertising, too, can show the pros- 
pective customer the advantages of one prod- 
uct over another. It can speed the sale of 
somewhat slow moving products—but only as 


However, it must be thoroughly understood long as the public wants to buy. o 
that advertising is neither magic nor miracu- Consequently, it is necessary for the office Lip 
lous. It is not a mixture of clever slogans, at- appliance dealer to make sure that the mer- om 
tractive layouts and trick words which can chandise has a reasonable chance of selling B. | 
hypnotize the reader into buying merchandise. before he invests money in advertising. Some abe 

practical methods are as follows: a 
Limitations of Advertising 1. Study Your Own Records. If the mer- oa 

Advertising has its limitations and it is nec- chandise has been previously sold in your vite 
essary for the office appliance dealer to recog- store, your records will give you the answer ane 
nize and understand this important fact. Let of whether to advertise or not. sinc 
us examine these limitations in an effort to 2. Determine What Other Stores Are Doing. yea 
learn not only “when to advertise” but also If you are handling merchandise with which A 
“when not to advertise.” you have had no experience, carefully examine ogn 

Advertising cannot sell merchandise which other stores’ advertising. Do some compara- the 
people do not need or want. tive shopping, watch window displays, listen was 

Can advertising create a demand for a to radio commercials. See if competitors are den 
product? Can advertising make a market for pushing the product. It might also be possible kno 
an unwanted machine? The answer is no, it to consult other sources of data. For example, the 
cannot. Demand or desire to purchase a prod- you might question market representatives, C) 
uct depends upon two factors: trade and merchants’ association (in or out the 

a. The customer’s desire to buy of your own town), trade publications, govern- sent 

b. The customer’s ability to buy ment reports and publications. exh: 

An office appliance retailer can advertise con- 3. Make Preliminary Sales Tests. Offer and the 
tinuously in an attempt to empty his shelves demonstrate the product to all store customers. shor 
of slow moving products. This can be a very Check carefully their reactions. If a good per- and 
unsuccessful venture and generally advertising centage react favorably, you can be reasonably Cha 
is blamed. However, chances are, he has failed sure that it will sell if advertised. If not, it in h 
to analyze the situation. If he did, he would might be wise to make further tests. Public ers, 
soon realize that advertising cannot create a acceptance of a product must be determined poss 
demand which does not exist. The demand first before spending advertising appropria- still 
must be present, though dormant. Even lower tions. trip 
prices will not get people to buy a product Chic 
they do not want. Use Advertising Regularly — 
Retail office appliance competition is keener hae 

Can Focus Attention than ever these days. Inconsistent or infre- the 

Advertising can merely bring the product quent advertising can result only in a loss of Cha! 
to the attention of the public. It can show potential business for the advertiser. “The Web 
the advantages of this merchandise, its low customer has a short memory” is a saying 
prices, its high quality. The public will not which is undoubtedly true 
make the purchase, however, unless there Therefore, it is necessary to constantly re- Th 
exists a need or desire. mind the public of your store’s advantages. bling 

There are many instances which indicate You must convince the reader by sheer repeti- to C: 
unsuccessful results of advertising campaigns tion and logic that you have better service, he je 
which attempt to oppose the trend of fashion. lower prices, finer quality machines, greater old I 
Only when it moves with that tide, can it do convenience. This must be repeated and re- His 
its job well. peated and repeated—and examples and illus- ocea! 

Advertising can perform an excellent job trations must be included and 
of informing the public of the availability of Turn to page 152, please (40 a 
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Charlie Lipman's 
Career—A Saga 


of Our Industry 


gs FOR SO YOUNG a lad, Charlie 


Lipman has been at work a long 
time. He was employed by George 
B. Graff as an office and errand boy 
about 1912, and soon proved that 
“you can’t keep a good man down.” 
At this time he was given a set of 
samples, an order book and an in- 
vitation to “go to it,” which he did— 
and has been doing continuously 


since, with the exception of two 
years’ service in World War I. 
As a mark of respect and in rec- 


ognition of his long association with 
the George B. Graff Company, he 
was elected one of their vice-presi- 


dents. He is well and favorably 
known throughout the industry in 
the United States and in Canada. 

Charlie started in by calling on 


the trade in Boston, and then was 
sent to St. Louis to open up an 
exhibit at a business show held in 
the Coliseum there. The business 
show lasted one week in St. Louis, 


and proved a_ successful affair. 
Charlie has always had a warm spot 
in his heart for the St. Louis deal- 
ers, who co-operated in every way 
possible. Many of these dealers are 
still very active in that city. This 
trip was followed by other trips to 
Chicago and the Northwest, c:rcling 
around into Omaha and the South. 
These were the days when Fletcher 


B. Gibbs was general manager of 
the Stationers Association and 
Charlie Garvin was with the F. S. 
Webster Company 


Soldier in World War |! 


Then came 1914, and the rum- 
blings of World War I, and visits 
to Canada, already at war. In 1917 
he joined the Army with the good 
old Infantry at Camp Devens, Mass. 
His sojourn was followed by an 
Oc€an voyagt n the Acquitania, 


and several days of travel on the 


40 and 8), in France. 
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THE LIPMAN CREDO: 


There is one outstanding thought in 
Charlie Lipman’s mind—The thousands of 
men with whom he has come in contact 
with over a period of 40 years in the 
United States and Canada are responsible 
for the enthusiasm, integrity and persistency 
used in everyday life. 

And he considers that each and every- 
one of them has been his coach at some 
time in the past—from office boys to presi- 
dents—in the stationery, office supply and 
systems business. 


Armistice Day finally arrived and 
Charlie was attached as supply ser- 
geant to a prisoner-of-war escort 
camp with 500 German and Prus- 
sian prisoners. Then with the news 
that furloughs would be granted 
he wrote to Mr. Graff that he prob- 
ably would be going to London and 
Scotland, as well as Ireland. Mr. 
Graff mailed him a list of London 
stationers, also the names of sta- 
tioners in Birmingham and Shef- 
field. The furlough was an adven- 
ture. It was spent calling on the 
tradé in London, Edinburgh, Glas- 
gow, Giants Causeway, Dublin, Liv- 
erpool, and back to Paris, then 
south to Bordeau. Later, he made 
several visits to Paris, also a trip 
to Cannes, Nice, and Monte Carlo, 
as well as to Pau and Biarritz on 
the Spanish Border. 


Wedding Bells 
The year 1920 was really Charlie’s 
year. He met a young lady, Dot 
Ferency, was engaged in 1921 and 
married in 1922. Then Billie was 
born in 1923, and Buddy joined the 
family in 1925. Thirty-one years of 
married life with Dot—and another 
31 years with her will suit Charlie 
just fine. They also have a grand- 
son, “Sandy,” now 10 years old. 
Time marches on and Charles W. 
Lipman, Jr. has now joined the staff 
of Remington Rand Inc., Washing- 
ton, D. C., branch, as of April 13. 
There have been many interesting 
incidents in Charlie’s career. One 
was his trip with Larry Goodhand 
of Oxford Filing Supply Company. 
Driving one night between St. Louis 
and Indianapolis they stopped off 
at a lunch wagon at midnight only 
to have the state police walk in a 
minute later to question them, 
search the car, and practically ask 
them what they had done with sev- 
eral pouches of registered mail. No 





Charles W. Lipman 


mail,— no case,—no arrests, — no 
hits,—no runs,—no errors. A rob- 
bery had previously taken place at 
the Paris, Ill., post office. 


Resemblance also played an in- 
teresting trick in New York. Jimmie 
Walker, then mayor of New York 
City, had a waitress come over to 
Charlie in a restaurant to invite 
him over to the mayor’s table, as 
the mayor thought he was looking 
at himself in a mirror and wanted 
to be sure. 


Pioneer Air Traveler 

Then the commercial air travel 
in the early 30's, and the medium 
of saving time, whereby Charlie 
made several coast-to-coast trips, 
stopping off en route clear across 
the country and visiting the sta- 
tionery and office supply trade. 

One of the many eventful trips 
of this nature was en route to 
Washington, where only two pas- 
sengers showed up at Newark Air- 
port for the fight, due to a snow- 
storm the previous night and that 
morning. Will Rogers was the other 
passenger. That one hour en route 
with Will Rogers was an education 
in itself. 

In September, 1940, when the 
four motor jobs put in their ap- 
pearance Charlie received a plaque 
from Transcontinental Air Lines, 
(TWA) to the effect that he had 
been a passenger on the first com- 
mercial transport designed to fly 
at altitudes of three and one-half 
miles, and had been awarded mem- 
bership in a Stratoliner Club, and 
entitled to the certificate as one of 
a small group of air travelers who 
participated in the historical devel- 
opment of the science of upper alti- 
tude flight. That flight was made 
at 17,000 feet altitude. 
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Extensive Sales from Intensive Displays 


Windows Showing Only One, 
or a Very Few Items, 

Raise the Interest 

Quotient of Customers 


@ A HIGHLY ORIGINAL theory 
of window display methods has 
constantly paid higher than aver- 
age results to the Baker Company, 
office supply dealership of Lubbock, 
Tex. 

Unlike the average metropolitan 
stationery store, with its varied 
merchandise in each display, the 
Lubbock firm has constantly fol- 
lowed a “jewelry store theme” in 
setting up every window. 

“We attempt to show only a few 
items, and often only a single item, 
in the center of our large windows,” 
said James Baker, head of the firm. 
“Our experience has been that 
when windows are trimmed with a 
multiplicity of items, usually of 
variegated size, shape and purpose, 
the natural reaction of the cus- 
tomer whose interest is not intense 
from the start, is to ignore the en- 
tire display. If, on the other hand, 
every element of the window leads 
the eye naturally toward a single 
display in the center, it will register 
far more sharply on the passerby’s 
mind.” 


Display Policy 

“Most people, also,” he added, 
“Expect some lines to be on hand 
in the store to begin with, and 
therefore, it is unnecessary to dis- 
play them behind glass.” 

The Baker Company occupies a 
modern white brick building one 
block away from the Lubbock shop- 
ping district. Incorporated in dis- 
play space are eight large windows, 
each 8 x 8 feet, with a back depth 
of 5 to 8 feet. These windows are 
large enough to display a complete 
model office and are frequently 
done in that manner. 

To plan and produce these dis- 
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One-Item Windows... Carrying out its “jewelry store” theme is this window from 
the Baker Co., showing an inviting background that highlights the five adding and 


calculating machines. 


plays, the firm employs a profes- 
sional window display man, in place 
of delegating salespeople to the 
task. Windows are changed once 
per week, and all are artistically 
done instead of merely conven- 
iently. The back of the windows at 
one time were left clear for a view 
into the store interior, but this has 
been abolished by backing up each 
with corderage or other panels in 
bright colors contrasting harmoni- 
ously with the dark steel gray of 
office furniture, files, wastebaskets, 
accessories, and so forth. 


No Distraction 


All of the windows are thus closed 
in at all times, and it has been 
found that more attention is paid 
to the merchandise if there is noth- 
ing distracting behind it. 

For example, one window might 


display a single calculator, and an- 
other a small file for 3 x 6 personal 
file cards with a companion piece, 
and a third might have three or 
four typewriters, spaced well apart 


Office Featured 

The corner window, which is ex- 
posed to heavy street traffic, often 
has a complete office featured. Mr 
Baker pointed out that his firm 
constantly keeps in mind the fact 
that it does not have a great deal 
of sidewalk traffic past the store 
although it is but a stone’s throw 
from the largest department store 
in the area. Thus, it was decided 
that the windows must be large and 
attractive enough to pull traffic into 
the store. Simple items, centrally 
located, accomplished this result. 
The display department main- 
tains a file of sketches of windows 
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which have sold particularly well, 
as found by sales reports from the 


different departments. From time 
to time, outstanding displays are 
photographed and placed on file as 


permanent reference and guidance 
in building similar displays the 
next year. 

Display being a serious problem 
where traffic is concerned, the firm 


feels that the expense of a profes- 
sional trimmer and a sharp devia- 
tion from conventional office supply 
window practice, is more than jus- 
tified by rising sales——RAL 


Better Designed Display Fixtures for 


Leathergoods Build Volume 


Don't Hide Items 
Under a Bu hel" 
4 Gain 


mg OFFICE SUPPLY DEALERS who 
report themselves disappointed over 
sales of brief cases, catalog cases, 
brief bags, and similar “business 
leathergoods” may quite often find 
that the fault lies in improper dis- 
play methods, and more particu- 
larly, in poor display fixtures. 

Results of a survey through 
several leading western office sup- 
ply firms indicates that the average 
dealer is guilty of a common fault 

that of overlooking the fact that 
leathergoods are one of the most 
competitive items in the store and 
are sold by literally dozens of com- 
peting retailers 


Brief Bags on Parade... 
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Department stores, jewelry stores, 
luggage shops, clothing stores, and 
even drugstores are bidding strong- 
ly for the leathergoods market. Not 
infrequently, through good promo- 
tion, they have usurped a large 
percentage of what might have 
been the office supply firm’s sales 
potential. 


Cramming Hurts 


Too often, leather items are 
found crammed away in a little- 
traveled corner of the store, or 
shown haphazardly among other 
items, which give a handsome brief 
case, for example, little opportunity 
to “stand out” on its own merits. 

Even more frequently, the leath- 
ergoods stock may be crammed 
into a display case, and other mer- 
chandise placed on top of the dis- 
play case, so that unless the 
customer happens to be a midget, 
or is willing to stoop down and 


Kistler's custom-built brief bag display case. 


look, he gets no opportunity or 
appreciation of the stock. 

Here are methods which have 
been used by half a dozen leading 
office supply stores in various parts 
of the country, to promote leather- 
goods sales more profitably. 

1. Individual “spot” displays.— 
One large San Francisco firm has 
made it a point for years to show 
a single outstanding brief case, 
brief bag, or catalog case on a tiny 
round table, just inside the en- 
trance to the store. 

This display is duplicated in the 
furniture department, in the blank 
forms and blank books department, 
again in general office supplies, and 
once more in the gift shop. Small 
three-legged tables are used, and 
each supports merely the single, 
individual bag, with nothing else to 
detract from it. 


Follow “impulse” 


Because of the single purpose of 
the display, busy customers shop- 
ping through the store are far more 
likely to note the stock shown and 
to give it the benefit of individual 
attention. Rich leather or good 
workmanship in _ stitching and 
metal hardware stands out far more 
sharply, and it has been found that 
sales are at least 50% better. Many 
sales are created merely by “im- 
pulse” because a businessman who 
travels frequently is highly im- 
pressed with the appearance of a 
single brief case, and decides then 
and there to make the purchase. 

If, on the other hand, the case 
had been shown among many oth- 
ers it would have attracted no at- 
tention at all. 

2. A separate “business leather 
department,” a permanent display 
space for every type. As shown in 
the accompanying picture, May’s, a 
leading dealership in Denver, Colo., 
hit upon an outstanding sales help 
in the form of the “built-for-the- 
purpose” display fixture shown 
herewith. 

Behind two sliding glass doors, 
and occupying 8 x 5 feet of wall 
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space, this case is high enough that 
it is clearly seen at any point in 
the store. 

As pictured, the case interior is 
made up of many compartments, 
all neatly sized to accommodate a 
separate type of business leather- 
goods item, and very reminiscent 
of a phonograph record storage 
cabinet. 

Along the top, for example, are 
some 18 partitions for catalog 
cases, each neatly separated by a 
polished blondewood divider, and 
shown resting on one end, so that 
the details of the handle construc- 
tion and the color and finish of 
the leather are readily discernible. 
When an interested prospect wants 
to see any specific model, it is re- 
moved from its proper slot, shown, 
and replaced without “jumbling up” 
the stock in any way. Even large 
expandable types of cases may be 
neatly fitted into the broader 
brackets. 


Systematic Display 


For larger sizes of catalog cases 
and brief cases, the center row 
contains eight more compartments, 
capable of taking models up to 10 
inches wide. Particularly outstand- 
ing are the dozen metal compart- 
ments at the right side of the 
center row, in which zipper brief 
cases, and ring binders, or narrow 
types may be readily fitted. 

There are 20 more brackets in- 
cluded below, for specialty sizes and 
types of business leathers, all con- 
venient to the customer, and ex- 
tremely neat. This display was built 
to speak its purpose at first glance 
to the prospect, and it has sub- 
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stantially boosted sales ever since 
the day it was completed. 

3. Brief bag display unit—An- 
other leading Denver office supply 
firm, Kistler’s, has profited heavily 
by the brief bag display unit shown 
herewith. On the first floor, just 
off the heavily-traveled main aisle, 
this display consists of a simple 
two-level, blondewood unit, which 
can accommodate around 20 styles 
of heavy brief bags and catalog 
cases. 


Can Be Examined 

As pictured, the case resembles a 
long, narrow box cut in half, with 
a stepped-back shelf, set up mid- 
way. Along this are the brief bags 
and catalog cases, side by side, each 
out in the open, where the cus- 
tomer may pick them up and han- 
dle them as he desires. 

Special purpose, extremely heavy 
brief bags appear below, usually 
three, off the floor, yet nevertheless 
out in the open and convenient to 
be handled. Sales of every type of 
leathergoods shown in this fixture 
have mounted ever since the case 
was developed. 

4. “Gift suggestion” merchandis- 
ing—Atop a counter, near the cen- 
ter of the store, Out West Station- 
ery Company in Colorado Springs, 
Colo., displays a single brief case 
or brief bag, in front of a circular 
sign which is lettered with the sim- 
ple message, “Our Gift Suggestion 
For the Day.” 

A far larger percentage of busi- 
nessmen shopping in the store, as 
well as women, are constantly re- 
quired to think of gifts for friends 
and business associates, the man- 


For Better Display .. . May's out- 
standing fixture for effectively displaying 
leather goods in the store at Denver, Colo. 


agement has found, and therefore, 
a different gift suggestion is dis- 
played every day, from the leather- 
goods stock. 

Because of the prominence of this 
display, it attracts a lot of atten- 
tion to the complete inventory 
maintained elsewhere in the store, 
and frequently, customers who 
came in in search of “something 
for a friend in business” find their 
problem solved at a glance. 

Presenting a different suggestion 
each day not only prevents “stale- 
ness” where the same customer vis- 
its the store frequently, but like- 
wise gives the Out West firm an 
opportunity to parade its complete 
inventory. 

5. Display in portable typewriter 
department—A Reno, Nev., office 
supply firm has done an exception- 
ally profitable business in brief case 
and brief bag sales through dis- 
playing them coincidentally in the 
portable typewriter department. 


Sell Companion Sets 


“Every businessman who buys a 
portabie typewriter does so because 
he intends to travel,” it was pointed 
out. “And by the same token, he is 
more than likely to be in need of 
a brief case as well. Therefore, for 
every portable typewriter we show 
in the department, there is a hand- 
some brief bag or brief case, care- 
fully matched with the typewriter, 
and both are presented as a ‘trav- 
eling pair’—the brief case to carry 
paper, carbon, second sheets and 
eraser for the portable typewriter. 
‘Double sales’ of the two items to- 
gether are by no means unusual 
at our store.” 

The experience of these concerns 
makes it clear that individual 
presentation of business leather- 
goods, with properly-designed fix- 
tures will go a long way toward 
doing away with disappointing 
sales conditions in any office supply 
showroom.—RAL 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 
CONFIDENCE COUR. 
AGE CO-OPERATION 


g FROM “Sunny California” came 
a CHEERY and well-filled airmail 
envelope loaded with a contribution 
to each and every department of 
BUSINESS BUILDERS. We express 
our appreciation for this wonderful 


packet by awarding Mr. I. Will Pep- 
per Upper’s blue-ribbon of the 
month to this Los Angeles Stationer, 


who gives credit spot for his entry 
to a pencil trade paper of our office 
equipment field, “Castell Tales”. 

It starts off like this: “REPORTER: 
Here is a perfect story”. .. EDITOR: 
“Man bites dog?”. . . REPORTER: 
No., this is even better—”. .. and 
the clinch line, we will have our 
genial friend, Mr. I. Will Pepper- 
Upper, display forthright on the 
O.A. TV screen directly following:- 


the bull 
threw 
the 
salesman”’. 





. . * > . . * 


“DARK STAR” wasn’t the only 
winner from Kentucky this season. 
“WHITE STAR” from a Louisville 
stationer took the honors in our 
TERSE TRAILER DEPARTMENT 
and his White Star has a thrifty 
angle we have all so often wished 
for: We quot 

“Thrift is a wonderful thing. 
Sometimes I wish my ancestors had 
practiced it MORE!” 
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Again we emphasize: 
“TERSE TRAILERS 


re PRODUCE FOR YOU!” 


So send in your TERSE TRAILERS 
and there’s a prize for each one 
used. 


al * : = * > - 


... and now we bring you via OA- 
TV this important flash from:— 


HERE’S AN IDEA FROM UNDER 
MY VERY OWN HAT:— 
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“Practise salesmanship in 
YOUR Buying as well as YOUR 
selling.” 











... and this impertant salesminded 
tip came from a New Hampshire 


stationer. 
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MODERN EQUIPMENT 






Presented 
each month to 
give your dol- 
lars CENTS- 
INSURED 
plus SENSE- 
ASSURED! 
Remember 
the price— 


ONE IDEA FROM YOU FOR EACH 
IDEA ORDERED BY 

YOU !!! (Always men- 

tion idea number, and 

address the co-ordinator 

of this page, Care of Shaw and 
Borden Co., Box 2153, Spokane 10, 
Wash. Use this same address in 
sending in your thoughts for our 
Mr. I. Will Pepper-Upper, Here’s 
an Idea From Under My Very Own 
Hat, and Terse Trailer departments 
of BUSINESS BUILDERS’ monthly 
telecast. 

. . . and here are the three top 





IDEAS dispatched to this depart- 
ment ... we know you'll send im- 
mediately for each, and remember 
the only payment RULE ... kindly 
enclose your own office equipment 
and supply selling idea in even ex- 
change . . . and here they are eager 
to come to your view on the cheer- 
ful O.A. TV screen: 

*No. 6-53-1 “Let’s really straight- 
line interdepartmental efficiency” 
... and this Michigan office outfit- 
ter gives you his know-how on 
this important phase of building 
and maintaining top-flight condi- 
tions in your own operation. 

*No. 6-53-2 “Are your display 
windows really working for you?— 
Here are ways we improved ours” 

. . and a display and advertising 
woman of a large Cincinnati firm 
has taken infinite care and detail to 
share this work with your display 
department. 


*No. 6-53-3: “Know what your 
business correspondence is express- 
ing every day of every important 
business year!” ...and here an 
executice vice-president of a long 
established office equipment factory 
outlines his successful method of 
feeling the pulse each business day 
of out-going correspondence. He per- 
sonally samples and carefully scans 
large samples of carbon copies of 
all types of letters released from his 
organization, and the very fact that 
his department associates know they 
are being so viewed has contributed 
much to the tempo of all correspon- 
dence being broadcast to the terri- 
tory of this well known and sub- 
stantial organization. 


3, 32, 2 


Office-efficiently yours, 
RALPH B. ORTEL 








The most expensive salesman is 
not the man who makes a failure. 
The most expensive salesman is 
the salesman who does fairly weil. 
When a salesman fails, when he is 
an out-and-out failure, you quick- 
ly get rid of him, and that is the 
end of your troubles and experi- 
ences as far as he is concerned. 
But "Mr. Fairly Well’ is a sales- 
man who often continues on the 
job year after year. 


My Adventure in Selling 
By Saunders Norvell 
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District 4 NSOEA Establishes 
New Record in Atlanta Session 


Registration Hits 613 Under Cammack’s 
Leadership—Theme is “Planning for 
Profit’”—Sanford New Governor 


@ THE IMPOSSIBLE was accomplished at the con- 
vention of District 4 NSOEA held April 10 and 11 at 
the Atlanta-Biltmore Hotel, Atlanta, Georgia. Most of 
those who gave the matter thought were convinced 
that last year’s registration of 552 could not be equalled 
in a commercial center. 

Under the expert direction of the district governor, 
Allen B. Cammack of Burlington, N. C., and with the 
generous assistance of the six lieutenant governors, 
the Atlanta stationers and the Southern Travelers 
Club, a degree of enthusiasm was generated which 
brought the numbers of the registered to 223 dealers, 
209 manufacturers, and 181 ladies, for a total of 613. 

Appropriately, the meeting was promoted as the 
Dogwood Convention, the tree flowering at its best 
profusion at that particular time. The theme was 
“Planning for Profit.” 

Robert M. Sanford, Sanford-Hall Company, Jackson- 
ville, was elected governor for the ensuing year. 

New lieutenant governors are: 

North Carolina—Oscar G. Penegar, O. G. Penegar 
Co., Gastonia, N. C. 

Georgia—Joseph T. Kilpatrick, Carithers-Wallace- 
Courtenay, Atlanta, Ga. 

Florida—Joseph L. Alvarez, Chestnut Office Equip- 
ment Co., Gainsville, Fla. 
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Seen at Wilson-Jones New Atlanta Plant... 


1. R. B. Camp, R. B. Camp Co., Atlanta; Mrs. Camp; B. R. Heftler, 
R. B. Camp Co.; Mrs. Tony Love; Mrs. Fred Young; Fred Young, 
Walker, Evans & Cogswell, Charleston, S. C., established 1821. 

2. Mrs. Macintyre; E. T. Macintyre, Defiance Calendar & Stationery 
Co; W. L. . Cooper Office Equipment, Johnson City, Tenn.; 
James Pryor, ilson-Jones Co.; Tom Hatcher, Hatcher’s Office Sup- 
~~ Fayetteville, N. C.; Henry Morriss, Hatcher’s Office Supplies; 
ed Myers, Wilson Jones Co.; Mrs. Tony Love. 

3. Lester Madans, Standard Dairy Co.; Jack Wexelbaum, Cooke & 
Cobb Co.; Jesse Peck, Springfield Stationery Co., Springfield, II1.; 
Frank Neville, mfrs. rep.; G. J. Aigner, G. J. Aigner Co.; W. M. 
Small, Johnson Chair Co.; Tony Love, Wilson Jones Co. 

4. William D. McCormick and Arnold D. Roberts, Lane Office Supply 
Co., Atlanta; F. C. Childers, Wilson Jones Co.; Charles R. Sawyer 
Sawyer, Anniston, Ala.; Mrs. Childers; Glenn Hodges, S. C. Toof 
& Co., Memphis; Jack Lydiard, Sanford Ink Co.; Herbert H. Akers, 
S. C. Toof & Co.; Mrs. Lydiard; Lee Jordan, Lane Office Supply 
Co.; Henry Walden, Wilson Jones Co.; T. R. Unsworth, mfrs. rep. 
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Alabama—Cecil S. Stowe, Alabama Office Supply Co., 
Opelika, Ala. 

Tennessee—Herbert H. Akers, S. C. Toof & Co., 
Memphis, Tenn. 

South Carolina—John Huguley, Legerton & Co., Inc., 
Charleston, S. C. 

The formal program started with the national an- 
them and invocation by Ben H. Vanderford, past gov- 
ernor of the 4th District. Next came the NSOEA 
trilogy, “This We Believe,” put on by Adrian Pem- 
broke, The Pembroke Company, Salt Lake City, 
association president; L. R. Addington, Art Metal Con- 
struction Company, vice-president manufacturers’ di- 
vision, and Paul E. Burbank, general manager. Their 
remarks have appeared in other regional convention 
reports. 

Four members of the Fourth District Half Century 





Governors, One and All... 


1. Governor Allen Cammack congratulates his successor, Robert San- 
ford, Sanford Hall Co., Jacksonville, Fla. 

2. A trio of governors: Sidney Butterfield, Smith & Butterfield Co., 
Evansville, Ind., District No. 5; Allen Cammack, Cammack Office 
Supplies, Burlington, N. C., District No. 4; Jesse Peck, Springfield 
Staty. Co., Springfield, Ill., District No. 6. 


On the Opposite Page... 

1. Mrs. Ted Vaughan, Mrs. Ralph Bender, Mrs. Hal Tough, Mrs. 
Ward Silliman. 

2. Governor Allen Cammack. 

3. J. Edward Naud, James C. Hearn, Al Lampkin and Frank Neville, 
mfrs. reps., and Jesse P. Marshall, Mittag & Volger, Inc 

4. Phil Rhodes, S. P. Richards Paper Co.; James Cargill, James M. 
Cargill Co., Savannah, Ga.; Hollis Stephens, Smead Mfg. Co.; Jack 
Miller, S. P. Richards Paper Co. 

5. Mr. and Mrs. Paul E. Burbank, Sam Flenniken, Diebold, Inc. 

6. Henry J. Mehserle, Yawman & Erbe Mfg. Co.; Ben McGinty, re- 
tired; L. R. Addington, Art Metal Construction Co. 

7. Homer Cothran and Red Cooper, Carithers-Wallace-Courtenay, 

Inc., Atlanta; Heywood Myers, John H. Harlan Co., Atlanta; Jim 

Baker and Wesley Chaffin, Carithers-Wallace-Courtenay, Inc. 

Members of the Half Century Club: George H. Moore, Pound & 

Moore Co., Charlotte, N. C.; Ivan Allen, Ivan Allen Co., Atlanta; 

Sidney Gassenheimer, Mercantile Paper Co., Montgomery, Ala.; 

R. M. Pound, Pound & Moore Co. 

9. Alan Sommerfield, Alan W. Sommerfield Co., Atlanta; Heyward My- 
ers, John H. Harlan Co.; B. G. Blanvelt, Herring-Hall-Marvin Safe 
Co.; Archie L. Gallman, G. & S. Office Suply Co., Dalton, Ga.; John 
L. Rowland, Herring-Hall-Marvin Safe Co. 

10. Frank Saphir and Irving Levy, Art Steel Sales Co.; Henry Cole- 
man, Nathan Coleman & Son, Savannah, Ga.; Ruby Green, Arrow 
Fastener Co.; Morris Hansell II, F. F. Hansell & Bro., Ltd; W. K. 
Downing, The Globe-Wernicke Co. 

ll. Tracy VanBuren, Sturgis Posture Chair Co.; Sam Orr, National 
Blank Book Co.; Robert Butson, Frank Neville and Jim Fowls, 
mfrs. rep. 

12. Seated: Mrs. Alma Hucke, Mrs. C. W. Foss, Adrian Pembroke, 
president NSOEA; Mrs. Ruth Burbank, Mrs. Camille Pembroke. 
Standing: Charles Hucke, mfrs. rep.; L. R. Addington, Art Metal 
Construction Co., vice president NSOEA; Paul Burbank, NSOEA’s 
general manager; Ivan Allen, Jr., Ivan Allen Co. 

13. Jim Hickey, Cardinal Sales, Inc.; Zac Smith, Zac Smith Stationery 
Co., Birmingham, Ala.; Mrs. Hickey; Marcus Stallings, M. R. 
Stallings, Inc., Tampa; Dave Wainwright, Zac Smith Stationery Co 

14. O. T. Ryce, mfrs. rep.; Ward Silliman, mfrs. rep.; Mrs. Silliman; 
Zac Smith, Zac Smith Stationery Co., Birmingham; Herb William- 
son, The General Fireproofing Co. 

15. Herb Walsh and Hy Linden, Ace Fastener Co.; Sidney Butterfield, 
Smith & Butterfield, Evansville, Ind.; Elmer Rahe, The Globe- 
Wernicke Co. 

16. Carl A. Anderson, Vogel-Peterson Co.; Jim Neary, Geyers-Topics; 
R. B. Strawn, The Halis Safe Co.; George Slater, mfrs. rep. 

17. Paul Burbank, Zac Smith, Adrian Pembroke—general manager 
past president and president NSOEA. 

18. A. Carithers-Wallace-Courtenay group: Homer Cothran, Joe Kil- 
patrick, John Courtenay, Harold Carithers, Bill Holt, Allen Key. 

19. Mr. and Mrs. Ivan Allen. 

20. Frank Walker, Bill Shaw Co., Charlotte, N. C.; Tom Hatcher, 
Hatcher's Office Suvply, Fayetteville, N. C.; Ted Mvers, Wilson 
Jones Co.; Henry Morriss, Hatcher's Office Supply; C. H. Coffey, 
Lenoir Stationery Co., Lenoir, N. C.; Bob and Paul Bumbarger, 
Bumbarger’s, Hickory, N. C. 

21. Byron Smith and Scott Denny, Ennis Tag Co.; T. C. Olmstead, 

American Printing & Stationery Co., Macon, Ga. 

Harrison M. Cooper, Associated Stationers Suoply Co.; John D. 

Attaway, Sr. and Jr., John D. Attaway Co., Williamston, S. C.; 

Cortland B. Horr, Associated Stationers Supvly Co 

23. J. W. Tamany, Boorum & Pease Co.; R. B. Thurber, George B. 
Graff Co., Archibald Ryan, mfrs. rep. 
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Club who were in the audience were called to the plat- 
form. Two others were in attendance at the conven- 
tion. 

Ivan Allen made some humorous observations to the 
effect that the older generation had made office equip- 
ment the cultured tool of business, brought women 
downtown where business now is transacted mostly by 
them, and more of similar vein. 

R. M. Pound of Pound & Moore Company, Charlotte, 
N. C., told of the wonderful transformation in business 
systems from the time he started in business with 
duplicates of letters kept in copy books unknown to 
most of today’s office supply dealers. The talks com- 
posing the trilogy, he said, were an inspiration to sell. 

Others in the quartet were George Moore of Pound 
& Moore, and Sidney Gassenheimer of Mercantile 
Paper Company, Montgomery, Ala. Mrs. Pound was 
given special recognition for having attended more 
dealer meetings than any other lady in the district. 

Luncheon speaker the first day was Dr. Pierce Har- 
ris, pastor of the First Methodist Church of Atlanta. 
He presented some interesting points well spiced with 
witty remarks on the subject of “A Changing World.” 

William M. Walter, Knight Brothers, Sumter, S. C., 
victim of a fire September 5, spoke on “How to Get 
Ready for Your Fire.” He recommended reading of 


small print in policies, that insurance be analyzed, 
and that the insurance program be fitted to the deal- 
er’s needs. Dealings, he said, should be limited to one, 
two, or three companies and based on cost of replace- 
ment. “Can you afford adequate insurance?,” he 
asked. 





Snapped at the G-F Breakfast... 


1. Seated: W. P. Haynes, Jr., St. Wyrick & Co., Greensboro, N. C.; 
H. C. Harper, Harper Bros., Inc., Greenville, S. C.; J. Fred Matthews. 
Harper Bros., Inc. Standing: Paul L. Wyrick, S. T. Wyrick & Co.; 
G. vid Curtis, Alamance Book & Stationery Co., Burlington, N. C.; 
Adrian Pembroke, president NSOEA; Harry Fellowes, Bankers 
Box Co. 

2. Jesse W. Peck, Springfield Stationery Co., Springfield, Ill.; Mrs. 
Peck; Larry Miller, The General Fireproofing Co.; Mrs. Ruth Bur- 
bank; Mrs. Miller; Mrs. Camille Pembroke; R. M. Pound, Pound & 
Moore Co., Charlotte, N. C.; Mrs. Pound; Zac Smith, Zac Smith Sta- 
tionery Co., Birmingham; Adrian Pembroke, The Pembroke Co., Salt 
Lake City, president NSOEA. 

3. Seated: Mrs. R. M. Sanford, Mrs. John Seaman, Mrs. Herbert Wil- 
liamson, Jr., George H. Moore, Pound & Moore Co., Charlotte, 
N. C. Standing: J. L. Waugh, Halsey & Griffith, Inc., West Palm 
Beach; Herbert Williamson, The General Fireproofing Co.; Bob 
Sanford, Sanford Hall Co., Jacksonville, Fla.; Jack Boehne, The 
General Fireproofing Co.; Red Long and W. V. Simons, Long 
sane wy Co., ami; John Seaman, The General Fireproof- 
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At the Registration Desk... 

1. The registration committee: Mrs. Jesse Haralson, Mrs. Charles 
Hucke and Mrs. Al Lampkin priming Uncle Remus and Aunt Fanny 
dolls. The sign reads “‘Uncle Remus and Aunt Fanny welcomes you 
to District 4 NSOEA convention.” 

2. One hundred and seventy cutouts, one for each member of the 
Southern Travelers Club, a major project engineered by Mrs. 
Hucke. Each bears the name of a club member. 


Elmer G. Rahe, The Globe-Wernicke Co., and Robert 
Spelman, Wood Office Furniture Institute, both mem- 
bers of the NSOEA 1953 troupe, addressed the conven- 
tion, Mr. Rahe on “There’s a System,” Mr. Spelman on 
“Certified Office Planning System.” 


Addresses on the second day were delivered by Jim 
W. Cooper, Jr., manufacturers’ representative and vice- 
chairman of the field division, and Sidney S. Alderman, 
vice-president and general counsel of the Southern 


On the Opposite Page... 

1. B. L. Grimstead, Herring-Hall-Marvin Safe Co.; Jesse P. Marshall 
and James Long, Mittag & Volger; Ted Vaughan, Stoddards, Inc., 
Nashville, Tenn. 

2. Howard W. Gunlocke and P. H. ‘Pete’ Zimmerman, W. H. Gun- 
locke Chair Co 

3. Clifford L. Legerton, Wm. E. Folk, Jr., Felix E. Brockmann and John 
E. Huguley, all Legerton & Co., Inc., Charleston, S. C. 

4. Mrs. & Mr. Hy Linden, Ace Fastener Corp.; Mrs. Jesse Peck, 
Springfield, Ill. 

5. George S. House, K. F. Cline Sales Corp.; Al Lampkin, mfrs. rep. 
and Thomas J. Gross, K. F. Cline Sales Corp. 

6. Mr. & Mrs. Allen Murray, Victor Safe & Equipment Co.; Mrs. 
Henry I. Coleman, Savannah, Ga.; G. N. Rosolio, J. N. Rosolio, 
Thomasville, Ga. 

7. Charles H. Hucke, mfrs. rep., and Alma Hucke, “Sweetheart of 
the Southern Travelers Club.” 

8. Mrs. & Mr. Richard Lewisohn, Jr., and Carl W. Priesing, American 
Pencil Co.; Jack Miller, S. P. Richards Paper Co., Jacksonville, Fla. 

9. Mr. & Mrs. Leo A. Behrendt, Joseph Dixon Crucible Co. 

10. Harry Tehan, Jr., mfrs. rep.; Mr. & Mrs. Don S. Mac Kerer, Blair 
Aluminum Furniture Co. 

ll. J. Shields Kenan, Kenan’s Print Shop, Statesboro, Ga.; W. J. 
Womack, Jr., Womack Prtg. Co., McMinnville, Tenn.; Bill Boyd, 
S. P. Richards Paper Co., Atlanta. 

12. Joseph T. Kilpatrick, Carrithers-Wallace-Courtenay, Atlanta, Ga., 
general convention chairman; Mrs. Tony Lane, Atlanta, chairman 
ladies’ breakfast and fashion show; Mrs. & Mr. Arthur Hubert, 
John H. Harland Co., Atlanta, Ga., executive committee. 

13. E. J. Mulvarey and Stanley H. Brown, Royal Register Co. 

14. Mrs. & Mr. James Baker, Carrithers-Wallace-Courtenay, Atlanta, 
Ga.; Mrs. C. W. Gilbert, Chicago. 

15. C. M. “Red” Long of Long Office Supply Co., Miami, relaxes com- 
fortably. 

16. Mrs. M. R. Stallings and Shirley Stallings, Tampa, Fla. 

17. C. H. Johnstone, Wallace Pencil Co.; Red Cooper, Carrithers- 
ee ee Atlanta, Ga., and J. B. Hanna, Wallace Pencil 

°. 

18. Victor C. Hayes and Morris E. Hansell, F. F. Hansell & Bro. 
New Orleans, La.; H. J. O’Donnell and H. J. O'Donnell, Jr., O’Don- 
nell Bros., New Orleans, La. 

19. Mrs. Hill Shropshire, Mrs. Phil Rhodes and Mrs. Robert Bishop, 
Atlanta hostesses. 

20. Mrs. Holley Midgley, Gadsden, Ala Mrs. Bill Boyd and Mrs. 
Sidney Moldow, Atlanta, Ga., on tour of Atlanta houses and 
gardens. 

21. Convention ladies on garden tour. 

22. Another tour group. 

23. Entering the bus for the tour. 

24. Jack Cooper, mfrs. rep.; Dr. Emma K. Bowen, Acco Products, Inc., 
Ogdensburg, N. Y. 

25. Harvey Rockwell, Yawman and Erbe Mfg. Co.; A. J. Lawless, 
Ezyindex Products Co. 

26. Mrs. & Mr. Harden L. Brown, Linton Pencil Co. 

27. J. W. Boehne and Larry Miller, The General Fireproofing Co. 

28. Southern Travelers Club Officers; Glen Moak, retiring president; 
Al Lampkin, new president; Charles Hucke, secretary-treasurer; 
Sam Orr, third vice-president; Arch Ryan, first vice-president. 

29. Allan Cammack receives plaque from Paul Burbank in token of 
his efforts as governor of the NSOEA district. At left is Mrs. 
Adrian Pembroke. 

30. Mr. & Mrs. James W. Unsworth and Mrs. & Mr. T. Ralph Unsworth, 
mfrs. reps. 
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Club who were in the audience were called to the plat- 
form. Two others were in attendance at the conven- 
tion. 

Ivan Allen made some humorous observations to the 
effect that the older generation had made office equip- 
ment the cultured tool of business, brought women 
downtown where business now is transacted mostly by 
them, and more of similar vein. 

R. M. Pound of Pound & Moore Company, Charlotte, 
N. C., told of the wonderful transformation in business 
systems from the time he started in business with 
duplicates of letters kept in copy books unknown to 
most of today’s office supply dealers. The talks com- 
posing the trilogy, he said, were an inspiration to sell. 

Others in the quartet were George Moore of Pound 
& Moore, and Sidney Gassenheimer of Mercantile 
Paper Company, Montgomery, Ala. Mrs. Pound was 
given special recognition for having attended more 
dealer meetings than any other lady in the district. 

Luncheon speaker the first day was Dr. Pierce Har- 
ris, pastor of the First Methodist Church of Atlanta. 
He presented some interesting points well spiced with 
witty remarks on the subject of “A Changing World.” 

William M. Walter, Knight Brothers, Sumter, S. C., 
victim of a fire September 5, spoke on “How to Get 
Ready for Your Fire.” He recommended reading of 
small print in policies, that insurance be analyzed, 
and that the insurance program be fitted to the deal- 
er’s needs. Dealings, he said, should be limited to one, 
two, or three companies and based on cost of replace- 
ment. “Can you afford adequate insurance?,” he 
asked. 





Snapped at the G-F Breakfast Se'e 


1. Seated: W. P. Haynes, Jr., St. Wyrick & Co., Greensboro, N. C.; 
H. C. Harper, Harper Bros., Inc., Greenville, S. C.; J. Fred Matthews, 
H r Bros., Inc. Standing: Paul L. Wyrick, 8S. T. Wyrick & Co.; 
G. David Curtis, Alamance Book & Stationery Co., Burlington, N. C.; 
Adrian Pembroke, president NSOEA; Harry Fellowes, Bankers 
Box Co. 

2. Jesse W. Peck, Springfield Stationery Co., Springfield, Ill.; Mrs. 
Peck; Larry Miller, The General Fireproofing Co.; Mrs. Ruth Bur- 
bank; Mrs. Miller; Mrs. Camille Pembroke; R. M. Pound, Pound & 
Moore Co., Charlotte, N. C.; Mrs. Pound; Zac Smith, Zac Smith Sta- 
tionery Co., Birmingham; Adrian Pembroke, The Pembroke Co., Salt 
Lake City, president NSOEA. 

3. Seated: Mrs. R. M. Sanford, Mrs. John Seaman, Mrs. Herbert Wil- 
liamson, Jr., George H. Moore, Pound & Moore Co., Charlotte, 
N. C. Standing: J. L. Waugh, Halsey & Griffith, Inc., West Palm 
Beach; Herbert Williamson, The General Fireproofing Co.; Bob 
Sanford, Sanford Hall 7 Jacksonville, Fla.; Jack Boehne, The 
General yy egy ee Red Long and W. V. Simons, Long 
} ae Acetate Co., ami; John Seaman, The General Fireproof- 
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At the Registration Desk... 


l. The registration committee: Mrs. Jesse Haralson, Mrs. Charles 
Hucke and Mrs. Al Lampkin priming Uncle Remus and Aunt Fanny 
dolls. The sign reads “Uncle Remus and Aunt Fanny welcomes you 
to District 4 NSOEA convention.” 

2. One hundred and seventy cutouts, one for each member of the 
Southern Travelers Club, a major project engineered by Mrs. 
Hucke. Each bears the name of a club member. 


Elmer G. Rahe, The Globe-Wernicke Co., and Robert 
Spelman, Wood Office Furniture Institute, both mem- 
bers of the NSOEA 1953 troupe, addressed the conven- 
tion, Mr. Rahe on “There’s a System,” Mr. Spelman on 
“Certified Office Planning System.” 


Addresses on the second day were delivered by Jim 
W. Cooper, Jr., manufacturers’ representative and vice- 
chairman of the field division, and Sidney S. Alderman, 
vice-president and general counsel of the Southern 


On the Opposite Page... 

1. B. L. Grimstead, Herring-Hall-Marvin Safe Co.; Jesse P. Marshall 

and James Long, Mittag & Volger; Ted Vaughan, Stoddards, Inc., 

Nashville, Tenn. 

. Howard W. Gunlocke and P. H. “Pete’’ Zimmerman, W. H. Gun- 

locke Chair Co. 

Clifford L. Legerton, Wm. E. Folk, Jr., Felix E. Brockmann and John 

E. Huguley, all Legerton & Co., Inc., Charleston, S. C. 

. Mrs. & Mr. Hy Linden, Ace Fastener Corp.; Mrs. Jesse Peck, 

Springfield, Il. 

George S. House, K. F. Cline Sales Corp.; Al Lampkin, mfrs. rep. 

and Thomas J. Gross, K. F. Cline Sales Corp. 

6. Mr. & Mrs. Allen Murray, Victor Safe & Equipment Co.; Mrs. 
Henry I. Coleman, Savannah, Ga.; G. N. Rosolio, J. N. Rosolio, 
Thomasville, Ga. 

7. Charles H. Hucke, mifrs. rep., and Alma Hucke, 
the Southern Travelers Club 

8. Mrs. & Mr. Richard Lewisohn, Jr., and Carl W. Priesing, American 
Pencil Co.; Jack Miller, S. P. Richards Paper Co., Jacksonville, Fla. 

9. Mr. & Mrs. Leo A. Behrendt, Joseph Dixon Crucible Co. 

10. Harry Tehan, Jr., mfrs. rep.; Mr. & Mrs. Don S. Mac Kerer, Blair 
Aluminum Furniture Co. 

ll. J. Shields Kenan, Kenan’s Print Shop, Statesboro, Ga.; W. J. 
Womack, Jr., Womack Prtg. Co., McMinnville, Tenn.; Bill Boyd, 
S. P. Richards Paper Co., Atlanta. 

12. Joseph T. Kilpatrick, Carrithers-Wallace-Courtenay, Atlanta, Ga., 
general convention chairman; Mrs. Tony Lane, Atlanta, chairman 
ladies’ breakfast and fashion show; Mrs. & Mr. Arthur Hubert, 
John H. Harland Co., Atlanta, Ga., executive committee. 

13. E. J. Mulvarey and Stanley H. Brown, Royal Register Co. 

14. Mrs. & Mr. James Baker, Carrithers-Wallace-Courtenay, Atlanta, 
Ga.; Mrs. C. W. Gilbert, Chicago. 

15. C. M. “Red” Long of Long Office Supply Co., Miami, relaxes com. 
fortably. 

16. Mrs. M. R. Stallings and Shirley Stallings, Tampa, Fla. 

17. C. H. Johnstone, Wallace Pencil Co.; Red Cooper, Carrithers- 
Wallace-Courtenay, Atlanta, Ga., and J. B. Hanna, Wallace Pencil 
Co. 

18. Victor C. Hayes and Morris E. Hansell, F. F. Hansell & Bro. 
New Orleans, La.; H. J. O'Donnell and H. J. O’Donnell, Jr., O’Don- 
nell Bros., New Orleans, La. 

19, Mrs. Hill Shropshire, Mrs. Phil Rhodes and Mrs. Robert Bishop, 
Atlanta hostesses. 

20. Mrs. Holley Midgley, Gadsden, Ala.; Mrs. Bill Boyd and Mrs. 
Sidney Moldow, Atlanta, Ga., on tour of Atlanta houses and 
gardens. 

21. Convention ladies on garden tour 

22. Another tour group. 

23. Entering the bus for the tour. 

24. Jack Cooper, mfrs. rep.; Dr. Emma K. Bowen, Acco Products, Inc., 
Ogdensburg, N. Y. 

25. Harvey Rockwell, Yawman and Erbe Mfg. Co.; A. J. Lawless, 
Ezyindex Products Co. 

26. Mrs. & Mr. Harden L. Brown, Linton Pencil Co. 

27. J. W. Boehne and Larry Miller, The General Fireproofing Co. 

28. Southern Travelers Club Officers; Glen Moak, retiring president; 
Al Lampkin, new president; Charles Hucke, secretary-treasuref; 
Sam Orr, third vice-president; Arch Ryan, first vice-president. 

29. Allan Cammack receives plaque from Paul Burbank in token of 
his efforts as governor of the NSOEA district. At left is Mrs. 
Adrian Pembroke. 

30. Mr. & Mrs. James W. Unsworth and Mrs. & Mr. T. Ralph Unsworth, 
mfrs. reps. 
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Railway System. Mr. Cooper spoke on the subject, “A 
Traveler Talks to the Dealers.” 

Mr. Alderman’s address, “Paper Profits,” was an 
amusing presentation of the consumption of stationers’ 
wares by the legal department of a large railroad. 
Following are a few excerpts from his remarks: 

A great part of our time in the law department of 

big rail is spent in ‘passing papers.’ You sell 
the paper tl we pass. You sell the ‘in’ basket from 
which we } it and the ‘out’ basket to which we pass 
it. You sell the desk across which we pass it and the 
posture cl in which we sit when we pass it. You 





sell the file-covers into which most of that passing 
paper goes and the cabinets in which the growing files 
are kept. You sell the Gem clips that are supposed to, 
but don’t, hold certain of those papers together and the 
Staples that staple through papers and that do hold 
them together. Sometimes, as we pass those papers, 
we make a few more or less nonsensical hieroglyphics 
on them with pencils or pens, which you sell, or rub 

out some marks with erasers which you sell. 
“Meanwhile, we are dictating letters which often 
get our companies into a lot of needless trouble and 
(Turn to page 154, please) 
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Headliners Pictured at San Antonio Regional arts eee 


1. Dave Reed, Cathey Office Furniture & Supplies, Inc., Dal- 
— i of district; Marvin Hartung, Paul Ander- 
Antonio, chairman of convention committee; 


N. C., twice governor of 


Allen Cammack, Burlington, 
District 4 


Ninth District Stationers 
Gather in San Antonio 


452 Register for Convention with 
Dave Reed Presiding—Ketchings 
Chosen New Governor and Biloxi 
as Site of 1954 NSOEA Session 


@ STATIONERS and travelers of the Ninth District 
NSOEA gathered at the Plaza hotel, San Antonio, Tex., 
for their annual meeting which was held April 16 and 
17. A registered attendance of 452 was reported. 

Present plans provide for the 1954 meeting at the 
Buena Vista hotel, Biloxi, Miss., April 29 and 30. The 
district includes Texas, Mississippi, Louisiana and 
Arkansas. 

Tom Ketchings, Tom Ketchings Co., Natchez, was 
chosen to succeed Dave N. Reed, Cathey Office Furni- 





Glimpsed at the G-F Breakfast... 

1. Front Row: Mrs. Pembroke, Mrs. Burbank, Mrs. Miller; Rear: Paul 
Burbank, NSOEA’s general manager; Adrian Pembroke, president, 
NSOEA; Larry Miller, The General Fireproofing Co. 


2. Front Row: s. Clifton Wilson, Jr.; Mrs. Harold Cude, Mrs. P. E. 
Mullen; Rear: E. C. Wilson, Jr. and Harold O. Cude, Wilson Sta- 
tionery and Ptg. Co., Houston, Tex.; Phil Mullen, The General Fire- 

oofing Co.; Bill Chancellor, West Texas Office Supply, Midland, 
‘ex. 
3. W. T. Quinn, Quinn-Steed, Victoria, Tex.; Larry Miller, The General 


Co.; Jack Perdue, The Perdue Co., Pine Bluff, Ark.; 
Marion Perkins and Irvin’ W. Kilpatrick, Standard Office Su ply 
Co., Monroe, La.; Edgar C. Jordan, Jr., Standard Printing Co., » -4 


andria, La.; Wolly olcott, The General Fireproofing Co. 


a4 


President Adrian Pembroke in Stetson presented at ban- 
quet; General Manager Paul Burbank wearing straw hat 
of type much in evidence at Travelers’ party at La Villita. 

3. Tom Ketchings, new governor, receiving congratulations 
of his predecessor, Dave Reed. 


ture & Supplies, Inc., Dallas, as governor. Mr. Reed 


presided in expert fashion. 


After a verse of America and invocation by Dr. 


te the Opposite Page... 

Ray Frocba, mfrs. rep.; C. M. Herz Executive Furniture Co. Mr. 
Frocha had just taken on Executive line of desks for Louisiana, 
Arkansas, Texas, Oklahoma and New Mexico. 

2. Art Pfister; Smead Mfg. Co.; Camille Pembroke, Ruth Burbank, 
Agnes Clegg, W. C. Clegg, The Clegg Co. ’ 

3. Governor Dave Reed, Cathey Office Furniture & Supplies, Inc., 
Dallas; Governor-elect Tom Ketchings, Tom L. Ketchings Co., 
Natchez, Miss.; Allen Cammack, Cammack Office Supply, Bur- 
lington, N. C., retiring governor of fifth district; Jack Perdue, The 
Perdue Co., Pine Bluff, Ark. : ; 

4. Robert Spelman, WOFI; Jim Cooper, Jr., mfrs. rep. and vice-chair- 
man, field division; Willis Lowe, E. L. White Co., Fort Worth, 
treasurer of district; L. R. Addington, vice-president of Art Metal 
Construction Co. and NSOEA 

5. Irving Levy, Art Steel Sales ‘Corp.; Ernest W. Jackson, the Steck 
Co., Austin, Tex.; C. W. Clemen, G. J. Aigner Co.; Gene Collins, 
Hesse Envelope Co. 

6. W. C. Clegg, The Clegg Co., San Antonio; F. H. Caswell, F. S. 
Webster Co. 

7. Frank J. Ducos, Maverick-Clarke, San Antonio, Mrs. Ducos, Al 
Eisemann, Maverick-Clarke, San Antonio 

8. P. L. Lowrey, Laredo Paper Co., Laredo, Tex., Tabb Harrell, 
Laredo Paper Co.; Warren Barr, Maverick-Clarke Co.; E. E. Barker, 
Leopold Co. 

9. Jess Musgrave, mfrs. rep.; Wolt C. Stempel, Stempel Mfg. Co.; 
Mrs. Frankie McCall, Stanley Mfg. Co.; Wolt A. Stempel Mfg. 
Co.; Al Goldblatt, Royal Metal Mfg. Co. 

10. Art Pfister, Smead Mig. Co.; W. B. “Bill” Ware, American Ptg. 
Co., Galveston, Tex.; Allen Cammack, Cammack Office Supplies, 
Burlington, N. C.; H. A. Wagner, American Ptg. Co.; Keith Gor- 
don, Boorum & Pease Co.; Wendell Jones, American Ptg. Co. 

11. Milt Havlick, mfrs. rep.; Albert E. Okerberg, Corry-Jamestown 
Mfg. Corp.; John H. Klein, John H. Klein Associates; Walter Doney, 
News Office Supply Co., Bryan, Tex.; Bob Cox, Suggs Office Sup- 
ply Co., Dallas, Tex. 

12. Mostly Moser: John D. Nelson, Jr., Stockton, West, Burkhart, Inc., 
advertising agency for Mosler Safe Co.; J. Ross Boles, J. Ross 
Boles Co., Inc., San Antonio, Tex.; Bronc Childress, E. H. Mosler, Jr., 
Joe Ashley, J. Dunham Jones, all Mosler Safe Co. 

13. Stan Thorne, Paul Anderson Co., San Antonio; H. T. Griswold 
and Al Baugher, Sanford Ink Co.; H. J. Wilbourn, Wilson Sta- 
tionery & Printing Co., Houston, Tex.; Loren Council, Paul Ander- 
son Co. 

14. Donald Westerfield, Allied Carbon & Ribbon Mfg. Co.; W. H. 
Kerr, Panther City Office Supply Co., Fort Worth, Tex.; Walter 
Wentworth, Allied Carbon & Ribbon Mfg. Co.; Chet Smith, A. W. 
Faber-Castell Inc. 

15. Don Abel, Abel Stationers, Austin, Tex.; L. H. McDaniel, Jr., 
mfrs. rep.; Paul Anderson, Jr., Paul Anderson Co., San Antonio; 
L. H. McDaniel, Jr., mfrs. rep.; Gerry Hardman, Abel Stationers. 

16. Al Marschall, mfrs. rep.; John Krueger, J. B. Peatling and Ted 
Caswell, M. S. Webster Co. 

17. Robert A. Spelman, Wood Office Furniture Institute; Dan Mac- 
Dougall, Stationers Loose Leaf Co.; W. M. Small, Johnson Chair 
Co.; R. P. Grieve, Cargill's, Houston, Tex. 

18. C. G. Ferrell, Cathey Office Furniture & Supplies, Inc., Dallas, 
Tex.; A. R. Baumgardner, Moore Business Forms, Inc.; W. D. 
Norwood, Beaumont —— & Supply Co., Beaumont, Tex.; 
i. C. Wilkins, Moore Business Systems Div. of Moore Business 

orms. 

19. Norman Gerth, Imperial Desk Co.; 
Chair Co.; L. W. Evans, Evans Specialty Co.; 
Oxford Filing Supply Co. 

20. Seated: Lionel Colo mb, Weis Mfg. Co.; Clarence Du Bos, Du Bos 
Office Supply, New Orleans, La.; Jim W. Cooper, Jr., mfrs. rep. 
Standing: Carl Allen, Oakville, Co.; G. P. Vondersmith, The Von- 
dersmith Co., Beaumont, Tex.; Lorenz Baurkemper, Maverick- 
Clarke Co., Houston; W. B. Ware, American Printing Co:, Gal- 
veston, Tex.; W. T. Martin, Shaw-Walker Co. and Mastercraft 
Corp.; Wiley Wood, Clarke & Courts, Houston. 

21. Seated: Warren Bair, Maverick-Clarke, San Antonio; F. L. Hodges, 
Carter’s Ink Co.; D. H. Muldey, The Muldey Co., Houston, Tex.; 
Milton Washer, Jr., Washer Office Supply Co., San Antonio; stand- 
ing: Fred Lewis, National Ptg. & Stationery Co., San Antonio, Tex.; 
Dave Miles, Gulf Coast Office Outfitters, Houston, Tex.; Jim Elliott, 
Texas Office Seating Co., Houston; Floyd E. Jett, National Ptg. & 
Stationery Co.; Mike Holberg with Ward Hillman, mfrs. rep. 


Ken Davis, W. H. Gunlocke 
Charles E. Reynell, 
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1. C. L. “Bill” Scheffler, Bainbridge, Kimpton & Haupt; Bob Strafford 
Ill, Jim W. Cooper Jr. Co., mfrs. rep.; George Deutsch, mfrs. rep.; 
Gus Trahan, General Office Supply Co., Lafayette, La.; Bob Mat 
thews, Sturgis Posture Chair Co. 

2. Mr. & Mrs. C. Guy Lowe, Office Supply Co., Jackson, Miss. 

3. McGee Ault, Herring-Hall Marvin Safe Co.; Nob Carson, - Berger 
Mig. Co.; Dusty Rhodes, mfrs. rep.; W. W. ‘Bill’ Cannon, W. W. 
Cannon Co., Dallas, Tex.; Julian Bailey, Eagle Pencil Co. 

4. L. H. McDaniel, Sr., mfrs. rep.; Mrs. John L. Eckert, Mr. Eckert 
Jasper Seating Co.; Mr. and Mrs. C. E. Richards, Fenger Office 
Equipment Co., Houston, Tex. 

5. Bud Mallory, Wilson Jones Co.; Red Barker, Leopold Co. 

6. Nick Crain, Crain Office Supply, Abilene, Tex.; B. T. Lawrence, 


Kenneth Copeland, pastor of Travis Park Methodist 
church, an address of welcome was delivered by Harry 
Kruze of the Chamber of Commerce. He told of con- 
verting the little San Antonio river, formerly practically 
an open sewer, into the beautiful stream it is today 
with parkway and walks and arched bridges high 
enough to accommodate gondolas and similar craft in 
the water parades, a noted San Antonio custom. He 
called attention to the Alamo, which many of the con- 
vention visited; the enormous military establishments 
and famous old missions. 

The city is practically surrounded by air fields in- 
cluding Lackland air base for induction and basic 
training, Hondo for pilot training, Randolph, Kelly, 
Brooke and San Marcos fields and the San Antonio 
Quartermasters depot. Kelly, the mayor said, has 
36,000 civilian employes. Urging participation in civic 
affairs, he advised giving of yourself,, adding that 
time spent in community development is part of your 
responsibility and of your business. 





New Texas Travelers Club Officers ... 

Art Carrow, Speed Products, Inc., reporting secretary; Wolt A. Stempel, 
Stempel Mfg. Co., first vice-president; Art Pfister, Smead Mfg. Co. 
a president; George A. Tarrant, The Carter's Ink Co., president; 
R 


oward, Esterbrook Pen Co., second vice-president; Charles C. 
McDaniel, Ennis Tag & Salesbook Co., secretary-treasurer. 


46 





OA Camera Records Fun as Texas Travelers Entertain at La Villita ... 


Herring-Hall Marvin Safe Co.; Mrs. Frankie McCall, Stanley Mfg. 
Co.; Homer Royer, Standard Office Equipment Co., Fort Worth, Tex.; 
Lila Foss, Foss Fine Furniture, Fort Worth, Tex.; McGee Ault, 
Herring-Hall Marvin Safe Co.; C. E. O’Kelley, Crain Office Supply 


o. 

7. Mr. & Mrs. C. Guy Lowe, Office Supply Co., Jackson, Miss.; Charles 
McIntosh, Printing & Supplies, Meridian, Miss. 

8. Mrs. Gordon W. Stephens, Russell Stationery Co., Amarillo, Tex. 
Mrs. Wiley Wood, Clarke & Courts, Houston, Tex. 

8. James D. Pryor, Wilson Jones Co.; Henry Sassman, Victoria Type 
writer Co., Victoria, Tex.; Bud Mallory, Wilson Jones Co.; L. 
McDaniel, Sr., mfrs. rep. 


Most of the program was supplied by the NSOEA 
troupe, President Adrian Pembroke, Vice-president L. R., 
Addington and General Manager Paul Burbank fur- 
nishing their excellent trio of addresses on “This We 
Believe” for the opening session. Other members par- 
ticipating were Robert Spelman whose subject was 
“Certified Office Planning Service Program:” Elmer 
Rahe, The Globe-Wernicke Co., talking on “There’s a 
System,” and Jim Cooper, Jr., on “A Traveler Talks 
to the Dealers.” Comment was made as to the large 
numbers who attended the sessions. 

Speakers from outside the industry were Plasco 
Moore, chief of distributive education service, Texas 
Education Agency, Austin; Dr. James W. Laurie, presi- 
dent, Trinity University, San Antonio, and Dr. Harold 
Vagtborg, president of Southwest Research Institute 
also in San Antonio. Mr. Moore’s topic was “Customer 
Relations;” Dr. Laurie’s “How Important Are You,” 
Dr. Vagtborg’s “Economics Improvement Through Re- 
search.” 


individualized Service 

That we have sold nothing since 1942 was thé 
contention expressed by Mr. Moore. He said that wé 
may not realize we have not sold until we are compelled 
to, that the boss, our customer, is coming back 
Many are not able to give the individual personalized 
service the market will demand but give to all thé 
same old sales story. He used a jar of beans for afl 
illustration and showed how individual attention 
brought results in developing the plant from thé 
seed, applying the experience to cultivating and build- 
ing customer accounts. Three points stressed were 
(1) Have right attitude and give better brand of service 
with personal attention to each individual customer; 
(2) Brush up on product information; (3) Develop 
courteous telephone service and personality. Start a 
well-planned training program, watch type of personal 
Turn to page 159, please’ 
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District No. 8 NSOEA Convenes 
in Kansas City at Muehlebach 


Midwest Travelers Aid Governor 
in Profitable Session—Choose 
John Brain to Succeed Williams 


g DEALERS AND manufacturers represented in Dis- 
trict No. 8 NSOEA collaborated with the energetic 


Midwest Travelers in a profitable two-day regional 
convention at the Hotel Muehlebach in Kansas City, 
Mo., April 23 and 24. As always in the friendly atmos- 
phere of the mid-continent, this was an experience in 


ood fellowship and interchange of ideas for the good 
f the industry 


Of the 321 paid registrations, more than half were 


reported to have been those of dealers. There were 73 
ladies represented at the convention and they enjoyed 
a well-planned 
rection of Clint 
and W. Lee Gamel 


program of hospitality under the di- 
Cooper, Esterbrook Pen Company, 
Bates Manufacturing Company. 


Governor Vaughan Williams, Schooley Printing & 
Stationery Company, Kansas City, Mo., was not in 
good voice (laryngitis almost laid him low) but he 
diligently contributed time, counsel and leadership to 
the success of the convention. His right-hand man 





Hort sociated Stationers Supply Co., Chicago; Mrs. 

Radar Office Equipment Co., Omaha, Nebr.; Owen Doss 

St ners Supply Co.; Bob Davis, Standard Office 
x City, Iowa. 

Earl H. Scott, Bauman Office Equipment, Wichita, Kans.; Herb 

Johnson, Wilson Jones Co.; Richard Singer, Cooke & Cobb Co.; 

Tony Love, Wilson Jones Co. 
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Seen at G-F Breakfast... 


Robert P. Scott, Southwestern Staty. & Bank Supply, Lawton, Okla.; 
Jerry DeBuskey, The General Fireproofing Co.; . Scott Hudson, 
Star Printery, Inc., Muskogee, Okla.; Mary Cromwell and J. Lee 
Cromwell, Cromwell Press, Enid, Okla. 

Larry Miller, The General Fireproofing Co.; Gene Hays, Joplin oo 


" 6a. Joplin, Mo.; Hester J. Schneider, Inland Ptg. Co., Springfiel 


Mo.; Frank Denny and Everett Glenn, John A. Marshall Co., Kan- 
sas City, Mo. 

H. my Douglas, H. Dorsey Douglas, Inc., Oklahoma City, Okla.; 
Larry Miller, The General Fireproofing Co.; Mrs. H. Dorsey uglas; 
E. J. Beaurivage, Nebraska Typewriter Co., Lincoln, Nebr. 

Mrs. & Mr. Everett Glenn, John A. Marshall Co., Kansas City, Mo.; 


’ Claude Allen and Larry Miller, The General Fireproofing << Jim 


Skidmore, Frank Denney, John A. Marshall, Max ffoon, Bill Mar- 
shall, Mrs. John A. Marshall, Jack Marshall, all of John A. Marshall 
Co., Kansas City, Mo. 


as chairman was John Brain, Jr., Brain Stationery 
Company, Omaha, Nebr., chosen as new governor of 
District No. 8. 


Succeeding to the general chairmanship for 1954 


is the affable Ray A. Baldwin, Gallup Map & Stationery 
Company, Kansas City, Mo., who had been co-chair- 
man of the 1953 regional. 


There’s a succession of experienced men all the way 


along for this area of the industry. Dave Neuhaus, 
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manufacturers’ representative who as president of the 
Midwest Travelers Club contributed to the success of 
the convention, is succeeded by his general chairman, 
Tom J. Seward, Speed Products Company, Inc. 

The bid of Tulsa, Okla., as the 1954 convention site 
was accepted and the meeting will be held at the Tulsa 
Hotel with the April 22 and 23 dates approximating 
those of 1953. 

Serving Governor Brain and General Chairman 
Baldwin for the new District No. 8 year will be the 
following lieutenant governors: 

Kansas—Homer Lay, Duke, Inc., Wichita, re-elected. 

(Turn to page 160, please) 





SESwest Travelers and District & Leaders ... 
New and retiring officers of Midwest Travelers Club: Seated—W. 
Lee Gamel, Bates Mig. Co., first vice-president; Dan McDougall 
Stationers Loos Leaf Co., retiring secretary-treasurer. His successor, 
Clint Cooper, was not present for picture; Fred Pitt, mfrs. rep. 
auditor? Standing—Bill Froehle, Boorum & Pease Co., second vice 
resident; Tom ward, Speed Products Co., Inc., president; Dave 

euhaus, mfrs. rep., — resident. 

2. Vic Agee, Midland Staty. upply Co., Jefferson City, Mo., and 
Ray Baldwin, Gallup ty & Staty. Co., Kansas City, Mo., with 
plaque presented to Mr. Baldwin for securing the most dealer 
memberships. Mr. Agee was honored as lieutenant governor of 
Missouri, in whose state the most new members were secured. 

3. Vaughan Williams (center), retiring governor District No. 8, con- 
gratulates John Brain, Jr. (left), new governor, and Ray Baldwin, 
named general chairman of the 1954 convention 
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to 


Mr. & Mrs. P. H. Tinder, Tinder Office Supply. Pittsburg, Kans.; 


Art Rasmusson, Wilson Jones Co.; Mr. & Mrs. E. Bournonville, Tin- 


der Office Supply. 

Tony Love, Wilson Jones Co.; Rank Rusnak, Sam‘l. Dodsworth 
Staty. Co., Kansas City, Mo.; Jack Behr, Wilson Jones Co.; Bill Me 
Keegan, Sam’‘l. Dodsworth Staty. Co. 

In the Cramer room: Jerry Nicholson and Basil T. Lawrence, Her- 
ring-Hall-Marvin Safe Co.; S. C. McKee, Cramer Chair Co.; Earl 
Candy, Herring-Hall-Marvin Safe Co.; Jack Lang, Cramer Chair Co, 


On the Opposite Page... 


Ow 


ox 


Jesse Peck, Springfield Staty. Co., Springfield, [ll., former governor 
District 6 NSOEA; Gordon Kickels, C. L. Barkley & Co. 

Paul Burbank, general manager NSOEA; Vaughan Williams, gov- 
ernor District 8 NSOEA; Adrian Pembroke, president,’ NSOEA. 
Front: Mrs. Lee Gamel; Mr. & Mrs. Earl Scott, Bauman Office 
Equipment Co., Inc., Wichita, Kan.; Read: Lud Hunter and Earl 
Maylield, Boeing Aircraft Cor Wichita, Kans.; Charlie Stark, 
Salina Office Supply, Salina, ® C. Scott Parnham, mfrs. rep. 
W. I. Shockley, San. Dodsworth Staty. Co., Kansas City, Mo.; 
Hugh B. Bush, House of Wren, Inc., Oklahoma City, Okla.; Dave 
Neuhaus, mfrs. rep.; W. F. Cromwell, Eaton Paper Corp. 

Dan McDougall Stationers Loose Leaf Co., and W. Lee Gamel, 
Bates Mfg. Co., at registration desk. 

John Gilbert, OFFICE APPLIANCES; Herb Walsh, Ace Fastener 
Corp.; Al L. Perry, Carpenter Paper Co. 

Fred Pitt and Merrill D. Hasty, both mfrs. repr 

George Constantine, Palace Office Supply Co., Tulsa, Okla; 
Leonard Wilcox, Roberts Ptg. & Stay. Co., Hutchinson, Kan., vice 
chairman distributors NSOEA; Lou Blair, Blair Office Supply Co., 
St. Louis, Mo. 

Carl Schutz, Eagle Pencil Co.; Claude Allen, General Fireproof- 
ing Co.; Lee Zachary, Southern Folder & Index Co.; Raymond 
Kline, Security Staty. Co., Kansas City, Mo., treasurer District 
8 NSOEA. 

George Rocker, W. H. Gunlocke Chair Co.; Bob Krohne, American 
Pencil Co.; A. A. Bud Caruso, Northern States Envelope Co. 
Merrill D. Hasty and Neil Short, both mfrs. reprs 

H. P. Rockwell, Yawman and Erbe Mig. Co.; L. C. Goodhand, 
Oxford Filing Supply Co. 

Bill Bohart, Bill Pickering and John D. Horne, all of Eberhard 
Faber Pencil Co. 

Tom Seward, Speed Products Co., Inc.; John Brain, Jr., Brain 
Staty. Co., Omaha, Nebr., general chairman District 8 conven 
tion and governor-elect; Dave Neuhaus, mfrs. rep., retiring presi- 
dent Midwest Travelers Co. 

H. Dorsey Douglas, H. Dorsey Douglas, Inc., Oklahoma City, Okla. 
Frank Palmer, Eaton Paper Corp. 

Mr. & Mrs. Jack Kern, Jack C. Kern Co., Dallas, Tex.; Mrs. Vic 
Agee, Jefferson Cit 

Mr. & Mrs. Heine a mfrs. rep.; Folger Fellowes, Bank- 
ers Box Company 

Mr. 7 a W. Shockley, Sam'l Dodsworth Staty. Co., Kansas 


Cit 

a ie toule delegation: Maxwell Anderson, Oxford Filing Supply 
Sot Louis Blair, Blair Office Supply Co.; Bill Froehle, Boorum é 
Pease Co.; Izzy Voda, Wallace Pencil Co.; Otto H. Decker, Allied 
Carbon & Ribbon —_ Co.; Walter Ruedy, S. G. Adams Co.; John 
Percival, Minnesota Mining & Mfg. Co. 
Mr. & Mrs. Forrest Beal, Beal Office Supply, Wichita, Kans.; Mrs. 
& Mr. M. E. Zook, Ace Fastener Corp. & Rockwell-Barnes Co. 
C. F. Fiddler, Fiddler's, Inc., Kansas City, Kans.; Barney Barnett, 
Print-O-Matic; Barrett Mitchell, mfrs. rep.; Jon W. Poast, Die 
me Inc.; Don Barnard, Diebold, Inc.; John W. Simpson, Emeco 
orp. 
Bill Runyon, Pittcraft Office Specialties, Pittsburg, Kans.; G. Max 
Keating, Elmer Krumwiede & Assoc.; Bill Prior, Prior Office Sup 
ply, Springfield, Mo. 
Al Okerberg, Corry Jamestown Mfg. Co.; Edw. R. Mullen, Ester 
brook Pen Co. 
Bob Matthews, Sturgis Posture Chair Co.; Robert S. Crowley, 
Crowley Reuter Staty. Co., Kansas City, Mo.; Holt Pilkington, 
Sturgis Posture Chair Co. & Taylor Chair Co. 
Geo. Wilkerson, Elkins-Swyers Co., Springfield, Mo.; Gene Mitchell, 
mfrs. rep. 
Izzy Voda, Wallace Pencil Co.; Mr. & Mrs. Tom Seward, Speed 
Products Co., Inc. 
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NACS Holds Record 30th Annual 


Convention in New York City 


Better Store Operation Stressed— 
127 Exhibitors Participate—Elect 
Ralph Avery President—Plan ‘54 
Session at Sherman Hotel, Chicago 


@ Topping all previous attendance records with a 
registration of more than 1,000, of which some 400 
were bookstore people, the 30th Annual Convention 
of the National Association of College Stores Inc. 
was held in the Statler Hotel, New York, N. Y. 

Beginning on Sunday, April 19 and continuing 
through Wednesday April 22 college bookstore man- 
agers, employees and their wives from throughout the 
nation gathered to participate in the panel discussions 
and inspect the numerous displays of new merchandise 
being offered. 


Panel Discussions 


Panel discussions made up the greater part of a full 
program wherein top speakers and discussion leaders 
in the fields of manufacturing, publishing and store 
management discussed the latest ideas, developments, 
advances and methods in college store management. 

The exhibits of 127 leading manufacturers and pub- 
lishers were attractively laid out and numerous cour- 
teous attendants were on hand at each booth eager 
to give helpful information and demonstrations of 
their products. 

General Manager Russell Reynolds declared that the 
next convention would be held in the Sherman Hotel, 
Chicago, about April 20-22, 1954. 

The annual meeting opened with a trade book com- 
mittee meeting at 10 a.m. Sunday in parlor A. followed 
by a membership committee meeting at 11 a.m, in 
Parlor B. At 2:00 p.m. the scene shifted to the Keystone 
Room where the “Trade Book” session was held. In 
the evening at 6:00 p.m. a first-timer reception was 
held in the Sky Top room and a manufacturers’ buffet 
was given in the Penn Top room. 

On Monday morning the past-presidents’ breakfast 
was held and at 8:30 the exhibits were opened. The 
general session opened with the invocation rendered 





ix ; 


Banquet of 30th Annual Convention of National Assn. of College Stores in the Statler Hotel, New York City 


50 


by Rev. Joseph O’Conner S.J., Fordham University, 
New York, N. Y.; and the address of welcome was 
given by Paul Southard, Columbia University Book- 
store, New York, N. Y., chairman of the general con- 
vention committee. 

The response was given by NACS President H. R. 
Ritchie, University of N. C. Book Exchange, Chapel 
Hill, N. C., who when announced the following com- 
mittees and their chairmen: 

General convention committee—chairman Paul 
Southard, Columbia University Bookstore, New York, 
N. Y.; Jack Worthington, Princeton University Stores 
Inc., Princeton, N. J.; Charles Willoughby, Yale Co- 
operative Corp., New Haven, Conn.; and A. W. Little- 
field, Littlefield, Adams & Co., Paterson, N. J. 

Nominating committee—chairman, George W. Ra- 
cine, Student Book Exchange, Evanston, III. 


Name Committees 


Entertainment and hospitality committee — Ann 
Hirschman, Hunter College; Geraldine Kavanagh, Ford- 
ham University; Doris Kelly, Teachers College; Charles 
P. Deutsch, Newark College; Morris Jacobs, City Col- 
lege of New York; E. C. Griffith, L. I. Agriculture and 
Tech. Institute; Frank O’Rourke, Barnes and Noble 
Inc.; Naomi McAuliffe, Adelphi College; Jean Rogers, 
Queens College; Victor Cranston, Wagner College; John 
Condit, New York University; Carl Forsberg, Columbia 
University; Arnold Swenson, Columbia University. 

The speaker of the morning session was Paul Ny- 
strom, president of the Limited Price Variety Stores 
Association, who spoke on the subject of the “Trends in 
Self-Service and Self-Selection.”’ Theme of the con- 
vention,” Better Store Operation, “with emphasis on 
control of expenses, increasing gross margins and 
improving store resources, was discussed by a com- 
mittee consisting of Chairman Jack Worthington, 
Princeton University Store; George Cole, Harvard Uni- 
versity Co-op Society; Herbert Hayes, Berea College 
Store; Arnold E. Knudson, Washington Bookstore, Uni- 
versity of Washington and A. W. Littlefield, Littlefield, 
Adams & Co. 

Luncheon was held in the Georgian Room with 
speaker Dilman K. Smith, vice-president of the Opinion 
Research Corp., Princeton, N. J. who discussed the 
studies which have been made of customer reactions 
to retailing methods. 

At 2:30 p.m. business sessions were resumed in the 
Keystone Room to consider matters of importance to 
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the organization with President H. R. Ritchie presiding. 

The following committee reports on the year’s activi- 
ties by chairmen were heard: “Relations With Pub- 
lishers;” “Relations with Manufacturers” by Manley 
Sexton, University Supply Store, Tuscaloosa, Ala.: 
“Membership” by Carl Birdwell, Exchange Store, Col- 
lege Station, Texas; and Emily Dakin, A. C. Bookstore, 
Fargo, N. D., “Nominating” by George W. Racine, Stu- 
dent Book Exchange, Evanston, Ill.; “Summer Work- 
shop,” by Ralph Avery, Cornell Campus Store, Ithaca, 
N. Y., “Budget and Auditing” by Ralph Avery; “Opera- 
tion Manual” by Ray Verrey, Student Union Book Store, 
Lawrence, Kansas; “Tabulation” by Fred Comings, 
A. G. Comings & Son, Oberlon, Ohio. The associate 
member business session was held for an election of 
manufacturers’ representative to the NACS board 
of trustees and consideration of other business. 


Film Showings 

The Tuesday sessions were off to an early start at 
7:30 a.m, with the showing of a “Film entitled: “A 
Short Course in Paper Making.” The group then assem- 
bled for discussions on the following subjects: 

Section one—‘Store Services” lead by J. G. Morrill, 
Harvard Cooperative Society, Inc., John McCloskey, 
Campus Store, LaSalle College; Section two — “Re- 
minder Sales’ by John Korinda, Detroit Textbook 
Stores, Ralph Stilwell, U.C.L.A. Students’ Store; Section 
three—‘‘Medical Supply Problems” by Ray Verrey, Stu- 
dent Union Bookstore, University of Kansas, Mrs. 
Nicoli Russell, Columbia University Bookstore; Section 
four—‘‘Individual Problem Clinic” by Dempster Pass- 
more, University of Chicago Bookstore, Beatrice Direc- 
tor, Brooklyn College Bookstore, E. C. Snyder, Indiana 
State Teachers College Bookstore. 

After a short recess group sessions were resumed 
in the Keystone Room with the discussion of the fol- 
lowing subjects: Section one—‘Used Books” by Ray 
Vanderhoef, Iowa Supply Co., University of Iowa, C. L. 
Chambers, Student Supply Stores, North Carolina State 


College; Section two—“Typewriters” by Jack Worth- 
ington, Princeton University Stores, Ralph Avery, Cor- 
nell Campus Store; Section three—“Campus Relations” 


by John Shaw, University Co-op Co., University of 
Wisconsin, Ann Hirschman, Hunter College Bookstore; 
Section four—‘‘Records” by Lyle Goss, University of 
Washington; Section five “Specialty Items” by C. W. 


Grover, Western Reserve University Bookstore. The 
morning session was concluded by a three-minute 
summary of each discussion for the benefit of the 


entire group 


Luncheon Program 

Luncheon was served in the Georgian Room attended 
by some 400 conventioners with Norman Gay, Boston 
University Stores, Boston, Mass. officiating. Mr. Gay 
introduced President H. R. Ritchie, University of N. C. 
Book Exchange, Chapel Hill, N. C., who gave the presi- 


dent’s annual report. Stressing the fact that the policy 
of the association is a continuous program of sharing 
information and experiences, he pointed out that all 
are seeking to do a better job of serving their schools 


and community. He thanked the various committees 
and members of NACS for the good work they have 
accomplished and expressed the belief that with the 
same splendid standard of co-operation the association 
would continue to grow and be helpful to the industry. 


Calling attention to the progress made during the 
past 30 years he declared NACS was in good financial 
condition which enables it to take advantage of mod- 
ern ideas and methods, thus accomplishing greater 
achievements. In conclusion he urged those members 
who do not take an active interest to express their 
opinions, give constructive criticism, get to know their 
fellow members and association officers and cast their 
votes so that their preferance may be known. 

After introducing those seated at the head table 
Mr. Gay proceeded with the installation of newly- 
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elected officers for the coming year who were: Presi- 
dent—Ralph Avery, Cornell Campus Store, Ithaca, 
N. Y.; vice-president—Carl Birdwell, Exchange Store. 
A. & M. College of Texas, College Station, Texas; 
manufacturers’ representative—J. F. Kennedy, Trussell 
Manufacturing Co., Inc.; immediate past president— 
H. R. Ritchie, University of N. C. Book Exchange, 
Chapel Hill, N. C.; general manager—Russell Reynolds; 
trustees—Manley Sexton, University of Alabama Sup- 
ply Store, Tuscaloosa, Ala.; Ray Vanderhoef, Iowa Sup- 
ply Co., Iowa City, Iowa; Jack Worthington, Princeton 
University Stores Inc., Princeton, N. J.; Demster Pass- 
more, University of Chicago Bookstore, Chicago, IIL; 
Lee Landsettle, Lee’s Bookstore, Delaware, Ohio. 

President Richie paid tribute to George Cole, Harvard 
University Co-operative Society who will retire this 
year at the age of 65 after serving 40 years with the 
Harvard Co-operative Society. He was made an hon- 
orary life member of the association. In acknowledg- 
ment Mr. Cole expressed his appreciation and re- 
viewed his past 40 years of harmonious relations with 
members of the firm and recalled pleasant memories 
of his association with the NACS and the progress 
they have made during the years. 


Diplomas Awarded 


The next feature was the awarding of diplomas to 
the graduates of the NACS Summer Workshop by 
Ralph Avery. The recipients were Frank P. Barth, 
Luther Bookshop, Decorah, Iowa; Amy Zimmerman, 
Headlee’s Book Exchange, Pittsburgh, Pa.; Leona Stew- 
art, Wilson College, Chambersburg, Pa.; Mrs. Jeannette 
Larson, Gustavus Adolphus College Bookstore, St. Peter, 
Minneapolis; Ben Alter, University of Miami Book- 
store, Coral Gables, Florida. 

Following the NACS custom the luncheon period was 
concluded by Mr. Gay when he presented the gavel to 
Retiring President Ritchie to be retained as a symbol 
of his past authority together with the thanks of the 
association for a splendid administration. 

Starting at 2:00 p.m. the afternoon session was com- 
posed of group discussions and pre-panel meetings. 
The group discussions consisted of: Section one — 
“Store Planning” by Ken White, Ken White Associates, 
Everette Johnson, Stetson University Bookstore, J. C. 
Mayfield, University Book Exchange, University of 
Oklahoma. Section two—‘“Engineering Supply Prob- 
lems” by Paul Irvine, Oregon State College Co-op Asso- 
ciation, Carl Forsberg, Columbia University Boox- 
store, Section three—“Advertising” by Daniel Sullivan, 
Providence College Bookstore. Section four—‘Cutting 
Help Costs” by Earl Sims, Indiana University Book- 
store. Section five—‘“Textbook Problems” by Ralph 
Stilwell, U. C. L. A. Students Store. Section six—‘Self- 
Service” by J. G. Wheeler, Florida State University 
Bookstore, F. F. Foster, Syracuse University Bookstore, 
R. B. Logan, Georgia Tech. College Inn, Neil McKnight, 
Students’ Supply Association, Brigham Young Uni- 
versity. 


Morning Discussions 


Starting at 7:30 am, on Wednesday for the early 
birds, group discussions were held in the Keystone 
Room where the following subjects were discussed: 
Section one—‘“Store Planning” by Ken White, Ken 
White Associates, Sam Hanna, Sam Hanna’s Book- 
store, DePauw University. Section two — “Individual 
Problem Clinic” by E. C. Rather, University Co-Op 
Society, University of Texas and Dave Wellons, Duke 
University Stores. Section three—‘“Should a College 
Store be located in the Union” by Robert Newton, 
Butler University Bookstore and J. L. Gillum, Okla- 
homa A & M College. Section four—“Vending Ma- 
chines” by Paul Southard, Columbia University Book- 
store. 

From 8:00 a.m, to 10:00 a.m. a buffet breakfast was 
served and exhibits were open until 2:00 p.m, when 

(Turn to page 164, please) 











Diebold Names New York Branch Manager 

W. I. “Bill” Thompson, for the past two years a mem- 
ber of the home office sales staff of Diebold, Inc., has 
been appointed manager of the firm’s New York City 
branch office. 


W.I1. Thompson 





Formerly a salesman for Diebold in New York, and 
previously manager of the firm’s Newark branch, Mr. 
Thompson is a member of the Diebold 100% Club, an 
honorary organization of outstanding salesmen. For 
the past two years, he has served as assistant sales 
manager and regional sales manager in the home office 
at Canton. He attended St. John’s University and City 
College of New York, and is a Navy veteran of World 
War II. 

Assisting Mr. Thompson in operation of the New 
York Branch will be Mort Raymond, also a 100% Club 
member and a Diebold salesman in New York. 





Berger Division Appoints Gordon Snyder 

Appointment of Gordon R. Snyder as a sales rep- 
resentative of steel equipment products in Detroit, 
Mich., for the Berger Manufacturing Division of Re- 
public Steel Corporation has been announced by R. W. 
Helms, general manager of sales. 


Gordon R. Snyder 





A native of Canton, Ohio, Snyder was graduated 
from McKinley High School and attended Kent State 
University. He had been a sales trainee until his new 
appointment. He and his family plan to move from 
11 23rd St., N.W., Canton, to Detroit in the near future. 





Appoint S.R.N.S. Regional Chairmen 

National Chairman Herb Hooks, Moore Push-Pin 
Company, of the Sales Representatives National So- 
ciety, has announced the appointment of regional 
chairmen to represent the society’s six geographical 
districts. These appointees are as follows: 

Eastern—Gene Rosenberry, Koh-I-Noor Pencil Com- 
pany. 

Western—Joe D. Hale, Joe D. Hale Company. 

Southeast—Charles Hucke, Oakville Company. 

Southwest—A. M. Carrow, Speed Products Company. 

Mid-West—James Bradley, Higgins Ink Company, 
Inc. 

New England—Guy W. Hart, Joseph Dixon Crucible 
Company. 





Sells Newspaper and Office Supply 

The retail office supply business of The News Record, 
weekly newspaper of Fort Gaines, Ga., has been sold 
to R. E. L. Majors of Claxton, Ga., by Ive E. Pebbles. 
Mr. Majors is a past president of the Georgia Press 
Association. The sale also includes the newspaper.— 
EEG 
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Represents Home-O-Nize ... 
Robert W. Butson, 4909 Regent Rd., 
Richmond, Va., has been named to rep- 
resent Home-O-Nize Co. in North Caro- 
lina, Virginia, West Virginia and Mary- 
land. 








Plans Underway for National Business Show 

The 1953 National Business Show, scheduled for 
October 19 through 24, will be held at the Grand Cen- 
tral Palace in New York City again this year as in 
the past. Although the federal government has leased 
the building it will not move in until after the show! 
has taken place. 

At the present time 155 exhibitors have requested 
display space and the final total is expected to surpass 
this number. 





Court Upholds 3-M Scotch Trademark 

A writ of perpetual injunction prohibiting mis-use 
of the trade-marks “Scotch” and “3-M” has been issued 
by the U. S. District Court of the Southern District of 
California. 

The court decreed “that the plaintiff, Minnesota 
Mining and Manufacturing Company, is the owner of 
the entire right, title, and interest in and to the trade- 
marks ‘Scotch’ and ‘3-M.’” 

The court stated “that Gerald Rice and G. W. Ned 
Blake, individually and as partners or associates doing 
business as MMM Industrial Division, have infringed 
said trade-marks and said trade-mark registrations 
and have competed unfairly with the plaintiff.” 

The injunction prohibited the defendants from 
“offering for sale, exhibiting, advertising or promoting 
the sale of pressure-sensitive adhesive tapes or any 
other products of similar character under the trade- 
marks or trade names ‘MMM’ or ‘Econoscotch.’” 

They were also instructed not to claim “that they are 
associated in any respect with plaintiff.” 





Opens Self-Service Store 


Brainerd Office Supply, Brainerd, Minn., recently 
opened for business in a new and enlarged store. On 





At Open House... Larry Goodhand, Oxford Filing Supply 
Co., Inc.; Bob Lind, salesman; George McPheeters, Brainerd Office 
Supply; and Roy C. Clarke who has been with F. S. Webster Co 
for over 40 years. 


the day of the grand opening, an on-the-spot radio 
broadcast helped stimulate interest. A main feature 
of the new store is that it has been designed to be af 
nearly 100% self-service as possible. 





Dallas Sales Manager Wins Royal Honors 

M. D. Brown, district sales manager for the Roya 
Typewriter Company in Dallas, Tex., was recently pre 
sented with the company’s 5,000,000th machine. Mfr 
Brown won top honors over 86 branch offices in Royal’ 
sales contest—JHR 
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Stein Bros. Celebrates 35th Year 


Starting out as an errand boy for Frank Mashek & 
Company in 1907, Leo Stein, founder of Stein Brothers 
Manufacturing Company, is now celebrating his firm’s 
35th year in business. 

After 11 years in various positions throughout the 


factory and later as an outside salesman, Mr. Stein 
started in business for himself in 1918. With $500 of 


borrowed money he partitioned off living quarters in 
the rear of his store where he did repair work on lug- 
gage and leather goods while his wife sold retail in 
the front of the store. 





~ 
After 35 years ... Top: Mr. & Mrs. Leo Stein and their son 
Edward, up on the counter, in their first place of business in 1918. 
Bottom: T ys executives of Stein Bros. Mfg. Co.; Mrs. Mar- 
garet H. Sma ecretary and office manager; Edward B. Stein, 
vice-president and sales manager; Leo Stein, president; Robert 
L. Boyd, assistant sales manager. 

Two years later he started manufacturing brief cases 


and portfolios at 115 S. Clinton St., in 2,000 square feet 
of space. The following year he admitted his brother, 
Michael H. Stein, into equal partnership and estab- 
lished the name of Stein Brothers Manufacturing 
Company 

In 1922 the firm moved to 710 W. Washington Blvd., 
where it ipied 5,000 feet of space. The next year 
Mr. Stein bought out the interest of his brother, 
Michael. In the years that followed the firm con- 
tinued to expand, making it necessary to move to 
larger quart every few years. In 1943 Mr. Stein 
bought the Frank Mashek Company for whom he had 
started to work as an errand boy. By 1945 he realized 
his life-1l dream of producing merchandise in a 
modern factory on one floor. 

Stein Brothers was one of the first in the industry 
to go into war work during the second World War in 
February, 1941, nine months before Pearl Harbor. It 


OFFICE APPLIANCES, June, 1953 


devoted 90% of its operations to war work and con- 
tinued to expand its operations on war materials 
until V-J Day. For its work the firm received the Army- 
Navy “E” award for excellence in performance. 

In 1943, when the company was 25 years old, a testi- 
monial dinner was given in honor of Mr. Stein and 
was attended by leaders of the industry. At that time 
he was presented with a loose-leaf book containing 
over 200 testimonial letters from dealers, manufac- 
turers and material suppliers throughout the country. 

Mr. Stein has been president of the Chicago Luggage 
& Leather Goods Manufacturers Association for eight 
years, at the end of which period he was presented 
with a solid gold gavel studded with 16 diamonds. He 
has served on the board of directors, the executive 
board and as president for 2% years of the Luggage 
& Leather Goods Manufacturers of America, Inc. A 
plaque of appreciation was presented to Mr. Stein at a 
dinner in his honor when he ended his presidency. 

The firm claims many first in the industry, among 
which is the development and patenting, in 1922, of 
the self-centering handle on strap brief cases, the 
manufacture and promotion of Sesame keyless locks 
on brief cases and the development of the multipocket 
case with expanding gusset. 





Observe “Victor Month” at Pomerantz Firm 


A. Pomerantz & Co., 1525 Chestnut St., Philadelphia, 
has just completed a very successful promotion which 
might very well be of interest to other stationers 
throughout the country. 

In co-operation with the Victor Safe & Equipment 
Company of North Tonawanda, N. Y., the period from 
February 20 to March 20 was designated as “Victor 
Month” at Pomerantz, featuring the promotion of all 
Victor merchandise from Mak-Ur-Own to Fire Master 
Insulated Files and Safes. 





Promoting Victor ... Window at A. Pomerantz & Co. 


Keynoting the promotion were a newspaper ad cover- 
ing several of the items in the Victor line and a win- 
dow display of Victor merchandise which created much 
interest and attracted many people into the store. 

A meeting of sales personnel was held on the eve 
of the promotion to familiarize them with the promo- 
tion and with the various types of literature, circulars 
and brochures available for store distribution. 

The center aisle counters of the store were devoted 
entirely to the display of Victor merchandise and ap- 
plicable literature was displayed with each item. 

Mail and package stuffers on Victor items were used 
and changed quite frequently to give coverage to as 
many items as possible. 

The synchronization of the various avenues of mer- 
chandising, sales promotion, and advertising, that is; 
newspaper, window and store display, mail inserts, and 
perhaps most of all and alert and interested sales force, 
proved successful in this promotion. 








Heads Kansas City Sales ... 
John H. Behr, Jr., has been placed in 
charge of Wilson Jones Co.'s Kansas 
City sales activities according to Tony 
Love, general sales manager. Mr. Behr 
joined the firm 19 years ago and has 
served in several sales capacities in 
New York and New England. In 1943 
he enlisted in the army, retiring as a 
lieutenant. 








Eiffert Joins Protectall Staff 
Otto Eiffert has joined the executive staff of the 
Protectall Safe Corporation, it was announced re- 
cently by Edwin H. Mosler, Jr., president of the firm. 
Mr. Ejiffert will be in charge of Protectall’s pro- 
duction, quality control and new product development. 


Otto Eiffert 





For the past three years, he has been president of 
Sargent & Greenleaf Lock Company, with which he 
has been associated for eight years. During World 
War II he served in civilian capacity with the Air 
Force as consulting engineer. Prior to 1942 Mr. Eiffert 
devoted himself to experimental tool design, serving 
in a supervisory capacity with some of the nation’s 
leading tool plants. 

He is a member of the Rochester Chamber of Com- 
merce, Rochester Engineering Society, Tool Engineers 
Society and the Quality Control Engineers. Mr. Eiffert 
resides in Fairport, N. Y., a suburb of Rochester. 





Cel-U-Dex Appoints Masterson 

Coleman R. Chamberlin, president of Cel-U-Dex 
Corporation, announces the appointment of Peter C. 
Masterson as Cel-U-Dex representative in New Mexico, 
Arizona, California, Utah, and Colorado. 


Peter C. Masterson 





Mr. Masterson has been active in the stationery in- 
dustry for 28 years, barring a period of four years and 
nine months when he served in the Second Armored 
Division during World War II. In his career, he has 
worked through 43 of the 48 states. He is president of 
the Golden State Travelers Club and a member of the 
Rocky Mountain, Oregon Trail and 49’ers clubs. 

Pete reports that the way the newest Cel-U-Dex item, 
the Bind-X labelholder, has caught the interest of all 
branches of the stationery trade is “positively sen- 
sational.” 





Robert J. Davis Covers Wells Chair Territory 

Joseph W. Pritchard, president of the Wells Chair 
Corporation, announces that Robert J. Davis, 607 N. W. 
Skyline Crest, Portland, Ore., is now covering Oregon, 
Washington, Idaho, Montana, Utah, Wyoming and 
Colorado for the Wells firm. 
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Caruso Now With Northern States Envelope 


Bud Caruso, well-known among stationers in the 
Northwest and in the area between Chicago and Buf- 
falo, has joined the staff of Northern States Envelope 
Company. His first activity in the new connection was 
to represent the company at the regional meeting of 
the Eighth District NSOEA held April 23 and 24 at 
Kansas City, Mo. 


Bud Caruso 





Mr. Caruso sold for a pencil manufacturer for three 
years after the close of World War II and then became 
a manufacturers’ representative, continuing in that 
capacity until this recent change. For the present, he 
will be giving particular attention to the company’s 
new sales promotion program for stationers which is 
designed to help the dealer increase his volume sub- 
stantially and to enable the stationer to compete under 
more favorable conditions with printers and direct 
sellers. 





Appoint Dilling Sales Manager 

Appointment of Jack C. Dilling as manager of the 
Indianapolis sales office of the Berger Manufacturing 
Division, Republic Steel Corporation, has been an- 
nounced by R. W. Helms, general manager of sales. 


Jack C. Dilling 


He succeeds Robert N. Griffith, who has been ap- 
pointed manager of the shelving sales department at 
Berger’s headquarters in Canton, Ohio. Until his new 
appointment Mr. Dilling was a sales engineer at Ber- 
ger’s Detroit sales office. He has been associated with 
Berger for 17 years. 





Meilink Names Assistant Sales Manager 


Appointment of Norman E. Clyborne as assistant 
sales manager of the Meilink Steel Safe Company was 
announced recently by Stanley R. Akers, president. 

Mr. Clyborne is well-acquainted with Meilink safes, 
having served for the past three years with the firm’s 
eastern distributors, the Safe and Equipment Whole- 
salers of Philadelphia, Pa. He is a native of Camden, 
N. J. 

Mr. Clyborne’s duties will be to assist E. J. Daily, 
Meilink sales manager, in supervising the seven dis- 
tribution outlets from coast to coast. The addition of 
Mr. Clyborne to the Meilink sales staff is part of the 
firm’s continuing expansion in production of home 
and commercial safes. 





Carlton-Surrey Names Chicago Distributor 

Carlton-Surrey, Inc., recently appointed the contract 
department of Marshall Field & Company as its ex- 
clusive distributors in the Chicago area. The complete 
Carlton-Surrey line is now on display in Field’s second 
floor quarters in the Merchandise Mart. Dealers are 
welcome to inspect the display. 
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New Mexico Firm Holds Formal Opening 
Prichard Book & Stationery Company, Las Cruces, 


N. Mex., recently opened for business in its new build- 
ing at 312 N. Main. Since its inception in June, 1946, 
the firm has outgrown its first building and found it 
necessary to move into temporary quarters while a 
new building was erected on the original site. 


Prichard’s New Store... 
the front. Wallpaper is used on one side while the other wall is 


Top: View of the store from 


kept plain as a background for local artist's pictures. Center: View 


from the rear of the store. Bottom: Personnel: Mrs. Phil Mead, 
bookkeeper; Howard Harkey, mechanic and salesman; Miss Jane 
Merchant, Mrs. G. S. Jones and Mrs. J. A. Davenport, all sales- 
women; J. H. Prichard, Jr., president; Mrs. W. B. Shelley, secretary 
treasurer 

In the new building, which has approximately 5,000 
Square feet of floor space, there is an art department 
with space provided on the south wall for the display 
of pictures by local artists. The “gallery” has brought 
much favorable comment since its opening. 

In addition to a machine service shop the store car- 
ries a complete line of office equipment and supplies, 
business machines, social stationery, gifts, greeting 
cards and books. Among the manufacturers represented 
are All-Steel Equipment, Inc., Sturgis Posture Chair 
Company, Royal Typewriter Company, Mosler Safe 
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Company, Wilson Jones Company, W. A. Sheaffer Pen 
Company, Esterbrook Pen Company, Parker Pen Com- 
pany, and Hallmark and Gibson greeting cards. 





Elect Robertson Vice-President 
. . . Thomas A. Robertson has been 
elected a vice-president of the Mosler 
Lock Co., a subsidiary of Mosler Safe. 
Mr. Robertson joined the firm in 1922 
and has been secretary since 1931. A 
native of Covington, Ky., he graduated 
from the University of Cincinnati. 





Marchant Names Managers; Opens Offices 


Edgar B. Jessup, president of Marchant Calculators, 
Inc., recently announced the establishment of three 
district offices and six agency managers. 

Lima, Ohio, now has a Marchant office with James 
R. Mignin as agency manager, and Joseph C. Thomas 
directing service activities at the 541 W. North St. 
location. 

The establishment of a Pontiac, Mich., district office 
promotes Willis E. Kushman to manager with Robert 
C. Runkle as service manager. The office site is 15 
W. Lawrence St. 

Kenneth L. Nichols is agency manager of the new 
Kalamazoo, Mich., district office located at 208 Elm 
St. Kenneth J. Angle will direct service. 

Other new agency and service managers include: 
Samuel H. Mowbray and Glenn G. Baird as agency and 
service managers, respectively, for the Santa Barbara 
office at 831 E. Haley St.; Raymond H. Slaughter and 
Jack C. Klein for the 611 West Sixth St., Austin, Tex., 
office; and local agent for the Worcester, Mass., office 
at 340 Main St., is Henry R. Woodward along with 
Robert Brunelle, service supervisor. 

The Springfield, Mass., office at 4 Courthouse Place, 
will have as agency manager Carl L. Heldman, ZJr., 
with service continuing under Colin H. Shepherd. 
John J. Esplin was appointed manager of the Toledo, 
Ohio, office at 415 Michigan St., with service con- 
tinuing under Melvin C. Clark. Another Michigan 
office at 409 Division, Grand Rapids, promoted Herbert 
H. Pisors to manager and service continues under 
Keith W. Larsen. 





Victor Opens Office, Appoints Manager 

In line with its expansion program, the Victor Adding 
Machine Company recently opened a new direct sales 
branch office at 1428 Union St.. Memphis, Tenn. The 
announcement came from vice-president and general 
sales manager A. F. Bakewell, who also stated that 
Richard Stratton of Memphis was appointed manager 
of the new office. Mr. Stratton is well acquainted with 
both sales and service operations and was recently 
associated with the Office Machines Company, a Mem- 
phis dealer. 

Mr. Bakewell also announced the appointment of 
Louis Alexander as manager of the Victor branch office 
in Pittsburgh, Pa. Mr. Alexander, replacing Carl 
Scarpy who has been made a new district manager, 
served as assistant branch manager in Brooklyn for 
nearly two years. 





Underwood Appoints Service Managers 


W. H. Shepler, general service manager of Under- 
wood Corporation, has announced the appointment of 
L. R. Barnes as regional service manager at the Atlanta, 
Ga., office. His headquarters are at 1135-7 Spring 
St., N.W. 

Another appointment announced by Mr. Shepler is 
that of E. L. Harrell as service supervisor of the Greens- 
boro, N. C. branch. His headquarters are at 511 N. 
Eugene St. 
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Durham Office Supply Occupies New Quarters 

Residents of Durham, N. C., flocked to the grand 
opening of the new quarters of Durham Office Supply 
on March 2. This firm was organized in 1939 and began 
business at 105 W. Parrish St. in Durham, where it 
remained for 14 years. Steady growth during that time 
required first one, and then a second warehouse to 
carry its stocks. 





Views from interior of the 
new home of Durham Office Supply, Durham, N. C., providing 
space for effective display. 


Merchandise on Parade ... 


When the need for more space once more became 
acute, the firm officials decided to obtain more display 
as well as storage room, and the building at 215 E. 
Chapel Hill St. was secured. 

This structure, providing approximately 8,000 square 
feet of floor space on three floors, enables the company 
to house all its stock of merchandise as well as its 
rubber stamp and office machine repair shops in the 
one location. 

Located in the heart of Durham’s downtown district 
the store now has approximately 50 feet of window 
space on two of the city’s busiest streets. 

Since its organization, the Durham Office Supply has 
been under the managership of Wade Myers, who is 
also secretary-treasurer of the corporation. The firm 
has grown in number of employees from the original 
three to 16 at the present time. 





Change American Pad & Paper Number 

Rus Ragan and Douglas Allen of the American Pad 
& Paper Company office located at 333 N. Michigan 
Ave., Chicago 1, report a change in telephone number. 
It is now DEarborn 2-1631. 
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Victor Plans Leisure for Executives 


Experienced top executives should be listed as the 
most valuable asset of any organization today. Replac- 
ing them, if not impossible, proves to be a slow and 
costly process; hence they have become capital invest- 
ments that must be protected in every way possible. 

This observation was made by A. C. Buehler, presi- 
dent of the Victor Adding Machine Company, as he 
left with top officials and their wives for a week’s holi- 
day at White Sulphur Springs, W. Va. 

“Terrific demands are made of executives today,” 
Mr. Buehler stated. “They need time for relaxing and 
thinking. After all, the decisions they make affect 
the growth and profits of a company. More important, 
their decisions affect the activities of all employees. 
Any plan that helps them to come to sound decisions 
is money well spent.” 

The Victor plan has been to give key officials of the 
company a week’s get-together for relaxation at some 
attractive vacation area. This program has been in 
effect for the last four years. It in no way is counted 
as part of the annual vacation period enjoyed by all 
employees. 

A few weeks ago Victor announced a new policy of 
three-week vacations for employes with 15 years of 
consecutive service. 

“Our annual holiday for key executives and their 
wives,” Mr. Buehler declared, “has produced a sense 
of teamwork in the Victor organization. This, I feel, 
in large measure accounts for its steady growth in 
recent years.” 





Detroit Firm Opens Branch 

W. B. Gregory & Son, Inc., celebrated its 29th year 
recently in the commercial office supply field by open- 
ing a branch office supply store. The new branch is 
located at 110 W. Fort St., Detroit. 

In addition to regular office supplies, the new store 
carries famous brands of desks, files, posture chairs, 
transfer cases, portable plastic binding equipment and 
offset chemical supplies. It also provides a printing 
and engraving service. 

Manager of the store is Frank Oyler, who has had 
many years of experience in the field. The organiza- 
tion’s commercial office supply service will remain at 
Cass & Larned Sts., Detroit. 





New Concern Opens in Jackson 

Best Office Supply Company recently opened on E. 
Pearl St., Jackson, Miss. Principals in the business 
are Homer Best, Jr., and Ernest Allen, Jr. Mr. Best 
formerly was with Mississippi Stationery Company. 
Mr. Allen’s background includes Mississippi Stationery 
Company and Allen Office Supply Company. 





Celebrates 30 Years’ Service with Royal 


Overseas sales manager for the Royal Typewriter 
Company, Inc., J. C. Hussey, completed 30 years with 
the organization recently. Mr. Hussey first joined the 


J. C. Hussey 





company as a correspondent in the foreign depart- 
ment, progressing to assistant manager and then to 
vice-president and managing director of Canada-Royal 
Typewriter Company, Ltd. He assumed his present 
position in 1944. 

1953 
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Royal Typewriter Appoints District Managers 


of three recent managerial appoint- 
made by J. D. Farr, office machine 
Royal Typewriter Company, Inc. 


Announcement 
ments has been 
sales manager for 


G. C. Peterson 





Cc. W. Smith 


The San F isco office will be nemadill by G. C. 
Peterson, with | R yal since 1934. He succeeds C. E. F. 
Russ, who will retire after 42 years with the company. 

Cc. W. Smith, former head of the Tacoma office, 
assumes Mr. Peterson’s former position as manager 
if the Spokane, Wash., branch. Mr. Smith joined the 
firm in 1945 as a Denver, Colo., salesman for the Roy- 
type business machine supplies line. A former type- 
writer salesman, J. H. Davies, has been promoted to 
the Tacoma managership vacated by Mr. Smith. 





Texas Firm Features Correct Position Chairs 


Life, or its simulation, always attracts. The Texas 
Office Supply, San Angelo, Tex., likewise attracted 
much attention its correct posture chairs for the 
office by arrangil a window showing an office with 
life-size figures, cut from bristol board, of secretary 
und executive seated in chairs best adapted to efficient 
office work 


> ‘wens 


Emphasis on Posture . . . Texas Office Supply display. 


A large —, 
Seating Makes 
Long Comfort 


eae the figures said, “Correct 
fork Easier, Promotes Health, Day- 
G Meter Looking, Soft Foam Rubber.” An- 


ther card suggested, “Come In and Feel the Differ- 
ence 

During this office chair promotion, several sets of 
lesks and chairs were shown in a roped-in square in 
the front of the store where they could not fail to be 


bserved by tering the store—WBS 





Finger to Represent All-Steel 

Finger Office Equipment Company, of Dallas and 
Houston, Tex., has been appointed exclusive dealer 

the Southwest for desks and office equipment manu- 
factured by All-Steel Equipment, Inc. Nelson Green- 
Neld, Dallas manager, made the announcement. 

Mr. Greenfield and members of his sales and service 


Staffs recently attended a conference in Houston to 
a sales romotion plans with officials of the 
manufacti firm.—WLF 
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Sullivan’s Observes Second Anniversary 


H. C. Sullivan, owner of Sullivan’s Printing Office 
Supplies at West Point, Miss., recently celebrated his 
second year in business under his own name. He has 
14 years’ experience in the printing industry, and was 
formerly with the Office Supply Company, at Laurel, 
Miss. 





Views of Sullivan Firm ... 
C. Sullivan, owner, of firm, and section of interior. 
view of West Point, Miss. business. 


1. Front view of store. 2. H. 
3. Another 


In 1950 Mr. Sullivan bought a one-half interest in 
the office supply department of the Daily Times Leader 
and in 1951 he bought the entire office supply division 
and moved the business to the present location on 
Commerce St. 

Covering eight counties surrounding West Point, 
the firm has a complete printing plant and has seven 
employees on the payroll, besides featuring many 
national brands of office equipment. 
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Sell Volger Manufacturing Company 


The B. G. Volger Manufacturing Company, Passaic, 
N. J., manufacturer of stamp pads and inks, recently 
was sold to the Fulton Marking Equipment Company 
of Elizabeth, N. J. 

Founded by the late Bernard G. Volger in 1884, the 
firm made 50% of all stamp pads sold in this country 
at the turn of the century, a percentage which they 
say continued until the mid-20’s 

Mr. Volger devised the present day stamp pad after 
an unfortunate experience with gelatine pads which 
were in general use at that time. He developed the 
idea of using layers of felt impregnated with ink which 
would retain the liquid longer and thus devised the 
self inking pad. 

Roger Brett, son-in-law of the founder, joined the 
firm in 1915 and in 1938 became president when Mr. 
Volger retired. Mr. Brett’s son, David, succeeded him 
18 months ago. 

The Volger name will continue, the new company 
being operated as a subsidiary of the Fulton Marking 
Equipment Company and known as Volger Manufac- 
turing Company. The inventory, however, has been 
transferred to Elizabeth, and the building which 
housed the Volger firm will be offered for sale. 





New Management for Odessa Branch 


The West Texas Office Supply of Odessa and Mid- 
land, Tex., announces a complete new management 
for the Odessa store. 


ve. 





= | 
West Texas Firm Personnel ... L. A. Martin, J. H. 


Chancellor, Mildred Wallace, Bill Margraf, Ed Hancock and Floyd 
Williams. 


J. Harold Chancellor, son of Bill Chancellor, who 
owns both stores, is manager of the Odessa branch 
and L. A. “Lem” Martin is sales manager. The two 
stores carry top brands in the office supply and equip- 
ment industry. 





Guy H. Lewis Joins Ellingsworth 


Guy H. Lewis is now associated with Ellingsworth 
Manufacturing Company, Chicago, manufacturer of 
Duo-Tang looseleaf covers, according to an announce- 
ment by the company. 

Mr. Lewis has had wide experience, both in sales 
and engineering, it is stated. In his new post, he will 
co-ordinate the sales activities of the company and 
contribute to production techniques through his ex- 
tensive background in mechanical engineering. In 
addition, Mr. Lewis will assist in developing policies 
and plans for the Ellingsworth organization in its cur- 
rent expansion program 
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NPBMA Holds Third Competition 


A high level of interest in the annual Set-Up Papert 
Box competition by members of the National Paper! 
Box Manufacturers Association made the 1953 conven.) 
tion a big success. The competition was conducted to 
provide, by public acclaim and certificates of award 
proper recognition for superior set-up sales-producing 
boxes. Almost 1000, produced in 1951 and 1952, were 
entered and rivalry for awards was keen. 





Prize-Winning Boxes ... The box at left manufactured fo 
the Allen Paper Company by Congress Paper Box Co., Chicago, 
received first award in office supplies. The outline drawing of 
Franklin identifies the carbon paper brand. Dennison Mfg. Co, 
received first award in personal accessories and honorable men 
tion in display for the Snorkel pen box (right) manufactured for 
W. A. Sheaffer Pen Co. 


Entries were exhibited at the 35th annual meeting 
of the NPBMA at the Sheraton-Plaza Hotel, Boston, 
from May 17 through 20. Some 22 end-use classifica- 
tions were judged, in addition to best surface design 
and execution, superiority of construction, best dis- 
play box and best transparent box. 





Royal Typewriter Relocates in Seattle 


Under the direction of William G. Wagner, district 
manager of the Seattle area for Royal Typewriter 
Company, Inc., the district organization has been 
moved from its former location at 1000 Lenora St. to 
new quarters at 2221 Fifth Ave., Seattle. 

The new building, a modern, one-story asphalt and 
acoustical tiled design, offers 4,000 square feet of floor 
space. It will be used for two main activities: adminis- 
trative and clerical, and the delivery of machines, 
repair and service. Plate glass in the front office 
space provides a good demonstration area, while the 
back of the building, floored in concrete, takes deliv- 
eries and rougher usage and also provides for future 
expansion.—CML 
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P, ass - Away 


A. P. (Dick) Harding, 

58, president of Cole, Harding & James, Inc., of Rich- 
mond, Va., died following a heart attack on March 8. 
He had been connected with the stationery business 
since 1911, starting with the Bell Book & Stationery 
Company, Richmond branch. In 1913 he left to travel 
in Virginia and North Carolina for Dennison Manu- 
facturing Company 


The Late 
A. P. Harding 





He volunteered for service in the first World War 
and was an active member of the Eightieth Infantry 
Division Veterans Association of World War I. On 
being discharged from the service he again joined the 


Dennison Company and was stationed in Washington, 
D. C. In 1920, he returned to his native home and 


traveled Virginia for the Epes Fitzgerald Paper Com- 
pany. 

In early 1921, he returned to the Bell Book & Sta- 
tionery Company, remaining with the firm through 
1925 when he assumed managership of Hunter & Com- 
pany, Richmond stationers and booksellers. Early in 
1930 Mr. Harding, with B. V. Cole and R. A. James, 
formed the firm of Cole, Harding & James, Inc., and 
was of great help in building the business into what 
it is today. “Dick” was a man of very high character, 
possessing a most pleasing personality and making 
friends with all he met. 

Mr. Harding is survived by his widow, Rebecca 
Newell Harding, and one son, William Cabell Harding 
of Richmond 

+ + + 


Walter L. Bredesen, 


63, for 40 years a member of the firm of Bredesen 
Brothers, stationers & office outfitters of Beloit, Wis.., 
died suddenly on the evening of April 2 as he was 
about to enter the First Presbyterian Church for Holy 
Week services. Death was due to a coronary attack. 
Mr. Bredesen was born August 30, 1889 in Beloit, a 


son of Halvor and Anne Olsen Bredesen. After being 
identified with Rockford industry as a young man he 
returned to Beloit in November, 1912, to become as- 
sociated with a brother, M. A. Bredesen, in the Brede- 
sen Bros. office supplies store. The association has 
continued since then with a third brother, Elmer C. 
Bredesen, joining the firm in 1917 when Walter Brede- 
sen enlisted in the Uniter States Navy during World 
War I. 

He was a past president and member of the Beloit 
Kiwanis Club, a former trustee of the First Presbyter- 
ian Chuch, an early member of the American Legion 
post and the Beloit Elks lodge. He was active in the 
retail division of the Association of Commerce and the 
YMCA building project. 

Surviving are the widow; a daughter, Mrs. James 
Mason, Worcester, Mass.; a grandson and a grand- 


daughter: sister, Mrs. Clarence F. Ledell, Beloit; 
four brothers, M. A. and Elmer C. Bredesen, both in 
Beloit: Norman F. Bredesen, Seneca Castle, N. Y., and 


Lieut. Col. Philip G. Bredesen, stationed with the Army 
at West Point 
- i; | 
Henry Herbert Bryant, Jr., 
founder of the Bryant Office Supply Company, Inc., 
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Miami, Fla., died April 13 in a hospital after a brief 
illness. He was 68. 

A son of North Florida pioneers, Mr. Bryant was born 
in Welaka, Fla. He operated office supply stores in W. 
Palm Beach and Brunswick, Ga., before he opened his 
business in Miami in 1931. 

A graduate of Stetsen university, he was a member 
of the Rotary club and was a steward in the Coral 
Gables Methodist church. 

He is survived by his widow, Sara; a son, Dr. Henry 
H. Bryant III, a Miami surgeon; four daughters, Mrs. 
J. Edward MclIlwain and Mrs. James Vincent Spiriti, 
both of Miami, Mrs. Charles N. Cox, Jr., Cleveland, 
Ohio, and Mrs. Agnes Williams, Jr., Tampa; and two 
sisters, Mrs. Mary B. Tydings and Mrs. Caroline B. 
Wilkinson, both of West Palm Beach.—JL 


+- + + 
L. O. Nelson, 


54, owner of L. O. Nelson Company, Wichita Falls, 
Tex., died on April 7 following a cerebral hemorrhage. 
Mr. Nelson began his successful career in the office 
supply business in 1926 selling office equipment and 
machines. Prior to opening his own business he was 
general manager of Railey Printing & Office Supplies, 
Phoenix. He was a life time member in the Optimist 
Club and will long be remembered for his many serv- 
ices to friends and customers. 

The firm will continue to operate under the man- 
agement of L. O. Nelson, Jr., using the same policies 
as practiced by his father for the past 15 years. 


' bf + 


Elwin F. Harrington, 

59, president of Heinze, Bowen & Harrington, Inc., 
Phoenix, Ariz. died on April 21. Mr. Harrington was 
born on May 8, 1893, in Minneapolis, Minn. In 1912 
he settled in Phoenix where he remained until his 
death. One of the founders of Heinze, Bowen & Har- 
rington over 32 years ago, Mr. Harrington served over- 
seas in World War I at which time he sustained a 
disability from which he never recovered. 


- yf 


Henry A. Torstenson, 
58, president of Fastener Corporation, stapler manu- 
facturers at 3700 N. River Rd., Franklin Park, IIl., died 
April 27 in Evanston Hospital, Evanston, Ill. He lived 
at 330 Barton in that city. 

Surviving are the widow, Jewel E.; a son, John A., 
a sister and a brother. 


' tf + 


Herbert G. Stagg, 

president of the Hoskins Company, Philadelphia, Pa., 
died April 16. Members of the Philadelphia Stationers 
Association attended the funeral of this man long 
prominent in the industry. 


Tr F } 


Fred M. Clark, 

53, employed by the Albert Hancock Company, Chicago, 
since 1918, died April 21 at the Osteopathic Hospital 
in Chicago where he had been a patient for four 
months. Mr. Clark started with the firm in the delivery 
service and became an outside salesmen. 


' 


Mary L. White, 

wife of Everett E. White, president of the Allen-White 
Company, Inc., of DeLand, Fla., died March 13 at her 
home in DeLand. Mrs. White had many friends among 
the trade who will be saddened over her death. 


59 












NOMDA Plays Host 








: es CO ee Snag Meas | gi 
As OA Staff Artist See Them... NOMDA Convention leaders as Toussaint, George M. Cohan, Charles Savery, Jr., Harold Mann, 
visualized by Leonard Schimek: In boardwalk chair: Jack Weiner, Gertrude V. Headley, Harold Steinke and Edward Pfitzenmaier. 


Edwin Wick, Ralph Archinal and Lynn Roper. Standing: Herb 
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WEDNESDAY, JUNE 17 


9:00 A.M. 


2:00 


THURSDAY, JUNE 18 


A.M. 
A.M. 


9:00 
9:00 
12:30 
1:25 
1:30 
1:35 
1:40 
2:15 


3:00 
3:00 
8:30 


P.M. 


P.M. 
P.M. 
P.M. 
P.M. 
P.M. 
P.M. 


P.M. 
P.M. 
P.M. 


FRIDAY, JUNE 19 


9:00 
9:00 
12:30 
1:30 
1:30 
4:00 
4:30 
6:00 


SATURDAY, JUNE 20 


A.M. 
A.M. 


9:00 
9:30 


12:30 
1:30 
2:00 
2:00 
3:00 
7:00 
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A.M. 
A.M. 


P.M. 
P.M. 
P.M. 
P.M. 
P.M. 
P.M. 


P.M. 
P.M. 
P.M. 
P.M. 
P.M. 
P.M. 





program 


Registration Headquarters Floor, Ambassador Hotel. 
NOMDA Board of Directors meeting, Ambassador Hotel. 


EXHIBITS OPEN. 

Registration continues on Headquarters Floor. 

Luncheon in Renaissance Room—Headquarters Floor. 

Invocation. 

Address of Welcome to Atlantic City. 

Response by President Jack Weiner. 

Guest speaker Ex-Governor of New Jersey, Harold Hoffman. 

Business meeting in Renaissance Room—Headquarters Floor. 
Nomination of Officers and Directors. President Jack 

Weiner presiding. (Members only) 

Opening session of Typewriter and Adding Machine panels. 

Opening session of Bookkeeping panel. 

MONTE CARLO NIGHT—Headaquarters Floor. 


EXHIBITS OPEN. 

Registration continues. 

Luncheon in Renaissance Room—Headquarters Floor. 
Continuation of Typewriter and Adding Machine panels. 
Continuation of Bookkeeping panel. 

Election of officers and directors. 

Meeting of New Board of Directors. 

Buses leave hotel for CAPTAIN STARN’S famous seafood 
restaurant for big dinner (steaks if you prefer). 


EXHIBITS OPEN. 

New President's Breakfast for Presidents and Secretaries of 
local associations. 

Luncheon in the Rennaissance Room—Headquarters Floor. 
Awards of plaques to winners of Membership Contest. 
Continuation of Typewriter and Adding Machine panels. 
Continuation of Bookkeeping panel. 

New Board of Directors meeting. 

Banquet, Floor Show and Dance—Renaissance Room, Head- 
quarters Floor. 
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Dampling eeeee To be sure 


that NOMDA members will have only the best, while they are in 
Atlantic City, four of the dealers took it upon themselves to sample 
the food at several restaurants before making their 
final recommendation. Left to right are: C. C. Savery, Jr., 
chairman of the entertainment committee; Herbert Toussaint 
president of the Penn-Jersey-Del NOMDA hosting the event; 
Skipper Steinke, general chairman; and Edward Pfitzenmaier, co-chairman. 
The four are at Captain Starn’s where 
the conventioneers will hold forth on Friday night 
for one of the resort city’s famous lobster feeds—steaks provided 
for those who aren’t lobster-minded. A special menu is being 
prepared for the younger fry. 


Pictured below is a view of 
the world-famous Atlantic City Boardwalk. 





62 OFFICE APPLIANCES, June, 195% OFFI 








i N 


Addo Machine Co., Inc. The National Cash Register Co. 
New York, N. Y. Dayton, Ohio 

R. C. Allen Business Machines, Inc. 
Grand Rapids, Mich. °o 

American Dictating Machine Co., Inc. Olivetti Corp. of America 
New York, N. Y. New York, N. Y. 

American Automatic Typewriter Co. 
Chicago, III. e 

Ames Supply Co. Paillard Products, Inc. 
Chicago, Ill. New York, N. Y. 

B Precisa Calculating Machine Co., Inc. 


Salt Lake City, Utah 
Barrett Adding Machine Div. 


A ¢ 
x l, v , 4 tows Lanston Monotype Machine Co. R 
/ Philadelphia, Pa. 
/ Burroughs Adding Machine Co. 
Detroit, Mich. 


Regna Cash Registers, Inc. 

New York, N. Y. 
Remington Rand Inc. 

Cc New York, N. Y. 

Royal Typewriter Co., Inc. 


Clary Multiplier Corp. New York, N.Y 


San Gabriel, Calif. 


Curta Calculator Co. Ss 
Chicago, Ill. 
Safeguard Corp. 
F Lansdale, Pa. 
Facit, Inc. L. C. Smith & Corona Typewriters, Inc. 
New York, N. Y. Syracuse, N. Y. 
Speed-O-Print Corp. 
G Chicago, Ill. 
Richard Gibian Business Machines Spence Furniture Co. 

New York, N. Y. Greensboro, N. C. 
Gramont Corp. Swift Business Machines Corp. 
Los Angeles, Calif Great Barrington, Mass. 

I T 
Indiana Cash Drawer Co. Tiffany Stand Co. 
Shelbyville, Ind. Poplar Bluff, Mo. 
inter-Continental Trading Corp. Typewriter Distributors, Inc. 
New York, N. Y. New York, N. Y. 
L U 
Lathem Time Recorder Co., Inc. Underwood Corp. 
Atlanta, Ga. New York, N. Y. 
U. S. Typewriter Ribbon Mfg. Co. 
M Philadelphia, Pa. 
Maso Steel Products 
Chicago, Ill. v 
Monroe Calculating Machine Co. Victor Adding Machine Co. 
Orange, N. J. Chicago, Ill. 


An Lheucsnal Mshe %¢¢e¢ NOMDA’s entertainment committee 


has carefully planned Monte Carlo Night as the high point in the four 
day convention at Atlantic City. The attractive Ambassador Hotel will 
provide the convention floor so that there will be plenty of 
space for the many booths where members and their wives may enjoy the fun 
and try for the prizes. The committee expects the lists of awards 
to include the finest the organization has ever provided 
for similar events. 
This particular type of entertainment has been a big feature of 
many conventions in the Atlantic City area and has made a 
tremendous hit every time. After studying several ideas for 
assuring visitors of the time of their lives, Monte 
Carlo Night came off as first choice. 
Other features of the 28th Annual 
Convention and Trade Exhibit include outstanding exhibits by manufacturers, 
guest speakers, panel discussions and, of course, the big annual 
banquet scheduled for Saturday evening. Harold Steinke, general 
chairman, expects one of the best turnouts in the association’s history. 
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EDITORIAL 





The Boardwalk is Calling 


@@ ONCE MORE the National Office Dealers 
Association approaches a convention with an- 
ticipation of fun and industry profit. This time, 
the boardwalk is calling instead of the plains of 
Texas. Meeting in Atlantic City June 18-20, 
NOMDA has an opportunity to demonstrate its 
growth in membership and association activity 
under the leadership of President Jack Weiner 
and Executive Secretary Harold Mann. 

It is noted from the program that the heavy 
emphasis is to be placed on panel discussions. 
Segments of the industry are given time and 
place to discuss mutual problems and learn from 
common experience. 

The office machine dealer today has an in- 
tegral role in our business economy. Inasmuch 
as he accounts for a significant portion of na- 
tional distribution of time-saving tools of the 
office his job is of vital importance. He must be 
ready to play a dynamic role in expanding the 
national distribution system to pace the rapid 
growth of America’s extraordinary production 
capacity. 

Convening in Atlantic City, office machine 
dealers have an opportunity to see themselves in 
their present role. What is more important, 
however, they can be given the inspiration 
needed for attainment of expanding opportu- 


nities. The boardwalk in June is said to be a 
pleasant spot, too. 





"How Much Can He Do Well?” 


@¢ AT A RECENT MEETING of the Chicago 
Business Publications Association, Verne Miners 
sales manager of industrial lubricants, Standard 
Oil Company of Indiana, gave an address titled 
“How Much Can He Do Well?” Mr. Miners’ 
query was in reference to salesmen, but it is 
equally applicable and important to every kind 
of employee, at a desk or on the road. 

Almost every person has a flair for doing at 
least one task exceedingly well. That job may be 
a certain phase of salesmanship or promotion 
It may be speedy translation of routine tasks 
beyond the production ratio of other persons 
assigned to similar work. 

There should be serious study given in every 
organization to job evaluation. Why not give 
the assignments to the persons who can do them 
best? Why not sort the round pegs into the 
round holes and the square pegs into the square 
ones? Too much emphasis is perhaps given te 
finding the all-around man when the same out- 
put of accomplishment can be attained by the 
same personnel through discovery of ‘how much 
can he do well?” 





here and there 


Clary Official Heads Mr. Strecker, who has been with the 


Lewis firm since 


San Gabriel Rotary 

A. J. Hall, manufacturing vice-president 
for the Clary Multiplier Corporation (San 
Gabriel, Calif.), has been elected president 
of the San Gabriel Rotary Club. He will 


known in the Saginaw Valley as an 
authority on office procedure and the use 
of modern business equipment. 


Clarence McGuire Heads 
Y.M.C.A. in Kansas City 

Clarence McGuire, vice-president ané 
general manager of Hoover Brothers, Inc, 
Kansas City, Mo., has been elected pres 
dent of the Kansas City (Mo.) Young Men's 
Christian Association. He has previously 


has become well 





take office July 1. 





held various positions of leadership in the 
Y.M.C.A. 





Leader In Our Industry 
Becomes Leader in OMA 


R. D. Strecker, vice-president and mer 
chandise manager of The R. P. Lewis Com 


7 


R. D. Strecker 





pany, Flint, Mich., recently was elected 
president of the Saginaw Valley Chapter 
of the National Office Management As- 
sociation. 


64 


Mrs. Ed McClure 
Takes Up Politics 

While Ed F. McClure was busy running 
his office furniture business in Kansas City, 
Mo., Mrs. McClure found time to run for 
a political office in Claycomo, a suburb 
of Kansas City. The election was held on 
April 7. 

On the following day Mrs. McClure re- 
ceived congratulations as the first woman 
member of the Claycomo village board 
of trustees. A reporter from the Kansas 
City Star found her in the kitchen pre- 
paring breakfast for her daughter, Becky, 
a four-and-a-half-year-old youngster con- 
fined to her bed with chicken pox. The 
story of his wife’s success was told with 
pride by Mr. McClure at the recent 
NSOEA regional meeting in Kansas City. 








En Route to Venezuela ... Ms 
S. L. Hatch, the ship captain and S. lL 
Hatch, Sell Corp., pose aboard the M. 5 
Italia, motor ship of the Home Line. 
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~ Two ways you can 
protect your family 
against CANCER 


...a@ check 
...a check-up 


Cancer strikes in one of every two 
families. Each year more than 
60,000 American children under 
the age of eighteen lose a parent 
to cancer. ‘ 

Yet many cancers can be cured, 


if discovered in time. 
Every man should have a complete 
physical examination once a year. 
Women over thirty-five should have 
a complete physical examination 
twice a year. Patients are being saved 
today who could not have been saved 
even a few years ago, 

The American Cancer Society 
asks your help. 
How soon we find cancer’s cause and 
cure depends on how soon and how 
much help comes from people like you. 


Send contribution to Cancer, 
c/o your loc l Post Office. 
Cancer strikes One in Five 

STRIKE BACK... 

Give to Conquer Cancer! 








Television Debut . . On a recent 


f “Mr. Television” Milton Berle 


telecast 

right) uses a Swift portable adding ma- 
shine to assure an honest golf score while 
playing with Bobby Sherwood. According 
to Swift sales officials, Uncle Miltie has 


found a new use for their product. 





Use Ancient Soroban in 
New Los Angeles Bank 

East and West met at the tellers’ windows 
pened Bank of Tokyo, Los 
Angeles, California, where both the an- 
cient abacus and latest type of electric 


of the recently 


adding machine are available to de- 
positors 

The apparent anachronism of the soro- 
ban, a Japanese form of the abacus 





Old and New . 


Ancient and 
modern computation methods meet 
across the desk of Tatsuichi Shibata, 
vice-president and general manager of 
Los Angeles’ new Bank of Tokyo of 
California branch. Here, the banker 
demonstrates the Japanese soroban 
abacus and a modern Clary electric 
adding and subtracting machine to 
Louise Kawasumi, Niesei business girl 
in costume. 


dating from the 16th Century, in the 
modernly-equipped and operated bank, is 
a service to older generation customers 
who still use the ancestral calculation de- 
vice of circular counters on wire rods. 

A more familiar part of the modern 
bank setting is a 1953 Clary all-electric 
adding and subtracting machine, which is 
also at the disposal of depositors who 
prefer the modern mechanical method of 
figuring their totals. 

One of the only two staff members who 
use the soroban is Tatsuvichi Shibata, vice- 
president and manager of the Los Angeles 
branch, located in the heart of the city’s 
Japanese community. A veteran in Ja- 
panese-American banking circles, Mr. Shi- 
bata was assistant manager of the Los 
Angeles office of the former Yokohama 
Specie Bank, which closed in 1941 after 
Pearl Harbor. 

The Bank of Tokyo of California, with 
head offices in San Francisco, opened last 
February and is jointly owned by the Bank 
of Tokyo in Japan and by United States 
shareholders, with authorized capital of 
$3,000,000. 





THE SALT LICK 


Monthly musings on salesmen 
and their problems 


by L. R. ADDINGTON, vice-president 
dealer sales, Art Metal Construction Co. 


@ THE SALESMAN of today should be 
aware that canvassing, or getting ac- 
quainted with new prospects, is next to 
writing orders his most important task. 

Canvassing in its true sense helps both 
the salesman’s company and himself grow 
by making more money for both. 

There is an immutable law of nature 
which wears off things at the top and 
grows the new at the bottom of life's 
pyramid. This is true whether we are 
talking of the earth surface, the skin on 
your hand or a salesman’s territory. 

Old accounts have a way of moving, 
being absorbed by other companies, chang- 
ing personnel, going out of business and 
occasionally being lost to competition. 


There is only one way to replace the 
wearing away of your customers and 
that is to have a sure knowledge that you 
as a salesman have a plan to regularly 
add new customers to your territory. 

Over the years there has been an impli- 
cation that the experienced salesman with 
several old customers had progressed 
beyond the job of calling on some new 
account at least once a week. 

This attitude has had a very bad effect 
on new salesmen in that the inference has 


been that as soon as he gets a few 
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accounts he will no longer need to call on 
new accounts. 


The experienced salesmanager will es- 
tablish a pattern for all salesmen to make 
new calls on new accounts. By no other 
means can a sales group keep as sharp 
as they have to be if they are going 
to tell their sales story ever so often to 
strangers always met on their first call. 


When the top men canvass, the new 
men will also canvass. Top salesmen will 
have a new refreshing experience and 
some new and worthwhile customers 
which the new man will be quick to try 
to duplicate. 

Any salesman who really wants to suc- 
ceed should be quick to realize that he 
should develop the habit and technique 
of making calls on new accounts. 

As the years go by he will be able to 
chart his success by the new customers 
he has made for himself and his company. 

His know-how will have developed and 
flourished for the same reason. 





NEXT MONTH: 


What should a salesman look 
for in himself. 
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EQUIP 





Correspondent Typewriter 


Underwood Corporation, 
One Park Ave., New York 16, N. Y 


Equipped with the Perma-Pack carrying case, this 
new portable machine combines all the common 
arithmetical signs and usual business symbols 
in addition to the conventional alphabet keys 
Other features include See-Set margins; single 
double and triple spacing; standard spaced key 
board; finger form keys and automatic ribbon 
reverse. When the carrying case is unlocked, the 
top may be completely lifted from the machine so 
that the base may serve as a desk, enabling 
travelers to type on train, plane or in close quar 
ters. The portable lists at $79.95 plus tax. 





Judges Chair 
Monarch Furniture Company, 
311 E. Green St., High Point, N. C 


Combining maximum durability with 
comfort this spacious swivel chair is 
upholstered in Nylonized Boltaflex, the 
new supported plastic, backed with 
tough nylon wool fibres. The plastic is 
made so it can be stretched uniformly 
in all directions and withstand heavy 
duty usage. 
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Hand-Operated Cash Register 
Clary Multiplier Corporation, 
San Gabriel, Cal. 


Brought out as a companion piece to 
the hand adding machine, this new non- 
electrical, self-balancing register han- 
dles all five retail transactions, includ- 
ing cash sales, paid-outs, charge sales, 
no-sales, and received on accounts. As 
in the three electric models, it contains 
Clary’s one-key, five-way lock for con- 
venience and protection and is actually 
both an adding-subtracting machine and 
cash register. Designed for the small 
business firm, the machine is expected 
to be in distribution by June 1 


Window Fan 
Kisco Company, Inc., 
2400-40 DeKalb St., St. Louis 4, Mo. 


Guaranteed for five years, the new 
model KW-20-C cabinet-window fan 
utilizes a perforated metal guard. Rub- 
ber mounted to minimize vibration and 
specially designed for quiet operation 
with a four blade Torrington Impeller, 
the unit features two sets of detachable 
extention panels. One is used for panels 
from 28 to 31 inches and a second is 
added for windows up to 38 inches 
wide. The 20-inch blade is powered by 
a two-speed motor on 11 volts, 60 cy- 
cles, 245 watts, CFM 3200-2300. The fan 
is available in light green hammered 
finish. 








Pin-Prong Binders 
Acco Products, Inc., 
Ogdensburg, N. Y. 


Equipped with an Acco fastener hav- 
ing narrow prongs to accommodate 
the small holes of many pre-punched 
sheets, the ‘9000" line binder is 
available in a choice of genuine 
pressboard or heavy binder board 
covered either in canvas or black 
pebble grain cloth. A large range 
of sizes is listed to meet the needs 
of practically every customer. Cen- 
ters of either 6 or 82 inches may 
be had from stock with others avail 





able on order 


Koil-O-Matic 
The Neverknot Company, 
4525 Ravenswood Ave., Chicago, IIl 


The newly improved Koil-O-Matic is designed to eliminate 
kinking and twisting of the telephone cord. A rubber coat- 
ing prevents it from scratching furniture and safeguards 
the user against shocks and shorts. A tempered steel spring 
holds the shape of the cord. Equally valuable for use with 
floor lamps, electric fans and so forth, the Koil-O-Matic will 
be replaced by the manufacturer if it is not completely 
satisfactory over a year’s period. A colorful counter dis- 
play carton holding 12 individually boxed coilers is avail- 
able to dealers at no extra charge. 
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Four-Drawer File 


Yawman & Erbe Manufacturing Company, 
Rochester 3, N. Y 

Designed as part of today’s executive 
Office, the executive file completes the 
Style-Master executive suite of furniture 
leveloped over a period of several years. 
Finished in neutra-tone gray, it serves as 
1 combination r-drawer file, 32 by 38 
inch table, desk top extension, telephone 
cabinet, and end table and magazine table. 
Along with the four letter-drawers operat- 
ting on cradle-type suspension, it features 
a pedestal base, panel sides and linoleum- 
covered molded top. The file is known as 
No. 49424-L 


Bookkeeping Machine 


Remington Rand Inc., 
315 Fourth Ave., New York 10, N. Y. 


Completely mechanized accounting, including full 
description of entries, has now been brought within 
the reach of low-budget business by the development 
of the new Rem-Rand Low-Cost bookkeeping ma- 
chine. The entire range of bookkeeping applica- 
tions can be turned out, including accounts receiv- 
able, accounts payable, payroll, general ledger, 
sales analysis, cost distribution and invoices. De- 
pending on the size of the forms and nature of col- 
umn arrangement, the operator can adjust tab stops 
and registers instantly in changing from one to 
another. Along with the high-speed figure mechan- 
ism, the touch-operated keyboard permits every 
item to be described as fully as is needed on every 
record. In addition to the 26-key alphabet and 10- 
key numeral sequence, the keyboard contains nine 
character keys to round out descriptions. All com- 
putations are made automatically and step-by-step 
within the registers. The cross register, which com- 
putes the new account balance, will lock automatic- 
ally if the balance is transcribed incorrectly. The 
new Low-Cost can be amortized at a negligible 
monthly rate over a 10-year period, a conservative 
estimate of its life expectancy. 


Chair & Desk 


Carlton-Surrey, Inc., 
11 Commerce Ave., S.W., 
Grand Rapids 2, Mich. 


The Todd chair, upholstered in Cordovan 
leather, features stitching on the face and 
back. A raised cord is stitched into the 
leather to assure longer wearing as well 
to provide an attractive pattern. The Parke 
special one-pedestal desk for doctors is 
available in either mahogany or walnut. 
It features unusual metal drawer pulls and 
a tortoise shell leather top. 


NEW § Continued 





Mucilage 


Sanford Ink Company, 
Bellwood, III. 


Designed to make pasting jobs 
more pleasant this new mint 
flavored paste and mucilage 
is available in the conven- 
tional jar. Rubber-spreading 
tips are in gay colors of yel- 
low, green and red. Both the 
small and large size jars pro- 
claim the novel odor sensa- 
tion with a mint leaf shown 
on the bottle, as does the 
newly-packaged paste jar, for 
children. The small size mu- 
cilage and paste sells for 15c. 
The large size mucilage re- 
tails at 35c. 


1954 Desk Calendar 
Keith Clark, Inc., 

130 W. 42nd St., 

New York 18, N. Y. 


The 1954 Work-A-Day desk cal- 
endars are lithographed in two 
colors on fine bond paper. Bases 
of modern design are available 
in plastic, steel or bakelite. 
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Desk Folding Machine 


Print-O-Matic Company, Inc., 
Mechandise Mart, Chicago ‘54, Ill. 


The size of a typewriter, this machine is said to 
produce considerable savings in time and labor 
costs whenever more than a few sheets of paper 
are to be folded. Using the Fold-O-Matic, a girl 
can fold 100 letters (regular double-fold for No. 10 
envelope) in less than one minute. Folding and 
creasing for No. 6% envelopes and other com- 
monly-used folds are accomplished with corres- 
ponding speed. The vertical creaser, a machine 
highlight, elminates the need for two operations 
in order to accomplish a vertical fold. Hand- 
operated, with no motor mechanism to repair and 
adjustable for different size sheets, the Fold-O- 
Matic is sturdily built of steel, features the Print- 
O-Green Hammertone finish and measures 
18 x 14 x 12 inches, with the weight at 30 pounds. 
Manufactured in the company’s overseas plant 
in Holland, the machine lists at $110. 
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No. 4210 Utility Cabinet 


Dolin Metal Products, Inc., 
315 Lexington Ave., Brooklyn 16, N. Y 


This all-purpose cabinet, measuring 42 
inches high, 30 inches wide and 18 
inches deep, is constructed of all steel 
and electrically welded throughout. 


Equipped with two key drawers meas- 
uring 1242 x 1642 x 4 inches, ideal for 
books, papers and tools, it also features 
two adjustable shelves and a two-way 
paracentric locking device on the doors 
other models also are available. The 
smaller size No. 4220 is similar in con 
struction but has one door and one 
drawer. The No. 4230 is an open shelf 
storage unit, which may be interlocked 
into any height or width. The units 
are available in either green or gray 
baked enamel finish. 





Liquid Process Duplicator 
Duplicopy Company, 
244 W. Illinois St., Chicago, III. 


Featuring the Magic Fluid Flow, said to 
feed the precise amount of fluid, the new 
Duplicopy is simplified in operation. A 
patented wiper blade that automatically 
assures even distribution of the fluid over 
the roller is designed to eliminate flooding 
on first copies and make them sharp and 
dry. There are no stencils to cut and the 
master can be prepared as easily as typ 
ing. Anything hand written, typed or 
drawn can be reproduced at speeds up to 
150 copies per minute and in as many as 
five colors at a time. Master copies, print- 
ing a minimum of 300 copies, can be saved 
for re-use. Capacity ranges from post-card 
size to 842 x 14 inches. Two models are 
available, the A-44, featuring automatic 
feed, and the H-44, manually operated. 
Both models are finished in sapphire gray 
and satin aluminum. 
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Adding-Calculating Machine 


Monroe Calculating Machine Company, Inc., 
Orange, N. J. 


Termed the All-Purpose Monroe this latest 
addition to the LA line is a lightweight 
adding-calculator representing an entirely 
new design. Weighing only 16 pounds, 
the machine is easily carried, takes up 
little more desk space than a letterhead 
and is said to be extremely fast but quiet. 
Able to handle large volumes of work and 
solve anything from simple addition to 
complicated statistics, the low cost of the 
AP places it within reach of a small busi 
ness. Also it may be mastered by the in- 
experienced operator. It is made in two 
capacities: the model LA 7-200 with 20 
place result dials and the smaller LA 7-160 
with 16 place result dials. Both models are 
finished in two-toned grey 








Canyon Tweed Pattern 


Bolta Product Sales, Inc., 
Lawrence, Mass. 


A modern inlaid effect, 
achieved through new techni- 
ques of printing and emboss- 
ing, gives this new Boltaflex 
plastic upholstery pattern a 
greater depth and dimension 
as well as a realistic tweedy 
appearance. Available in 
parchment, coral, yellow, red, 
spring green, aqua, beige 
and dark green, Canyon 
Tweed is produced in stand- 
ard 20-gauge plastic sheeting, 
54 inches wide. It is designed 
to wipe clean with a damp 
cloth and to resist staining, 
scuffing, fading and wearing. 


Continued 





Storage Unit 
Lyon Metal Products, Inc 
Aurora, Ill. 


Said to successfully solve unusual stor- 
age problems, the steel Lyon bar, pipe 
and rod units are available in double 
face models for center or open floor use 
and single face models for use against 
a wall. Easy to load and unload, they 
store lengthy material in a minimum of 
space. The units are available in Lyon 
Green baked-on enamel. 





Magnetic Paper Dictorel 


Pentron Industries, Inc.., 
664 N. Michigan Blvd., Chicago 11, Ill 


Talkaform, the magnetic coated paper which can 
be used and reused over 2000 times without loss 
of fidelity, is a feature of the new Pentron Dictorel 
dictating-transcribing machine. The manufac 
turer states that the machine electronically 
“erases” the paper while re-recording so com- 
pletely that not even a whisper of previous 
recordings remain. Time saving is achieved 
through the use of paper that may be written 
on, folded and filed, mailed in an envelope at 3¢ 
postage and erased easily by back-spacing and 
re-recording. Both transcribing and dictating are 
done on the same machine, which features also, 
a knee control, a light weight of 22 pounds, spot 
made corrections, and point-to-point-indexing for 
indicating length of dictation. The machine is 
finished in silver Hammerloid and runs on AC 
current, 105-120 volts. 
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Ox original founders insisted from the 
very beginning that trading down to competitive 
levels was putting the cart before the horse. 
Make intrinsically superior products and watch them 
find their own markets — was their idea, and still is 
our idea. We put first things first. 


Frnaunseaven Ribbons and Carbons 
are blueprinted and manufactured by skilled 
technicians cleaving to a careful formula — 
no guesswork, no mass-production conces- 
sions, no deviations from our time-honored 
custom ... Quality First! Thus do PANAMA- 
BEAVER materials hold the favor of execu- 
tives, secretaries and purchasing agents 
who measure economy by results! 


PANAMA-BEAVER 
bind” La 


CHE 


Coast to Coast Distribution 


MANIFOLD SUPPLIES Co. 
188 Third Avenue Brooklyn 17, N. Y. 


CARBON PAPERS HECTOGRAPH UNI-MASTERS INKED RIBBONS 


things first 
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Parts Strainer 


Higgins Ink Company, 
271 Ninth St., Brooklyn 15, N. Y 


Designed to be a boon to every draftsman and 
artist is the six-ounce jar of Higgins pen 
cleaner equipped with a screw cap and fea- 
turing a special plastic strainer in the bottom 
of the jar. Attached to the strainer is a rod 
which enables the user to raise the strainer 
and remove pen points and small parts with 
out the customary fishing in the bottom of the 
container. Small items may now be dropped 
without concern in the fluid and removed 
easily when clean 





Addressing System 

Reynolds & Reynolds Company, 

Systems Division, 

Celina, Ohio 

Featured in this new hand-operated method 
of addressing is the Dupli-Riter table for align- 
ing mail pieces. Other features include the 
Dupli-Riter applicator which contains a reser- 
voir in the handle with a wick and roller on 
the end, Master Address cards and Dupli- 
Riter fluid. The manufacturer claims this sys- 
tem makes it possible for anyone to address a 
few, or many, mailing pieces quickly, with no 
special training necessary. Master Address 
Cards are used instead of plates and are said 





Desk-Top Set 
Bert M. Morris Company, 
8651 W. Third St., Los Angeles 48, Calif 


Engineered to be completely leak-proof 
this new Safe-T-Set features a long 
lasting tipped pen. The well holds a 
full two-ounce ink supply for months of 
smooth writing and is designed to be 


to reproduce clearly for 50 times or more. 
Operation is said to be simple: the fluid is 
applied to the mailing pieces through the 
wick, the card is placed over the moistened 
mailing piece and then rolled with the appli- 





non-spilling even if tipped, tilted or 
turned upside down. This newest ad 
dition to the Morris family of desk sets 
is available in seven colors 


cator. 





Drafting Table 

Stacor Equipment Company, 

768-778 E. New York Ave., Brooklyn 3, N. Y 

Featuring an all-steel base and selected, smooth finish 
kiln-dried soft wood top, this new 4-Post Draftmaster table 
incorporates new construction features. Drawers are of 
steel construction and tubular legs are of heavy gauge 
steel. The top may be adjusted to any angle by two life- 
time Stacor raising devices which slide into table leg, thus 
eliminating annoying projections. The inter-locking steel 
hinge allows the top to be lifted off easily and cleats hold 
it firmly in place. Another feature is an auxiliary two- 
drawer unit that fits under the tool drawer to offer conven- 
ient space. Available in four different sizes, the standard 
height is 37 inches. The drafting table is finished in baked 
gray enamel. 








Labeling Tape 


TapeMark Company 
434 Pleasant Ave., St. Paul, Minn. 


Smudge-proof, pressure-sensitive Mark-On (patent applied 
for) tape is designed for labeling drawers, luggage, plastic 
and leather clothing merchandise, files and various other 
items. The writing surface, located between a protective 
covering of transparent acetate film and a pressure-sensi 
tive strip of red acetate Fibre tape, permanently repro- 
duces any message, typewritten or inscribed with a stylus. 
Penned messages may be wiped free of the film without 
loss of the reproduction. The new tape can be applied to 
any clean and dry metal, plastic, glass, wood or paper 
surface and is resistant to water, acid and oil. It is capable 
of withstanding high temperatures and will not yellow. 
Distribution of the 5s x 60-inch dispenser-held rolls packed 
12 per box with a retail display card attached to each roll 
—will be through jobbers nationally. Retail price is 59c 
per roll. 
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See how Smith-Corona 
saves your time...helps you sell! 





worries about customer confusion or complaint!) 





Smith-Corona portable in its factory-sealed carton— with no 


jt Open carton... lift 
out...set it down. 


om codon omer Time —8 seconds! 
in 17 9ECONDS...0r bess | 


(and so simple and foolproof to unpack, you can deliver a 





















Open case... remove 


Time —5 seconds! (Smith-Corona 


Lift cover plate...detach is the world’s 

shipping wire (squeeze ends fastest port- 

in towards center). able in more 

Time —4 seconds! ways than 
one.) 

















TOTAL TIME—17 SECONDS...OR LESS! 


No strings, no gummy tapes, no boards or blocks. 
Just two simple items keep the Smith-Corona 
portable locked and safe for transit. Not minutes 
of your valuable time but just a few seconds with- 
out fuss or confusion. 


It's just another reason — and an important one — 
why the Smith-Corona portable was voted best 


tiny elastic band. ALL SET TO GO! 




















by Typewriter Dealers, 2 to 1 over any other 
make! (Based on nationwide survey of 5000 
Dealers.) Why don’t you sell the best? 
2 * ° 

L C SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 NY Canadian 
factory and offices: Toronto, Ontario. Makers also of famous 
Smith-Corona Office Typewriters, Adding Machines, Vivid 
Duplicators, Ribbons and Carbons. 





Smith-Corona “4 fast portable! 
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Counting Machine 

May Engineering Company, 

6055 Lankershim Blvd., 

North Hollywood, Cal. 

Designed to reduce errors in checking 
counting, inventory and estimating, the 


Mark-N-Count both counts and marks 
at the same time. The electronic pencil 
is used to check items or blueprints for 
estimating purposes. An audible click 
registers each count. The knob is sim- 


Fire-Resistant Box 

Goodfrend Metal Products Company, 

1019 E. 75th St., Chicago 19, Ill. 

A strong unit in which to safeguard the 
important papers, the Safe-T-Vault is 
roomy enough to hold the average house 
holder’s or small office’s valuable papers 
and yet compact enough to be kept in a 
dresser or desk drawer. Lengthwise open 
ing permits easy access to the contents 
and also eliminate blind spots since the 
entire storage space is visible. Constructed 
of heavy gauge steel boxes lined with 
specially treated insulation, the No. 56 box 
features an air sealer strip designed to 
cushion closing and stop air leaks. The 
overall size is 13% x 942 x 3% inches. 
Safe-T-Vault comes in gray, green, blue or 
red 


NEW continuea 


— 





Utility Cabinet 

Halverson Specialty Sales, 

1219 Chestnut St., Chicago 23, Ill. 
The new Guard-All cabinet, combin- 
ing modern, handsome all-purpose 
utility with a tamper-proof lock, offers 
executives protection for their per- 
sonal papers, petty cash, stamps, 
books and supplies. The round-cor- 
nered cabinet is sturdily constructed 
of 18 gauge steel and features a Na- 
tional three-number combination lock. 
Also featured are pin-type hinges, 
said to be fool-proof and not remov- 
able from the outside. The height is 
adjustable from 292 to 3042 inches. 
The cabinet measures 23 inches wide 
and contains shelves 15 inches deep 








ply turned for quickly resetting to zero and 7% inches high. Finished in Ham- PA 
Less concentration on the part of the merloid gray, the Guard-All is ship- 
user is now required and a more ac- ped completely set up. It lists for x 
curate count will be the result $63.50. di 
al 
oO! 
Air Fan And Circulator th 
Commander Manufacturing Company in 

4225 W. Kinzie St., Chicago, Ill. 
Command-Air 12, said to operate with equal CI 
efficiency when used on the floor, desk or table is 


hung on a wall or suspended from the ceiling 
is designed to provide draftless air circulation 
Exhaustive tests have produced an air baffle to pé 
insure a uniform upward and outward flow of 
air around the fan. A quiet-running heavy-duty 
four-pole motor drives three large cloverleaf Y‘ 
blades which are guarded by heavy chrome- 


~ 
O22 Fr EEZOO 





= plated strips. Safely movable even while running fc 
al it is finished in cocoa brown Hammerloid and Ol 
er backed by a one-year guarantee al 


Convertible Chair ell 

The Brunswick-Balke-Collender Company, ~. - \- 
623 S. Wabash, Chicago, II 

By the attachment of a tablet arm, this uni-frame, plywood , ae 
classroom chair becomes a tablet arm chair, the four-in 


Sf A 


one feature thus enabling the basic classroom chair to serve 
three ways. Supplying almost 300 square inches of work 
ing area, the writing top of the arm is sloped five degrees 
for comfort and is available in either right or left hand 
units. The tablet arm comes in %%-inch thick plywood, with 
or without a plastic facing, or in a %4-inch thick solid wood 


a 


Fs 





top. Height of the chair is 16, 17 or 18 inches. The formed E 
seat gives complete support without relying on the chair 
back as a bracing factor. Available as an optional item 
is the wire-constructed book rack 
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-those BIG sheets of paper! 


PAPER “WRESTLERS” have their big- 
gest problems with those over-size 
drawings, tracings, maps, charts, 
Actually, there is 
only one way to protect them, have 
them always available, and always 
in good condition! 

CELLO-CLIP Big Paper File System 
is the G/W exclusive answer to this 
Cello-Clip HANGS big 
smooth, clean, 
and instantly accessible. 


YOU SAVE a lot of floor space, too, 
for the Cello-Clip. cabinet gives 
orderly, get-at-able protection to 
about ten number of 
papers that could be mussed and 
mangled in flat drawers occupying 
the same floor space. 


and artwork 


pr »blem 


papers vertically. 


times the 


VEEN 


DELIGHTED USERS of Cello-Clip are 
engineering departments, drafting 
rooms, art studios, advertising 
offices and agencies, lithographers, 
sales departments — EVERY- 
WHERE big papers are used and 
handled. 


NOT COSTLY!—Cello-Clip costs less 
than just one of the valuable draw- 
ings, charts, or pieces of art work 
so efficiently protected and housed. 


GET THE FACTS—find your depend- 
able Globe-Wernicke dealer in 
your classified ‘phone book, listed 
under “Office Equipment.” Or write 
The Globe-Wernicke Co., Cincin- 
nati 12, Ohio, on your letterhead for 
information. Address Dept. 6-OA. 








Engineering Specialists in 
Office Equipment, Systems 
and Visible Records 
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Cincinnati 12, Ohio 





IS CELLO-CLIP A 
NEGLECTED “SLEEPER?” 


We've said before—Cello-Clip IS a 
“SLEEPER!”’—a product of mar- 
vellous and demonstrable efficiency. 
It is needed—in countless types of 
business—in fact, in EVERY type 
of business handling and filing large- 
size papers. 

Any intelligent business with 
large-paper problems will buy 
Cello - Clip on demonstration. 
Each sale starts a series of con- 
tinuing sales of hanger clips. 
This product—UTTERLY EX- 
CLUSIVE!—could be a source 
of extra profits—to you! With 
some alert attention—by YOU! 
Passing up the sales opportunities 
on G/W Cello-Clip is just like 
throwing money away. The only 
competition is the flat drawer case 
—and flat drawers are mussers and 
manglers of valuable drawings, 
tracings, art work, charts, maps, 
blue prints—“VALUABLE and 
VULNERABLE!” as this adver- 
tisement proclaims. 

Don’t let this exclusive busi- 
ness go wandering off to other 
products. Ask yourself: ‘‘Why 
are we deeding this profitable 
business over to others who 
haven’t half what WE have to 


offer?’ 


This ad runs in the great business 
publications carrying G/W adver- 
tising — BUSINESS WEEK, 
NEWSWEEK, AMERICAN 
BUSINESS, MANAGEMENT 
METHODS—the full treatment. 
And this ad will produce for you 
if YOU do something about it. 
Many G/W dealers ARE doing 
something about it—finding it pays. 
The way is clear—and open. 






Cordially, 


Eimer G. Rahe 

Vice-President- 
Sales 

Globe-Wernicke 
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Biggest, Powerhouse MONROE Promotion 
backs “114¢ a Day” Appeal 
Ad on facing page builds Sales for You! 


It’s Economy Your Prospects are Looking for! 


Full-color, full-page bleed ads in the Saturday Evening Post, Time, 
and Nation's Business...black and white full pages in Business Week, 
Newsweek, Fortune, U. 8. News & World Report, and eleven other 
important general and business magazines, tell this new, hard-selling 
story about the A+ P Monroe to 35,761,516 people across the country 


—now! And remember—thousands of them are in your own backyard! 


You can get fast sales by telling your prospects it costs just 11!/2¢ 
a day toown the A+ P Monroe, the latest streamlined, desk-size, quiet, 
fast adding-calculator. And PROVE it to them! 


Here’s how to cash in 
on the wonderful 


Display the A-P Monroe. Put it in your window, on your counter, backing it 
up with a full-color poster and a colored reproduction of the ad on the fac- 
ing page. 

Promote the A-P Monroe. Advertise in your local newspapers, use radio 


and television, plus direct mail. 


Demonstrate the A-P Monroe. Point out its remarkable quietness, high 
speed. There’s more to show. More to sell with the A-P. You can prove its 
superiority dramatically and effectively. And clinch sales with the 11/2¢ 


a day economy story! 


MONROE CALCULATING, ADDING & ACCOUNTING MACHINES 


MONROE CALCULATING MACHINE COMPANY, General Offices, Orange, WN. J. 
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Promoted BIG...in 18 Magazines! 





You can own this new calculator for 11% cet bs* a day. g | 
3 es,” 
If it saves whoever uses it 8 minutes a day, it pays for itself. | 


So you literally can't afford not to have one on every desk! 


MONROE crs sme smn nome 


MONROE CALCULATING MACHINE COMPANY, General Offices, Orange, WJ. 


* Ask your Monroe solesman 
. 
or decier to prove it todey. 
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Spirit Duplicator 
Queens Systems Corporation, 
1055 Stewart Ave., Garden City, L. I., N. Y. 


Presented for the first time in the United States, 
the Ormig duplicator, push-button controlled, 
eliminates the need for blockouts and variable 
strips. It automatically transfers columns and 
lines both vertically and horizontally and can, 
if desired, post one, two or three lines at a 
time to any position on the copy. Adjustable 
stamping devices are built in the drum of the 
machine for use in stamping variable data 
Electronic optic devices were designed to 
facilitate changing data. Electronic thyratron 
controls the speed of the drum, which makes 
longer runs possible when desired. Pressure 
and fluid feed are combined so that when 
pressure is increased or decreased the fluid 
increases or decreases automatically. Up to 
500 copies in five colors, performed in one 
operation, are said to be completed in a few 
minutes. Micro adjustments of registration can 
be made by a plus or minus guage. An auto- 
matic feed of addresses with automatic feed 
of copies, and a long range of sizes are other 
features of this machine. 





Ribbon and Carbon Paper Tester 


F. Simoneye Engineering Laboratory, 
Mt. Airy & Harbouton Road, Lambertville, N. ] 


Finally reaching a stage of experimentation 
whereby representatives of the ribbon and 
carbon paper industry may see it in action, 


NEW 


Continued 





New Chalk Set 


Weber-Costello Company 
Chicago Heights, IIl. 


Chalkmaster, an attractive chalk and 
eraser set introduced recently, consists 
of six sticks of best quality white and 
colored chalk and a small felt eraser. 
It is intended for use wherever framed 
chalkboards are used, especially for 
conferences, sales and club meetings, 
and offices. The set is packaged in an 


this new electric tester is said to be capable 
of proving the quality of the ribbon or paper 
long before it has reached the production 
stage. Type keys work one at a time and the 
ribbon and carbon are easily placed in posi- 
tion for testing. Weighing only nine pounds 
with a roll of paper and motor, it is easily 
portable. The illustrated machine is purely 
experimental and not available for demonstra 
tions away from the Simoneye laboratory al- 
though interested firms may send representa- 
tives to see it in operation. 


attractive red box, small enough to be 
carried in a pocket or purse, and handy 
for storing when not in use. 


—s 
Parallel Ruler 


C-Thru Ruler Company, 
827 Windsor St., 
Hartford, Conn. 





A new folding type plastic parallel rule 
meeting government specifications for ac- 
curacy, is now being marketed by this 
company. Made of black Vinyl and 
equipped with friction pads to prevent 
» slipping when in use, the ruler is available 
: in 12-, 15-, 18- and 24-inch sizes. An added 
attraction is the corrosion resistant metal 
parts. 





Charge Posting Register 


National Cash Register Company 
Dayton, Ohio 


Charge accounts are said to be as easily handled as 
cash sales with this new charge posting cash register. 
The machine makes a complete statement every time 
a purchase is made. Customers may then have a 
record of items bought and the new balance to date. 
At the same time, the machine records the total of 
purchases and the new balance on an _ individual 
ledger card for the store’s record, the cards being kept 
in a file next to the register. All entries also are printed 
on an audit strip (tape) within the machine so that 
either cash or charge sales may be broken down auto- 
matically into various classifications as they are re- 
corded, and added into separate totals. Another feature 
is the control account which enables the store to see 
each day how much money is outstanding on charge 
accounts. 
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Look at the wonderful package 
Royal has for you! 


| A sensational new portable typewriter which is 
e better than ever in 9 different ways. 


The greatest advertising and promotion program 


e ever offered for any portable, bar none. 


= Fullest protection for you, the dealer, with Royal’s 


e continuous dealer-minded policies. 
$40 profit for you on every new, quiet de luxe Royal 


Portable you sell. Yes, you heard right... 40 
= 7 - i 
repeat 40 dollars profit. 


ROYAL -World’s No. 1 Portable 
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Twice Again Carter “Scores” witlo 
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The first truly 
dependable ball point 
fabric-marking pen 


Convenient, colorful One Dozen 
Counter Card is a real “‘self-seller”’ 















I use Carter’s Marking Pen 
because I know that when 
Carter says “Indelible” it 
really means “Indelible”. 


Carter’s newest marking item works like 
a charm .. . and looks like a million, with 
its combination of bright red, gleaming 
gold and rich black colors. Packed one 
dozen to this handsome counter card, it’s 
an established eye-catcher wherever dis- 
played. Some stores are displaying them 
in 2 or 3 different Jocations. 


One of the smartest things I’ve ever 
done was to send in for Carter’s new 


booklet on carbons and ribbons. We’re 





all using it — and finding out all sorts 
of helpful things that we never knew 


about before Makers of Fine Office Supplies since 18 
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The first practical a 
answer to “Carbon ft nt 


Merry 
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Bz Hit Number Two is Carter’s already famous booklet 

duced f th “How to be an Expert on Carbons and Ribbons”, 
; niroduced only a few monins ago, offered in your behalf to consumers in national mag- 
oth are outstanding hits! 


azines since the start of the year. Simply written, 
interesting and completely informative, it is helping 


west addition to the Carter line is this easy-to-use thousands upon thousands of typists and office man 
fall Point Laundry Marking Pen. It makes neat, agers to pick just the right carbons and ribbons for 
— , bl all sorts of fabrics, such each machine, each type of work. 
—H ¢ bed linen. Markings stay 
— i f gs or dry cleanings. Its Many dealers are sending these booklets to their 
a able Quickset Ink cuts through starch and present and prospective customers, using them most 
— ja king pr g unnecessary, and this ink successfully to increase sales. Carter offers them to 
=] ‘ lick be washed or cleaned at you at cost. Why not look into the advantages of 
= ' No | set markings, although distributing this established builder of increased busi 
> : tion of t bef hing does not harm the ness and good will. A letter will bring prompt in- 
te 


formation by return mail. 





THE CARTER’S INK COMPANY 


18: Cambridge 42, Boston, Massachusetts 
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Slim Style Pencil 


David Kahn, Inc 
North Bergen, N. ] 


By 


Handsomely designed in the new slim 
style is the Wearever No. 10 mechanical 
pencil. Gold colored and topped with a 
black plastic button, the pencil is said to 





have a beautiful 
retails for $.69 





Futuristic Pencil 


Joseph Dixon Crucible Company 
Jersey City, N. J. 


Aimed at the “small fry” trade the Space 
Dust pencil is hexagonal in shape and 
achieves a futuristic appearance by a 
spray of silver dust on fields of sky blue, 
Mars pink, solar yellow and meteor green. 
Jet-type erasers in each instance match the 
color of the pencils. Young space travelers 
are said to find it easy to remember the 
inter-planetary name and design. 


balance and 


feel. It 


School Ringbinder 
Bristol Manufacturing Company, 
1670 Morrow St., Green Bay, Wis 


Style 1112R comes with an 


pocket. 


sides. 


Tolex lining. 


or three l-inch rings. 


14 x 11 x 1 inches 


inside zipper 
pocket while No. 1111R is styled without the 
Both ringbinders are made of extra 
heavy split cowhide in Suntan or Ginger. The 
binders have a Talon zipper around three 
Other features include turned edges, 
no handles, one pocket on each side and a 
They are available with two 
The binders measure 





Convoy, Inc., 
Canton 6, Ohio 


Weighing is faster than counting— 
so instead of scooping out contenty 
of a bin to count items at inven 
tory time, the entire box is easily 
pulled out and weighed. Whes 
each stored part has a knows 
count per pound and with the tam 
of the Convoy Bin Box established 
the result is a tremendous saving 
in inventory time and effort. The 
new boxes save the cost of bin d 
viders while riser fronts or “curbs” 
increase bin capacity. Style BI 


one high per shelf. Styles B3, B4 
and BS have a back bridge to per 
mit tiering, thus reducing the need 
for horizontal shelving. The boxes 
feature a spring clip card holder 
for easy identification of contents, 


Typewriter Pad 


Ace Lite-Step Company, 
1708-14 S. State St., Chicago 16, Ill. 


A combination of corrugated hard rubber 
top and sponge rubber undercoating is the 
feature of this new pad designed to sound. 
proof, shockproof and skidproof typewrit 
ers. The durable hard rubber top is cleaned 
easily and it is claimed that the pad won! 
gather dust or pack down. Available in 
three styles; standard typewriter, electric 
typewriter and adding or other office ma 


and B2 are designed to be used. 





Tri 





chines, it comes in colors of black, maroon 
office gray or green. Retail prices run 
from $2.25 for the standard model, to $3.65 Vi. 
for the office machine size pe 


in 


qu 





Posture Chairs 


Royal Metal Manufacturing Company 
175 N. Michigan Ave., Chicago |, IIl. In 


The new line of office posture chairs includes an 
executive swivel and four secretarial chairs. All 
five have adjustable posture back and seat and 
modern square tubular steel frame and base. 
Metal surfaces are finished in various Plastelle 
shades. Another feature is the roll-front seat 
which snaps on and is replaceable on the secre- 
tarial chairs. Precision-engineered, the executive 
chair has a floating padded backrest which is 
adjustable upward or downward, forward or 
backward. The spacious coil-spring seat also is 
adjustable from 17 to 23 inches from the floor, 
as are the seats on the secretarial chairs. The 
latter vary in shape and design but all have 
molded foam rubber seats. Two of these secre- 
tarial chairs have Micro-hite seats which can be 
adjusted to the fraction of an inch. Upholstery 
for the new line is available in super-tuftex, vin-l- 
grain supported vinyl, Royalpoint fabric or top 
grain genuine leather. A wide choice of colors 
also is available. 





1250 Executive, Nos. 1265 and 1268 Secretarial. 


Three Models .. 


. No. 
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“CUSTOM-MADE” 


» Bl 
used 
, Ba 
per 
need ; 
OxXes 


ARE YOURS WHEN YOU SELL 
victor MAK-UR-OWN 


trade mark reg. v. 5. a. 


the CELLULOID INDEX TABS 








unc 

Wil 

mec 

yon! 

> 1 «« . . . 

ctric Mr. Dealer it into some “custom-made” profits with this fast- 

ma moving line of Victor Mak-Ur-Own Celluloid Index Tabs. A 

oon " ° . ° ° . . . 

al quality product with a distinctive name in the indexing field— 

3.65 Mak-Ur-Own Celluloid Index Tabs are constantly in demand by 
people looking for the utmost in speed, accuracy and economy in 
ndexing. They insist on Mak-Ur-Own by name! 


Index Sheets —For an even greater sales potential, Victor offers 
its distinctive line of Ring Book and Post Binder Index Sheets. 


hese fast-sellers come in a variety of sizes and grades of tear- 





resistant. hea duty ledger stock have specially reinforced 
holes and ready-made index tabs that are anchored on to stay. 
GET THIS DISPLAY CABINET — Simply 
order 250 feet of Mak-Ur-Own Celluloid Strip 
Tabs and this eye-catching, sales-boosting dis- 


FREE SALES AIDS —Victor gives you FREE stuffers, display cards 


and newspape! ts to help you increase your sales. 


FREE CATALOG —Just off the press—a brand new catalog of Victor play cabinet, with a colorful replaceable show 


\ Mak-Ur-Ow roducts. Write for your FREE copy today! 


THE VICTOR SAFE & EQUIPMENT CO., INC « NORTH TONAWANDA, NEW YORK 


card, is yours at no extra cost! 

















rial. 
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NE Ww Continued 


No. 95L Hand Numbering 
Machine 

Roberts Numbering Machine Company, 
700 Jamaica Ave., Brooklyn 8, N. Y. 


Replacing Model 37 hand numbering ma- 
chine, the new lever-operated No. 95L has 


a greater wheel capacity. It can be fur 
nished with up to 11 wheels rather than P 
~~ = 
a 





8 ER RRR AE A 


eee eo.) ee ee) Pe 


the previous six. It is claimed that the 
new model has a larger wheel capacity 
than any machine of its type on the mar- 
ket today. Modern in appearance, the new 
model features all-steel wheels in a case 
of highly polished nickel-plated steel to 
insure long life and dependability. A 
newly-designed lever of red and black 
phenolic plastic requires only the slightest 
pressure to advance the numbers. One 
number can be repeated as many times 


Time-Cleck Computer 


Allied Research Company, 
85 Childs St., West Lynn, Mass. 


Converting clock-time to work-time at the flick of a finger 
is the idea behind the Worktimer, new pocketsized, plastic 
slide rule that can be mastered in 10 minutes. Time read- 
ings to the nearest 5, 6, 10 and 15 minutes are available. 
Eliminating the use of charts and tables, this new device 
is designed to save hours of payroll work time and to pay 
for itself in the first few clerical hours. The Worktimer 


a / 








is priced to retail at $1.00 each. 


as desired. 





What the Courts Say — 


(Case histories reported 


by Albert Woodruff Gray) 


PRICE QUOTATION NOT AN OFFER 
@ A NEW YORK CITY MERCHANT in 
estimating the linoleum required for an 
office building underestimated the total 
yardage. To add to the consequences of 
this mistake, it then forwarded a price 
quotation at which the linoleum would be 
supplied for the building to some 20 or 
30 contractors likely to bid on the fur- 
nishings, with the statement, “We are 
offering these prices for reasonably prompt 
acceptance after the general contract has 
been awarded.” 

Four days later the merchant discovered 
the error and sent telegrams to all the 
contractors to whom this quotation had 
been forwarded, that the price named had 
been erroneous, was withdrawn and a 
new price, approximately twice the amount, 
quoted in its place. 

This telegram of correction however, 
was not received by the successful bidder 
until after its bid had been filed. Four 
days after the receipt of this telegram that 
contractor wrote accepting the original 


offer of the New York City firm. 

Suit was later brought by this contractor 
against the firm quoting these linoleum 
prices, for a breach of contract in its 
failure to furnish the linoleum at the price 
originally quoted. In affirming a dismissal 
of this action by the Federal Court the 
United States Circuit Court of Appeals 
said, 

“The merchant offered to deliver the 
linoleum in exchange for the contractor's 
acceptance, not for its bid, which was a 
matter of indifference to it. That offer 
could become a promise to deliver only 
when the equivalent was received, that is, 
when the contractor promised to take and 
pay for it.” 


. 


James Baird Co. v. Gimbel Bros., 64 


Fed. 2d 344. 


CONTRACTS FOR SALE OR RETURN 
@ SUPPLIES WERE delivered by a mer- 
chant in New York City by express to a 
customer at St. Albans in Vermont under a 


“sale or return” The buyer 
seeking to avail himself of the option 
under the contract to return the goods, 
delivered them to an express company but 
unfortunately for him, addressed the ship- 
ment to another New York City firm and 
the merchandise was never received by 


agreement. 


the seller. 

In deciding the suit brought against the 
Vermont purchaser for the value of these 
goods, the Supreme Court of that state 
said, 

“If the contract requires the seller to 
deliver the goods to the buyer or at a 
particular place the property does not pass 
until the goods have been delivered or 
reach the place agreed upon. So it should 
be held that when the buyer under a ‘sale 
or return’ contract attempts to return the 
goods, the title does not revest in the seller 
until they are delivered back to him or at 
the place agreed upon.” 

David W. Biow Co. v. Cohen, 130 Atl. 
589, Vermont. 





Train new employees to recognize the value of new ideas so that they will continue to 


progress as long as they are with the store. 


Imbue in the trainees the idea that they 


represent your business and to represent it well! Train them in courtesy to customers, 


salesmen, delivery men and co-workers. 


Make courtesy training a constant program. 


Set an example in courtesy. Show them what you mean by friendliness and goodwill 


towards customers. 


OFFICE APPLIANCES, 


—Garrison’s 


June, 1953 














acme DUO-TOP 
MANILA FILE FOLDERS 


have POINTS OF SUPERIORITY 
for both Customer and Dealer 








You have strong selling points in the many | FEATURES 








that appeal to users 


Dus these Advantages 





With Weis Duo-Top File Folders you have a complete line of top 
grade, double top folders in both letter and legal size to offer — 
all tab positions and sizes—three serviceable weights. They are 
backed by the Weis reputation for quality. Folders are packed 
in strong, two-piece, reinforced, dustproof cartons —easy to stock. 
You get extra quantity discounts, too. And, of special importance 


to you, they are PROFITABLE! 














Dis- 
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gents incress®: 


qributes the wel 
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To complete your file folder inventory 


Stock Vis Supertex 


‘SINGLE TOP FILE FOLDERS 


LETTER AND LEGAL SIZES CHECK AND CARD SIZES 


@LETTER (four weights) @ Medium-heavy weight. 
Medium, Medium-heavy, 


Heavy and Extra Heavy. ive tik di 
LEGAL (two weights) 

Heavy and Extra Heavy. ® Tabs — Straight cut, 
® All usual tab widths 1/2 cut, 1/3 cut and 
and positions. 1/5 cut. 


Ask for prices on special sizes or tabbing 


The Weis Manufacturing Company 


* 
1892 ( Al’ 1953 
LEAL 


Monroe, Michigan 


NEW YORK 13: The Weis Mfg. Co., 54-56 Franklin St. CHICAGO 6: Associated Stationers Supply Co. 
BOSTON 10: Adams, Cushing & Foster, Inc. NEW ORLEANS 13: J. A. Hoerner Co. 
Carpenter Paper Company 
OKLAHOMA CITY 1 FORT WORTH 1 HOUSTON 2 


OFFICE FILING EQUIPMENT - FILING SUPPLIES - STATIONERY SPECIALTIES 





frome NATIONAL LOCK 


quality items for every possible use 


NATIONAL LOCK COMPANY has made a 
broad line of high-quality locks for more than 48 
years. Shown below are typical examples of com- 
bination shackle locks, surface mounted and built- 


in locker locks, filing cabinet drawer locks, cash 


~ 


| 
ST) 


No. 68-6703B 


No. 68-053C 





No. 68-095 


~ 3 





No. 68-4847 


If you are an eimal 
equipment manuk- 
jacturer or jobber, 
write us. If 4 

deals Yr, S€€ YOu j 


ih 


No. 68-2435 
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box locks, combination safe cabinet locks, drawer 
Available 
are lever tumbler, plate tumbler and pin tumbler 
Write 


for complete information and installation data. 


and door locks and still other locks. 


types, designed for specific applications. 


No. 68-2676 


“7 


f 


a) 
eh 
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No. 68-080 


No. 68-3700 


Distinctive Hardware... All From 1 Source 


HANDLES, LOCKS, LABEL HOLDERS, CASTERS, LOCKER HOOKS, 
HINGES, LIFT HANDLES... 


EVERYTHING FOR OFFICE APPLIANCES 


NATIONAL LOCK COMPANY 
ROCKFORD . 


ILLINOIS 























K. J. Jansen, R. C. Allen Business Machines, Inc.., 
sales representative for about 18 European countries, 
paid a visit to our New York office on April 8. Since 


K. J. Jansen 





March 12, Mr. Jansen has been traveling through the 
West and the Mid-west. After completing his business 
trip he returned by plane to his home in The Hague, 
Netherlands, on April 10 


M. A. Bredesen, Bredesen Brothers, Beloit, Wis., was 
a Guest Book signer on Friday, April 17. In Chicago 
on business, Mr. Bredesen spoke of his visit some 40 
years ago when he called on Evan Johnson, than ed- 
itor and publisher of Orrice APPLIANCES. He came four 
decades ago seeking advice on establishing a com- 
mercial stationery business. In evidence that the ad- 
vice was sound, he pointed to the 40-year record of 
his firm successfully serving the business public of 
Beloit. 


Gene Hart, Los Angeles, Calif., signed the guest book 
May 5. A veteran in the typewriter business, he now 
owns Gonco Manufacturing Company in addition to 
his retail business, Hart Typewriter & Adding Machine 
Company. Combining business with pleasure, he had 
previously visited New York City, Philadelphia, Wash- 
ington, D. C., and Columbus, Ohio. In Chicago he 
visited several distributors of Jac-A-Desk, the product 
of the Gonco firm. The company has expanding mer- 
chandising plans for the future 





Si Oviatt Retires Again 


Silas C. Oviatt, for 31 years with A. B. Dick Company 
has retired after 40 years in the mimeograph business 
Mr. Oviatt joined A. B. Dick in 1915 under the steward- 
ship of the firm’s first sales manager, W. A. Waterbury 


Si Oviatt 





In 1946 he retired and moved south but the urge 
to remain in the mimeographing business was too 
strong. Shortly after becoming settled in Tampa. Fla., 
he joined The Richardson Company of that city. He 
remained there until April of this year 


New York Show to Mirror Store Modernization 


With government controls now lifted on commercg 
construction, and with more materials available, stom 
are going ahead with building and modernization play 
that have been deferred in some cases for over tm 
years. According to joint figures of the Departmentg¢ 
Commerce and Labor, commercial construction shog 
the highest increase of any type of building activi 
with a 40% jump over the 1952 figures so far this yeg 
It is estimated that $3 billion will be spent by stom 
in 1953 for building and modernization 

To assist stores with their plans, and to let retaile 
see and compare the latest developments in buil 
materials, fixtures and equipment, the Store Moder 
ization Institute is holding the 4th National Sto 
Modernization, Building and Maintenance Show Ju 
9-12 in New York. 

For four days, in air-conditioned Madison Squag 
Garden, there will be the largest display ever heldg@ 
building materials, store fronts, show cases and fig 
tures, flooring, surfacing materials, air conditioning 
lighting fixtures and all the other equipment need# 
to build and modernize stores 

Concurrent with the exhibits are daily afternog 
clinics and forums where the country’s leading @ 
perts discuss store modernization and building, mm 
terials handling and warehousing, with emphasis @ 
cost-cutting through more efficient methods and ug 
of material. Retailers attending these clinics can 
questions from the floor and get authoritative one 

Advance ticket requests have already been recelll 
from more than 8,000 retailers, most of whom 
indicated that they are waiting until after their vi 
to the show to begin their modernization. Free ticket 
may be obtained from the headquarters of the St@ 
Modernization Institute, 20 East 55th St., New You 
a2, \. X. 





























DATES TO REMEMBER 




















June 4-5. N A N.# 

Edw 4 wn § 

June 8-9 \ NSOEA é V k bus 
Rutter? ; + gov r 2 Rutter? 305 Main § 

June 9-12. f National Store Moder tion, Building & Maintengm 

Show, Madiso sare Garden, New York City. Conducted by Store 

zatic titute, 20 E. 55th St., New York, N 

June 15-16. District N 3, NSOEA, Galen Hal! Hot Wernesville, & 
smue!l S. Rosendorf, Jr.. Southern Stamp & Stat 00 Broad § 

kK ney na va 

June 17-19 strict No. 2, NSOEA, Hotel Marcy, Lake Placid, N. Y. Vem 

R. Evans, district governor, Vernon R. Evans 28 Bank Place, Utical 

N.Y 

June 18-20. Nat 3! Office Machine Dealers Association annual conventt 

3 exhibit, Amba Hotel, Atlant ty, N. J. Harold W. Mam 

executive secretary, 1267 N. Wilton Pl., Los Angeles 38 alif. 

August 2-6 N 1g8aq % 7 MV 6 hou 


September 24-30 tat A a's © 
t ad Hilton > B snk, 
t Buil 3 
September 30-October 3. Marking Devices Ass at 5 nventi¢ 
jew ste beech Motel nicag 
October 5-7. T Jo Business Show, $ Tole Jack Sen 
ger 
October 19-24 The 953 National Business Show and entral Palet 
New York, N. Y. Rudolph Lang, managing director, 33 42nd St., ™ 
rk 18 N.Y 
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Invincible Metal Filing Cabinets 


Each draws hannel is spot welded directly to the cabinet 
side mak e and channel virtually one unit. Provides 
maximum t reinforcement plus rigid drawer support 


mx t surface — eliminates weave and wobble. 


UILT better to last longer! That’s why Invincible metal filing 
cabinets provide the utmost economy, durability and customer 
Satisfaction. The unique method of reinforcing sides with case 
channels assures maximum strength and rigidity. What's more, 
the heavy-duty, cradle-type side suspension combines with ball- 
bearing rollers assure smooth, silent roller action at slightest 
touch. Compressors | up firmly, lock securely, provide greater 
usable drawe r sf < 
Stock and display this quality line of Invincible metal cabinets. 
It means more s s for you! Write for details 
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Sell the complete line; desk high, counter high, standard 
four drawer or five drawer cabinets. Letter or legal size 
drawer types — with or without lock, Exclusive concealed 
safe unit also available. 





OFFICE EQUIPMENT FOR BETTER BUSINESS LIVING 
Invincible Metal Furniture Co. © Manitowoc, Wisconsin 
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Honor Nation’s Secretaries 

For the second successive year the American secre- 
tary will be honored throughout the nation as “The 
First Lady of American Business,” by industry, gov- 
ernment and community leaders. 

The last week in May, 24 to 30, was officially desig- 
nated National Secretaries’ Week at a meeting held 


fecetary Day 
( \ 





\ 
MAY 27 A 








Honoring the Secretary . Top: Secretary of Commerce 
Sinclair Weeks, C. King Woodbridge* and Mrs. Mary H. Barrett 
set National Secretaries’ Week from May 24 through 30. Bottom: 
Official poster celebrates the second annual observance of the 
Week. 


in the Washington, D. C., office of the Secretary of 
Commerce. Those attending included Secretary Weeks, 
C. King Woodbridge, chairman of the National Secre- 
taires’ Week Council and president of Dictaphone Cor- 
poration; and Mrs. Mary H. Barrett, co-chairman of 
the National Secretaries’ Week council and president 
off the National Secretaries Association, Wednesday, 
May 27, was set as National Secretaries’ Day. The 
concept of a week during which secretaries would 
receive national recognition for their indispensable 
contribution originated with Mr. Woodbridge. 

Celebration of the week will be accompanied by 
extensive publicity in all media, advertising, merchan- 
dising, and special events, such as fashion shows, 
teas, and luncheons. Retail groups will co-operate by 
displaying the Council's official poster and by pro- 
moting merchandise tie-ins 

Promotion kits provided by the Council contained 
in addition to the poster, lay-out, art and copy for 
local newspaper advertising, ideas for store publicity 
and merchandising, and a reproduction of a scroll con- 
taining “A Tribute to the American Secretary.” 

Signed by Secretary Weeks, Mr. Woodbridge and Mrs 
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Barrett, the “Tribute” states that secretaries through. 
out the United States are shouldering vital responsgj. 
bilities in keeping with the best traditions of they 
profession. “Frequently,” the tribute continues, “the 
efforts of these skilled office workers are taken fo 
granted. Their many contributions to the nation, 
progress are unsung. To honor the secretaries already 
doing their jobs with diligence, and to encourage 
others into entering this worthy career, it is essentia] 
that rightful recognition be given.” 

Emphasizing the definite, worthwhile purpose of Na. 
tional Secretaries’ Week, Mr. Woodbridge points ou 
that although there are approximately 5,000,000 secre. 
taries in the United States, there continues to be mor 
secretarial jobs than there are secretaries. The beg 
way to eliminate the shortage, he believes, is to give 
secretaries greater pride in their work, and to encour. 
age girls to take up secretarial work as a Career. 





Issue Guide to Indexing of Microfilm 

A detailed, 12-page management study on the in- 
dexing of microfilmed record systems has just beep 
completed and published by the Flofilm Division of 
Diebold, Inc. This new booklet is available free t 
any businessman, organization or official upon request 
whether or not they are users of Flofilm equipment 
Copies may be obtained by writing directly to the 
firm’s home office at Canton 2, Ohio. 

Many months of study, and the experience of Die- 
bold’s nationwide service organization which has su- 
pervised thousands of microfilming installations have 
gone into this valuable booklet. From it, a microfilm 
user can develop a complete, usable indexing system, 
and one which can provide quicker reference to in- 
active records than direct reference to stored paper 
originals. 

In this study, Diebold has answered that traditional 
question raised by practically every person who has 
ever contemplated having his business records placed 
on microfilm: “If we microfilm our records, how are 
we ever going to find anything?” 

Actually, the index of a microfilm filing system need 
not be any different from the system in use in practi- 
cally any office in the land. The key to indexing micro- 
film is in the proper use of signals and guides in both 
the photographing and in the storage of reels of film 


A GUIDE 


to 
INDEXING 





containing images of original papers. Office personne 
need learn no complicated procedures. 

Among the subjects covered in this brochure are: 
Use of Tragets on the Film; Use of Flashers; Putting 
Flashers on Film; Labeling Film Storage Boxes; Pre- 
vention of Re-Filing Errors and Mis-Filing; Correcting 
Camera Operator Errors; Indexing “Re-Takes”; Log- 
ging Systems; Types of Indexing Systems; Mathematics 
of Microfilm Storage; and many others 
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~ Prospecting for customers? 





Advertise in the ‘yellow pages’ 
of your telephone directory 
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The Directory Representative will gladly furnish you with all information. 
You can reach him through the local telephone business office. 





OFFICE APPLIANCES, June, 1953 91 

















2 6° =e ee 
IAC TIVWIPINES IN OTHER LANDS | 
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Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 

Jackson Blivd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bidg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve 






























































NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England E 


@ THE OFFICE EQUIPMENT exhibition held at Olym- 
pia, in connection with the British Industries’ Fair is 
not, of course, the highlight of the Industry’s products 
for the current year. The big exhibition is to be staged 
in June, and is expected to be the largest exhibition of 
its kind ever held. 

For the present, however, let us consider the Exhibi- 
tion of office equipment held at the B. I. F 

I was interested in the equipment shown at the Bur- 
rough’s stand, for this included baby adding machine 
replicas of those presented to Prince Charles and 
Princess Anne. The small machines were presented 
on the occasion of a visit which Her Majesty Queen 
Elizabeth II and the Duke of Edinburgh paid to the 
Scottish factory of Burroughs. On April 16 John 
Coleman came over from the U. S. A. for the occasion 
He, and the managing director of Burroughs, W. J 
Arris, personally conducted Her Majesty and H. R. H 
The Duke around the factory. The machines presented 
to Her Majesty were in blue for Prince Charles and in 
pink for Princess Anne. 

I understand that Her Majesty showed great interest 
in the construction of adding and calculating machines 
made from raw steel produced in countries all over 
the world. 

The acceptance of the baby adding machines was a 
gracious gesture by Her Majesty and the Duke of Edin- 
burgh. Incidentally, the colours were Cupid Blue and 
‘Mayflower’ pink. Each machine had the initial of the 
recipient in enamel. To complete the picture, each 
machines was packed in a leather-covered travelling 
case and accompanied by an instruction book based on 
nursery rhymes, such as “One, Two, Buckle My Shoe.” 


* 


Kaye’s Rotaprint Agency Limited, displayed its new 
Model R 30/90 machine which has several features of 
interest to small offset-litho printers. On the stack 
Side, the handle has been placed in a more convenient 
position than the old model, and the stack release trig- 
ger has been replaced by an automatic mechanism 
Storage space for spare rollers is provided and the pa- 
per stack is approximately 10%, inches. Operation is 
by group control panel, push-button controlled, with 
interlocking cylinder guard 

Foremost in the list of improved features is the 
grouping of the controls on one specially designed and 
conveniently placed panel to eliminate the need for the 
operator to move from side to side of the machine 
New, too, are the push-button controls and visible read- 
ings which make operation simple and efficient 


E. N. Mason and Sons Ltd., Arclight Works, Colches- 
ter, showed the Leda machine, a continuous plan 
printer and developer for producing dyeline prints, 
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and Rejafix Ltd., 8183, Fulham High St., London, S. We 

6, showed the new universal marking and printing) 

machines te 
* a 

Hadley Sound Equipments Ltd., Cape Hill, Smeth¢ 
wick, Staffs, demonstrated its Call-Nurse system, spe 
cially designed for hospitals. 

x * * 

Adrema Ltd., Telford Way, Acton, London, W. % 
showed the Clearlite CEM electric embossing machine, 
which now takes its place in the Bradma line of Brit# 
ish addressing machines. It is speedy, easy to operate? 
and is of pleasing design in an attractive color and 
finish. 

The machine is fitted with 90 characters, pica oF 
elite, which includes capital and small letters, smal 
and large figures, punctuations, abbreviations, frac- 
tions and blanking out dies. Other type faces may be 
introduced as required for special applications. Blue 
characters are displayed on a grey dial illuminated 
from within by a reflected light to eliminate eye strain, 
The plate is embossed in positive from left to right 
and the operator can read what is being embossed 
while the plate remains positioned in the machine. 
The rack carriage of the machine is fitted with line and 
space control, back spacer and carriage release oper- 
ated by finger-tip action on the same principle as the 
typewriter 

What was claimed to be the world’s fastest hand- 
printing press was the Ajax Master, which is said toe 
make over 2,000 impressions per hour. This machine 
prints on the thinnest paper or thickest boards with- 
out platen or type-bed adjustment. The manufacturer 
is the Ajax Printing Machines Ltd., 194, Bishopsgate, 
London, E. C. 2 

* ” sd 

A new extending rack by Beanstalk Shelving Com-§ 
pany, Ltd., 45, South St., Chichester, Sussex, may be) 
used as a single filing tray or as a stack of them. For 
office use, they clamp together automatically to form 
nests or trays with ample space between them. Each 
tray has over 590 welded points to give great strength. 

” + - 

No hands are required by busy telephone users for 
the new Fonedek telephone amplifier. The telephone 
merely has to be placed on the earpiece cradle for an 
automatic switching on of current. Incoming speech 
is amplified through a special speech frequency ampli-§ 
fier; outward speech is transmitted by an accousti¢y 
bowl which directs speech sound waves into the mouth-§ 


piece of the receiver. 


one 
ekaet at 


James Howden and Company, Ltd., 195, Scotland St.# 
5. claimed world representation and dis 
four years for its steel office furniture 


Glasgow, C. 
tribution in 
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“During the eleven years that we have handled 
Columbia Typewriter Ribbons and Carbon 
Papers, the Columbia organization has proved 
itself to be a very able partner.” 


“The Columbia Sales Cooperation Plan and 
Columbia representatives have opened the door 
for us to new account after new account.” 


“They have helped pave the way for the sale of 
other profitable items in our line, while sub- 
stantially increasing our turnover of Columbia 
Ribbons and Carbons.”’ 

“The high quality of Columbia Ribbons and 
Carbons has done much to enhance our reputa- 
tion as a supplier of dependable products” 
“We find that the eye appeal of the attractive 
new Columbia boxes has had an important part 
in building the good turnover we enjoy in over- 
the-counter sales.”’ 

“We are grateful to Columbia for their willing- 
ness to assist us wherever possible to promote 
our sales.”’ 

Columbia Ribbons and Carbons are nationally 
advertised in: 


POST ‘Wx | 
“Office PURCHASING +2 TYPEWRITER RIBEONS 


Enjoy greater profits from ribbon and carbon CARBON PAPERS 


ex. sales—the Columbia way! A few exclusive 
2° retail areas open—write for information. : 
a, SILK GAUZE - MARATHON - COMMANDER - CLASSIC 
peo of ‘ 

TITAN + RAINBOW + PINNACLE 


Brand Nomes that Byild Business: 


CoLUMBIA RIBBON & CARBON Mra. Co., INC. 
206 Herb Hill Road, Glen Cove, L. I., New York 
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and equipment, including desks, filing cabinets and 
cupboards. Prices are said to be fully competitive and 
the products are of sound craftsmanship. 


* * * 


The Norwood Steel Equipment (London) Ltd., 44, 
Norwood High St., London. S. E. 27., displayed new 
clothes lockers of construction similar to the firm’s 
office cupboard which has attracted such world-wide 
interest and orders since the 1952 B. I. F. 


” * a 


Strachan and Henshaw Ltd., Whitehall, Bristol, dis- 
played an envelope machine which is claimed to work 
three or four times as fast as other types. It is fully 
rotary and can be changed from one size envelope to 
another in just over an hour with no change of size 
parts. Trained demonstrators will travel to any country 
in the world to install and demonstrate the machines. 


* ” + 


Enough will have been said to show that, although 
the B. I. F. is not the showpiece of the office equipment 
industry, nevertheless some promising developments 
are noted, and it may well be that a large amount of 
business will have been done ‘ere these notes appear. 
Certainly, at the press preview, all exhibitors were hop- 
ing for good orders. 

I understand that the new factory of Imperial Type- 
writers Ltd., at Hull, will soon be ready. The new fac- 
tory is one which, in construction, has several unique 
advantages, and it is hoped to devote some little space 
in due course when the official opening takes place. The 
firm plans to produce portable typewriters at the new 
factory. 

It would seem that the office equipment industry is 
becoming increasingly competitive to-day, but there 
is plenty of business to be had if one is prepared to go 
and look for it. This is a competitive state of affairs 
which few would have otherwise, especially when it is 
realized that a market where demand exceeds supply 
is a bad one from any industry’s long-term point of 

” view. 
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Industrial City Stimulates Mexican Production 


MABEL F. KNIGHT, CORRESPONDENT 
LONDRES 9-1, MEXICO, D.F., MEXICO 


Two important innovations for office appliance 
stand out in any visit to Distribudora Mexicana Ng 
cional in the Industrial City of Antonio Ruiz Galing 

-the new steel streamlined desk with recessed drawe 
pull and the Dime-X filing cabinet. DM products with 
out number are found in offices all over Latin Americg 
partly because the factory is the largest in Mexigg 
Central or South America. The firm feels that its sug 
cess is due for the most part to the happiness ¢g 
employees, whose efficiency comes from pleasant sur 
roundings, a word concerning the City itself. 

Distribudora Mexicana was founded in 1929, ig 
greatest asset being at that time the faith of if 
founder, Antonio Ruiz Galindo, in the industrial futur 
of Mexico. The DM. trade mark was definitely esta} 
lished as the years went by as a quality product. Als 
Mr. Galindo won a fight to erase the deep-seated pre} 
udice of Mexicans against national production. 

After many ups and downs President Manuel Avil 
Camacho inaugurated the new plant on November 2 
1946. DM. Nacional, at San Juan de Aragon 544, in th 
Industrial City, contains employees’ dining-rooms, ; 
hospital, a library, rest rooms and showers. As othe 
buildings in Industrial City were finished, they wer 
inaugurated by the next president Miguel Aleman @ 
1947. Steel office appliances were manufactured her 
with so much success that in 1952 a second Industrig 
Unit was finished for the manufacture of wood prod 
ucts. Built with all the facilities of the first unit, th 
second one also is now operating successfully. 


Founder’s Ided 


Even more important than the products was th 
idea of the founder and director of his obligation t 
modern society: to create and establish centers fa 
both production and employment, and to help th 
people that work for him to obtain a decent standam 
of living. Although their leader, he was particular} 
familiar with their needs and problems. Mr. Galind 
believed that the industrialist should be concerned nd 
only with the maintenance and care of the machinen 
and equipment of his industries, but also with th 
human equipment. He did not wait for laws to provid 
good working conditions but went ahead and did al 
that was possible for his workers. A happier grow 
one can not find. They have free transportation from 
Mexico City, a free dinner that is as good as one cal 
find in any hotel, care when ill, a doctor and nurse 
and a higher than average salary. Other industrialist 


At Distribudora Mexicana . To keep it’s employes 
happy this progressive Mexican firm provides a swimming po 
(below, left), a library and lounge (below, right) and dining 
rooms, one of which is shown at the top 
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E MEILINK MAKES NEWS 


: witn...GCOLO RY 


From now on, wot « guide vik Uda ede ane “3 <4 
keyed Meilink as to its Class: A, B, or C. The color BLUE on the = 
nameplate, dial and handle signifies Class C. RED signifies Class B 

and GREEN signifies Class A. Remember, too, that whenever @ 
Meilink is sold, some DEALER has made a profit. : a 


Ja 





STEEL SAFE COMPANY © Toledo 6, Ohio 


EILIN Werehouses ond distributors in: New York-Export Dept. * Philedelphic + Boston * Chicago 
Weshington, D.C, + Detroit + Fort Worth + Houston » Seattle + Los Angeles » sont a 2 5 


A, 8, © LABEL SAFES, HOME VAULTS, INSULATED FILES, BUSINESS MACHINE, 
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are now beginning to follow the example set by Senor 
Galindo. 

The production area covers 26,000 square meters and 
no building is higher than one story. There are lawns 
and flowers, benches on which the workers can relax 
after their dinner to say nothing of a swimming pool. 
There is an apartment house where 38 families are 


A Few of DM Nacional’s Products ... 1. Dime-x filing 
cabinet of 16 trays carries 80 packets per tray, comes with or without 
table 2. Double Dime-X filing cabinet of 16 trays each 3. Typewriter 
desk 4. Secretarial desk with drawers on one side and center and 
space for typewriter on the other side 5. New Dime-X filing cabinets 
of 6, 11, 16 and 21 trays. 


living, a super market, schools for the workers’ children 
and playgrounds. Profits go into more improvement. 

Industrial City is managed by the Galindo family: 
Antonio Ruiz Galindo is director general; his son, 
Antonio Jr., is sub-director and his brother Armando 
Ruiz Galindo is manager. Thus the firm, whose slogan 
was to help the workers, began the industrialization 
of Mexico. 

A tour through the factory shows that there is hardly 
anything in the way of office appliances that is not 
manufactured here. Two objects which are quite un- 
usual are the steel streamlined desk and the Dime-X 
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filing cabinets. There are 12 different models of this 
streamlined desk, all without handles. When the 
central drawer is pulled out, it releases the other 
drawers which have a depth of 34 inches. One mode] 
has drawers on both sides. A small one has drawers 
on one side and a place for a typewriter on the other 
side. A larger model has drawers on one side, a center 
drawer and a typewriter compartment on the other, 
Since the new desks are very convenient for office work, 
the firm expects that when they become known they 
will take the place of other older models. 


Describe Products 


The Dime-X cabinet is very commodious and useful 
The smallest one has six trays. Each tray has 8 
pockets, so that it has 480 pockets in all. Four cards 
can be put in each pocket, giving it a capacity of 1,92) 
cards. The upper pocket can be lifted in such a way 
that it is possible to write on it and the slant of the 
tray makes it a convenient writing table. Special tables 
built for these Dime-X are equipped with casters, or 
they can be placed on any cesk. 

Another model has 11 trays with the same capacity 
of pockets, that is 80 to each tray, so that the total 
card capacity is 3,520. The firm also makes larger 
models with 16 or 21 trays. Depth of the trays is about 
26: inches, their width 10%!. Their height depends 
upon the number of trays, that of 11 trays has a height 
of over 16 inches, that of 16 trays is over 23 inches, 

These trays, like the other objects made in the first 
unit of the Industrial City, are all of steel and will 
last a life time. Of course they are only two of the 
many articles manufactured here, but they are two 
of the latest types of desk and filing cabinets. 

In spite of their fine products, however, the owners 
are more proud of their plant which combines utility 
with beauty. Entrance halls are attractive, rooms well 
lighted, and the entire place is kept clean by men 
employed for that specific purpose. Outdoors, the 
gardens and lawns are a thing of beauty. The people, 
both adults and children, are as happy as possible. 
But for this DM. Industrial City, the industrialization 
of Mexico might have been a slow growth, without this 
excellent example which has inspired others. 





News Notes from Australia 


W. BEECHAM, CORRESPONDENT 
BOX E265, G.P.O., PERTH, W.A. 


“Evidence is plentiful that the worst of the Aus- 
tralian recession is over,” says the National Bank in 
its latest summary. “The recent small increases in 
employment, the steadier trade in durable goods and 
the better liquidity of business are all taken as signs 
that the general prosperity is not receding further. 
Much of the distortion which accompanied inflation 
has now disappeared, and producers of basic materials 
as well as of more urgently-needed capital goods can 
now go forward unhampered by shortages of labour 
and effort.” 

* - 

Retail business, according to official figures from 
Canberra, although on the down grade for nearly a 
year, made a spectacular recovery in the last three 
months of 1952, total value of sales reaching a record 
of £535,200,000 ‘previous record—£522,500,000), whereas 
for the July-September period retail sales were down 
to £460 million. 

+ « - 

Sands & MacDougall, Ltd., manufacturers of office 
stationery, etc., recently celebrated its centenary with 
a dinner for employees in the various states. E. §&. 
White, of the firm’s London office, flew to Perth and 
was joined there by managing director K. D. MacDou- 
gall and general manager I. B. MacDougall. The Perth 
function was attended by 120 employees. A feature 

Turn to page 222, please 
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It’s no wonder that the new Model 9S 
OLD TOWN liquid Duplicating Ma- 
chine has been so enthusiastically re- 
ceived by everyone who has seen and 
tried it. 

In fulfilling all the claims that we made 
for it, this low priced Copymaker has all 
the features of machines costing much 
more plus many innovations in engineer- 
ing and construction that make it an 
outstanding value. 


of business every year. 


— ae 
DULES. 
PC * 
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Here’s the finest all-around duplicator 
that money can buy—featuring “Cyclo- 
matic Action” which assures faster, more 
brilliant reproductions. Produces 1 to 6 
colors at one time and in split seconds. 
Actually makes over 140 clean, clear 
copies a minute, of anything you type, 
write, print or draw—on varying weight 
paper or card stock; 3” x 5” up to 
9” x 14”. Write for illustrated brochure 
on this revolutionary COPYMAKER. 


DEALER S—The many unique and exclusive features 

of this new OLD TOWN Copymaker 9S can mean 
extra profitable, year-round, repeat business for 
you. Write TODAY for dealer franchise informa- 
tion which shows you how just one machine 
can bring you thousands of dollars 
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010 Town $ 


OPYMAKER 


Has ALL the usual 
Duplicator features PLUS: — 


CYCLOMATIC ACTION— 
Sealed-in bearings and high- 
ag PF ors give greater 
iency, economy 

- Peas of service. 

FLUID CONTROL — Prevents ex- 
cess moisture and results in 
instantaneous drying. 
SINGLETTE—Patented sheet sep 
orator prevents waste and blank 
sheets and jamming. 

WIZARD COPY CONTROL — 
Regulates brightness of copies 
or length of run. 
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Made OLD TOWN Car- 
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At last—a BIG heavy-duty machine thousands of small businesses can afford! 
Now you can open up whole new profit horizons for yourself, expand your list of prospects 
with the beautiful new low-cost Clary hand-operated cash registers! 
For you can offer all the modern design, all the simplicity of operation, all the bookkeeping features 
of the world-famous all-electric Clary Cash Register — at prices starting as low as $209.50! 
The Clary is so obviously superior to slower, noisier, more cumbersome machines that it practically YO! 


sells itself. Here are a few of the many reasons why: 








First, Clary’s keyboard is so simple and easy to use that even the most inexperienced clerk can 

operate it right away — and without costly change-making errors. 

Second, Clary keeps a complete record of every business transaction on a locked-in autographic tape — 
shows cash, charges, paid-outs and keeps running, cumulative total...lists up to nine separate 
departments at no extra cost. 
‘ 

Third, Clary keeps cash in balance at all times —a proven sales-producing feature. 


Fourth, a touch of a knob converts Clary to a rugged, adding-subtracting machine to speed up 
after-hours figuring. Two machines for the price of one! 

Investigate this beautiful new Clary — you'll see why its unbeatable combination of beauty, efficiency 
and liberal dealer discount makes it a new star on your profit horizon. 


CLARY MULTIPLIER CORPORATION + SAN GABRIEL, CALIFORNIA 
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Prices start at $209.50 


YOU can sell the CLARY Hand Cash Register. Mail coupon now for further information 





prow w newer www eee ee ee ee eee 


) CLARY MULTIPLIER CORPORATION, DEPT. OAS 
SAN GABRIEL, CALIFORNIA 


C) Please send me information about Clary’s new hand-oper- 
ated cash register. 


C) As a dealer, I am interested in handling the Clary Hand 
Cash Registers. 


Name. 








Address___ 








| does your work faster 


i bd 
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Boston Stationers Elect Officers 


The annual meeting of the Boston Stationers Asso- 
ciation was held at the Hotel Shelton on April 6. 
NSOEA District Governor Ed Granfield, Edward Gran- 
field, Inc.. New Haven, Conn., spoke of the plans to 
date for the regional convention to be held at Ports- 
mouth, N. H., on June 4 and 5 

Guest speaker of the evening was Edwin R. Knox 
of the John Hancock Insurance Company, who ex- 
plained the new group insurance plan available to 
members through the NSOEA 

Officers elected for the coming year were: President 
Robert Slate, Bob Slate Company, Cambridge, Mass.: 
first vice-president, Walter Tanch, L. B. Moody Com- 
pany, Salem, Mass.; second vice-president, Michael 
O’Hanian, Wilson Jones Co.; and third vice-president, 
Jack Wilson, Esterbrook Pen Company 

Members of the executive committee were elected 
as follows: John W. Murray, John W. Murray, Inc., 
Boston; Robert M. Freeberg, Federal Stationery Com- 
pany, Boston; John R. Witte, Mittag & Volger, Inc.; 
Philip F. Pike, Minnesota Mining & Manufacturing 
Company; Charles P. Anderson, Thomas Groom & 
Company, Inc., Boston; Willis E. Williams, Thorp & 
Martin-Williams Office Supply Corporation, Boston; 
and Chester Gooding, American Blank Book Company 

Serving on the membership committee are: Charles 
F. Crowley, Adams, Cushing & Foster, Boston; James 
W. Hayes, Blake & Rebhan Company, Boston; John B. 
Dwyer, manufacturers’ representative; John Dunn, 
National Blank Book Company; and Thomas J. Rus- 
sell, Wards, Boston. 

Harry L. Chandler, Adams, Cushing & Foster, was 
named historian of the club and Arthur L. King, Wards, 
was named auditor. 





Miami Valley OMDA Elects Officers 

At the April dinner meeting held in the Miami Hotel, 
Dayton, Ohio, R. D. Tateman, manager of the Type- 
writer Shop, Dayton, was elected president, succeed- 
ing Granville Blair. Other officers are Vice-President 
Clarence W. Boyer, A-One-Typewriter Company, and 
Secretary-Treasurer George T. Holly, F. & E. Sales & 
Service. 

Leroy “Rocky” Jones, vice-president of the Ship- 
man-Ward Company, spoke on new developments in 
office machines. 








COMDA Host to Milwaukee Dealers 


In response to a special invitation, several membey 
of the Milwaukee Office Machine Dealers Association 
were in attendance at the regular monthly meeting 
of the Chicago Office Machine Dealers Association, hel 
in the Maryland Hotel on Tuesday evening April %@ 
The total attendance was 85, a new high for the asso 
ciation under the leadership of its present officers. 

With President Bruce Brown, Bruce Brown, Inc., & 
the chair, the routine business of the evening wa 
handled with dispatch. Mr. Brown than introduceg 
Sam Smith, dealer sales manager for the Monroe Cak 
culating Machine Company. 

Mr. Smith prefaced his remarks by a tribute to Jack 
Weiner as a very effective president of the National 
Office Machine Dealers Association. Then he went op 
to give a comprehensive outline of the new Monro 
dealer program, telling something of its progress 
the relatively short time it has been in existence. 

Having had experience in selling both the 10-key 
and the full keyboard types of adding machines, Mr 
Smith asserted that there is a place in the office ma- 
chine field for both kinds. He told the dealers present 
that they were fortunate in having the two types t 
sell. 

A very important part of the Monroe dealer policy 
the speaker pointed out, is that it is available only t 
dealers who are in a position to service machines. Mon- 
roe experts are available for assistance in training 
mechanics if that is necessary, but under no circum. 
stances will a dealership be appointed unless service 
is already available or in plan 

After explaining the Monroe national service policy 
Mr. Smith stated that in Europe three calculators are 
in use to each adding machine. Almost the reverse 
is true in the United States. As the production of add- 
ing machines in this country is about 500,000 per year 
it would seem that there is a big potential market for 
calculators. 

President Brown thanked Mr. Smith for his excellent 
address and then briefly reviewed the association’ 
meetings since the first of the year. At the May ses- 
sion there will be a discussion on rental rates of various 
types of office machines. 

The meeting was adjourned following acceptance of 
an invitation from the Milwaukee Office Machine Deal. 
ers Association to meet jointly with the Milwaukee 
group next fall. 





Farewell Dinner for Jack Behr at Hotel Gramercy Park, New York City, Held May 13 


After 19 years with the Eastern Div. of Wilson Jones Co., Jack Behr 
was recently transferred to Kansas City, Mo., where he will take 
charge of operations. Attending the farewell dinner in his honor were 
seated: A. Rosenquist, President, Wilson Jones Co., Ltd., Canada 
Dean Spain, President, Standard Diary Co.; J. Wexelbaum, President 
Cooke & Cobb Co.; Ed Dooley, Vice-president, Wilson Jones Co.; Guest 
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of Honor Jack Behr; H. Graves and W. Knight, both vice-presidents ¢ 
Wilson Jones; W. Boyer, Eastern Div. Sales Mgr., Wilson Jones; 
Miller, Eastern Div. Credit Mgr.; Ed Gross, Mgr. of Transportatios 
Standing: H. Brown, M. Marlin, A. Palm, S. Patrick, E. Healy, N.Y 
Sales Mgr.; L. Madans, Sales Mgr., Standard Diary Co.; B. Saltzmat 
C. Thomas, M. Manupelli, J. Cook, E. Bibko and J. Veringia 
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‘ ASE Desks in all types and sizes. Convert- 
1¢ ibility of tops and drawers reduces dealer 
art inventory. Flat top desk, 60” x 30”, shown. 
1d. e Your customers —from the smallest office to the 
al . . . . . . 
fi largest nation-wide business — will quickly appreciate the 
beauty and quality of ASE’s Steel Office Equipment. 
n -_ i , 
a The continuing success of ASE is the result of many factors. 
1 The top quality of manufacture and design and the 
completeness of the line are just two of these factors. 
“ Every unit in the line has quality features that ASE’s 





engineers and designers have built in... features that your 


customers will recognize... features that you can sell. Ste Ge Ginintie ned taciniaiiie Uli 


and size to meet every requirement. 


* DESKS and TABLES ® STORAGE and WARD- ® COUNTER SECTION 
© FILING CABINETS ROBE CABINETS EQUIPMENT 
UNIT ROBES ® BLUEPRINT FILES * CARD FILES 
* BOOKCASES * KEY CABINETS 


UTILITY RACK ® CLOTHING LOCKERS 









EQUIPMENT INC. 





ASE Unit Robes accommodate 16 people 
in 8.6 squore feet of floor space. ASE 


Z 44 GRIFFITH AVENUE +¢ AURORA, ILLINOIS a ee ee 
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60 Meet at Stationers 12:30 Club 


More than 60 members and guests attended the regu- 
lar monthly meeting of the Stationers 12:30 Club of 
New York, held on Monday evening, April 27, at 
Rosoff’s Restaurant, New York City. President Ralph 
Barnett, Blaisdell Pencil Company, presided. 

President Barnett extended greetings and thanked 
Mortimer Libien, Libien Press Inc., New York City, 
for doing a good job in making arrangements for a 
splendid dinner. He then called for committee reports 
and chairman of the outing committee, David T. 
Pomerantz, A. I. Goldberg, New York City, informed 
members that arrangements are completed to hold 
the club’s annual outing on June 23 at Schmidt’s 
Farm, Westchester County, N. Y. 

The program calls for breakfast at 12:30 p.m. and a 
steak dinner at 7:00 p.m. following the usual baseball 
game in the afternoon between dealers and manu- 
facturers. 


Several Activities 


Other outdoor sports available will be horseshoe 
pitching, handball, golf and cards for those who do 
not indulge in other activities. He urged all members 
who plan to attend to make their reservations early 
so aS ample accommodations can be provided for all. 

President Barnett then announced that two new 
members had joined the club—Ralph A. Maish, Jr., 
Dennison Manufacturing Company, and Kenneth 
Kaczer, Kenmar Stationery & Printing Company, New 
York City. He then read a postal card containing 
greetings and best wishes from Eric Grip, Esterbrook 
Pen Company, who was vacationing in Miami, Fla. 

Chairman of the welfare committee, Edward Leven- 
thal, Biddle Purchasing Company, reported that Mrs. 
Caracci, wife of Louis F. Caracci, The Nor-Wood Com- 
pany, New York City, is recovering from illness; Frank 
May, J. L. May Company, is improving from his recent 
illness; Harry A. Erny, C. Howard Hunt Pen Company, 
was unable to attend the meeting because of his wife’s 
illness, and Al Johnson is showing improvement. Henry 
Fensterheim, S. E. & M. Vernon Inc., took a bow. This 
was the first meeting he has attended in 16 weeks, 
three of which he spent in the hospital with a broken 
arm. Mr. Fensterheim was welcomed back with a 
hearty round of applause and expressed his thanks 
and appreciation for the numerous get-well cards he 
had received from his well wishers. 

President Barnett then announced that Mortimer 
Libien, who recently celebrated his 25th wedding an- 
niversary, was being honored as past commander at 
a dinner, Tuesday evening, April 28, by the Greater 
New York Marine Corps. 

The balance of the meeting was devoted to discussion 
of the club’s new roster which will be ready for dis- 
tribution to members in the Fall and other topics of 
interest and importance to the group. 


Plan Outing 


The annual outing of the Stationers 12:30 Club is 
scheduled for June 23 at Schmidt’s Farm, just west of 
Scarsdale, N. Y. Members may participate in baseball, 
horse-shoe pitching, handball or golf. Breakfast will 
be served at 12:30 and a steak dinner at 7:00 p.m. 








NET Club Observes 25th Anniversary 


The April 6 quarterly meeting of the New England 
Travelers Club marked the association’s silver anni- 
versary. Plans are under way to celebrate the occasion 
at a large party next fall to which dealers will be 
invited. 

President Jack Wilson, The Esterbrook Pen Com- 
pany, was in charge of the meeting which was held 
at the Hotel Shelton. He appointed a committee, headed 
by Ed Stockwell, American Pencil Company, to bring 
in suggestions on how to finance the hospitality hours 
at various meetings. 

Golf Committee Co-chairmen Charles Dwyer, manu- 
facturers’ representative, and Dave Keir, Dennison 
Manufacturing Company, announced plans to conduct 
a golf outing each month, starting in May. The out- 
ings will be held in conjunction with the Boston Sta- 
tioners Association and the Connecticut Valley Sta- 
tioners Association. 

NSOEA Governor Ed Granfield, Edward Granfield, 
Inc., New Haven, Conn., was present at the NET meet- 
ing to ask the co-operation of the members in running 
the regional convention at Wentworth-by-the-Sea. 





Spring Festival Honors Rudnick 

At the spring meeting, held May 12 in the Governor 
Room of the Hotel Governor Clinton, New York City, 
the Office Machine Dealers Association of New York, 
Inc. honored Harry Rudnick of the Royal Typewriter 
Company. A buffet supper and entertainment was 
provided. 


200 Attend Diehl Filing School 

The three-day filing school recently sponsored by 
The Diehl Office Equipment Company, Columbus, Ohio, 
was attended by more than 200 persons who repre- 
sented the community’s most outstanding and influen- 
tial businesses. The school was conducted by Miss 
Norma E. Hinds, systems consultant, The Globe-Wer- 
nicke Co., Cincinnati. William R. Diehl, president, and 
John Lucks, sales manager, Diehl Office Equipment 
Company, and Ed Howard, Globe-Wernicke repre- 
sentative, also actively participated. 

Some of the subjects covered in the filing school in- 
cluded: rules of filing, rules of alphabetizing, types of 
filing, record retention and dstruction, transfer of 
records and filing department duties. Each student 
attending was awarded a certificate in filing by Miss 
Hinds. 

Other recent and successful filing schools were spon- 
sored by Ward's, Boston, and The Review Company, 
Savannah. These schools, also, were conducted by Miss 
Hinds who, at Ward’s school, was assisted by Arthur 
L. King, general manager, and Stewart Lyons, sales 
manager. Mal Derry, G/W representative also took 
part. 

The Review Co.’s school was the fifth one this 
Savannah dealer has held. Oscar Davis, general man- 
ager, directed the filing school program while C. O. 
(Ronnie) Rumph, Globe-Wernicke district sales repre- 
sentative assisted. Visitors from the Florida State 
Highway Patrol at Tallahassee made the 375-mile trip 
to Savannah especially to attend this school and learn 
about modern, scientific filing systems and methods. 





Filing School One of the classes 
of the filing school sponsored by The Diehl 
Office Equipment Co., Columbus, Ohio. 
Those attending learned about modem 
filing methods from Miss Norma E. Hinds, 
systems consultant, The Globe-Wernicke 
Co. 
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The binder for active records in 
office and factory. 


Locks and unlocks by turn of knurled 
end knob— speedy, convenient. 


Locking mechanism assures positive 
grip on posts simultaneously. 


Metal hinge covers for extra 
strength. Metal end knobs. 


Covers are of extra heavy genuine 
binders board for long life. 


Bound in durable brown Cordoba 
imitation leather—neatly embossed. 


WILSON JoNES COMPANY 


IRK CAMBRIDGE, MASS. 
treet 26 Blackstone Street 


POSITIVE LOCK—WITHOUT KEY 


A simple turn of the knurled end knob locks or unlocks 
the Mohawk Binder in an instant. This provides speed 
and convenience, appreciated by users especially where 
sheet changes are frequent. 


Like all @ Post Binders, the locking mechanism grips 
both posts simultaneously and with equal tension. The 
Mohawk is equipped with metal hinge covers for extra 
strength. Covers are of extra heavy genuine binders 
board bound in durable brown Cordoba imitation leather, 
attractively embossed. Its sturdy construction makes it 
adaptable for housing active current records. It will 
stand up under hard use in the office or factory. 


For complete listing, see Catalog No. 149, Page 48. 


he a Be 
sie “Rs ia o> 


CHICAGO 


209 So. Jefferson St. 


SAN FRANCISCO 
246 First Street 


KANSAS CITY, MO. 
1520 Cherry Street 


Main Plants at CHICAGO and ELIZABETH, N. Jd. 
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This Transfer time- 
Finger tip control 


= Just think of it! No longer do file clerks have 
to break their backs all day long—day in and 

day out—pushing and tugging old style folders 

° » in overcrowded file drawers. Now Guide-O- 





Folders eliminate all that—they just glide 
along on their steel frames at the touch of the 
finger. Imagine the difference this makes in 
filing departments. Filing and finding becomes 
a pleasure instead of drudgery. Easy? Just like 
falling off a log. And—speed plus accuracy 
follow as a matter of course. 


When Guide-O-Folders are withdrawn from 
the file, the metal hangers can not drop out— 
they are fastened to the folder permanently. 
Guide-O-Folders can be lifted out of the file 
with utmost ease and when returned to the 
file, just drop into place. 


THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 





Your customers will be amazed at the change 
Guide-O-Folders will make in their filing 
and finding. This transfer time is the time 
for special sales emphasis. You will realize 
a handsome profit when you do. 








hang! 


This cut-away illustration shows clearly 
how Guide-O-Folders hang on the steel 





Guide-O-frames in a file drawer. The 
folders never scrape the bottom. Thus, 
the back breaking friction of old style 
folders is eliminated. The Guido-O-frames 
are adjustabl: for a snug fit in any stand- 
ard file drawer—no sawing or cutting. 
Note the adjustable metal tabs. They can 
be placed in any regular filing position 
for either 1/5th or 1/3rd cut. Guide-O- 
Folders fit right into any or all filing sys- 
tems. 


QuideO.tiay 


STEEL DESK DRAWER UNIT 


Made to fit the l-wer deep drawer of all 
standard desks. Using this unit, the desk 
worker always has important and vital data 


at the finger tips—always in an upright 
position. Instantly available and instantly 
replaced. The unit ccnsists of a metal tray 


and 25 Guide-O-folders complete with ad- 
justable metal tabs and an assortment of 
inserts for tab headings 





GUIDE SYSTEM & SUPPLY CO. 


NEW YORK 13, N. Y. 


335 CANAL STREET 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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Sell your customers 
for filing and finding. 


¢ FILING SUPPLIES ¢ 


When you handle the GUSSCO Complete Line of Filing Supplies you 
absolutely certain there is no better value being offered any- 
Item for it2m, line for line, all GUSSCO products will compare 
rably with all and way ahead of most. The whole line is inherently 
i—made of quality materials on modern equipment by people 
ve spent the best ycars of their lives making filing supplies. 

At most of all, it is competitively priced. 


tems in the GUSSCO Line have been carefully selected to pro- 
lealers with stock items to meet all daily requirements. And what 
cials are required are handled in the GUSSCO factory with a cer- 
y and despatch which will please both you and your customer. Try 


lav 













Write for latest 


catalog and price list 
rans eC No. 531 just released. 








STEEL FRONT FIBRE BOARD TRANSFER FILES 3 
Do you know what will happen if everyone in your organi- STYLES 
zation asked every customer, “How do you keep your in 

active and s°mi-active records?” Amazing as it may seem, 13 
you will find a large percentage of them still bundle up these SIZES 





records ar toss them into a storage room or vault. And 

what happens when they must be referred to? Wasted tim> 

ind effort in att2mpting to find them if, indecd, they are 
r roun 

—_ 

TRANSFILE fibre bo2rd transfer files will solve this fil 

ng and finding deficiency for they k-ep all records at finger 

s—at very v cost, too. They are stecl reinforced so that 

f the crawers and contents are supported 

t» l. Stacked as high and wide as desired they will stand 

rs of constant use. In 3 styles and 13 sizes 

re 1 TRANSFILE File for every purse and purpose 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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OEA Holds Annual Election 

The Office Executives Association of New York, Inc., 
elected officers for the 1953-1954 term at its annual 
meeting, held at the Hotel Statler, New York City, on 
May 6, 1953. 

The new president is George W. Oliver, Jr., vice- 
president and general manager, Thomas Collators, Inc. 


George W. Oliver, Jr. 





He succeeds Robert Cameron, department manager, 
Socony-Vacuum Oil Company, Inc. 

Other officers are as follows: 

Executive vice-president, A. T. Ruf, Ebasco Services, 
Inc.; treasurer, Everett F. Jacobus, National Board of 
YMCA’s; re-elected Secretary Rudolph Lang, managing 
director, National Business Show. 





Lazarus Again Heads Jewish Appeal 

The selection of Mortimer C. Lazarus, of M. C. 
Lazarus, Inc., to serve again as chairman of the sta- 
tionery division of the United Jewish Appeal of Greater 
New York has been announced by the division’s execu- 
tive committee. 

This year’s slate of officers will again have Irving 
McKinley Levy of Art Steel Company serving as chair- 
man of special gifts together with Arnold Neustadter 
of Zephyr American Corporation, who comes from the 
ranks of last year’s executive committee to assume the 
chairmanship with Mr. Levy, of special gifts. 

Upon assuming office, Mr. Lazarus, who has been 
chairman for six successive campaigns, announced 
that the stationery trade, “aware of the still-uncertain 
fate of Jews behind the Iron Curtain, and the im- 
plications this must have for their fellow-Jews,”’ was 
well launched toward a successful campaign to be 
climaxed by the annual dinner scheduled for the 
evening of June 11, at Toots Shor’s, 51 W. 5lst St. 

This year’s dinner will take the form of a testimonial 
to Jacob Landsberg of Landsberg Bros., Inc., Samuel 
Jacobs of Norma Pencil Corporation, and Edward F. 
Dooley of Wilson-Jones Company—selected, according 
to Lazarus, “for their leadership in our trade and their 
outstanding contributions to civic causes.” 

This year’s executive committee will consist of the 
following: Harry Brody, Paramount Stationery Corp.; 
Arthur Burger, Art Steel Co., Inc.; Jack Cole, H. 
Davidson & Co., Inc.; Edward F. Dooley; Sig Engel- 
berg, Eagle Pencil Co.; Milton Goldhair, Harmill Sta- 
tionery Co.; Samuel Goltzman, Mutual Stationers 
Supply Corp.; Henry Hirsch, Silver Stationery Co., 
Inc.; Irving L. Horowitz, Batlin & Horowitz; Samuel 
Jacobs; Ned Janow, Associated Tag & Label Co:; 
Charles I. Karasik, Jaclin Stationery Corp.; Nathan 
Klein, Jaclin Stationery Corp.; William Lempel, Art 
Steel Co., Inc.; Jacob Landsberg; Henry Levy, Silver 
Stationery Co., Inc.; Sidney Levy, Silver Stationery 
Co., Inc.; Jesse S. Libien Press, Inc.; Jack Linsky, 
Speed Products Co.; William B. Lowenthal, A. W. 
Faber-Castell Pencil Co., Inc.; Theodore Marvin, Ted- 
mar Printing & Stationery Co.; Frank May, J. L. May 
Co., Inc.; Martin M. Moldow, Martin M. Moldow Assoc. : 
Louis Ostrove, Union Stationery Corp.; Louis Peller, 
Prior Stationery Co.; Robert Reichman, Mooney’s, Inc.; 
J. Howard Shoemaker, Jr.; Eberhard Faber Pencil Co.; 
Milton Stone, Milton Stone Associates; Louis Wachtel, 
American Lead Pencil Co.; Richard E. Wahrman, R. E. 
Wahrman, Inc., and Joseph Wexelbaum, Cooke & 
Cobb Co. 
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Philadelphia Chapter Has NOFA Plan 

At a recent meeting of the Office Equipment Dealers 
Club, Philadelphia chapter of NOFA, Recording Secre- 
tary Horace M. Laurence offered for consideration this 
suggestion: “that manufacturers investigate the ad- 
vantages of having one of their best dealers from each 
of the four or five regions of the U.S., North Atlantic, 
Southeast, Southwest, and so forth, appointed an 
honorary director or regional sales manager. 

The proposal would work in this manner: “At direc- 
tors’ meeting or sales conferences, these superior 
regional dealers would furnish the management with 
a sounding board against which to check its thinking 
in design and sales promotion with dealers who are 
actually out on the street selling the equipment. In 
turn, the regional dealers would have an opportunity 
to bring to the attention of management features of 
design and promotion that were good—and more im- 
portant, tell the manufacturer where his equipment 
is not comparing favorably with competition. 

“A dealer-manufacturer set-up like this would be a 
two-way agreement. It could become a manufacturer 
sponsored incentive reward among his dealers, by sales 
regions. A dealer would receive an acknowledgment of 
good sales effort and an opportunity to voice an opin- 
ion on design and sales promotion effort. 

“Any appointments would naturally be honorary, 
non-voting appointments, with details worked out by 
the manufacturer, which could include basically, fac- 
tory trip expenses plus a token traditional directors’ 
(gold coin fee). Appointments could change each year.” 

It is the desire of the Philadelphia Chapter to bring 
this to the attention of the executive director of NOFA. 





Rem Rand Sponsors Sales Session 

The fourth session of the new sales school, sponsored 
by the Dealer Sales Division of Remington Rand Inc., 
broke all records with a total attendance of 297 for 
the six meetings, and an average of 50 at each meeting. 





se” 


Attend Rem-Rand Sales School . . . 
than 70 dealers’ representatives who attended classes held at the 
Statler Hotel, Los Angeles, from April 9-15 

All products of the Dealer Sales Division, the Office- 
riter typewriter, portable typewriters, Topflight adding 
machines, cash registers, Line-A-Times, supplies and 
Victor Safe & Equipment products were covered. 

Before the vacation season dealer meetings will be 
held in four other cities—Chicago, Pittsburgh, Phila- 
delphia and Boston. The school is conducted by H. W. 
Barnes, director of saies education, Dealer Sales Divi- 
sion, assisted by Remington Rand Sales supervisors 
and Victor representatives in their respective cities. 


Some of the more 





Mark 82nd Year of Otto Ulbrich Firm 

The 150 employes of the Otto Ulbrich Company, 
Buffalo, N. Y., stationers, marked the 82nd year of the 
firm April 27 at the annual dinner in Hotel Markeen, 
Buffalo. 

President Otto C. Grauer, grandson of the founder, 
presented watches in recognition of their 25 years of 
service to Robert Williams, head of the shipping de- 
partment, and Kendrick Severance, head of the book 
department.—_GET 
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BOOKCASES AND STORAGE UNITS 
Sliding Shelves adjustable without bolting 











These units come with open or closed backs— 
single or double-face—are available in three 
heights (42”, 78” and 84)—two depths (12” 
and 18)—all units are 38” wide outside. Backs 
or end panels may be omitted as desired. 


There’s a NEED for 
BORROUGHS PRODUCTS 


in every business 


Everyone loves a winner, so it's no wonder Borroughs Products are ‘way out in front in 
customer demand. Start selling Borroughs products now and you'll always be in the money. 


STORAGE CABINETS 
Sliding Doors e@ Sliding Shelves 








Another popular Borroughs product 
available in two heights (42” and 78”) 
—two depths (12” and 18”)—all units 
are 38” wide outside. Sliding doors 
have ball bearing rollers. End panels 
may be omitted when units are used 
in batteries. 








LIBRARY SHELVING 


Sliding Shelves @ %” vertical adjustment 


Practical, efficient and 
flexible. Available in sin- 
gle or double-face units 
with open or closed 
backs. Choice of three 
heights (42”, 84”, 90°). 
Shelves are 914" deep. 
Width of unit 36” out- 
side. Book stops on open 
back units. No unsightly 
cross sway braces. 








Here's Borroughs newest 
winner..the “Wrap Rack.” 
Available in 3 sizes to hold 
6, 12 or 24 coats and hots. 
Double-face units and um- 
brella accessory also avail- 
able. Note clear hanging 
space for coats. Hats rest on 
non-dust collecting rods. 








BORROUGHS MANUFACTURING COMPANY 


PRODUCTS COMPANY OF DETROIT 


A SUBSIDIARY OF THE AMERICAN METAL 


3002 NORTH BURDICK amg KALAMAZOO, MICHIGAN 
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Friden Conquistadores Convene 


Nearly 250 top office equipment salesmen attended 
the third annual international sales convention of the 
Friden Calculating Machine Company, Inc., held at 
exclusive Del Monte Lodge on Pebble Beach, Calif., 
from May 4 through 9. Sales meetings and a complete 
program of sports and other entertainment were on 
the schedule for this Fiesta de los Conquistadores, 
which also featured several pre-convention events. 

All Conquistadores qualified for the all-expense trip 
and resort stay through outstanding sales accomplish- 
ment for the 12-month period ending March 31. A total 
of 145 Friden representatives were participating in 
their third meet. having attended the first convention 
at Del Monte Lodge in 1951 and last year’s sessions at 
Virginia Beach, Va. 

Many of the salesmen boarded a special City of 
San Francisco train at Chicago for the trip to Cali- 
fornia, while others rode special sections of the Sunset 
(to Los Angeles) and the Lark. All trains arrived at 
the Friden Factory, San Leandro, Calif., on Monday 
morning, May 4, when a tour of the home office and 
plant were planned. 

Arriving Conquistadores were greeted by a host of 
local Welcome Wagon beauties and Friden officials. 
The salesmen registered in the new office-research 
building, now being constructed to allow expansion of 
present facilities. Following the tour of offices and 
plant, a lunch was served in another new Friden build- 
ing by Friden Chef Camille Bernardeau. Factory fore- 
men and office supervisors were also guests at the 
luncheon. 

In mid-afternoon, all Conquistadores boarded the 
Conquistador Special for the trip to Monterey, where 
the local Chamber of Commerce arranged a civic greet- 
ing for the group. The Friden Company provided 
added interest for residents of the area by bringing 
the City of San Francisco to Monterey for the famous 
streamliner’s first appearance there 

At Del Monte Lodve on Monday evening, salesmen 
joined at a cocktail party, reception and dinner to 
Officially launch the 1953 meet. Concluding events of 
the convention were a farewell dinner on Friday eve- 
ning. May 8, and a breakfast the following morning 

Prizes were awarded to winners of canasta, bridge, 
golf, tennis and horseshoe tournaments held durine the 
week. There were also fishing outings arranged for 
Conquistadores. 





Stationers Square Club Holds Boxing Party 

After meeting for dinner on Anvril 7 at Mayer’s Park- 
way Restaurant, members of the Stationers Square 
Club of Greater New York had ringside seats at the 
boxing matches held in White Plains 

Serving on the club’s entertainment committee were: 
Fred Steinhilber, Fred Griffiths, Murray Weinfrantz, 
Edward Leventhal, Arthur Friedland, Howard Shoe- 
maker, J. S. Libien, Harry Fensterheim, Phil Drate, 
Jack Silber and Harry Sills 

Plans for the April 16 meeting included showing 
motion pictures of the baseball World Series, courtesy 
of A. G. Spalding, the basketball sport films loaned by 
The Converse Rubber Company 








Members of the All-Steel Equipment 
Inc., staff gather in Aurora, IIl., to discuss sales techniques on 
April 2 and 3. 


Sales Conference _. 
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Surprise Banquet Honors Jessup 


Edgar B. Jessup, president of Marchant Calculators, 
Inc., was honored recently at a surprise banquet, 
marking his 20th anniversary with the firm. 

The dinner was attended by more than 100 Marchant 
executives throughout the United States, who pre- 
sented Mr. Jessup with numerous gifts including a 





William B. Tyler, and 
Joseph R. Knowland, both on the board of directors; Edgar B. 
Jessup, president, guest of honor; Judge James R. Agee, also a 
director. Standing: Harry C. Peterson, assistant sales manager. 


Attend Marchant Banquet . 


sterling coffee and tea service. Congratulatory mes- 
sages were received from Marchant’s 200 distributing 
agencies in the United States, as well as the 80 sales 
agencies in foreign countries. 

Director Joseph R. Knowland related how he and 
two associates brought Mr. Jessup in to manage Mar- 
chant at a time when it was doubtful if the company 
could survive the depression. Mr. Knowland was fol- 
lowed by Directors William B. Tyler and Superior 
Judge James R. Agee, who recounted Mr. Jessup’s 
accomplishments in bringing the firm to the position 
of a world leader in the office equipment field. Harry 
C. Peterson, assistant sales manager, was toastmaster. 





New York Chapter NOFA Meets 


Some 65 members and guests attended the regular 
monthly meeting of the New York Chapter of the 
National Office Furniture Association held on Monday 
evening, April 6, in the Baroque Room of the Brass 
Rail Restaurant, New York, N. Y. President Dan 
Waldner, D. Waldner Company, Mineola, Long Island, 
N. Y., presided. 

Among the guests introduced after dinner by Presi- 
dent Waldner were: Mrs. Charles S. Nathan and her 
son, David Nathan; Mrs. Seymour L. Nathan; Mrs. H. 
Clemetsen; Henry De Brito, Huntington Chair Cor- 
poration, and H. Lucas, Peerless Steel Equipment Com- 
pany. 

John R. Gray, NOFA executive director, spoke briefly 
of the NOFA convention and outlined an excellent 
program for the ladies. 

Treasurer James Glen, Manhattan Desk Company, 
New York, N. Y., gave the treasurer’s report and an- 
nounced a substantial amount in the treasury. 

President Waldner then announced that arrange- 
ments have been concluded to hold the first golf meet 
of the season on May 14 at the Colonia Country Club, 
Colonia, N. J. He then expressed the hope that dealer 
members had enjoyed and profited by the varied edu- 
cational programs presented at each meeting this year. 

In this connection he urged a larger dealer attend- 
ance and suggested that dealers, manufacturers and 
representatives spread the word and tell other dealers 
of the value of programs provided for their benefit. 
Some worthwhile suggestions were given from the floor 
n the discussion that followed 

Activities Chairman Seymour L. Nathan, Charles S. 
Nathan Inc., New York, N. Y., introduced Miss Vail of 
the New York Telephone Company who outlined the 
subject of the moving picture to follow. It was en- 
titled “Telephone Courtesy,” a 30-minute film illus- 
trating the proper method of answering the phone, 

Turn to page 173, please 
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“Why not shoot for the top? Maybe you can 
get the Mosler line!” ” 


\ 
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You'll have good reason to congratulate 
yourself if you land a Mosler dealership. 
Mosler is the Jeader. The largest-selling 
safe line in the world. And that makes a 
world of difference to a dealer. It means 
Mosler safes and chests are easier to sell 
... more profitable, too! It means you’ve 
got the full weight of Mosler’s unparalleled 
national advertising behind you. Millions 
of dollars have been spent in the last five 
years making new customers for you every 
day. It means thorough Mosler training, 





IF IT'S MOSLER . . . IT'S SAFE 


*% Mosler Safe 


% A limited number of Mosler dealerships are still available . . . for merchants who 
want to handle the world’s leading line of record safes and money chests. Find out, 
today, if there’s one open in your town! 


both in the factory and the field, for your 
salesmen . . . plenty of promotional back- 
up ... personal sales help from Mosler 
representatives. It means, in short, that 
the Jeader is behind you all the way! 


These are just a few of the reasons a 
Mosler dealership is worth shooting for. 
Why not check on it right away? Wire, 
phone, or mail the coupon below, right 
now, for further details! You'll get an im- 
mediate reply! 


CL, Omnfull 


Since 1848 


World's largest builders of safes and bank vaults . . . Mosler built the U.S. Gold Storage Vaults 


at Fort Knox and the famous bank vaults that withstood the Atomic Bomb at 


De = 


Mail Coupon, Today, 
for information on 


The Mosler Safe Company 


Dept. OA-6, Hamilton, Ohio 


NAME OF STORE. 


Mosler Dealership 
openings ! 


TYPE OF STORE..... 


ABOREES 2. oc ccccccces 





CITY OR TOWN.... 
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Please advise me whether or not a Mosler dealership is open in my area. 
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Royal Appoints Two Executives 


F. P. Ryan, president of the Royal Typewriter Com- 
pany, Inc., has announced the appointment of two men 
to key posts, effective May 1. 

Henry J. Feaster, assistant treasurer, has been pro- 
moted to the position of sales policy administrator. The 
company has named Charles Gillem to succeed Mr 
Feaster as assistant treasurer. Mr. Gillem was formerly 
supervisor of payroll and retirement records 





Henry J. Feaster Charles Gillem 


Mr. Feaster began his career with Royal as a type- 
writer salesman at New York in 1947, and was ad- 
vanced to the position of national accounts salesman 
in 1948. He was named a New York group manager 
in 1949. His ability and administrative qualifications 
earned him increased responsibilities in 1952 when he 
was chosen for the post of assistant treasurer, the po- 
sition he held until his current appointment. 

Like many Royal executives, Mr. Gillem worked his 
way up from the ranks. He joined the firm as a clerk 
in the mailing department in 1936. He was advanced 
to the comptroller’s division in 1937 where he has suc- 
cessively held the positions of bookkeeper, cash book 
clerk, paymaster and supervisor of payroll and retire- 
ment records, the position from which he steps up to 
his new post. 





Rem Rand Appoints Assistant Manager 

D. P. Sheridan has been named assistant manager, 
sales promotion department, typewriters and supplies 
products, Remington Rand Inc. The announcement 
was made by J. A. Grundy, sales promotion manager. 


D. P. Sheridan 





Mr. Sheridan joined Remington Rand as a sales cor- 
respondent with the shaver division in Bridgeport, 
Conn., in 1937, transferring to the duplicator supplies 
division the following year. Until 1941 he had the dual 
assignments of duplicator supplies sales correspondent 
and part-time account representative. In 1950 he was 
transferred to the home office in New York as a mem- 
ber of the ACTS sales promotion group. 

Mr. Sheridan was recalled into the army in 1950 and 
served two years. His career with the company had 
previously been interrupted during World War IIT when 
he served with the army four years 
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General Fireproofing Elects Officers 


At the close of the annual stockholders’ meeting a 
board of directors’ session on March 30, Walter Bend 
president of The General Fireproofing Compan 
Youngstown, Ohio, announced the election of seve 
new Officers. 

E. A. Purnell, former vice-president in charge 
sales, was elected first vice-president. Mr. Purne 
started with G-F as a mail boy in 1913, and progre 
from that position to estimator, sales corresponden 
manager of contract sales, assistant manager of sale 
and manager of sales. In 1936 Mr. Purnell was elec 
vice-president in charge of sales, and in 1951, he w 
elected to the board of directors. 

Alfred J. Ball, former general manager of furnit 
Sales, was elected vice-president in charge of furnit 
sales. Mr. Ball joined G-F in 1915 as a clerk in t 
factory. Prior to achieving his present position, he w 
successively a district manager, St. Louis branch man 
ager, manager of dealer sales, manager of desk an 
chair sales, assistanat sales manager and general man 
ager of furniture sales. 



































D. W. McClure 


E. A. Purnell 


Alfred J. Ball 






D. W. McClure, former general manager of contract 
sales, was elected vice-president in charge of contract 
sales. Mr. McClure began working for G-F in 1926. 
His former positions with G-F have been as manager 
of multi-run sales, Cleveland branch manager, contract 
sales manager and general manager of contract sales. 

Announcement was also made of the re-election of 
the following officers: Walter Bender, president; L. B. 
McCarthy, vice-president in charge of operations; 
D. K. Phillips, secretary and treasurer; M. F. Ogram, 
assistant secretary and assistant treasurer 









Monroe Liberalizes Sales Policy 








As a result of the satisfying acceptance of Monroe's The 
adding machine since October, 1953, the Monroe Cal- a de 
culating Machine Company, Inc., reports a liberaliza- ness 
tion of its sales policy on the dealer model calculator. and 
Dealers who have an adding machine franchise of an- spee 
other company calling for exclusive representation, can tion 
now acquire the Monroe calculator. The former policy A 
required that dealers become established distributors ‘ 
of adding machines as well as calculators met. 

. base 

com 

é; ip desk 
XCUSE 5, ease aston 

On page 221 of the June issue the installation of “le 
Garland furniture was erroneously attributed to Ken- svev 
drick Furniture Company. The latter company was els. 
not the dealer who handled the installation. Our error rool 
is sincerely regretted. tive 

Des 
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Style No. 18072FB-40 


Another original concept of beauty and functional efficiency 


The NE it kw TURY Line 


lhe New Century desk is more than “just 

1 desk.” It’s truly a tool of modern busi- 

ness one that raises workers’ efficiency 

and lowers the cost of their output by Style No. 1855TL 65 YEARS 

speeding work, eliminating waste mo- 

tions and reducing fatigue. ' of ORIGINATION and LEADERSHIP 


Art Metal engineers, originators of in METAL OFFICE EQUIPMENT 
metal office equipment and the first island 
base desk design, discarded past design 
concepts, old traditions. The result is a j Style No. 1845TFL 
desk that’s new in beauty, new in func- 
tional efficiency and new in comfort. 


—_ 


See for yourself the complete line of 
New Century desks in all sizes and mod- 
els. Visit your nearest Art Metal sales 
room today or write for the free descrip- 
tive brochure “Art Metal New Century 
Desks.” Art Metal Construction Com- 
pany, Jamestown. N. Y. 


Style No. 1855FBR 














Lynn Heads Safe Manufacturers Association 

Harry H. Lynn, chairman of the board of the Mosler 
Safe Company, has been elected president of the Safe 
Manufacturers National Association. Mr. Lynn has 
been active in the association since its founding and 
served as its president previously. 





W. Mosman 


Harry H. Lynn 
An engineering graduate of Columbia University, 
he has been in charge of the Mosler plant in Hamilton, 
Ohio, for many years. He resides in Cincinnati, Ohio. 

Other officers chosen were 

Vice-president—S. R. Akers, president of Meilink 
Steel Safe Company. 

Secretary-treasurer—W. J. Parker, Safe Manufac- 
turers National Association, Inc., 386 Madison Ave.., 
New York, N. Y. 

Directors—Warren Mosman, president of Herring- 
Hall-Marvin Safe Company; E. H. Mosler, Jr., president 
of the Mosler Safe Company; Raymond Koontz, pres- 
ident of Diebold, Inc.; A. N. Seares, executive vice- 
president of Remington Rand Inc.; and L. C. Walker, 
president of Shaw Walker Company 

The retiring president is Warren Mosman 





Chadwell Manages Ames’ Western Branch 


Hazen R. Ames, president of the Ames Supply Com- 
pany, announces the appointment of Phil Chadwell as 
manager of the company’s Los Angeles office. Mr. 
Chadwell succeeds Frank R. Marshall, who because of 
ill health has been advised by his doctor to give up his 
responsibilities. Mr. Marshall will continue in an ad- 
visory capacity, health permitting. 

Mr. Chadwell has spent many years contacting deal- 
ers and is familiar with their problems through the 
territory. His work in the Southern Office Machine 
Dealers Association was appreciated and he is well 
received by all who know him 





roe jae 


Discussing the advantages of Globe-Wernicke Techniplan units 
on display in the showrooms of Charles S. Nathan, Inc., New 
York, N. Y. are (left picture): Ives B. Nathan, Charles S. Nathan 
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Hadley Changes to Dealer Selling 


Hadley loose leaf accounting forms and equipment 
may soon be available for the first time through sta- 
tionery stores in almost every community. This was 
indicated with the announcement that Charles R. 
Hadley Company is changing from direct to dealer 
selling of its loose leaf line. 

More than 100 stationery stores have already been 
appointed as Hadley dealers, stated Ross Hadley, presi- 
dent of the 44-year-old Los Angeles firm. “Other 
dealers will be appointed as fast as we can select and 
absorb them into our new dealer division,” he added. 

Meanwhile the Hadley company will continue its 
present policy of direct selling for its Write It Once 
methods and edge-punched card systems, according 
to V. R. Youngquist, sales manager. “Our present sales 
force in 65 branch offices will be increased for this 
purpose,” Mr. Youngquist said 





Charles S. Nathan, Inc., Holds Open House 


A large part of the fifth floor showrooms of Chas. §. 
Nathan, Inc., New York, N. Y., was devoted to the 
exhibition of The Globe-Wernicke Co.’s Technipan 
units. They were shown in various ramifications of 
office layouts including suggestions for both large and 
small office units, as well as a long production line 
office arrangement. 

Beginning Tuesday, April 7, at 12:30 p.m. “open 
house” was celebrated with a buffet lunch and refresh- 
ments in honor of ‘“Nathan’s” 77th anniversary. From 
that time on throughout the afternoon, officials rep- 
resenting some of the larger investment houses, banks, 
insurance companies, business firms and institutions 
came to celebrate the occasion and inspect the various 
Techniplan units. 

At intervals during the afternoon a demonstration 
was given of the assembly of a complete ‘‘Techniplan” 
office unit at one end of the floor. Announcement was 
made by H. B. Elmer and lecture given by M. C. Geyer, 
both of Globe-Wernicke Company’s New York Office. 

As the work of assembly progressed, Mr. Geyer 
pointed out the ease with which each partition and its 
component parts were joined in a matter of minutes 
and with a minimum of effort 

On hand to act as hosts were Seymour L. Nathan, 
Charles S. Nathan, Ives B. Nathan and the Charles §S. 
Nathan, Inc., sales force. On hand for The Globe- 


Wernicke Co. were Alfred C. Howard, president; E!mer 
G. Rahe, vice-president, and members of the New York 
sales force 





Efficiency of Globe-Wernicke Techniplan Demonstrated at Nathan’‘s 


be-Wernicke 
Co.; Charles S. Nathan (standing) and Seymour L. Nathan, Charles 


Inc.; Elmer G. Rahe and Alfred C. Howard, The Gl 


S. Nathan, Inc. At right the Techniplan units are demonstrated. 
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Do you work in an office ? 


600D metal business 
furniture is @ 
GOOD investment 


> Pee 


OGF Co. 1953 


I’ YOU WORK in an office or operate 
an office, think about the follow- 
ing statements and questions. 


Is the chair you sit in comfortable? 
Is it adjustable to fit you? Is it the 
right design for the work you do? 


Is the desk you use too small or too 
large? Is it organized for your par- 
ticular work? Is it reasonably good 
looking? Do the movable parts func- 
tion easily? 


Is the filing equipment you use 
the same old- 
fashioned equipment that was mod- 
ern in 1920? 


mechanized or is it 


Are the employees in your office hap- 
py about the office furniture they use? 
Is there much absenteeism in your 
ofhice? 


Does your office get the “cream of the 
crop” of new employees, or do the 
good ones prefer to work elsewhere? 


How do your office surroundings 
compare to your home—in furnish- 





ings, lighting, floor coverings, decor- 
ative surroundings? 


Are you proud to show customers, 
clients, or other outsiders through 
your offices, or are you a little bit 
ashamed of how they are furnished? 


One-third of the people gainfully 
employed work in offices. 


As a national average, one-third of 
the expense of doing business is the 
cost of operating offices—salaries, 
floor space and general overhead. 


Every office employee costs a min- 
imum of $30,000 in any 10 year 
period, This is fixed expense. 


If you want to reduce office costs, 
improve employee morale and in- 
crease customer prestige, a small 
investment in modern metal GF 
business furniture will quickly pay 
for itself and pay big dividends for 
years to come. 


Call your nearest GF distributor or 
write The General Fireproofing Com- 
pany, Dept. X-18, Youngstown, Ohio. 


a anne 








GENERAL FIREPROOFING 


Foremost in Metal Business Furniture 


j 


MODE-MAKER DESKS - GOODFORM ALUMINUM CHAIRS + METAL FILING EQUIPMENT - GF STEEL SHELVING 
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Two Entrances... Left: Main St. building of Johnson’s Book-store. Right: Entrance to the rear building. 


New England Firm Celebrates 60th Year 


Johnson’s Bookstore, Springfield, Mass., recently ob- 
served its 60th anniversary. The occasion was really 
a “double birthday” since the firm’s founder, Henry R. 
Johnson, celebrated his 85th birthday on April 7. 


At Johnson’s Bookstore ... Top: A fast selling main floor 
counter and wall section arranged for maximum self-service. Bot- 
tom: A partial view of the busy main floor 


In honor of the occasion a present of $6,000 was given 
to the employees’ Benefit Bonus Corporation. A do- 
naticn of $600 was made to Mercy Hospital in apprecia- 
tion of its wonderful service to Mrs. Florence Trant, 
office manager, who suffered from a near fatal accident, 
and its care in saving the life of the young son of Rus- 
sell Mitchell, office supply manager. 

Every one of the firm’s 100 regular employees was 
given $60 plus $6 extra for each full year worked in the 
store. The first and largest gift went to Merton A. 
Stone in recognition of his 55 years with the company 
The second gift went to William A. Egan for his 53 
years. 

Since its founding in May, 1893, Johnson’s Bookstore 
has grown to three busy floors in both the Main St 
building and rear building and the large four-story 
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warehouse building in the rear. Quick, friendly service 
is continued under the active leadership of the foun- 
der’s nephews, President Roger Johnson and Vice- 
president Arthur S. Johnson. Richard L. Johnson, son 
of the founder, is secretary. The vice-president’s son, 
Charles M. Johnson, treasurer, now represents a third 
generation executive in the store. 





Old Town Corporation Elects Directors 
At the annual meeting of stockholders held yess 


terday at the offices of the Old Town Corporationy 
750 Pacific St., Brooklyn, N. Y., the board of directorg 
of the 35-year-old firm was increased from seven te 
14 members and directors for the ensuing year were 
elected. 

Nine new directors were elected: E. S. Duffield, exec- 
utive vice-president of the Cincinnati Enquirer, Inc. 
W. F. Finley, assistant vice-president of Bankers Trust 
Co.; A. H. Gordon, Partner, Kidder, Peabody & Co.; 
J. H. McGraw, Jr.; J. H. McGraw, III; B. R. Putnam; 
C. S. Roberts; E. E. Wilson, formerly president, Hamil- 
ton Standard Propeller Corp., Sikorsky Aviation Cor- 
poration, Chance-Vought Corp., and United Aircraft 
Corp.; and A. J. Zino. 


J. H. McGraw, Jr. 





J. H. McGraw, Jr., formerly chairman and president 
of the McGraw Hill Publishing Co., Inc., who recently 
acquired controlling interest in the corporation, was 
elected chairman of the executive committee, and chief 
executive officer of the company. C. S. Roberts was 
elected president; B. R. Putnam, vice-president and 
treasurer; and A. J. Zino, vice-president and general 
sales manager. 

J. S. Eaton, who founded the business 35 years ago 
remains as a director. P. A. Batchker, formerly pres- 
ident, was elected chairman of the board. Both will 
remain active in the business. In addition, H. A. May, 
J. E. Magnus, and D. S. Sharpe continue as directors 
of the corporation. 

These changes in executive management were made 
to delegate the growing responsibilities of a growing 
enterprise and with it the necessary authority to facil- 
itate efficient operation of the business which has 
grown to the point where 1952 sales were in the upper 
seven-figure bracket. 

This expansion in management, while adhering W 
the basic manufacturing and sales policies of the 
founder, will modernize execution of these policies 
and react to the benefit of the company’s customers, 
both old and new. 
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Another of the four complete 
“Y and E"’ lines—the Associate 
Line with graceful, molded tops, 















balanced design. 
ce 
n- 
e- 
on 
nN, 
rd 
ge Only “Y and E"' has a complete 
in steel Executive Suite. Here are 
’ the masterpieces of office equip- 
ors ment. 
to 
re 
*C- 
C.; 
ist 
0.; The Departmental Line with Island Base. Note 
m; the square edges and‘flush tops so desks can 
il- be “banked” for best use of floor space. 
or 
aft 
T 
| This office is equipped with the 
Departmental Line—tleg Type. 
This line brings together great 
efficiency and great economy. 
prize salesmen for you 
Call them intangibles, something you can’t put your finger on, but 
QUALITY and STYLE are what your prospects want in their offices 
ent and office equipment. 
tly “Y and E’ Your prospects want their offices to make a fine impression, to say 
fe clearly: “Here’s a company that does things well. They use modern 
a QUALITY =— methods. They're on the ball.” 
nd — That's exactly what the quality and style of “Y and E” can do for your 
ral STEEL... prospects. And that’s why the quality and style of “Y and E” can be 
gloved prize salesmen for you. 
8° SN ” Furthermore, the thorough-going quality and thoughtful design of 
is = pot “Y and E” equipment will give your prospects’ offices an enduring style. 
ay J They'll appreciate this. Years from now the sleek, graceful, simple lines of 
ors “a> cS =< “Y and E” desks will still have an up-to-date, stylish look, still say clearly: 
S™N “Here is a fine company.” 
The consistent high quality, the style of “Y and E”, and the amazing 
“i eo <-rngfhtemnas ~~~ yr completeness of the four lines add up to one thing...a product your 
l- ranches, agents, an alers 
nas prospects want, a product you can sell. 
per 
YAWMAN A? FRBE MFG.(O. 
the 
vies 1015 Jay Street, Rochester 3, N. Y., U.S.A. 


Manufacturers of steel desks and filing cabinets, visible index record equipment, filing systems, filing supplies. 
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Cheyenne Firm Expands 


A completely remodeled and redecorated retail store 
greeted customers of the Wyoming Typewriter & Equip- 
ment Company, Cheyenne, Wyoming, on March 27, as 
well as an expansion in the form of a two-story ware- 
house comprising 15,800 square feet 

In addition to a face-lifting job of new broad light- 
permitting windows replacing the old style French- 
type popular when Cheyenne was but a whisper on the 
plains, new display equipment and open counters were 
installed which permit the customer a self-service type 
of merchandising. 

Says owner Donald O. Stanfield, “If this type of 
service works in other lines of business, I believe it 
should have a real sales value with us.” 

Thirty-nine years of steady progress have found the 
company located at five different downtown locations, 
each one larger than the last. Since July, 1945, the 
firm has been located at its present address, 211 West 
19th; however, due to the increased volume of business 
it became necessary to again expand, and the new 
warehouse was constructed outside the central busi- 
ness district for easy accessibility and customer park- 
ing advantage. The furniture department was trans- 
ferred to quarters in the new building for more ad- 
vantageous display and demonstration purposes, as 
well as the mimeograph equipment displays. 

The downtown location was retained and expanded 
for offices, stationery items and office supplies, and the 
larger sales quarters are backed up by storage space 
in the warehouse which enables the company to carry 
an adequate stock of supplies and equipment that 
assures their customers of immediate delivery. 


The retail store today covers 3,190 square feet as 
compared to the original store space of 480 square feet 
back in 1914, when the company was founded by O. C. 
Stanfield. In 1928, Donald Stanfield joined his father 
in the operation of the company which was then 
known as the Cheyenne Stamp & Novelty Works. The 
name was changed in 1933 to the Wyoming Typewriter 
& Equipment Company. The older Stanfield sold his 
remaining interest in the company to his son in 1940 
and retired; however, during World War II he assisted 
in the operation of the business until Donald returned 
from service in the armed forces 





FEOVE: A portion of office 
space at the Wyoming 
Typew. & Equipment Co., 
Cheyenne, Wyo. 


The new warehouse at 609-611 W 
storage room and display space 
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Prior to 1914 O. C. Stanfield manufactured rubber 
stamps in the basement of the old Cheyenne Printery, 
and later in the basement of his home. During this 
time he was also the Royal typewriter dealer and had 
the distinction of handling the original Model No. ] 
of this typewriter, having bought the first three that 
came in to the Cheyenne area. Consequently, the 
Wyoming Tpyewriter & Equipment Company has han- 
dled this make of typewriter throughout the years and 
is the oldest Royal dealer in the Wyoming area. 

Today, to keep abreast with the increased demands 
put upon it for a wide selection of merchandise, the 
company carries complete lines of Royal typewriters, 
National adding and bookkeeping machines, Victor 
adding machines, Dictaphone dictating equipment, A 
B. Dick dunplicators and supplies, G-F Metal business 
furniture, GBC binding equipment, Thomas Collators, 
ASE steel desks, Gunlocke chairs, Mosler safes, vault 
doors and record containers, in addition to the large 
quantities of assorted stocks of stationery items.—AEH 





Clary Elevates G. E. Morgenroth 

Appointment of George E. Morgenroth to the new 
post of general manager of the Flo-Ball Pen Division 
of the Clary Multiplier Corporation was announced 
by Hugh L. Clary, president. 


George E. Morgenroth 





Mr. Morgenroth will direct an expansion program 
for the production and marketing of the automatic 
retracting pen, with a separate division being set up 
to handle all Flo-Ball operations. He has been super- 
intendent of the East Coast plant of Clary’s Aircraft 
Hardware Division at Downington, Pa., for the past 
two years. Previously he was chief internal auditor 
for the company at San Gabriel 












ABOVE: One corner of sta- 
ionery sales room showing 
open counters and full 
stocked shelves. 


18th which now provides ample 
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If .. the average Lyon Steel Equipment Dealer 
dressed to represent every kind of customer he 
serves—he’d be wearing quite an outfit! 


f¢ yr Lyon makes over 1500 different items 


—and Lyon Dealers sell them to hundreds of 
markets including factories, shops, offices, 
warehouses, schools, churches, hospitals, clubs, 
institutions and homes. (A very few typical 
Lyon Products are shown below. 





This and similar ads appear each month 
in Newsweek, Business Week and leading 
trade publications. Many products, 
plus many markets, plus consistent advertising 
support, equal volume steel equipment sales 
every month of the year. 





FACTORIES IN... AURORA, ILL., AND YORK, PA. 


LYON METAL PRODUCTS, INCORPORATED 


~~ General Offices: 628 Monroe Avenue, Aurora, Illinois 





for BUSINESS: INDUSTRY - INSTITUTIONS 
STEEL for THE HOM 
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A PA LIST OF LYON STANDARD PRODUCTS 


® Shelving Kitchen Cabinets ° 
® Lockers Cabinet Benches . 
* Stools Storage Cabinets ¢ | 
® Bin Units Drawing Tables ° 


E ker Rock Dist 
‘ 


~ 
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Apsco Changes Company Name 

The changing of the company name to Apsco Prod- 
ucts, Inc., effective April 1, 1953, was voted at the last 
meeting of the board of directors of the Automatic 
Pencil Sharpener Company of Beverly Hills, Calif. 
“This change was necessary,” A. D. Farrell, vice-pres- 
ident in charge of sales, said, “to more adequately de- 
scribe our present activities which include the manu- 
facture and distribution of many products other than 
the original pencil sharpener line.” 

Because of the acceptance of the Apsco brand name, 
it was felt that the change would be helpful in identi- 
fying our new staplers, stapler removers, and other 
products as a part of the quality line Apsco trademark 
has come to represent in the trade. Mr. Farrell stressed 
that there was no change in ownership of the com- 
pany, or its present personnel. All communiques should 
be addressed to Apsco Products Inc., 336 No. Foothill 
Rd., Beverly Hills, Calif. 





Corry-Jamestown Appoints Thacker 


The Corry-Jamestown Manufacturing Corporation 
has announced the appointment of Ernest Thacker as 
the manager of the new district offices in Detroit, Mich. 


Ernest Thacker 





{ 


Mr. Thacker has had many years of experience in 
the office furniture business. His previous associations 
include four years with Millington Lockwood, exclusive 
distributors of Steel Age equipment at Buffalo, New 
York, and Ward’s in Boston, Mass. Mr. Thacker will 
be located in the company’s district offices in Detroit 
at 3049 E. Grand Blvd. 





W. A. Schneider Goes with Wilson Jones 


Warren A. Schneider joined the staff of Wilson Jones 
Company in time to attend the meeting of the Sixth 
District NSOEA at Springfield, Ill. His territory con- 
sists of downstate Illinois and parts of Wisconsin and 
Iowa. Formerly, he was associated with Wes MontPas 
as manufacturers’ representative, and with Boorum & 
Pease Company. 





Furniture and Supply Section ... 
The new quarters of Caddo Business Ma- 
chines provide an increased display area 
to meet the needs of expanding business. 
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Smith-Corona Makes Appointments 


Elwyn L. Smith, president of L. C. Smith & Corona 
Typewriters, Inc., has announced the appointment of 
Edson M. Moshier as general works manager and the 
appointment of William Alfred Gabrielson to succeed 
Mr. Moshier as works manager of the Syracuse plant, 

Mr. Moshier was graduated from Cornell University 
in 1926 with a degree in mechanical engineering and 
was first employed at the Groton plant of the company. 
He was soon transferred to the newly created time 
study department of the Syracuse plant and in 193] 
was promoted to the engineering department where 
he engaged in testing work which resulted in the crea- 
tion of the standards department. 

In 1936 on the death of Carl Gabrielson, designer of 
the original L. C. Smith typewriter, Mr. Moshier was 
appointed chief engineer of the Syracuse plant and, 
in 1948, was promoted to be works manager of the 
Syracuse plant. 

Mr. Gabrielson, son of Carl Gabrielson, joined Smith- 
Corona in 1929 and worked in the engineering depart- 
ment of the Syracuse plant. At the beginning of World 
War II, he was transferred to general manufacturing 
work, and his entire time was then devoted to govern- 
ment contract work. In 1943 he was promoted to as- 
sistant works manager of the Syracuse plant 





Reduce Standard Forms Prices 

Consolidated Business Systems, Inc., recently an- 
nounced the reduction of prices on standard forms. 
J. W. Pierce, sales manager, states that increased vol- 
ume has enabled the company to lower production 
costs, with the result in savings passed along to the 
customer. 





Caddo Moves to New Location 

Formal opening of Caddo Business Machines’ new 
quarters was held on April 18. Now located at 1710 
Fairfield Ave., Shreveport, La., the firm started in 
business selling Underwood typewriters in 1941. 

Since that time it expanded its line of office ma- 
chines to include Soundscriber dictating machines; 
Niagara and Rex-O-Graph duplicators as well as add- 
ing and accounting machines by Underwood. 

The new furniture department features desks by The} 
Globe-Wernicke Co., Jasper Desk Company and Alma 
Desk Company. A complete line of stationery and of- 
fice supplies also are offered at the new store. 

In addition to the 70 x 90 square foot area whic 
comprises the store, the firm has private parking fa- 
cilities for customers. 
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ACTUAL SIZE 


COLE’S new 


4 


SECRET VAULT 


The “MERCHANTS” File 
SAVES TIME... 


All your records at your finger tips 


SAVES MONEY... 


Prevents pilfering of supplies and tools 


REALLY PRIVATE... 


Concealed vault safeguards your valuables 


A heavy guage steel cabinet containing two 
ball bearing letter files, index drawer for 


3x5 or 4x 6 cards (3200 cap.); 2 adjustable 
compartments under lock and key; steel safety 
vault with large vault size dial lock (only YOU 
know the combination). 

32” high, 30%” wide, 1742” deep. 

Olive green or Cole gray, baked enamel. 


~~~ LOW Gg 4 


With plunger lock which automatically locks 
all drawers. No. 1370PL 


Grained walnut, mahogany or knotty pine finish $12.50 additional. 
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No. C3353 3x5 $]Q00 





No. C335 3x5 $360 


No. C3352 3x5 $6 


Also can be stacked in multiple units. Those on opposite page are for lease 
contracts, insurance policies and other ‘higher than wide” office forms. Co 
structed of top grade steel, electrically welded. Rubber feet are provide 
can be easily removed for stacking purposes. Bail drawer suspension preven 
accidental withdrawal from cabinet. New spring compressors for added recor 
protection. Olive green or Cole gray baked enamel finish. 


“STANDARD CARD” CABINETS 









Units on this page are designed for card record systems for use on deshyo C364: 


ONE DRAWER UNITS Shippl 
Card Ww Cc 
No Size Capacity Width Height Depth Price Packed PerCm No S 
C335 3x5 1600cards 658" 5%" 16” $3.60 6's 35 lk C364 6 
C346 4x6 1600 cards 730" 6%" 16” 4.20 6's 40 lk c385 8 
C358 5x8 1600 cards 958° 7%" 16" 5.40 3's 28 In C396 9 
C369 6x9 1600 cards 1058 8%" 16” 8.40 2's 23 |b 
TWO DRAWER UNITS C3642 6 
C3352 3x5 3200cards 12% 5% 16” $6.30 2's 191% ©3852 8 
C3462 4x6 3200cards 1434 6%" 16" 7.20 2's 25k ©3962 9 
C3582 5x8 3200 cards 1834 Ze" 16" 9.60 2's 32 |b 
C3692 6x9 3200 cards 2034" 8%" 16” 12.00 l‘s 20 Ib 
C3364 6 
STEEL SANITARY BASES ssumte peawew uwurs C3385 8 
Suggested Use Height Price Weight C3463 4x6 4800 cards 2134" 6%" 16” 15.00 I‘s 22 Ib 
for 3x5 cabinets wll ro: 00 11 Ibs C3583 5x8 4800 cards 27%" 7a" 16” 18.00 l‘s 27 |b 
for 4x6 binets ww 10.00 12 Ibs rT eae a“ < ‘ 
for 5x8 cabinets 15 10.00 12 Ibs. C3693 6x9 4800cards 30'2" 8%" 16 25.00 I's 32 ,, 
for 6x9 cabinets 13” 10.00 12 Ibs. C3105 1 
FOR THREE DRAWER UNITS LOCKS: Cabinets equipped with lock and key add $2.10 per drawer. 
for 3x5 cabinets 15” $10.00 12 Ibs RODS: Cabinets equipped with rods for punched index cards add $3.00 per drawer. LOCKS: ¢; 
for 4x6 cabinets 15'%2” 12.00 16 Ibs RODS: Ca! 
for 5x8 cabinets 1658" 14.00 17 Ibs. WALNUT OR MAHOGANY FINISH odd $6.00 for 1 drawer units, $8.00 for 2 drow WALNUT 
for 6x9 cabinets 1158” 14.00 18 Ibs. $10.00 for 3 drawer. 
Prices slightly higher in Texas, Colorado and West of the Rockies. 4 


CUTS OR PHOTOGRAPHS OF ALL COLE PRODUCTS AVAILABLE ON REQUEST 
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New York 17, N. ) 
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éTEEL CARD CABINETS 


No. C364 6x4 $¥40 
























t 
KIN 6x4 $1440 
No. C3364 6x4 $2Q00 
“HIGHER THAN WIDE” CABINETS 
ONE DRAWER UNITS Shipping 
wt. 
N r Width Height Deptt Price Packed Per Ctn 
C364 6x4 ‘16 irds 539"! 8 16" $8.40 l‘s 9 Ibs. 
mC385 8x5 16 rd 658° 10° 16” 12.00 I‘s 12 Ibs. 
mC396 9x6 1é rds 730" «618% ~= = =(16" 14.40 l‘s 13 Ibs. 
TWO DRAWER UNITS 
C3642 6x4 37 ' 1 234°" 8" 16" $14.40 iy 15 Ibs. 
C3852 8x5 32 irds 1234" 10° 16” 16.20 l‘s 18 Ibs. 
C3962 9xé 37 1434 11% 16% 19.20 l‘s 23 Ibs. 
THREE DRAWER UNITS 
"C3364 6x4 48 143%" 8% 16" $20.00 1‘s 22 Ibs. STEEL SANITARY 
C3385 8x5 4800 cards 1834’ 10% 16” 24.00 1's 26 lbs. BASES 
C3396 9x6 481 2134 1% 16” 30.00 l‘s 33 Ibs. FOR TWO DRAWER UNITS 
Shpg. 
No. Suggested Use Height Price Weight 
DOCUMENT FILE Shipping 32 for 6x4 cabinets 18” $10.00 11 Ibs 
THREE DRAWER UNIT Wt. 32 for 8x5 cabinets 15” 10.00 11 Ibs 
F ’ f ty Width Height Depth Price Packed Per Ctn. 42 for 9x6 cabinets 15” 10.00 12 Ibs 
C3105 10%"'x5” 1 eases 1834" 12%" 16% $19.95 1‘s 32 lbs. FOR THREE DRAWER UNITS 
42 for 6x4 cabinets 15” $10.00 12 Ibs 
LOCKS: Cabinets « th lock and key add $2.10 per drawer. 52 for 8x5 cabinets io” 10.00 12 Ibs 
i %" 12.00 14 Ibs. 
RODS: Cobinet slits cule tae G@uniad laden eave 608 CORO bis Gime. 47B for 9x6 cabinets 15 2 $ 
" WALNUT OR MAHOGANY FINISH add $6.00 for | drawer units, $8.00 for 2 drawer, FOR THREE DRAWER DOCUMENT UNIT 
$10.00 for 3 drawer. 52 for 10%2x5 cabinets 15” $10.00 12 Ibs 
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wrong way right way transfer to pronto 
Records thrown on shelves are Records in Prontos can be located Save money, transfer into low cost Prontos 
hard to find, collect dust and ina jiffy . ° . Stay neat and orderly and use your expensive cabinets over again, 


take up 50% more room. Doubles your filing space 














SANITARY BASES 


for all size files >3°° 


There is a size made for every office record. These Pronto files 
are sturdily built of 275-lb. test fibre board, reinforced with 


FOLLOW steel on the shell and the four corners of the drawers as well. 


BLOCKS 
90¢ ADDITIONAL 
Made for any size file 


They cost no more than ordinary files! Can be interlocked into 







solid units and stacked to the ceiling. Beautiful in appearance, 
finished in olive green to match your regular office files. Will 


LETTER SIZE $3 55 last a lifetime. 


CHECK size $4240 yr oO | is T o| 


Prices slightly STORAGE FILES 


Colorado and 


LEGAL size $435 
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n» PRONTO FILE CORPORATION 285 Madison Ave., N. Y. 17, N. Y. | 


Greatest Work- 


Saver Ever Offered 


AT A PRICE EVERY OFFICE CAN AFFORD! 





SMALL, LIGHT WEIGHT AND HANDSOME — 
18 x 24", 12” high; weighs only 30 Ibs., fits 
under the arm. Smart Print-O-Green boked finish. 


AUTOMATIC FEED - HAND OPERATED FOR PER- 
FECT CONTROL — No electric outlet needed — 
no motor or mechanism to adjust or repair. No 
hazards. 


SIMPLE TO USE — Anyone can run it after a few 
minutes direction. Built-in reference chart shows 
proper settings for 8 basic folds on sheets up to 
82" x 14". Two knobs set it for any type of 
fold. 


SINGLE OPERATION FOLDS AND ADDS VERTI- 
CAL CREASE — Exclusive “Vertical Creaser’’ 
creases for vertical fold and No. 6 envelope. 
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Fold-O- 


DESK MODEL FOLDING MACHINE 


™ PRINT-0-MATIC CO., INC. 


@ West Coast Representative 
CHARLES T. 


420 Market St. 
Sen Francisco 11, Calif. 


mad 





Compact, economical Fold-O-Matic gets mail and girls 
out on time! Handles all types of office folding jobs 
fast: letters, statements, invoices, circulars, bulletins, 
etc. Speeds output, cuts clerical costs. Perfect for club, 
lettershop, public steno or business office. Where high- 
wage workers now waste expensive time hand-folding 
500 sheets per hour, Fold-O-Matic will turn out 500 
perfectly folded pieces in just 
5 minutes! 





PAYS 
oltilal €& 4 
VOLUME IS 


FOR ITSELF 


EVEN WHERE 


Another outstanding product of 


‘ 10” 
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Merchandise Mart * Chicago 54, Ill. 
@ Canodian Distributor 
NAUTA BROTHERS 
57 Queen Street, West 
Terente, Canade 


BYRAM 














Farnham Adds Display & Warehouse Space 

A. J. Walker, president of Farnham Stationery & 
School Supply Company, Minneapolis, has announced 
his firm’s second major expansion since World War II 
The first came in 1946, with the purchase of a five- 
story building in the Minneapolis loop. It was expected 
that this building would provide adequate warehous3:2, 
sales, display and office facilities for many years, but 
the company’s continued growth led to the purchase 
of an adjacent five-story building when it came up 
for sale last year. Cleaning, painting, and remodeling 
of this building have now begun 

Basement of the new building will be used as a 
furniture warehouse. Upper floors will be retained for 
future expansion. The main floor will be devoted en- 
tirely to an enlarged office and accessories department, 
to make Farnham’s one of the largest and most com- 
pletely stocked office furniture stores in the whole 
Upper Midwest area. 

The new selling area totals 10,000 square feet, and 
many unusual features have been planned for it. 
Display rooms for modern and traditional, wood and 
steel office furniture will have movable partitions, 
so that customers’ offices can be recreated on the 
display floor, thus showing them in advance how their 
new offices will look. Even the lighting has been 
planned to carry out this idea of creating model 
offices, with both fluorescent and incandescent instal- 
lations. 

There will be a permanent office accessory display, 
and the canopied street entrance will open into a 
model office reception room. Farnham's own offices 
will also be a continuing demonstration of modern 
office furniture in everyday use. 

Street display windows will put the whole depart- 
ment in view of passersby, and the building will be 
given a new first floor facade. Present furniture show- 
rooms will be used for expansion of other departments, 
principally school supplies and equipment, and a new 
duplicating machine department 





Expand Manufacturing Facilities 

. K. F. Cline Co., Inc., Dickson, Tenn 
recently enlarged so that the complete line 
of Stoc-Rite metal producis is now produced 
here. 
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A. J. Walker 


President 
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Farnham Expands . Adj 

building, as sketched by artist, : 
remodeling plan that will join the 
warehouse facilities with the present 





Stowell Mirrors Youth Opportunity ) 


Opportunities for challenging and rewarding cares 
await young engineers at the Underwood Corporation 
President L. C. Stowell reports in a newly-issued book. 
let entitled “What About Your Future?’ 

Accenting youth and imagination, the booklet é& 
scribes the opportunities available for mechanical eng 
neers, tool engineers, chemists, metallurgists, electric 
and plant engineers. A pioneer in business machine! 
Underwood recently entered the electronic compute 
field. 

Among the inducements offered are extensive rm 
search facilities, permanent employment independep 
of war production, training by experienced supervisor 
and respect for individual achievement. Underwood) 
General Research Laboratory is located in Hartfort 
with manufacturing plants in Hartford, New Hartfor 
and Bridgeport, Conn.; Southbridge, Mass., and Bu 
lington, N. J 





Erect New Plant in Dickson, Tenn. 

The second plant expansion within a year has bee 
completed by the K. F. Cline Company, inc. at ji 
new manufacturing site in Dickson, Tenn. The addi 
tions, which almost triple the space provided for & 
the original building, bring the total area to 40,0 
square feet, according to K. F. Cline, president an 
treasurer of the firm. The factory originally was le 
cated in Nashville, Tenn. 

With the additional capacity now available, th 
company intends to expand distribution of its Stoc 
Rite line of metal products which incluces a numbe 
of items for shop and shipping room use 

Sales and purchasing activities, in addition to 2 
other executive offices, are centered in one buildin 
at 1508 McGavock St., in Nashville. Tom Gross, Jr.,i 


charge of sales, states that the firm’s sales efforts wi 
now be expanded on a national basis and that addi 
tional representatives will be added. Previously, se.vit 
was generally confined to the southern regicn. 
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ECONOMICAL LUXURY? 4 CORLUL 
is such a thing! 


COMPTROLLER — Swivel Arm 
ay Val siclagel Mn lo mya s | 


$§2.40 list 
in Elastic Naugahyde 


Il find 
slightly higher 
tial 2 and 3 you in 

s s 

it in every 


ie oa ota ; noe Eb if 5 
mm Wu j : ‘ oy ee —_ 


ylsbe Arms ! ; 
i. . Doshs ! Goam Rubber Seat / 


ybber | 
- _All- Welded Construction BU * INE S s 
CHAIR 


The new Wells “Aristocrats for ‘53” are the most luxurious chairs ever 






; 
_— 4 wre- 


— 


ro 





presented to office equipment dealers . . . created especially for those 
who want to feature the ULTIMATE in “Seating Comfort.” 


WELLS PAYS THE FREIGHT! Write TODAY for full information! 








S\ | Ubells CHAIR CORPORATION 
> = _& a 4 . 
eS 54 eo | | ie 
’ v + 
é ‘ 
CHAIR CORPORATION, Michigan City, Indiana 
> 
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rel (a = > ) 
ay Ly e < # — (+) ‘s a = 
mae loa ’ = ¥ y, | P| af 2 re — @* y 
; = a J ‘| | : ‘| CG ewe, eS 7 
, * | = the DEBONAIRS <— 


OFFICE APPLIANCES, June, 1953 125 








Augusta Firm Expands 


From a modest “make-shift” location to the occu- 
pancy of a complete three-story building in the short 
span of 3% years is the impressive success story of 
Augusta Office Supply Company, Broad & Tenth Sts., 
Augusta, Ga. 

Incorporated in October, 1949, the firm occupied 2,000 
square feet of space in a building which contained 
headquarters for a seed company on the first floor 
and a number of living quarters on the second and 
third floors. Under the enthusiastic leadership of Ed 
Taylor, vice-president and general manager, the firm 
has forged ahead rapidly. Proof of the remarkable 
_progress was provided on April 14 with the formal 
opening of firm’s expanded quarters. The entire build- 
ing has been taken over and remodeled to provide a 
complete merchandising service for office supplies, 
machines and furniture. 


Original Staff 


In addition to Mr. Taylor, the original staff includes 
Miss Irene Morris, advertising manager and treasurer, 
and Carl E. Johnson, office manager. Shortly after 
the firm began operating, Charles L. Ellis joined the 
staff as a salesman. Mr. Ellis is now sales manager 
with four men working under him. 

Additional employees include the manager of the 
machine repair department and his assistant, a ship- 
ping-receiving clerk, a stenographer, a bookkeeper 
and four delivery men. President of the corporation 
is Grover C. Maxwell, long prominent in the house- 
hold furniture field. R. G. Maxwell is secretary of the 
firm. 

The newly renovated store occupies 16,000 square 
feet of space, allowing not only ample space for the dis- 
play of a large number of furniture and equipment 
lines but also a special section devoted to fast moving 
supply items. This latter area is arranged with wide 
aisles for the use of metal push-carts, a self-service 
feature unique among dealers in this part of the 
country. All stock is arranged on metal shelving for 
easy selection. Customers also can wheel the carts 
into a large stock room at the rear of the store. 

On the main floor, the furniture and equipment 
section occupies 3,000 square feet, and the office supply 
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. Top left: Grover C. Maxwell, pres 
ident. Top right: Ed Taylor, vice-president and general manage 
Bottom left: Carl Johnson, office manager, helps a customer selec 


Company Officers .. 


the right type of loose leaf form. Bottom right: Irene Morris 
treasurer and advertising manager, reads messages of congraty 
lations on opening day. 


section takes up 2,000. In the rear of these two depart 
ments is the stock room and shipping-receiving section 
which together use an additional 3,000 square feet. 
The second floor, comprising 5,000 square feet, i 
being made over into model offices complete with at- 
tractive draperies, floor coverings, pictures and othe 
decorative effects. A special room for sales training 


In Four Years’ Time Auguste 
Office Supply as it looked in 1949 (insert 
when it occupied only a small corner @ 
the building. A seed company took the 
major portion of the first floor while th 
second and third floors were given over & 
apartments. Now, after completely 
modeling the firm occupies the entire builé 
ing. To attract attention to the gran 
opening, a Jeepster in front of the stom 
was supported by one Lyon Metal folding 
chair under each wheel. 
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Installation by 
, W.. B. Gregory & Son, Inc, 
7 Detroit, Mich. 


.business men specify STEEL AGE Desks 





Each time you make a STEEL AGE desk installation, there's a 

great deal of satisfaction in knowing, in advance, that the buyer has made 
the best possible investment in office efficiency. This assurance 

of satisfaction—to you and to your customer—is one important reason 
why we have never compromised with quality. It’s the reason we engineer 
such construction refinements as ball bearing suspended box drawers 

in every STEEL AGE “3000” Line desk . . . and why finest materials and 
precision craftsmanship are almost a fetish with us at Corry-Jamestown. 
@ If you believe as we do that the only right way to serve your customer 
is to provide him with the finest product possible, then we invite you 

to inquire about the STEEL AGE family of Quality Steel Office Furniture. 





CORRY-JAMESTOWN MFG. CORP., CORRY, PA. 
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meetings features a large conference table and facili- 
ties for visual presentations. The office machine service 
department, also located on the second floor, is a 
particularly important part of the business. It is 
here that all types of machines are serviced and recon- 
ditioned. Facilities also are provided for the painting 
of files, cabinets and other equipment items in any 
color required to fit in with the installation of a pack- 
aged office. 

The third floor, occupying 300 square feet of space, 
is used for a warehouse. A freight elevator runs directly 
from the receiving dock at the rear of the main floor 
to this warehouse floor. 

Evidenced throughout the entire organization of 
Augusta Office Supply is the attitude of service. Ac- 
cording to Mr. Taylor, the policy of providing maxi- 
mum service to all customers, large or small, has been 
the primary factor in the firm’s rapid progress. An 
outstanding feature of its delivery facilities, which 
has received much praise, is the use of two bicycles 
with special baskets. Small orders can thus be deliv- 
ered almost immediately in the adjacent business area 
without the usual parking problems 


Stimulating Publicity 


Well over 1,500 persons visited the renovated store 
during the 12-hour grand opening celebration on April 
14. Wide publicity in the local news- 
Papers and over various local radio 
stations promoted the affair. Open- 
ing-day visitors, all of whom re- 
ceived souvenirs, were greeted by a 
large number of manufacturers’ 
representatives who were on hand 
to assist the regular staff 

Although President Eisenhower, 
who arrived in Augusta the day be- 
fore the grand opening was unable 
to accept the invitation to be pres- 
ent, his press secretary, Jim Hag- 
gerty, stopped by for a minute. His 


Augusta's Interior .. . Top: a view 
of the first floor furniture display room 
with Ed Taylor's office dimly visible in the 
back. Bottom: One side of the office supply 
section showing the display racks de 
signed for self-service. In the foreground 
is a pushcart for customers’ convenience. 
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staff had purchased supplies from the store at th 
time of the first presidential to Augusta. j 

Radio broadcasts over stations WRDW and WJR 
were made from the store on opening day. Both wey 
15 minute programs devoted to interviews of the stag 
customers and out-of-town visitors in the industry. 
George Fisher, a member of the sales staff who we 
formerly a radio announcer, handled a large shareg \ 
the interviewing. Mr. Fisher also shares the announge 
ing chores on Augusta Office Supply’s regular sp¢g 
commercials with Miss Morris, who makes good wz 
of the “personal touch” in her advertising work. 


Emphasizes Brang 


The firm handles a large number of well-know 
supply and equipment lines and an attempt is ma@ 
to stress brand names in all promotion as well as} 
personal selling. Among the manufacturers represente 
are Diebold, Inc., The Globe-Wernicke Co., W. H. Gun. 
locke Chair Company, Lyon Metal Products, Inc., B.| 
Marble Chair Company, Myrtle Desk Company, Ng th 
tional Blank Book Company, Olivetti Corporation ANO 
America, Royal Metal Manufacturing Company, Shay 
Walker Company, L. C. Smith & Corona Typewriter 
Inc., Sturgis Posture Chair Company and Victor Ad¢. 
ing Machine Company. ( 


a j For cor 
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that no amount of office abuse 
will dent, deform or disfigure 









ey You can't see a/ \ 
the quality that's | 










engineered into / (7) n 
s atures oe, a ie: SS 


Now you can have office chairs with a virtually 
damage-proof base—a base that will never have to be 
refinished because there’s no finish to be refinished. 


It’s a solid, one-piece, molded fiber glass unit that 


will never need more than a wipe with a cloth to keep Self-leveling Cures ‘‘foot-trouble” 
it looking like new The flex characteristics of this Office workers are prone to in- 
fiber glass base are such that flict scars and scuffs on chair 
Your Sturgis dealer is now showing both executive regardless of the unevenness of bases. But a fiber glass base is 
the floor, the occupant’s weight a sure cure for this sort of 
and stenographic chairs with fiber glass bases. What’s keeps the chair absolutely level. “foot trouble’’. 








more, these chairs may be selected with the visible eS es 
steel parts finished in STURLON®, the extraordinary ft} ‘ 
new finish which has 10 to 20 times the abrasion V 
resistance of other finishes, is warm to the touch and 


is non-corrosive. You can’t beat that combination! 








Noiseless! Smart, beautiful patterns 
The sound deadening charac- The glass fiber formations 
teristic of fiber glass insures produce a pattern of distinc- 
virtually noiseless movement tive beauty—introducing a 
of the chair, even on rough brand new decorative note 
and uneven floors. into office chairs. 


POSTURE CHAIRS 





THE STURGIS POSTURE CHAIR COMPANY + STURGIS, MICHIGAN 


i For complete informat and the name of your nearest dealer, Write to The Sturgis Posture Chair Company, General Sales Office, 154 East Erie Street, Chicago 11, IMinois 
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Birmingham Sees Exhibits 


Sponsors and exhibitors were well pleased with the 
Birmingham business show held April 8-10 at City 
Auditorium under title of “Southeastern Office Ma- 
chinery and Equipment Exposition” and sponsored by 
Birmingham Chapter of National Association of Cost 
Accountants. 

This was the first show of its kind in Birmingham 
since 1946. All available booths, totalling 52, were 
taken by 32 exhibitors representing all the leading 
office equipment manufacturers and suppliers of the 
city. 

Edward J. Thomas, Jr., of Thomas & Associates, 
management consultants, headed a committee of 25 
who handled the show. 

“The registered attendance of over 3,500 filled all 
expectations with executives, purchasing agents, comp- 
trollers, office managers and business methods tea- 
chers well represented,” said Mr. Thomas. “About one 
in each 100 visitors was a top executive and the gen- 
eral reaction of visitors to the show was most satis- 
factory.” 

“We had top executives visit our booth that we had 
never been able to get to our showrooms,” explained 
N. C. Williams, of IBM, and that was typical of exhibi- 
tors’ comments. 

The equipment on display represented the following 
manufacturers and suppliers, totaling 32 


Addressograph-Multigraph Church & Stag Office Supply 
Corp. Co 

Alabama Business Machines Dixie Type & Supply C« 
Co Dunn & Bradstreet 


Alabama Typewriter Co Charles Egan Co 


Bodine, Bryson & Rolling Elliot Addressing Machine 
Burroughs Adding Machine Co 
Co, Ennis Tag & Sales Book C« 
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ulating Machine National Asociation of Cog 
Co Accountants 
Gulf States Sales Corp. National Cash Register (Cy 
James A. Head & Co. Office Outfitters Co. 
International Business Ma- Pitney-Bowes, In¢ 
chines Co Remington-Rand, In: 


Friden Cal 


ewan 


The Lanier Co The Re-Print Co 
Lowry-Premier Corp Roberts & Son 
The McBee C< The Standard Register ¢ 
Merchant Calculating Ma- Lynn Strickland 

chine Co Thomas & Associates 
Monroe Calculating Machine Watts-Newsome Ci 

Co , W Welsh Cx 


Mazer’s Office & Store Equip- Zac Smith Co 


ment Ce 


Promotion and advertising of the show include 
attendance prizes, direct-mail of 5,000 pieces, new, 
paper publicity and two radio broadcast program 
totaling over an hours time-—-WMM 





Reynolds & Reynolds Announces New Plant 


R. H. Grant, Jr., president of the Reynolds & Rey. 
nolds Company, has announced the opening of a ne 
plant in Dallas, Tex. The plant was to be in operatig 
by May 1 and will service five states—Texas, Oklahom 
Louisiana, Arkansas and New Mexico. The Dallas play 
is equipped with complete manufacturing facilitie 
and will be staffed by experienced personnel, heade 
by Don E. Gross of the Dayton plant. Mr. Grant state 
that this is a part of a continuing sales expansig 
program for the company. 

The Reynolds & Reynolds Company has sales office 
in most principal cities and other plants in Dayton 


Ohio, Celina, Ohio and Los Angeles, Calif., where 


produces several hundred sales aids and operating 
systems for automotive dealerships and a large volume 
of business forms and commercial printing. 








Birmingham Exhibits ... 


Alabama Typew. Co. 

Bodine, Bryson & Rolling 

Egan, Charles, Co. 

Friden Calculating Machine Co 
Head, James A., & Co 
International Business Machines Co 
McBee Co 

National Cash Register Co 
Pitney-Bowes, Inc 

Remington Rand Inc 

Zac Smith Cc 


a 
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LOOK 


_ at your sales opportunities 
for B & P Visibl > Records 


Ye ae Be 


= = & 


ALL INDIVIDUAL RECORDS 





se oe FF 


LEDGER ACCOUNTS 
SALES RECORDS 


CREDIT OR 
COLLECTION RECORDS 


EMPLOYEE RECORDS 
STOCK RECORDS 


COST OR PRODUCTION 
RECORDS . . . ETC. 


























You can sell the speed, accuracy and all-round efficiency 


of Boorum & Pease Visible Record Equipment for keeping 


Sn Tn ae | 


all individual records where a single card or sheet 





is used for each name or item. Size to fit every need. ane] | 
Multiple unit illustrated with posting table holds as =. 

many as 6,000 individual records. Brass reinforced 

No Tear Forms assure repeat form business. Product 

Stock and sell B & P Visible Equipment. Generel Offices: 84 Hudson Ave., Brooklyn 1, N.V. 


Boston 10: 80 Summer St. * St. Lowis 2: 115 So. 8th St. © Chicago 7: 310 W. Polk St. 
. _ New York City Salesroom: 349 Broadway, New York 13 
Now available —a complete new Visible Chicage Salesroom: 1519 Merchandise Mart Plaza, Chicage 54 


Demonstrator. See your B & P Representative. 


i e 
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Promotion Leaders Alfred E 
Siegel (left), general merchandising man 
ager, shows Abe Golden, Chicago district 
sales manager for office furniture, features 
of the package which Royal Metal Mfg 
Co. is offering its office furniture dealers 
for new retail-level promotion. 


Royal Metal Helps Dealers 
Help Themselves! 


@ WHEN AN OFFICE FURNITURE manufacturer sells 
entirely through office furniture dealers, with no extra- 
curricular marketing of his products, the dealers’ 
problems are the manufacturer’s problems, too. For 
healthy dealerships are the manufacturer's lifeline. 

Many manufacturers realize this fact and constantly 
study the dealers’ problems in order to assist in any 
way possible. In this group is the Royal Metal Manu- 
facturing Company of Chicago, which has approxi- 
mately 1,600 office furniture dealers around the coun- 
try. Royal has what its president, H. A. Green, terms 
a “101 per cent dealer policy” on its office furniture. 

“We don’t sell or distribute our office furniture out- 
side of office furniture channels, either in other fields 
or directly,” Mr. Green points out. “We lean over 
backward to maintain this relationship with our office 
furniture dealers. Therefore, their problems, more 
than ever, are our problems.” 


Promotion Stressed 


One of the areas in which Royal has taken action 
to assist its office furniture dealers with their prob- 
lems is in promotion. Royal always has concentrated 
on pre-selling its office furniture for the dealer through 
strong national promotion—building a reputation for 
its products and creating consumer recognition of the 
Royal brand name. 

Whenever Royal desired to augment its national 
program, it did so by using additional national pro- 
motion, while its sales organization of 33 men all the 
while kept close touch with dealers to aid them when 
necessary. 

Then, in April of this year, Royal came out with a 
new line of executive and secretarial posture chairs 
for offices. It redesigned its entire line of square tubu- 
lar office chairs to match the new stylings. 

Simultaneously, Royal styled a new dealer promo- 
tional aid to use in combination with its new and 
redesigned office furniture. It is based on helping the 
dealer help himself, is designed to benefit the dealer 
first, Royal second. 

About 700 of Royal’s office furniture dealers handle 
its swivel and related chair lines, the category which 
includes the new posture chairs, and these dealers, 
throughout the country, for the most part are selling 
Royal equipment aggressively. Yet the promotion 
Royal visualized for its new office furniture line or- 
dinarily would be out of reach for more than a bare 
handful of these dealers. 
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So President Green, Alfred E. Siegel, general mer- 
chandising manager, and Royal’s executive sales staff 
devised a volume, low-cost, hard-hitting retail promo- 
tional package for the company’s office furniture deal- 
ers which would benefit both the small and the large 
dealer. Augmenting Royal’s regular national promo- 
tional program, the package deal was designed purely 
for the retail operation, an entirely new idea for 
Royal. The promotion was put together only after 
close study of the office furniture dealers’ selling probe? 
lems, both in the metropolis and the small town. 





Closeup view of the promo 
x 12-inch brochure (center 
compiled for its office furniture dealers by Royal Metal Mfg. Co 
The record (upper left) is a personal message to Royal salesmen 
from Alfred E. Siegal, general merchandising manager, and Abe 
Golden, Chicago district sales manager for office furniture, de 
scribing the new promotion. 


Royal Metal Promotion ... 
tional materials which go into the 91% 


The promotional package for the new office furniture 
line is planned with the dealer’s name foremost, aimed 
at bringing him immediate, direct orders. It is a 
media tie-in campaign featured by a sales-getting 
direct mail broadside. Here’s the plan: 

By placing a package order for Royal office furni- 
ture, including one each of specified chairs in the 
standard, redesigned, and new lines, the office fur- 
niture dealer qualifies for the retail promotional ma- 
terials. Since more than 80 per cent of Royal’s dealers 
ordinarily would stock samples of the package-deal 
chairs anyway, the promotional bundle comes to them 
at what amounts to no extra cost 

The feature is a three-color (red, green, and black) 
broadside produced on newsprint. The broadside opens 
to double-spread standard newspaper page size, folds 
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THAT’S WHAT DEALERS EVERYWHERE 
ARE SAYING! 
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THE OLD LABELS 
Handsome, but not 


as easy to read 









11 POINT WARILA 
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You too will love these new labels. 








You can read’em from across the store, without 


bifocals. 


a See 


Look at those big stock numbers standing out 
against the white background. 





Notice the space for pricing. 


Lithographed in three colors (two shades of Oxford 
blue, plus gold) here is the industry’s handsomest Dealers say: 
label. 


“Your new box labels are a great im- 


And believe us, the contents of every box lives provement. We can inventory in much 


up to the promise of the labels! lees time.” 
“That solid bank of Oxford blue and gold 
Oxford 
otis dresses helves. N 
FILING SUPPLY COMPANY, INC. vo oa oe 
Garden City, N.Y St. Louis6, Me have set off the stock number by itself, 
\ ai. Ly te = esi your label is nothing short of perfect.” 


FRING FOLDERS — FILING GUIDES FIBERBOARD FILES — INDEX CARDS — RED FIBER ENVELOPES — pewparux® 
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This is your ANSWER BOOK 


to all your Buying Needs 


When you need buying information—save your valuable 
time—look it up in the 1953 OA BUYERS INDEX. Five Buy- 
ing and Reference Sections give you the information you 
need—quickly and easily. 


The OA BUYERS INDEX is valuable—it can’t be replaced. 
Keep it on your desk—train and instruct your salesmen and 
office employees to use it, too—AND RETURN IT TO YOUR 
DESK. 


The OA BUYERS INDEX is constantly used by dealers be- 
cause it is the only complete and most reliable source of 
buying information in the Office Supply and Equipment 
Field. Don’t let your copy get away from you. You and your 
business will benefit from using it often. 
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1953 BUYERS INDEX ISSU 


THE ONLY COMPLETE DIRECTORY IN THE OFFICE SUPPLY AND EQUIPMENT FIE } 


KEEP IT HANDY ON 
YOUR DESK... AND 
USE IT OFTEN 


CT SOURCES 


KEY TO PROODU 





























5. Pi to Use Buying and 
Reference Sections: 


] PRODUCT CLASSIFICATION INDEX A compilation od) 
* the Industry’s products—over 1,900—cross-indexed for 
easy reference with names of manufacturers 


DIRECTORY OF MANUFACTURERS Listed alphabet 
*cally, complete name and address—over 3,000 mant 
facturers of products sold by office supply and offi) 
furniture stores. A time and money-saver for the bug 
dealer. 


TRADE NAME—TRADE MARK INDEX Lists over 6,08 
*trade marks with names of manufacturers. If yo 
know the trade name but not the manufacturer, herel 
A real short-cut & 





where you'll find it in a hurry. 
essential buying information 


TRADE ASSOCIATION DATA Lists every city, stot 

*and national trade association in all branches of the 
industry. Includes names and addresses of officers ant 
date of meeting. 


MANUFACTURERS’ ADVERTISING Most manufactur 
eers use catalog-type advertising giving you complet 
buying information 











F a 


198) OFFIC; 


; 


OFFICE APPLIANCES, 


June, 





STEEL FILING EQUIPMENT 
* DISTINCTIVE ¢ WIDE VARIETY 


Blueprint Files Check Files 

Counter Equipment Combination Files 
Card Files—Uprights Correspondence Files 
Card Index Files Cross Files 

Card Trays Desk Height Files 
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SOLD 
EXCLUSIVELY 
THROUGH 
DEALERS 


Document Files Legal Files Storage Cabinets 
Five-Drawer Height Files Letter Files Storage Files 

Half Sectional Files Linoleum Tops Tabulating Card Files 
Invoice Files Map Cabinets Wide Sectional Files 


Jumbo File Short Line Files X-Ray Files 


COLUMBIA STEEL EQUIPMENT COMPANY 
PHILADELPHIA 7, PA. 


EXECUTIVE 
Lincoln-Liberty Building Third, Annsbury, Orianna & Wingohock 
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three times to an 814 by 11'2-inch size for easy mailing. 
Or it may be used for package inserts with sales of 
other merchandise or as a window streamer. 

The broadside’s double spread features Royal’s new 
office posture chairs. Prices are quoted at retail; mer- 
chandise is described completely. But Royal’s name 
appears only in the copy or in small logotypes. 

Other broadside pages give information about the 
“Posture Story” and why a tired worker costs much 
more than a good chair. The dealer receives 1,000 of 
these broadsides with his name and return address 
imprinted free as a part of the promotional package. 

He also receives a newspaper mat showing a new 
Royal secretarial posture chair in use, a news story 
announcing that the new office furniture is being 
shown and giving the dealer’s store name and address, 
a one-minute radio commercial, and five different ad- 
vertising mats, from 1 to 4 columns in size, highlight- 
ing various of the new office furniture pieces and the 
name of the store where they may be bought. 

The dealer thus can tie in newspaper and radio 
advertising and publicity with direct mail promotion. 
Royal furnishes the materials; its salesmen help the 
dealer carry through in the fashion he desires. The 
dealer, of course, pays for newspaper and radio ad- 
vertising space. 

The promotional plan is designed to aid both small 
and large dealers on Royal's selling list. The package 
deal is aimed at giving the small dealers the advantage 
of a direct mail tie-in on a low cost basis. For few 
of the office furniture dealers ordinarily would pur- 
chase the minimum 100,000 quantities necessary to 
make the cost of this type of broadside low and worth- 
while. 

By offering this media tie-in campaign through 
personal contact and counsel by its salesmen, Royal 
can help the small office furniture dealer who has 
the money to spend for promotion but frequently 


doesn’t know just how to go about getting the most 
impact from his dollars. 

For the larger office furniture dealers, Royal has a 
special proposition. Dealers in metropolitan areas re. 
quire more than the 1,000 free broadsides to reach 
their potential customers. So dealers who can use 
50,000 or more broadsides may utilize all but the inside 
double spread to advertise any other merchandise 
non-competing with Royal, that they wish, thus get- 
ting double sales value out of the circular. Royal hag 
set up a standard pro-rated cost for these additional] 
quantities of the broadsides. 

The dealer furnishes Royal with the copy, cuts or 
mats, and layout of other merchandise he wishes to 
include in the circular, and Royal has the ads set in 
type, sends proofs for correction, and prints the broad- 
side. The dealer hence ties in other items for sale tg 
his accounts in a well-rounded, punchy, direct maj 





promotion. 

Within the first week after its salesmen received | 
the brochure for the office furniture promotion, Royal] | 
had orders from one metropolitan dealer for 150,000 
broadsides and other orders from smaller accounts | 
amounting to more than 25,000 circulars. 

The design of Royal’s entire promotional package 
is to put immediate sales on the dealer’s register. But | 
the dealer, while tying in direct mail, newspaper, and | 
radio advertising with publicity, window and floor dis- 
plays, still has the advantage of Royal’s national pro- 
motional campaign—the prestige of association with 
a brand name familiar to consumers. 

In today’s stern office furniture competition, aggres- 
sive selling long since has proved vital. Robert Louis 
Stevenson once wrote, “Let any man speak long 
enough, he will get believers.” Say it another way: Let 
any dealer promote aggressively (and intelligently) 
enough, he will get sales—even in the face of stern 
competition! 





Kressin Continues Used Office Furniture 


Sales, Often in Carload Lots 


Since 1944 Maurice ‘“Carload” Kressin, manager of 
the Manhattan Office Equipment Company, 639 New 
York Ave., N.W., Washington, D.C. has been selling 
used office furniture to large and small dealers in car- 
load or less quantities with little let-up except for a 
short interval when the Korean situation flared up. 

This firm has grown to the extent that it now op- 
erates four large warehouses devoted exclusively to 
wholesale and retail business in both new and used 
office furniture. Some 35,000 square feet of warehouse 
space is utilized. 

Agents have been set up in New York, Chicago and 
other cities for the purchase of trade-ins on large in- 
stallations. Following this plan, 31 carloads of goods 
were obtained in 1950 from replacements made by the 
Mutual Life Insurance Company of New York City 
1685 desks, 575 tables and other pieces. These goods 
were listed in a catalog, priced and sent to hundreds 
of dealers. Twenty-one carloads were shipped from 
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New York City to points as far off as the states of 
Washington, Texas and Florida. A two-weeks’ retail 
sale was held in New York City. 

A recent purchase of some six carloads of used 
office furniture from the American Red Cross, repre- 
senting trade-ins on new installations, enabled the 
wholesale customers of Manhattan Office Equipment 
Company to gain a supply of walnut and Bank of 
England chairs, tables, fans and other items. 

Mr. Kressin advises that dealers come in from all } 
parts of the nation to make a selection of goods. He } 
asserts that these dealers want the used office furni- | 
ture to satisfy customers’ present wants. Later, these 
same customers may buy new furniture. 

No extra charge is made by the Manhattan firm 
for crating one piece or a carload. A survey has been 
made of transportation in order that the most eco- 
nomicable method can be utilized, whether LCL via 
rail, motor truck or steamship lines. 

During the past eight years, Mr. Kressin has main- 
tained a policy, “Money returned if not satisfied, pro- 
vided that the customer pays the freight both ways.” 





Via the Carload ... Desks from the 
Manhattan Office Equipment Co., Washing 
ton, D.C., are loaded into a railroad cat 
for shipment. 
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38 AU with Unilock $58.95 
38H x 29W x 16D 


32 AU with Unilock $49.95 
32H x 29W x 16D 


38 DU with Unilock $53.25 
38H x 29W x 16D 


with the 
NEW 





UNILOCK MECHANISM 


in H-O-N UNIFILE CABINETS 


The Unilock is a new central locking 
mechanism that locks all drawers and 
doors on combination cabinets with 
one lock. Now you get plunger lock 
performance — at lower cost than 
plunger lock prices. This better, im- 
proved locking method called Unilock 


is an important selling feature. — 


Thus the new Unilock plus recent con- 
struction improvements make Unifiles 
top choice for the store who seeks to 
give customers a better value. These 


coo 
| 
UNILOCK is a new locking Ship us 
method thet provides | Ship ra 
plunger lock performance at | : : 
low cost Patent applied | Ship us 
for | 
° | 
, ’ | YOUR NAME 
Prices shown are list. 
Slightly higher in mountain and | COMPANY 
Pacific States. | 
| ADDRESS 
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Also send us complete new Unifile catalog folder 


other H-O-N features also add to user 
satisfaction: Ball bearing rollers on all 
drawers. Adjustable shelves on 2” 
centers. Guide rods in letter drawers. 
Z-bar support members. Welded-to- 
base torque plates. Handsome baked 
enamel finish in grey or green. 


Fifteen models offer a complete choice 
of any combinations desired. With 
coupon below you can order the 
models shown here. The Home-O-Nize 
Co., Muscatine, lowa. 


To H-O-N Co., Muscatine, lowa: 


. Models 32AU with Unilock [] Grey [1] Green 
. Models 38AU with Unilock [] Grey [] Green 
. Models 38DU with Unilock [_] Grey [] Green 








Name NSOEA Convention Heads 


Leadership of the NSOEA national convention Sep- 
tember 26-30 at the Conrad Hilton Hotel in Chicago 
has been entrusted to a group of chairmen and their 
committees. 

At the head of this energetic organization of NSOEA 
“laymen” is General Chairman Glenn W. Chambers, 
Weis Manufacturing Company. His co-chairman is 
Robert L. Reynell, Oxford Filing Supply Company. 





Robt. Reynell 
The following head the various committees: 


G. W. Chambers 


Ladies Hospitality Chairman, Mrs. Adrian Pem- 


broke; co-chairman, Mrs. Paul Burbank. 

Ladies Entertainment—Chairman, Norbert Burgess, 
Sanford Ink Company; co-chairman, A. S. Replogle, 
Replogle Globes, Inc. 

Reception— Chairman, Ralph A. Maish, Jr., Dennison 
Manufacturing Company; co-chairman, Bert Hallin, 
B. H. Hallin & Associates, Chicago. 

Hotel—Chairman, Robert M. Cleary, Minnesota Min- 
ing & Manufacturing Company; co-chairman, John 
Fellowes, Bankers Box Company. 

Exhibit Hall—Chairman, Harron H. Dobey, Parker 
Pen Company; co-chairman, Ear] H. Hanson, manu- 
facturers’ representative. 

Entertainment—Chairman, Douglas L. Allen, Amer- 
ican Pad & Paper Company; co-chairman, Charles 
Gilbert, Orrice APPLIANCES. 

Prizes—Chairman, Howard Gunlocke, W. H. Gunlocke 
Chair Company; co-chairman, Herb Walsh, Ace Fas- 
tener Corporation. 

Banquet—Warren L. Carlson, Wilson-Jones Com- 
pany; co-chairman, Art Pfister, Smead Manufacturing 


Company. 





Introduce Travelers’ Identification Badge 

Illustrated herewith is the new identification badge 
for members of the Golden State Travelers Club, be- 
lieved to be the first used by any traveler club in the 
nation. Similar to Rotary and Kiwanis Club badges, 
each will have individual name insert, and will be worn 
by club members at all business and social functions as 
a means of ready identification and distinction 





Designed and prepared under the direction of Wilson 
G. Turner, Craftint Mfg. Co., third vice-president of 
the club; this is the first of several similar projects 
under development by the Golden State Travelers 
Club officers hope to make their organization the 
strongest, as well as the largest, in the country 


Open New Store in Fort Worth, Tex. 

Brilliant color and convenient arrangements are twin 
features of the new Panther City Office Supply Com- 
pany store, recently completed in downtown Fort 
Worth, Tex 

In moving to a new location, the long-established 
Panther City firm was able to set up direct contact 
with its sister organization, Bell Reproduction Com- 
pany, operated under the same ownership for the past 
decade. The new location is next door to Bell Repro- 
duction Company, specializing in blueprints and photo- 
stats, which has been at its present site for several] 
years. Inasmuch as many customers use the services 
of both organizations, the side-by-side arrangement 
has eliminated many problems. 

The Panther City showroom, named after Ft. Worth’s 
city emblem, is laid out on a rectangular basis, with a 
mezzanine balcony providing additional display and 
storage space. General office supplies occupy the left 
side, with a handy service counter, cash register and 
wrapping standing making it possible for salespeople 
to work from the center aisle. 

All shelving in counters and wall units is of steel, 
with adjustable facilities permitting a close fit for the 





. Panther City Office Supply Co., Fort Worth. 


New Home .. 
merchandise displayed. Office machines, gift items, pen 
department, leather goods and some furnishings items 
make up the right side of the store 

Colors include rust, maroon, and brilliant yellow, 
with a black and yellow linoleum tile floor —RAL 





Sells Emerson W. Price Company 

William E. Bayly who has operated the Emerson W. 
Price Company since 1907 reports the sale of his firm 
to the Lima Office Supply Company, Lima, Ohio. Ralph 
L. First and M. L. Clevenger, the new owners, took 
immediate possession of the store and now are plan- 
ning extensive remodeling and redecorating as well as 
a possible expansion of personnel. 

Mr. First was employed at the Price store for three 
years following his return from Army service. Two 
years ago he established his own business. Under a 
partnership with Mr. Clevenger, president of the 
Clevenger Company, Mr. First will manage the Price 
store which will continue under the same name. 

The firm was founded by Emerson W. Price in 1903. 
A court stenographer, Mr. Price believed there was a 
future in the sale of the new “writing machines.” As 
business increased he put in an adding machine line. 
In 1906 he moved to larger quarters and adding two 
partners, William E. and George E. Bayly, he formed 
a corporation. After the death of Mr. Price and his 
brother George, Mr. Bayly carried on the business 
alone. 





SoundScriber Promotes McCoy 

Frank S. McCoy has been promoted from sales repre- 
sentative to New Orleans district manager for the 
SoundScriber Corporation.—JHR 
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Standard ypewriter 


Retail $2.25 


> 
tric Typewriter 


Retail $3.95 


For 
B.M 
Remington-Rand 
Robotyper 
Underwood 


Adding Machines 
dressing Machines 
Calculating Machines 
Check Protectors 
Dictating Machines 
Duplicating Machines 
Folding Machines 
Postage Machines 
and all other types 
f office machines 


Retail $3.65 


For 

Addo-x 
Addressograph 
R_C. Allen 
American 
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Corrugated Hard Rubber Top for Durability. 
Cleans easily. Won't gather dust. 
Won't pack down. 


Maroon Office Gray Green 


COLORS Black 


Retail: $3.95 Retail: $3.65 


Less Regular Dealer Discount 


ORDER FROM YOUR JOBBER 
SEND ORDERS TO: 


ACE LITE-STEP (CO. 


Retail: $2.25 each 
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Name Royal Portable Representatives 

Six additions have been made to Royal Typewriter 
Company’s staff of district portable representatives, it 
was announced recently by sales manager H. W. Beck- 
with. 

H. M. Pitcher, a native of New Orleans, La., has been 
appointed district representative for the portable di- 
vision in the Gulf Coast territory. Mr. Pitcher attended 
Louisiana State University and worked in both retail 
and wholesale selling before joining Royal. His head- 
quartres will now be in New Orleans 

Another representative working out of his native 
city is Marvin Nelson, handling the Mississippi Valley 
territory from St. Louis. Experienced in personnel 


training, merchandising and sales promotion work 
throughout the midwest, Mr. Nelson was educated at 
Harris Teachers College and the University of Wash- 
ington. 





ae 


Robt. Taylor 





H. M. Pitcher Marv. Nelson 





‘ 7 7 
{/~ —— 
W. C. Kunkle Robt. Spitz Cc. W. Lawler 


Additional territory in southern California brings 
R. L. Taylor, a new man, to help R. E. Elkins. Mr 
Taylor, who will handle the territory, has done sales 
promotion work and personnel work for the Los An- 
geles Civil Service Commission 

Assigned to cover western Pennsylvania and por- 
tions of Ohio and West Virginia is William C. Kunkle, 
who will work out of Pittsburgh. A graduate of Car- 
negie Tech, Mr. Kunkle for the past three years has 
sold major appliances. 

Supervising dealers in the Carolinas, Georgia and 
Virginia, with headquarters at Columbia, S. C., veteran 
employee Robert Spitz came to the United States 3 
years ago from Europe and joined Royal as a mechanic, 
later transferring to office typewriter sales 

Under the supervision of George C. Witzel, midwest 
portable manager, Carl W. Lawler will handle the 
Chicago territory. Mr. Lawler has been a salesman for 
the company in Chicago since 1949 





Appoint Bainbridge Representative 

Walter E. Perry of Berea, Ohio, has been appointed 
sales representative for Bainbridge, Kimpton & Haupt, 
Inc., of New York City. With many years of experi- 
ence in the commercial stationery and related indus- 
tries, Mr. Perry will bring to his work in the East 
Central states a capacity for dealer service of a high 
order. He has served a number of manufacturers as a 
manufacturers’ representative and, in addition, has 
served at the wholesaler and retailer level 

Mr. Perry will serve the dealers in office supplies and 
commercial stationery in the states of Ohio, Michigan, 
West Virginia, Indiana and Kentucky. He is now in 
the field and will call on all stationers in his territory 
as rapidly as possible. He will make his headquarters 
at his home in Berea. 
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SoundScriber Makes Two Appointments 
R. W. Davidson, vice-president and general sales 
manager, SoundScriber Corporation, has announced 
the appointment of D. S. Paterson as distributor for 
SoundScriber equipment in the Wilmington, Dela., area. 
Mr. Paterson has been associated with SoundScriber 
during the past five years as a salesman and dealer 





F. H. McMillan 


D. S. Paterson 
under the Philadelphia office. He was formerly asso- 
ciated with Pitney-Bowes Postage Meter Company as 
branch manager. 

Mr. Davidson also announced the appointment of 
Frank H. McMillan as manager of the Springfield, 
Mass., SoundScriber office 

A native of Montclair, New Jersey, McMillan has in 
recent years been manager for the typewriter division 
of IBM in Portland, Me. 





Promotes Tatum Monogram Staplers 

Company name and message are reproduced on 
Tatum Monogram staplers in a new Wilson Jones Com- 
pany promotion plan for “remembrance advertising,” 
sometimes called “reminder advertising.” r 

The Monogram plan, it is pointed out, makes it 
possible for firms to keep their name and message in 
front of their customers through the gift of Tatum 
Staplers having the Monogram on top 





As of April 15, Wilson Jones Company reports that 
it has received orders for more than 1,000 Monogram 
stapler sales kits. Each kit sells to the dealer for $1.50 

The Mongram Sales kit includes folders, specimen 
plates and special Mongram order book. Special in- 
struction is given for demonstration on how the Mon- 
gram workers as a desk stapler, plier and tacker plus 
bearing the firm’s remembrance advertisement. The 
latter is carried in the form of a small metal plate on 
the top of the stapler. 





Cleveland Manufacturer Moves 

Atlas Stencil Files Corporation recently moved to a 
building of its own at 16716 Westfield Ave., Cleveland 
10, Ohio. The firm was formerly located at 1662 E 
118th St 
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THIS IS THE YEAR 
to Equip for Efficiency 
with New BERGER Task-Tailored Desks 








sae ee 
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RIGHT FOR EXECUTIVES—New, lower, 
more comfortable 29-inch height and 
6 other big advantages. 


Just estimate the amount of out- 
moded, inefficient office equipment still being used in your 
selling area. There, in the tremendous replacement market, 
is your richest opportunity. And Berger is trying to help you 
crack that market with hard-hitting national advertising 
nats Gon eeeainaniiads aimed at selling the idea that this is the year to equip for 
potas ents ay Sea efficiency, to replace outmoded desks and other types of 

office equipment with new Berger Steel Equipment. Join 
with us in this campaign by featuring Berger Desks and 
matching equipment in store displays and promotion. If 
you are not yet handling Berger, write us for information 
on available dealerships. 








DESIGNED FOR SECRETARIES—Spo- BERGER MANUFACTURING DIVISION 
SOG, CONCERTED Sane REPUBLIC STEEL CORPORATION 


typew 


1058 BELDEN AVENUE 
CANTON 5, OHIO 
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STEEL OFFICE 
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Kistler’s Win Three Awards 

The W. H. Kistler Stationery Company, Denver, 
Colo., recently was awarded the beautiful Albert Blake 
Dick Jr. trophy for outstanding sales accomplishment 
in 1952. J. G. C. Creal and Darwin Atchison, repre- 
senting the A. B. Dick Company, acted as hosts and 
made the awards presentations at a banquet honoring 
the officials of Kistler’s, members of the company’s 
mimeograph department, and their wives 





Great Day et Kistler’s. . . The Albert Blake Dick Jr. trophy, 
the Western Regional trophy and the Pacemaker plaque were pre- 
sented to the W. H. Kistler Stationery Co. for the highest quota of 
sales to be achieved in 1952 by all class A distributors. Don Elhart, 
manager of Kistler‘’s mimeograph department, is shown receiving one 
of the awards from J. G. C. Creal, A. B. Dick's western regional 


manager. 





At Awards Banquet .. Front row: Mrs. DiDonato, Mrs. W. F 
Spaulding, Mrs. W. H. Kistler, Mrs. Erle O. Kistler, Tyyne Starling 
Mrs. Don Elhart, Mrs. William Fick, Mrs. Darwin Atchison and Doris 
Rember. Second row: John Enright, Tony DiDonato, Don Elhart, Jack 
Madland, J. G. C. Creal, William Fick, Darwin Atchison and W. F 
Spaulding. Back row: W. H. Kistler and Erle O. Kistler 

The handsome silver cup trophy was presented to the 
Denver distributor for achieving the highest quota of 
sales for A. B. Dick mimeographs in the class A divi- 
sion. Other awards given to Kistler’s mimeograph de- 
partment, headed by Don Elhart, were the Western 
Regional Achievement trophy, won for the second con- 
secutive year, and the Pacemaker plaque, which Kist- 
ler’s have earned for the third succesive year 





Manufacturer To Work with Dealers 

Carlton-Surrey, Inc., is now offering a special serv- 
ice whereby dealers can supply to their clients a com- 
plete style and decorative prospectus together with 
sketches and a floor plan. 

The prospectus, prepared under the dealer’s firm 
name, consists of a large original watercolor layout 
of the entire office floor area. Attached to this are 
samples of the woods recommended, upholstery leath- 
ers in appropriate colors, wall tints, wall wood pan- 
elling, floor coverings and samples of drapery material. 
This service, which is free to the dealer upon special 
arrangement, will help him to land complete contract 
furnishing jobs. 
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General Fireproofing Promotes Wick 


Paul M. Wick has been promoted to manager of 
General Fireproofing’s Pittsburgh branch, it was an- 
nounced by E. A. Purnell, first vice-president. 

He succeeds J. R. Caldwell, who has been associated 
with The General Fireproofing Company for more than 
40 years. 

Mr. Wick began working for G-F immediately after 
his graduation from Yale University in 1939. As a sales 
trainee, he worked in various departments of the fac- 
tory and then in the sales department as an order clerk 
and correspondent. In 1941 he enterd the Navy and 
served throughout the war on a destroyer, attaining 
the rank of Lieutenant, Senior Grade. 

In 1946, after his discharge from the Navy, Mr. Wick 
returned to G-F and worked as a special sales repre- 
sentative in the filing equipment division. In Septem- 
ber of 1950 he was appointed a district manager and in 
1952 he joined G-F’s Pittsburgh branch as assistant 
manager. 

Mr. Caldwell, who is retiring, began his career with 
The General Fireproofing Company in 1906. He worked 
in the drafting room and the estimating department 
until 1910 when he left to become assistant sales man- 
ager of the Safe Cabinet Company. He returned to 
G-F four years later and worked in the sales depart- 
ment until his enlistment in the Army in World War I. 





Paul M. Wick 


After his discharge, with the rank of Captain in 1919, 
Mr. Caldwell was again associated with G-F as presi- 
dent of the All-Steel Equipment Company of Pitts- 
burgh. In 1928 he returned to Youngstown as store 
equipment specialist, and in 1933 he was appointed 
manager of G-F’s Pittsburgh branch. 

As an outstanding designer, engineer and salesman, 
Mr. Caldwell has contributed greatly to the progress 
of The General Fireprcofing Company 


J. R. Caldwell 





Ashley Retires After 25 Years 


E. Russell Ashley, who founded the Ashley-McCor- 
mick Company, Bridgeton, N. J., 25 years ago, recently 
announced his retirement. The move was made as a 
result of a promise he made to himself and his family 
to give up the business when he reached the age of 
50. Mr. Ashley plans to travel, take it easy and to 
complete a book on which he is working. 

The firm has been purchased by Arthur Rappeport 
and Louis Semel, both of New York, who will operate 
it as a partnership. Present business policies will be 
maintained as will the well-organized staff of 22 em- 
ployees who have aided Mr. Ashley in building the 
company into the largest office outfitters in South 
Jersey. 

Rather than sever all connection with the firm, 
Mr. Ashley plans to retain some of the accounts which 
he has always handled personally. He will also be a 
salesman on a part-time basis. Ownership of the 
building will continue in his control 





Barrett K. Mitchell Adds to His Lines 

Barrett K. Mitchell, manufacturers’ representative 
of Webster Groves, Mo., has added Aluminum Seating 
Corporation to his lines. He is the son of E. J. Mitchell, 
well-known manufacturers’ representative residing at 
St. Louis, Mo 
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MEANS BIGGER SALES 
AND COMPLETE 
CUSTOMER SATISFACTION! 


BE Wubtiple Copies Princ; Sharply 
ME Crestor Durability 
WB Clean-Edge, Cit Coren Conemionee 
WE Grudge Lue, 
We Clip fnoof,, Winaele Tone, Curl-Cosa Back, 


All America is talking about the new M & V features that mean 





faster turn-over and bigger profits. M & V's remarkable Plenty 
Copy carbon paper combines these time- and effort-saving advance- 
ments with a low, low price. M & V's Miracle Tone back, a Plenty 
Copy feature, is your customers’ assurance of curl-less performance 
and positive protection against slippage. 

Plenty Copy ribbons, too, are famed for low-price leadership. They 
combine a superbly durable fabric and excellent sensitivity with 
the great new inks developed by the industry's most aggressive 
staff of skilled chemists. Plenty Copy is perfectly suited for general 


correspondence. Write today for bigger profits tomorrow. 


Ma MITTAG & VOLGER, INC. 


PARK RIDGE, NEW JERSEY 


{ Fine Carbon Papers and Inked Ribbons 


NEW YORK 7, N. Y. BOSTON 10, MASS. CHICAGO 46, ILL. 


261 Broodway 75 High Street 558 W. Washington St. 
KANSAS CITY 6, MO. SAN FRANCISCO 5, CALIF. LOS ANGELES 13, CALIF. 
1013 Grand Ave. 591 Mission St 406 So. Main St. 
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Plan Scripto Plant Expansion 

Plans are under way to increase Scripto’s main 
Atlanta plant by at least 50%, eventually to cover an 
entire city block, Scripto executives have announced. 

Residential property surrounding the compact fac- 
tory on Atlanta’s near east side has been bought, and 
is being cleared of dwellings as rapidly as the old struc- 
tures can be demolished and removed 

James V. Carmichael, Scripto president, has ex- 
plained that the added space will be used for new 
laboratories, better facilities for quality control and in- 
creased engineering facilities 

Parking lots will be expanded to relieve present con- 
gestion of employee’s automobiles and to provide day- 
time parking for new employees as they are added 

All this is part of Scripto’s long-range planning, 
geared to meet the ever-expanding volume of Scripto’s 
comprehensive line of writing products and sales. 

The main Scripto plant is operated independently 
of its ordnance subsidiary, which was set up during 
World War II to furnish a precision product for the 
War Department. It was reactivated at the outset of 
the present defense build-up to turn out a quantity of 
the same items. Production recently passed the 10,- 
000,000 unit mark. 

Manufacturing techniques at Scripto are original, 
custom-developed. A model shop develops each pilot 
model to its last detail, then turns to Scripto’s tool 
department, where skilled toolmakers design special 
machinery to answer each specific manufacturing 
need. Many of the tools and machines are patented, 
secret, available only to Scripto 





Bristol Manufacturing Augments Line 


The Bristol Manufacturing Company, 1670 Morrow 
St., Green Bay, Wis., has announced that in addition 
to its present long line of brief cases, brief bags and 
sample cases it is about to expand its offerings. A 
complete line is in prospect of high grade personal 
leather goods for men and women. These will be in 
top grain and split leathers and also in Tolex simu- 
lated leather. 

Also added will be ladies’ unfitted dressing cases in 
genuine leather and Tolex. The personal leather goods 
line will include billfolds, key carriers and wallets 








New Sales Head ... J. W. Stallings (right), newly-appointed 
general manager of distribution for the Clary Multiplier Corp., 
receives congratulations from Hugh L. Clary, president of the 
adding machine and cash register company. Mr. Stallings, a 
nationally-known office machine sales executive, has been with 
the Marchant Calculating Company for the past three years. He 
was Clary’s first general sales manager in 1946 at the company’s 
San Gabriel, Calif., main office 
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Monroe Appoints Sullivan and Establishes 
Monrobot Corporation for Calculator 

Fred R. Sullivan, of Short Hills, N. J., has recently 
been appointed executive vice-president of the Monroe 
Calculating Machine Company, Orange, N. J. Mr. Sul- 
livan, 38, started with Monroe 19 years ago as a factory 
cost clerk. He became internal auditor in 1946, assis- 
tant secretary.in 1947, controller in 1949, and vice- 
president in 1951. 


Fred R. Sullivan 





Other organization changes announced by W. G. 
Zaenglein, president, include the establishment of the 
Monrobot Corporation. This Monroe subsidiary, with 
E. J. Quinby as president, will engage in the develop- 
ment and production of Monroe’s electronic calculator. 

Howard M. Fleming has been named director of 
Monroe research, a post formerly held by Quinby and 
Roy F. Westerberg has been appointed assistant treas- 
urer, With E. L. Heydecke succeeding him as credit 
manager 





Buys Interest In S. Carolina Firm 

T. Rudolph Young, Sr., part owner of the Calhoun 
Office Supply Company, recently purchased Julian Cal- 
houn’s half interest in the firm. Mr. Young plans to 
form a partnership with his son, Tom R. Young, Jr., 
whose discharge from the Army became effective on 
April 1. 





T. R. Young, Sr. T. R. Young, Jr. 


The firm will continue to operate, with the same 
personnel and accounts, in its present location at 124 
W. Main St., Spartanburg, S. C. The name, however, 
has been changed to Young Office Supply Company 

Mr. Young, Sr., joined Mr. Calhoun in 1918 as an 
active partner and manager of the firm. His son 
recently returned to Spartanburg after serving in 
Germany as a lieutenant in charge of a motor pool 
of the 354th Engineering Construction Battalion. 

In their new partnership, father and son will con- 
tinue to sell and service modern lines of office equip- 
ment, machines and appliances including Royal type- 
writers, Victor adding machines and Art Metal steel 
office furniture 





Sheaffer Names Personne! Director 

G. Earl Mekemson was recently named personnel 
director of the W. A. Sheaffer Pen Company, succeeding 
Frank L. McClurg, who retired on March 1. 

Mr. Mekemson joined the pen company in 1935, was 
made foreman of the Skrip department in 1937 and 
manager of the Skrip and Adhesive department in 
1945. He was appointed assistant personnel director 
in 1950. 
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on Polished Chrome Door Handles with Built-in YALE Paracentric Lock! 
AMPLE STORAGE ROOM __Four shelves easily adjustable on 2” centers. 
price" 5? [RIM SMART STYLING Jn green or grey baked on an enamel finish. 
| KNOCK DOWN SHIPMENTS _ properly packed in safety-guarded cartons. Saves 
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EASY TO ASSEMBLE __Unusual design features permit assembly without visible 
sch wise bolt heads on fronts, sides and tops of cabinets. 
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FREE! New price list and catalogue of complete SUPREME line. 
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s SUPREME STEEL PRODUCTS, INC. 
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SUPREMACY IN PRODUCTS 
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Burroughs dealers have the advantage 
of continuing national advertising in LIFE, 
THE SATURDAY EVENING POST, and 
NATION'S BUSINESS. There's a sample 


at the right. 


Burroughs dealers benefit, too, from the 
experience gained and the reputation built 
through the manufacture of well over 
2,000,000 adding machines .. . from 

the more than 600 Burroughs Service Centers 
with factory-trained men to handle every 
service job... from the broad line 

of Burroughs adding machines and cash 
registering machines that meet 

the needs of prospects in every kind 


and size of business. 


The best part of the Burroughs dealer plan 
is the machines the dealer has to sell. 

They look right. They have the feel and the 
sound that speak of easy speed and of 
rugged dependability. And they bear the 
best-known name in business. The “extras” 
that come in the Burroughs dealer plan 
help make selling easier, volume larger, 
and profits greater today and tomorrow. 


OF GOOD BUSINESS 


~ 
- 
=\ 
- 
e 
> \ 
a 


jurroughs |\ 


AUTHORIZED DEALER SALES 






This dealer sign, available for 
window or counter, is another of the 
many sales aids that help Burroughs 
dealers capitalize on the Burroughs 
name —known in every community for 
the highest standards of product quality, 
lity, and performance. 
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listings and totals always visible 


Total or 
sub-fotal with 
key stroke only one 


Cleor signals insure 
machine cleorunce 


Positive 


Above is a portion of a Burroughs Advertisement 
scheduled for an early issue of LIFE magazine. 


For your greater profit, ask the Burroughs branch 
office near you for details of the Burroughs dealer 
plan, or write Burroughs, Detroit 32, Michigan, 


WHEREVER THERE’S BUSINESS THERE’S 


Burroughs 
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It will be worth waiting for... 











It will be worth looking for .. . | 


It will be worth your careful attention! 


An announcement of major im- 
portance to all Office Equipment 
Dealers will appear in the July 
issue of this magazine. You can 


identify it by this trademark: 





WOLBER DUPLICATOR & SUPPLY CO. 


1203 CORTLAND ST. CHICAGO 14, ILLINOIS 
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SWIFT has 12 other features 


usually found only in expen- 


sive machines. Every SWIFT 
machine is guaranteed. Fill 
out coupon below for com- 
plete profit-making story. 
See this amazing machine at: 
NOMDA CONVENTION 


Ambassador Hotel 
Atlantic City 


fa SWIFT BUSINESS MACHINES CORP. & 


! i 
, Great Barrington, Mass. Dept. O , 
! ' 

1 Send free information about Swift Adding Machine. 
1 NAME i 
, i 
1 COMPANY : 
! ' 
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Managemen t3 
Biggest Value 


tn 
Office Machine 
Hands 


Every Tiffany Stand is engineered for top 
operator production and peak machine perform- 
ance. Because they are designed to last a lifetime, 
Tiffany Stands assure management of lowest cost 
per year of service. 








Tiffany Stands please the office workers too. 
Sturdy, no-sway construction makes work easier 
to handle ... with fewer costly errors. The many 
safety features make Tiffany Stands practically 
impossible to tip over accidentally. 


ST. LOUIS 5, MO. & : 
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Victor Adding Machine Sets New Record 

Astronomical figures are no novelties these days. 
But here’s another staggering one to bewilder the 
imagination. The Victor Adding Machine Company; 
announces that its millionth unit (in operation since 
December 10, 1952) has reached the 10,000,000th stroke. 
With each stroke indexing 9,999,999,999 into the ma- 
chine, it has theoretically added up 99,999,999,990,000,000 
in the intervening weeks. 

To reach this figure the millionth Victor has been 
in continuous operation for over 19 weeks .. . six days 
a week ... eight hours a day ... at a rate of 174 
strokes per minute. It is estimated that it would take 
the average operator 125 years to give the machine 
comparable use under normal operation. 

The millionth Victor in itself represents a record 
figure. A. C. Buehler, the company’s president, ex- 
pressed the opinion that this is the first time that a 
company in the exclusive production of adding ma- 
chines has built a millionth unit 

The machine on display in the company’s reception 
room has attracted the interest of the many sales 
representatives. Invited to guess the endurance ca- 
pacity of this machine, more than 500 of them have 
submitted their estimates. Already the millionth ma- 
chine has outlasted 156 of the guesses turned in 





Open New Firm in North Dakota 


L. C. Faudskar and J. A. Ehrmantraut recently 
formed the C. & J. Company to handle office machine 
sales and service. The new firm is located at 315 Thayer 
Ave., Bismarck, N. Dak. Lines carried include the Gray 
Audograph and National adding machines 

Mr. Faudskar has had 26 years of experience in sales 
and service and has been employed by the Bismarck 
Tribune for the past eight years. Mr. Ehrmantraut has 
had two years of experience in The Tribune office ma- 
chines service department. 


OL Doc Stork: 


Mr. and Mrs. John A. Long, the former Patricia Win- 
ter, are rejoicing over the birth of a son, their first 
child, on April 23. The baby was named George &. 
Long, III, after his paternal grandfather. Also receiv- 
ing felicitations are the grandparents, Mr. and MIs. 

Earl J. Winter and Mr. and Mrs. George S. Long. : ( 
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a match them all 
at GUNLOCKE 


It’s a big claim, but it’s one we firmly guarantee. We'll match 











any finish used by any desk manufacturer in the country. 


The trademarks shown on the left represent a 





few of the fine companies whose furniture we are 
















matching continuously. 

Our ultra-modern laboratory, operated under 
the most rigidly controlled conditions, tests and 
produces an unlimited range of finishes—from 
Nubian Oak to Silver Gray. 


This claim means that a// of your customers 
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IN ALL BUSINESS FIGURE-WORK... 


Extra savings come 


7. 


with Friden 


extra thinking. 











In office and store, factory and shop and labora- 
tory, the Friden fully automatic Calculator per- 
forms more steps in figure-work without operator 
decisions than any other calculating machine 
ever developed. Automatic thinking ability in- 
herent in Friden design saves personnel time on 
every figuring chore. Ask your nearby Friden 
Man to demonstrate Friden applications in your 
business. You’ve never seen a calculator do what 
the Friden can! Friden sales, instruction and 
service available throughout the U.S. and the 
world. FRIDEN CALCULATING MACHINE CO., INC., 
San Leandro, California. 





© Friden Calculating Machine Co., 
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The Ad-Visor 


Continued from page 34 


informed. That is why regularity is a must in adver- 
tising 
Sales People Must Co-operate 

Advertising merely brings potential customers into 
your store. Its up to the salespeople to complete the 
sale. They must be informed, encouraged and stimu- 
lated to action. Advertising and sales promotion within 
the organization will help here 

All personnel should be informed about current ad- 
vertising and promotion. It not only makes for better 
co-operation but also provides a basis for a better 
sales talk. Many stores follow the procedure of dis- 
tributing reproducticn proofs of their newspaper ads 
Others will permit and encourage the sales help to 
participate in the construction of the ad. In both in- 
stances, they are kept well informed. This helps con- 
siderably in making additional sales and in eliminating 
unnecessary losses in sales 





srt 





Casper Firm Wins A. B. Dick, Jr., Award 

The machines division of the Wyoming Stationery 
Company, Casper, Wyoming, recently received national 
recognition in the office equipment industry by winning 
the Albert Blake Dick, Jr., award for outstanding 
achievement in 1952. The sterling silver cup is awarded | 
each year by the chairman of the board of A. B. Dick 
Company to dealers in various classifications attending 
the highest percentage of sales quota. 

Presentation of the cup was made by J. G. C. Creal, 
regional sales manager for A. B. Dick Company, to} 
Donald O. Stanfield, part owner of the Wyoming Sta- 
tionery Company, representing Ronald Campbell, man- 
ager of the parent company, who was unable to attend 
the banquet held in honor of the occasion 

A special silver plaque known as ‘“Peacemaker’s 
Award” was also presented to Charles Miller, manager 
of the machine division of the company.—AEH 











G-W Winner ... In the recent Globe-Wernicke Month contest 
sponsored by Paquette Staty. Co., Worcester, Mass., Ronald 
Looney took first prize. The award was a trip to Cincinnati, Ohio 
to visit The Globe-Wernicke Co. headquarters and plant. A. CF 
Howard, G-W president, is shown here presenting a letter of 
commendation to winner Looney on his visit to the companys 
executive offices. The contest was determined on the sale of the} 
greatest volume of Globe-Wernicke products basd on dollar total | 
during the period involved. Mal Derry, Globe-Wernicke distric } 
sales representative, touched off the contest with a lively sale | 
talk to Paquette salesmen. k 
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& * Y pesos Riccontted, de’ ta Se wai 


When You Sell the Popular Priced Repeat-Selling 


LUS(O QUALITY LINE | 
Of Office Chairs oe 


You Sell More of All Office Equipment ae 
Ask Any LO3l@ Dealer a? 
ry 







MODEL 18-TA 


COSCO EXECUTIVE 


$ + | 
= an $e, Bet Se 3) 
+ > me \s/ f ¢ ee, 
a . ack = 
A __ ae 


Designed by Seating Engineers—Adjusts 
to Everyone...tall, short, lean, stout... 
by fingertip controls...{N SECONDS! 






4 


By giving your customers the good value they Hm 
get in C chairs, you get their confidence... . 
all t Featuring Cosco, you also win new 
custo! ..increase store traffic...se!] more 
of all equipment. 

Note 1 ‘osco value features: 

teel construction « foam-rubber cush- 

ioned, saddle-shaped seat « one-piece Form-Flo 
base « Du Pont ‘Fabrilite’’ upholstery - Bonder- 
ed, bak n enamel finish. 

Be | 1 to cash in on Cosco’s big national 
advertising campaign. Check your stock on the 





"$49.50 in Florida, Texas and 11 


NATIONALLY @hsster- Western States (Zone 2) 
ADVERTISED Chairs 


BETTER SEATING means BETTER WORK 


\MILTON MANUFACTURING CORPORATION »* COLUMBUS, INDIANA 
e a | 3 3 


| ae 








Model 18-T 

— Model 15-F Model 15-S and 18-S Model 20-LA Model 20-L 

a caaell 4 ecretarial Chair Secretarial Chair General Office Side Chair “ Side Chair 
$29.95 . $32.50 — Chairs $27.50 $22.50 
$31.00 in Zone 2 ($33.50 in Zone 2) $42.50 ($28.50 in Zone 2) ($23.00 in Zone 2) 
($44 00 in Zone 2) 
. 
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CIRCULAIR 


TS / 
The ~ Successon te the Fan” 







\\ 





KISCO CIRCULAIR . . The Original 
The Pioneer . . The First Floor Cir- 
culair in America! And Today, 
Kisco is Still First . . First in Per- 
formance . . First in Beauty . . First 
in Quality . . First in Value! Inves- 
tigate! Compare! Kisco is First, too, 
in the Office and Stationery field! THE REGAL-AIRE 


KIS CU COMPHIY inc. 








2400-40 DEKALB STREET, ST. LOUIS 4, MO. 
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NSOEA District No. 4 Meeting 


Continued from page 43) 


which are typed by typewriters that you sell, on bond 
paper that you sell, and many wholly unnecessary 
copies are made on flimsy paper that you sell, with 
carbon paper that you sell, and that dirties up every- 
thing that it touches. 

“Once in a while we get up and stretch and kill 
some more time going over to a water-cooler that you 
sell and drinking from a Dixie or Yankee paper cup 
that you sell. 

“We keep desk calendar pads which you sell, to jot 
down engagements which we can’t otherwise remem- 
ber. This is wholly a work of supererogation and a 
time-killer, because our secretaries always remind us 
of the engagements anyway.” 

George Slater, chairman of the necrology committee, 
read the names of dealers and travelers of the district 
who had passed away during the year, Frank Neville 
placing a white carnation in a vase for each as his 
name was mentioned. 

Resolutions 


The resolutions committee, R. M. Pound, Jr., chair- 
man, offered resolutions of thanks to the hotel for its 
excellence of service, to the Southern Travelers Club 
for its elaborate entertainment program and other 
assistance, the ladies’ committee for flowers and pro- 
gram, to the attendance committee for remarkable 
efforts and results, to the registration committee for 
its splendid work, to the convention speakers and 
national headquarters for its liberal co-operation. To 
these resolutions of appreciation was added one ex- 
pressing the hope of speedy recovery of Marjorie Stan- 
field of Southern Stationer. 

Entertainment was on an elaborate scale. On the 
evening preceding the convention the Atlanta Station- 
ers Club staged a welcome party, including floor show, 
dancing and refreshments. The next evening the trav- 
elers entertained convention visitors and guests at 
dinner held at the clubhouse of the Standard Club, 
the program including dinner, floor show and dancing. 
Dancing was following the banquet which closed the 
convention. In addition to participating in the enter- 
tainment mentioned, a fashion show was put on for 
the ladies at an Atlanta store. A visit to the famous 
Cyclorama in Grant Park was arranged, likewise a 
home garden tour to four beautiful Atlanta homes. 


Cut-Outs 


A most interesting exhibit set up on a table at the 
Standard Club was a separate cut-out for every mem- 
ber of the Southern Travelers Club, the total number 
of cut-outs being 170. Each had a member’s name. 
That painstaking task was engineered by Mrs. Alma 
Hucke who has worked with the Southern Travelers 
for many years and who with the assistance of Mrs. 
Jess Haralson and Mrs. A. C. Lampkin handled the 
registration. 

Preceding the convention the Wilson Jones Company 
furnished transportation to take visitors to its new 
Atlanta plant which has 10,000 square feet for ware- 
housing and similar space for manufacture. Art Metal 
Construction Company and The General Fireproofing 
Company put on dealer breakfasts. The latter re- 
ported an attendance of 75 dealers and wives. 

The Vinoy Park hotel, St. Petersburg, Fla., the scene 
of the 1952 gathering, was selected for next year’s 
convention to be held March 31, April 1 & 2, 1954. 





Richmond Firm Moves to Larger Quarters 

Gardner’s Business Equipment Company, Richmond, 
Va., has moved to a new location at 2521 Chamberlayne 
Ave. The new store provides free parking for their 
customers. Besides being authorized dealers for many 
national brands of equipment, the company repairs 
all makes of typewriters, adding machines, registers 
and time clocks. 
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Hi-Lo Typewriter Stand 
Featuring PEDAL TOUCH! At 


the mere touch of the foot it ~ 


raises for smooth, swift rolling 
—or drops and locks into 
extra-firm typing position! 
Heavy gauge welded furni- 
ture steel construction. Four 
handsome finishes. 





HOWARD Storage Cabinet 


A complete selection of steel 
storage cabinets — at unu- 
sually low prices! Constructed 
of heavy gauge furniture 
steel. Shipped set up, ready 
to use.* 


METALSTAND COMPANY 
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The HARPER File 


Full suspension—8 rollers 
to each drawer. A quality 
file at surprising low cost! 
Dust-proof, enclosed bot- 
tom shelf. Legal or letter 
size—2, 3 or 4 drawers.* 


this —_ happen 
ow Y ordaneil the 


new and improved 
METALSTAND Linc! 


This could happen to you! Because 
METALSTAND has recently gone “all 
out’’ to make this line the best value on 
the market. Though the prices are still 
practical—the quality is now superior! 





Only the best goes into this new and 
improved line —the finest materials, 
expert engineering and master construc- _ 
tion throughout. Why not order the 
better-than-ever METALSTAND line — 
NOW! It moves fast! 


GOLDEN 
Non-Suspension File 


Introducing a brand new 
item — a non-suspension 
filing cabinet that's perfect 
for those who want quality 
but at a low, low price!* 


SUSPENSION AND NON-SUSPENSION FILE CABINETS 
STORAGE CABINETS — TYPEWRITER STANDS 


*All filing and storage cab- 
inets available in green. 
gray. grained walnut and 
mahogany finishes. 


7516 to 7524 State Road 
Philadelphia 36, Pa. 
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Zour TOP 
STENCIL 









CHURCH SCHOOL ADDRESS-O- MUSIC STAFF 
REGULAR PLIO FILM BULLETIN BULLETIN LABEL DIE-IMPRESSED 


For the best in quality stencils it's Speed-O-Print’s Sovereign Brand. The uniformity 
maintained eliminates distortion of type characters and stylus work. Takes corrections quick 
t and easy. The durability of Sovereign stencils assures thousands of clear, sharp copies. All 
| are accurately top-printed and sealed in moisture and oil-proof wrapper for, protection. The 
\ non-glare, dull velvet coating provides excellent visibility and prevents eye strain. 


\ The various top-printings end all guess work as to proper margins and positioning 
whether it’s a regular form .. . double page . . . 2 or 3 column bulletin . . . address-o-label 
\ «+ +» or music sheet. 


Sovereign Stencils are available in sizes and styles to fit all makes of duplicators. 
When you buy SOVEREIGN . . . You sell the BEST. 


SOVEREIGN GRADE A BLACK INK 


Sovereign ink flows freely . . . giving maximum number of faultless copies 

of consistently sharp, clean cut impressions. Reproduces a beautiful rich 

black that will not fade or deteriorate. Available in one or one-half pound 
\ cans. 


SOVEREIGN FAST DRYING INK 


A non-smudge, quick setting, fast drying 
ink that reproduces sharp, legible copies. 
Especially good for quick handling of two- 
sided duplicating. Available in one pound 
cans only. 


ALL SPEED-O-PRINT INKS HAVE AN OIL 
BASE AND ARE FOR USE WITH OPEN OR 
CLOSED CYLINDER. WILL NOT DAMAGE 
STENCIL OR CYLINDER. 


* fe D/O-PRINT 
7 orpotalion 





1801 W. LARCHMONT AVENUE Write FOR OUR 
CHICAGO 13, ILLINOIS DEALERS CATALOG 


SPEED-O-PRINT (CANADA) LTD. + 3555 HOCHELAGA ST. » MONTREAL 
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NSOEA District No. 9 Meeting 


Continued from page 46 

service rendered, brush up on product application and 
your business will expand rapidly. 

' In the introduction of Dr. Laurie the statement 
was made that our (San Antonio’s) greatest cultural 
asset is Trinity University and that one of our great- 
est personal assets is Dr. Laurie. Every man he stated 
is important to himself, his Maker and his generation. 
He has a destiny which only he can fulfill. Because 
all students are different he favored small classes 
so that individual attention might be given to all. 
A problem of democracy and of business is to keep 


the individual from being lost in the mass. 
‘The world is changed,” he said, “as people are 
changed and people are changed one by one.” Every 


man is part of a co-operative world and has ability 
peculiar to himself. There is something better for 
the world than an armed camp forever. The aim 
should be to try to get people to think every day. 
The apple falling was not new but Newton stopped to 
think. There is no problem that cannot be solved if 
enough people also will stop to think. 


Sources of Wealth 

Dr. Vogtborg made the observation that all wealth 
comes from processing of natural resources. He cited 
farm products and minerals and said that our basic 
industry was agriculture. A great deal of our prosperity 
was because of oil and technology applied to it. The 
difiiculty of introducing oil for illumination was men- 
tioned and the statement made that now nearly 
all products from petroleum are for uses other than 
ilumination, that natural gas yields many products 
identical with those from petroleum. 

Many examples were given of development of new 
products from natural resources. Things we use today, 
he averred, would be museum pieces in 50 years and 
that 2,400 laboratories are busy testing new things. 

In his report as governor Mr. Reed told of liberal 
co-operation of the Texas travelers. He told of plans 
used to reach every dealer member of NSOEA in the 
district with an invitation to attend the meeting and 
application blanks to all to obtain new members. He 
suggested arrangements for meetings two years in ad- 
vance and said he would ask the location committee 
to continue after making its selection for 1954 so as to 
explore and make a recommendation for 1955. 

Willis Lowe of E. L. White Company, district treas- 
urer, reported a good financial condition. 

A golf tournament preceded the convention. Prizes 
were won by Dick Lowe, Browne-Morse Co.; Bill Epps, 
Columbia Ribbon & Carbon Mfg. Co.; Bill Chancellor, 
West Texas Office Supply Co., Midland, and Doyle May, 
American Pencil Co 

Travelers Party 

A Night in Old Mexico,” the name given to the Texas 
Travelers party, was held at La Villita, called the 
little Spanish town of San Antonio. Many of the visi- 
tors had their first taste of famous Mexican foods. The 


entertainment was furnished by Mexican musicians 
and dancers. The San Antonio stationers’ kick-off 
party was given at the Lone Star Brewery where an 


jpen-air buffet supper was served and entertainment 
supplied by talented young Mexican dancers. 

Several gifts were presented at the banquet in ap- 
preciation for services rendered, including a Texas 


Stetson for President Pembroke. 
To serve with the new governor Tom Ketchings six 
‘ther officers were elected. Lieutenant governors are 


Jack Perdue, The Perdue Co., Pine Bluff, for Arkansas: 
W. Neill Stewart, Jr., Stewart Office Supply Co., Dallas, 
for Texas; Edward Jordan, Jr., Standard Printing Co., 
Alexandria, for Louisiana, and W. G. Kimbrell, Office 


Supply Co., Greenville, whose responsibility is the state 


if Mississippi. Marvin Hartung, Paul Anderson Co., 
San Antonio nvention chairman, was elected secre- 
tary. Willis Lowe was re-elected treasurer. 
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Important New Feature, dt no 

extra charge when specified, on any 
Herring: Hall- Marvin Safe, Chest, 
Vault Door or Insulated File*—the 


Herring-Hall- Marvin 


SAY 


COMBINATION LOCK 














side of the combination lock, 
some of the numbers are ob- 
scured, like this. 


To anyone standing at either ) 


This new 
device is de- 
signed to pre- 
vent surreptiti- 
ous reading of 
the combination 
numbers. In order’ 
to operate the combina- 
tion the user mu§t stand squarely in 
front of, or aboves the combination dial. 
Within the exposed segment, and at each 
side of it, there/are fins which make it 
impossible to #bserve the combination 
numbers from ither side. 

The protdctive shield is made of 
stainless stefl, not affected by finger 
prints or afiy corrosive substance. Be- 
sides providing concealment it serves to 
keep the combination numbers always 
sharp and distinct. 

Catalég sheet with detailed informa- 
tion on request. 

/ 


a A, When the operator 
al / stands directly in 
\. | front of the combi- 
nation lock, the num- 
bers are clearly ex- 
posed, like this. yen Hey 
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*W hen combination lock is initially ordered. 


Herring-Hall-Marvin Safe Co. 


HAMILTON, OHIO 


BUILDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT 
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METAL-LUX 
Clerical Posture Chairs 


Here is the new standard 

by which posture chair value 
is measured. METAL-LUX 
features and price add up to 
easy selling. If you haven’t yet 
shared in METAL-LUX profits, 
get the full details now 









The complete 
METAL-LUX Chair 
line is described 
in Catalog M-101 
Write for it 












MILWAUKEE METAL FURNITURE COMPANY 


120 S. LaSalle Street, Chicago 3, Illinois 
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Missouri—Vic P. Agee, Midland Stationery & Sup- 
ply Company, Jefferson City, re-elected. 

Nebraska—Sidney S. Anderson, Latsch Brothers, Inc., 
Lincoln, re-elected. 

Oklahoma—George Constantine, Palace Office Sup- 
ply Company, Tulsa. 

Ray D. Kline, Security Stationery Company, Kan- 
sas City, Mo., was re-elected as treasurer. The new 
secretary is Lou Blair, Blair Office Supply Company, 
St. Louis, Mo. 

Holding its annual meeting, the Midwest Travelers 
Club moved up Vice-President Thomas “Jefferson” 
Seward to succeed Dave Neuhaus as president. W. Lee 
Gamel became first vice-president and Bill Froehle of 
Boorum & Pease Company was elected for the second 
vice-president spot. 

Because of the pressure of his business, the popular 
traveler Dan A. MacDougall, for seven years secretary- 
treasurer, regretfully tendered his resignation and is 
succeeded by Clint Cooper, Esterbrook Pen Company. 
Fred D. Pitt and E. J. Mitchell, manufacturers’ repre- 
sentative, continue in charge of the audit and pub- 
licity, respectively. 


Honor Frank Palmer 


The Midwest Travelers’ meeting, as usual was a 
democratic session in which all members had a voice. 
Frank Palmer, the popular veteran of Eaton Paper 
Corp., was elected an honorary member upon nomina- 
tion by Jack Kern of Dallas. Frank graciously thanked 
the members for this honor and entertained with some 
of the stories culled from long experience on the road. 
Lee Gamel was named chairman of the golf outing 
in August and Jack Lowe was designated as chairman 
of the annual Christmas party held in conjunction 
with the Kansas City stationers. 

A luncheon opened the Thursday session, swinging 
into the presentation of the NSOEA Troupe for the 
trilogy, “This We Believe.” Heard during the afternoon 
were Adrian Pembroke, president of NSOEA, L. R. 
Addington, vice-president of the field division, and 
Paul Burbank, general manager. Their addresses were 
reported in stories of previous NSOEA regionals. 

“Watch the Fun Go By” was the subject of Roy R. 
Corey, a local speaker, who discoursed on art for his 
illustrated talk. 

A popular feature of the convention was the New 
Members Night banquet conducted that evening by the 
Eighth Region and Midwest Travelers Club at the Roof 
Garden of the Hotel President. Ray Kline was in 
charge and thanked all for their co-operation in help- 
ing Governor Williams to report 38 new NSOEA mem- 
bers for the district. Leonard Wilcox, Roberts Printing 
& Stationery Company, Hutchinson, Kans., vice-chair- 
man of the distributors’ division, charmed his audience 
with a pertinent “sermon” including this statement, 
“There is no better bargain for a stationer in the 
United States than a membership in the NSOEA. 


Recognize Efforts 

NSOEA President Pembroke was called upon to pre- 
sent gifts for membership efforts to Vic Agee, Midland 
Stationery & Office Supply Company, Jefferson City, 
Mo., lieutenant governor in whose area (Missouri) the 
most new members were secured, and to Ray Baldwin 
as the individual who had secured the most new mem- 
bers. General Manager Burbank then presented a 
plaque to Mr. Baldwin and noted that it would be 
seven years the following Monday since he came to 
NSA, now NSOEA. In that period, he said, the mem- 
bership had grown in an excess of 300%. 

An interesting program of music and vaudeville acts 
concluded the delightful evening. “Stealing the show” 
was a hot banjo player. 

Al Cook of Al Cook Desk & Office Supply Company, 
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DEPARTMENTAL CONTROL 
MODEL 355 






SELF-SERVE 
MODEL 315 


ITEM ADDING © ISSUES CUSTOMER’S RECEIPT 
© SAFEGUARDS ALL TRANSACTIONS 








Only R. C. Allen Itemizing, Receipt- 
Issuing Registers Have All These 
Time and Labor-Saving Features — 


® Visible Dials ® Automatic Clear Signal 


® Automatic Count and 
Print of items 


® Visible Keyboard ® Automatic Space-Up 
From Total 


® Visible Printing 


DEPARTMENTAL CONTROL CASH REGISTER 
Multiple Total Itemizer Model 355 


Designed to speed up servicing of customers in 
self-serve stores where departmental totals are 
desired. Automatically departmentalizes sales 
in three departments, provides tax total. As 
easy to operate as an adding machine... no 
long reaches . . . comfortable hand-span key- 
board. Registers paid-out and received-on-ac- 
count items up to $10,000. Autographic detail 
audit tape . . . issues receipt with each item 
designated . . . prints count of items. Chrome 
finished, mounted on 15” ice green cash drawer. 


SELF-SERVE SPECIAL Model 315 


Especially designed for merchants wishing to 
give printed, itemized, totaled receipt, but who 
do not need departmental totals. Daily sales 
totals are under lock and key. Has all oper- 
ating advantages of Model 355, including read 
and re-set key. Large registering capacity ... 
key for miscellaneous adding, without disturb- 


ing grand total... emergency drawer re- 
lease lock . . . department designating keys 
... certification device . . . add-speed keyboard 
. .. automatic clear signal and visible dials... 
motorized repeat key. 


Write today for prices 
and complete information. 


Dependability is the basis of confi- 
dence. It is on this dependability 
that R. C. Allen Typewriter Dealers 
rely when selling the new R. C. 
Allen ‘Standard’. THEY KNOW 
that dollar for dollar, feature for 
feature the new R. C. Allen is the 
greatest typewriter value on the mar- 
ket. And once they have tried it, 
THEIR CUSTOMERS KNOW IT 
TOO! Treat YOURSELF to a gen- 
erous portion of this confidence by 
inquiring how YOU can become an 
R. C. Allen Typewriter Dealer. IT 
WILL PAY YOU TO KNOW! 


Look at these PLUS features of 
the new R. C. Allen typewriter. 


Instant Sight-Set Margin 

The exclusive WONDER WIN- 
DOW lets you KNOW instantly 
that your margin is correctly set. 


MODEL 6! 


(Six carriage 
widths availab 





Now is te time 
Now is the time 


Now isthe time 
Now is the time 





Less Time — More Lines 
The R. C. Allen “Speed Lever" 
lets you set new line in a frac 
tion of the time needed by other 
standard machines. 











Retyping Is Unnecessary 
“Error correction control” per- 
mits deletion of characters typed 
by mistake or insertion of 
omitted characters. 








Beautiful design 


. « « OTHER R. C. ALLEN FEATURES 


® Long life construction 

® Automatic and manual ribbon reverse 
Ribbon feeds only when typing 
Tensionized card holder 


Individual “‘Key-Action” tuning 





Cleaning Problems Ended! 

There's no dirt, no mess in 
changing ribbons and cleaning 
type on the R. C. Allen... 
ribbons, type are fully exposed. 


Reali Control Typing! 
The personalized key control 
lever lets you enjoy typing free- 
dom. You'll find the R. C. Allen 
touch-tailored for you. 


Perfect Type Alignment 
Your typing looks like fine print- 
ing on an R. C. Allen. Type is 
automatically aligned by the 
newly-designed segment ring. 


Less Effort — Less Fatigue 
There's no “reaching” for the 
properly positioned R. C. Allen 
carriage. Paper handles easier, 
there's less eye-strain. 


R.C.Allen Business Machines, Inc. 


680 Front Avenue, N.W., Grand Rapids, Michigan 
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Oklahoma City, served as moderator for a _ well- 
attended and profitable dealers’ forum conducted Fri- 
day forenoon. General Manager Burbank was present 
to answer questions. At the same time the Midwest 
Travelers Club convened for annual meeting and elec- 
tion of officers 

Ernest Mehl, talented sports editor of the Kansas 
City Star, entertained the Friday noon luncheon crowd 
with his address, “Relax and Succeed.” It was.a timely 
message to men too engrossed in the affairs of the day 
to heed the warnings of high blood pressure and 
assorted ills that come with too much work and not 
enough play 

The afternoon session included the presentation of 
the “Certified Office Planning Service Program” by 
Robert P. Spelman of the Wood Office Furniture Insti- 
tute and “There’s a System” by Elmer G. Rahe, vice- 
president of The Globe-Wernicke Co. Both are mem- 
bers of the NSOEA troupe. 

Election of officers concluded the program. 

The annual banquet held in the beautiful Grand 
Ballroom of the Hotel Muehlebach brought the con- 
yention to a close. With appropriate remarks, General 
Manager Burbank presented a plaque to Retiring Gov- 
ernor Vaughan T. Williams. 





Form Curtis-Y oung Corporation 
Arthur W. Young, former executive vice-president 


of Old Town Corporation for 22 years, announces the 
formation of the Curtis-Young Corporation specializ- 
ing in duplicating supplies of every type. Associated 
with him is Todd P. Curtis, former sales representative 
of Old Town 


Arthur W. Young 





Curtis-Young’s offices are located at 110 West 18th 
St.. New York 11, N. Y. WAtkins 9-4313. 

Curtis-Young is distributing under its own brand 
label a full line of hektograph and spirit carbons, 
printed spirit masters, duplicating papers, offset dupli- 
cating plates, mimeograph stencils, carbon papers and 
inked ribbons of all descriptions. 





Autopoint Appoints Sales Promotion Manager 
J. W. Alsdorf, president of Cory Corporation, re- 
cently announced the appointment of John E. Finney 
to the position of sales promotion manager of the 
Autopoint Company, a division of the Cory firm. 


John E. Finney 





Mr. Finney 


previous to this appointment, was dis- 
trict Autopoint sales manager for the states of Mary- 
land, Virginia and the District of Columbia. Prior to 
his association with the firm, he was an executive 
with one of the largest stationery and office equipment 
firms in Baltimore, Md. A native of that city, he was 
graduated from the Maryland School of Accounting 
& Business Administration. 
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the world’s most wanted office chair 


EXECUTIVE POSTURE CHAIR 


Proudest office possession of top management 
throughout American business...the 
MILWAUKEE Executive Posture Chair... 

a triumph in custom-quality, healthful 
posture seating, unsurpassed for luxury and 
distinction ...a gilt-edge investment 

in lifetime, fatigue-proof, individualized 
comfort and well-being 


For a full description of the 
Executive Posture Chair and for 
4 hundreds of other distinguished 
wood choirs, see the complete 
MILWAUKEE Catalog 


@? 





THE MILWAUKEE CHAIR COMPANY, Milwaukee, Wisconsin 
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the Sengbusch Handi-Pen 





This good-looking, fast-moving Handi-Pen 
Desk Set line means money in your pocket 
when you feature it, tell your customers about 
it. Has reliable Sengbusch “Capillary” inking 
— always feeds fresh ink to pen point — al- 
ways writes instantly. Doesn't overflow or 
spill, even with frequent handling. 

Everyone who needs pens for public use — 
banks, insurance companies, hotels — goes for 
the HPN lobby set. Ends constant refilling 
nuisance — one Handi-pen filling equals 75 
fountain pen fillings.Sturdy 24-inch bead chain 
prevents pen loss or theft. Adhesive backing 
keeps base securely attached to table or desk. 

Your customers like the wide choice of colors 
in beautiful lustrous plastic—the variety of pen 
poihts for every writing style. Stock up on this 
line now and get set for a fast turnover. 


/ 
7 


yy, Registered U. S. Pat. Office 






353 SENGBUSCH BLDG. « MILWAUKEE 3, WISCONSIN 


164 


NACS Convention 


(Continued from page 51) 


final sessions were held. They consisted of three panels. 
The first was the “Large Institutional Store Panel” held 
in Parlor A—with chairman George Cole, Harvard 
Cooperative Society Inc., C. L. Willoughby, Yale Co-op 
Corp.; Ben Alter, University of Miami Bookstore, M. F. 
Mosteller, University Stores, University of Georgia, 
Paul Southard, Columbia University Bookstore. 

The second was the “Small Institutional Store Panel” 
held in the Keystone Room with chairman Herbert 
Hays, Berea College Store; Charlotte Fetterman, Buf- 
falo State Teachers College; Harmon Russell, Trinity 
College; Naomi McAuliffe, Adelphi College Bookstore: 
Elmer Jagow, Concordia Teachers College Bookstore: 
Isabel T. McConnell, Goucher College Bookstore; E. C. 
Griffith, Student Bookstore L. I. Agriculture & Tech) 
Institute. 

The third was the “Private Store Panel” held in 
Parlor B—with chairman, Arnold E. Knutson, Wash- 
ington Bookstore, University of Washington; Paul 
Malone, Malone’s College Bookstore, University of Ala- 
bama; Lee Landsittel, Lee’s Bookstore, Ohio Wesleyan 
University; Reverdy Whitlock, Whitlock’s, Yale Uni- 
versity; Wayne Davis, Latta’s, Iowa State Teachers Col- 
lege; Russ O’Brien, Slater’s, University of Michigan; 
T. J. Hemphill, Hemphill’s Bookstores, University of 
Texas. 

The final event of the convention program was the 
annual banquet held in the Grand Ballroom, attended 
by some 500 bookstore managers and manufacture 
with their wives and friends. Entertainment was pro- 
vided by Ben Yost Vikings and other acts. Good musi¢ 
was supplied by Charles Peterson’s Orchestra for dane- 
ing between courses and for the balance of the evening, 


Exhibits Well Attend 


The 127 exhibits located in the Grand ballroom 
around the mezanine and in adjoining rooms prov 
to be the central point of interest. Displays featurin 
college supplies of every description including sta 
tionery products such as paper, ink, pencils, 
binders, briefcases, indexing aids, note books, 
books, expanding envelopes, stapling machines, art an 
engineering supplies, college and fraternity jewelry 
pennants and sweaters. On exhibition were produc 
of many firms well known to the stationery and offic 
equipment industry. A brief description of the mer 
chandise displayed follows: 






























Acco Products, Inc., Ogdensburg, N. Y. n display here were 
nders, folders 3mps, and punches yerard D. Whit vice-pre 
yeneral manager, was in charge. 
American Pencil Company, Hoboken, N. J.—On display were Venus 
} per elvet pen and a fu . S mag ’ P 
3 the t th was L nard A. Hehner 
American Pad and Paper Company, Holyoke, Mass / 
Wire-O-k } and omposit k ks tudent with 
na srt tablet typewriter tablets } ecoratch pads Attendir 
Donald R. Taber, general manager; Jot Whalen ale nanager: 
Bradford, vice-president: and E, M. Bradford of the New York off 
Barnes and Noble, Inc., New York 3 i | t f 
ege Outline and Everyday Handt k J. R 
sttenaar 
Cardinell Corp., Monclair, N. J.—Shown were office pplies 
T-squares, triangle traight edges, ruler tractors, truedges 
Jes, ink eradicator, tracing paper, ink ; and tack n att 
were J. D. Carding president, and Th e Reichard 
Charvoz-Roos Corporation, East Rutherford, N. J prod 
were draw ) sfting optica snd antif str Attendin 
k th were E. N. Bernard, Samuel Perlman a Abe ne 
C-Thru Ruler Company, Hartford, Conn. n exhibit were 
rawing s. rulers. triangles suares. letterin , ellipse tem 
stes, frenct ves, protractors Je rule ter map reading scales 
} ; r and drafting templates sreeting friend 
were J : Za Ed Zach Theod > Z n CUnar M atte a 


Cushman & Denison Manufacturing Company, New York 2, N. Y.—Shows 


» were Flo-Master felt-tip pen and f hiess t harge wa 
R. E.G sles manager 

Eugene Dietzgen Company, New York City Yn display were the firm Ss 
e of drafting materials charge was A. L. Wankn 

Joseph Dixon Crucible Company, Jersey City, N. J.—Shown were the 

n's ne ;£ eraser penn “fr rayor ana sf harpeners 

n atte 7ar was “ Pp S. Burre 

Eagle Pencil Company, New York 9, N. Y.—Products shown here included 


T 
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SEND FOR $2.20 


WHY .. . A SMEAD’S TWO-PLI-TOP FOLDER? 


SAVES SPACE Twa, 


The top edge and tab of Smead’s TWO- 
PLI-TOP folders are reinforced by turning 
over and glueing an extra inch of stock— 
this gives a smooth, rolled non-cutting edge 





SAVE FIRST COST 


Smeads TWO-PLI-TOP folders, 
medium-heavy-weight 9'2 point 
2/5 cut tabs (illustrated) cost 
$28.35 per thousand* enough to 
fill a standard four drawer file. 
Standard single top heavy-weight 
1 1-point folders 2/5 cut tabs cost 
$29.25 per thousand—A SAVING 
OF 90c. 








Smead's TWO-PLI-TOP folder 
with its rounded corners is a bet- 
ter folder than the standard single 
top. It will wear longer, and will not 


cut or scratch fingers of the file clerk. 


ILLUSTRATION BASED ON CURRENT PRICES 








SPACE 
WORTH 
$2.20 


ye | 
SPACE ie 
One thousand 11-point standard 
single top folders will take up 22 
inches of filing space. One thousand 
9Y2-point TWO-PLI-TOP folders will 
take up only 19 inches of space. 
Assuming a four drawer file to cost 
$73.50, and to provide 100 inches 
of filing space, each inch is worth 
73'ac--and the TWO-PLI-TOP 
folders thus SAVE SPACE WORTH 















wore THIS 








SAMPLE 


imap 4 SAVES MONEY 


of double strength at the points of greatest 
wear. Made of rigid, close knit manila fibre. 
A medium weight TWO-PLI-TOP folder of 
9-2 point* thickness actually provides 23 
points thickness at the tab—more than twice 
that of a standard single top heavy weight 
11-point folder. 

















CONSTRUCTION! 
folded over ond glvee 
give given 23 pow 


. £ aper 
9% point o cicknees of eater wear. 
with 4-Peth at the place of OF ° 
of streng iti 


= 





aad 





TVS ate Aare 

SZOWE 1: RIDES -USED IN: ABOVE JLLUSTRATION. 
SAVING ON FOLDERS.......... eseee$ 90 
SAVING ON SPACE.............. -+-$2.20 


A TOTAL SAVING OF... $3.10 


You get at the same time, folders which have 
GREATER strength (at the points of greatest 
wear) than the standard single top heavy weight 


1H Snead manvenerurine 60, INC.» HASTINGS, MINNESOTA 


NO. 10-24-52 


POINTED IN U.S.A 






| 
| 
| 
| 

















| SMEAD'S TELL-1-VISION SYSTEM 














/ READS LIKE A 800K 

LEFT 70 RIGHT- 

GROWS AS NEEDED 
~™ 








By using Smead's Tell-!-Vision filing system, you can 
reduce filing time. The alphabetical-color signal 


system for finding — and the numerical-color signal with 
system for replacing — make filing easy, fast, and ZY f, ] (2, i 2 é, 


accurate. 


LET US DISCUSS YOUR FILING PROBLEMS WITH YOU 





THE Smead MANUFACTURING CO., INC.-HASTINGS, MINNESOTA 











éé 


car 


OFF 








? xr almeit every call is a sale lean you sell 
PEERLESS-IMPERIAL 


RLEGN-KRLGEN 


a 





Prucil Cachon JMR 


YES SIR — it’s hard to find an office 

















which isn’t looking for a pencil carbon that 
gives cleaner, sharper copies for payroll 


forms, inventory records, etc. 


KLEEN KLEEN is the answer. Specially 
treated to prevent curling, 

KLEEN KLEEN has extra body to resist 
wrinkling and tearing. It wears longer, 
is easier to handle—and more 
economical. Now available 


in green as well as blue. 


PRICED TO SELL ON SIGHT. 
Clean up with KLEEN KLEEN. 


Write for samples and prices. 





» 


PEERLESS -IMPERIAL a INC. 


28 Peerless Place, Newark 5, New Jersey 


99 


a 
“«_f i. oi ft je im ( Meliaie j Ribbons, carbons, spirit and gelatin duplicating 


carbons, master units, carbon ribbons, carbon rolls for every business need. 
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MODEL 66 





MODEL 65 











Let the Chair 
Fit the Executive 


. 


MODEL 67 











In the full Harter line there's a chair that’s right for every man in 





your prospects’ offices. The executive armchairs shown here 
range from the luxurious Harter 65 to the budget-priced MODEL 68 
model 68. Regardless of price all have full measure of Harter 
quality. All have the comfort of molded foam rubber 
cushioning. All have four easy, precision adjustments to fit 
them exactly to the individual 

That's the beauty of the Harter line. You sell quality and still 


have the right chairs for every installation and every ofhice 


budget. Send for full information 


HARTER CORP., 625 Prairie St., Sturgis, Mich. 


W HARTER 


-eIT UR ets, BticwreAéaw 


POSTURE CHAIRS 
168 OFFICE APPLIANCES, June, 





1953 





St. 


Ste 














ha je of the +t ' 
Bowes 
Eaton Pape ; Pittsfield, Mass play were Berkshire typewriter | 
: Na At-A ar products. Attending were | 
Mastersor 
Elbe F and Binder Company, Inc., Fall River, Mass.—The t of pr Z 
ers. fillers. indexes. sct supplies. accessories 
k snd p boards. Sol Baye 
The Charles H. £ tt Company, Philadelphia, Pa.—Engraved boxed sta 
with Charles H. § + n charge 
The Esterbrook Pen Company, Camden, N. J.—This firm displayed its 
s| pencils, f tain pen desk set Jip-t 
‘ - f art we per ncluding art and 
‘ i e-president harge of sales, attended 
Favor, Ruhi and mpany, Inc., New York 10, N. ¥.—On exhibit were 
; ; oplies Frank Peters wa n charas 
Seneral Fibre Products Company, Fitchburg, Mass.—Luggage and ma } 
with J. Paul Keller, Allan Goldberg and Artt 
Seneral Pen mpany, Jersey City, N. J.-A mplete 
n display. W " Miller attended the t +h 
Sibson Art mpany, Cincinnati, Ohio reeting cards, gift dressing 
S hese The t ; was under the direction of STACKING 
eg Sales mpany, Inc., New York 7 xhibit were the company's 
pads, tablets and indexe In charge wa 
fond ose Mains THESE 
M. Grumbact New York |, N. Y.—The firm's line of brushes and s | 
" . bacher 5 ++ jing the t th. | 
Higgins Ink mpany, Brooklyn, N. Y hown were drawing and writing STORAGE 
is jy wax. Harry Tehan and Jim Bradley 
Keuffel & Esser mpany Hoboken, N. J ow J instrument slide rul i FILES 
} pplies were " sreeting friends were | — 
Monaghan, R. Richards and M. Shaw 
Koh-Il-Noor Pe Company, Inc., Bloomsbury, N. J.—On display were 
} pe ; } will sfting h Jer na ieaas an 
srae of +t | 
‘ | 
Linton Pen npany, Lewisburg, Tenn.—Show ere were pencils, eraser 
Se aes | MAKING 
| 
& C. Me } mpany, Springfield, Mass n exhibit here were 
Ty SALES 
| 
National Blank 8B k Company, Holyoke, Mass now were ring t x 
Ea er ml OF THEM 
Paul B. Buckwalt sm Orr and W. Brewster ra 
Nobema P Juct rp New York, N. Y Exhibited were display ses 
Soa Seow ane tecmen aan ke ie TOO! 
nd Durer artist brushes. Erwin M. Riebe 
' Matzelle, sales manag sttended | 
: : 
t Norma Pen p., New York II, N. ¥.—Exhibited were the Norma rn : 
York U1, 0. ¥.—Exh nee Gn ae ae These new steel storage files 


y f 
£ the | 


» healt lock together, securely—top to 
Paper-Mate Company, Inc., Culver City, Calif.—The firm's line of per 


bottom, back to back, side to 


els were sho .-. ange side—without the use of tools 
truant anand Neie eh ee of any kind. They won't topple 
eee t Company, Chicago, fil.—Shown here wes 2 or sway, no matter how high 
sturing eng swing supplies. General | you stack them. 
was harge assisted by Paul Thit 
Reliance Pe poration, Mount Vernon, N. Y.—Duro-lead per 


wer 


Saplamemesioleapas on HALL’S 
“SOS SSS SES STEEL STORAGE FILES 


san Pape eg eg a ee eee save money for your customers by doing away with 
— a eo af en, Sem frequent replacement of old-fashioned wood or fibre 


Atlanta, Ga.—Shown for the first time was the company's containers. They save floor space and space wasted 
th ‘lead, thick leed end thie teed by shelving. They keep records clean, safe from ver- 


a min and mold, reduce fire hazards. Available in 16 
Madison, lowa.—Pens, pencils and popular sizes. 


W. A. Sheafte ‘ Company, Fort 
‘ exhibit Asthalter. Easter 


ay Start now taking orders in preparation for the big 
midyear record transfer season. Write for catalogue 


and price list today. 


Company, Hastings, Minn.—Exhibited were binder 
na y file wa ’ , @ x ndexes and 
3 
Product npany, Inc., Long Isiand City 1, N. ¥.—Product 


T W star | Jesk staplers Star ‘ 


file fastener De 1 jex tabs and rubber 
J. Mintzer, T. A bach . Strauss, P. Mau 
mpany, Brooklyn 3, N. Y play were drawing THE 


Brothers M facturing Company, Chi pe played here we 
wyptrs 1 age age cg ce At ggg Phot SAFE co., INC., 


. ~ / + 


Manufacturing Compeny, Inc., fousiieapde, i, Veelene des 1642-A Cleveland Ave., N.W., Canton 3, Ohio 


w ’ w Charles § 





Successor to The Hall's Safe Co., Cincinnati 
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CURMANCO 


Steel Office Specialties 





No. 
No. 
No. 





No. 
No. 









Letter Racks 


CLEARS YOUR DESK FOR AC- 
TION. Sorts, Classifies and Dis- 
tributes the papers of your daily 
work. Sloping Trays Catch and 
Hold the papers. NO CORNER 
POSTS TO DODGE. Green, Gray 


or Brown 
102. Letter Size, 2 tray and base $5.50 
103. Letter Size, 3 tray and base $6.50 
104. Letter Size, 4 tray and base $7.50 


Sorting Tray 


For ready reference. Opens like a 
book. Instant contact with 1-31, 
A-Z, Monthly, or Tab Indexes 
Corrugated bottom 


115. Letter Size, Without Index, Olive Green... $5.00 
116. Legal Size, Without Index, Olive Green. $6.00 


Correspondence Separator 


A HANDY MEANS OF CLASSIFY- 

ING Correspondence. Price Lists 
tn or Catalogs for Immediate Refer- 
"ih ence. Not Adjustable. Special 
. Sizes Made to Order. Many firms 

have simplified sorting routine by 
eae Spa j special Separators 
with 4” to 12" partitions and from 
four to thirty pockets. Olive Green 
Art Steel 





No. 105. Letter Size, 5 Pocket, 15/3" Wide $6.00 
Stationery Separator 
Insert for desk drawer. Holds 
letter heads, cark and copy 
paper. Saves time, space and 
stationery 
No. 310. Letter Size, Olive isin $4.75 





Cashier’s Pad Rack 


Every business has various pads, 
bank checks, receipts, contracts, 
partial payments 
service forms. This 


delivery and 
rack holds 
a each in a pocket easy to reach 
if Saves space and confusion. Art 

led. All one 


Steel electrically wel 


piece. Hollow space inside. 
No. 566. Six Pocket, packed 6 to carton $4.00 
No. 568. Eight Pocket $5.00 
No. 570. Ten Pocket $7.50 


Pins, 


Center Drawer Desk Trays 


ADJUSTABLE 





quickly available without 
a) 


Clips, Pencils, etc., 


clutter and confusion. Art FS steel Olive Green Finish 


PACKED 12 TO CARTON 


No. 425. 4x17/gx18 to 31”, Adjustable; 12 to carton. $2.75 


ORDER TODAY—Distributed By 


Associated Stationers Supply Company, Chicago 6, Illinois 


2448 


Stationers Supply Co., Ft. Worth—Houston, Texas. 


CURRIER MFG. CO. 


W. LARPENTEUR AVE. ST. PAUL 8, MINN. 
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F. Ke arge 
S E. &M. Vernon, Inc., New York 7, N. Y.—Different type f b ks 


jing ring, me ’ steno, composition, we hown al 3 with zipper 
Y analysis or lumn pads, blank books, work sheets, and law | 
Ray V. Sct attended the booth 
v and E. ‘rntatiaion en Pasadena, Cal.—The Ver line of 
ting machines were on display a ta with drawing instruments, scales 
Iders and photo reto chin g Ci Attending were H. O. Atwood 
eon Waterhouse and John Ro sbinso n, 
Wallace Pencil Company, St. Louis, Mo.—Exhibited were the firm's wood 
sed pencils J hnstone and Richard P. teding were harge 
Someel Ward Mcusindtiahen Company, Boston 10, Mass. Products showr 
cluded address t ks, blotting paper ari¢ papetrie 
f snd scrap books. Attending was Harold F. DeZellar. 
White ”  Wyckot rapa intiet soma ae, Mass n exhibit 
stationery iding rresponder and Christma jreeting 
In charge were Geo hae Abe f jent and merchandising 
sger, Albert H. Sampson, sil eemnng treasurer i director of sales pro- 
» and Edward Bachtler, the New York y rer } 
Wilson-Jones Company, Chicago 6, III exhibit were e leaf 
and forms, student assignment regist sct year diary and 
k ca da zippit books and brief cases t k 1 reminders 
files and envelopes, punche sind staplers with b name 
In « j booth were Karl Koops, Willian bett, Joseph 
5 j Boyer 





Peirce Dictation Systems Expand Plant 


New and expanded manufacturing and office facil- 
ities of more than 42,000 square feet are now being 
occupied by Peirce Dictation Systems in a modern 
manufacturing plant at 599 N. Northwest Highway, 
Chicago 31, Ill., it was announced by Charles P. Peirce, 
president of the organization. 

Air-conditioned offices on the first and second floors 
will be utilized by the laboratory, engineering and re- 
search departments. All manufacturing, however, will 
be done on the first floor, using the most modern 
methods and equipment. 





Miami Office Equipment Firms Merge 

The Office Equipment Company, 501 W. Flagler St., 
Miami, Fla., recently merged with the Momand & Miller 
Office Equipment Company at 208 W. Flagler St., 
Miami. The new firm will keep the Momand & Miller 
name and will remain at the same location. 

Howard L. Burdin, who operated the Office Equip- 
ment Company for the past twenty years, is now 
associated with F. F. Momand, Sr., and Roy G. Lamkin 
in the operation of the newly-formed company. 








The Protectall Safe Corp., 


Big and Little Injuns Help ... 
dramatized its Indian trade-mark at the recent Travelers’ Spring 
Market display in the Town House Hotel, Kansas City, Mo. Sales 
Representative Ted Scharnhorst (left) used pretty Mrs. Dixie Leone 
right) to attract attention to the big Protectall safes. He then 
decided to use Little Injun Stephen Leone (center) to dramatize 


the Protectall “Veep,” the smaller model. 
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Just tear out this ad, attach to your letterhead and mail to: 








the postman can be ‘‘your boy’, too! 


Send him to customers and prospects with a series of direct mail promotions 
from you and he'll bring back BAGS FULL of orders! 
“That's just peachy!” you’re probably muttering, “but where do we get 
the time, talent and money to prepare a series of direct mail pieces?” 
Relax, man — WE'LL GIVE EVERYTHING TO YOU! 
6 clever, colorful, complete direct mail promotions 





on Joshua Meier V.P.D. acetate sheet protectors, Spel-Binder display albums, 
factory sheet-holders. Circulars imprinted with your name, 
sales letters, order blanks — THE WHOLE WORKS FREE! 
Send for the Free Joshua Meier V.P.D. Direct Mail Promotion Kit now! 
These promotions are expertly prepared, expensively printed, 
designed to pull orders on profitable V.P.D. products. 
All you do is mail ‘em out 
then wait for the postman to bring back the orders 
and the phone to ring with inquiries. 
You have a big market for Joshua Meier V.P.D. acetate products! 
Cover it and sell it via direct mail. 
Don’t let others in your area get the jump on you. 

















rok See 


153 W. 23 St., New York, N.Y. 


Send'for the Joshua Meier V.P.D. Direct Mail Promotion Kit — JOSHUA MEIER CO., INC. 
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THIS 1S 
THE 
CHAIR 


THAT’S 
EASIER 
TO SELL 


WHEN 
THE GOING 
IS TOUGH 
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You get your share of the hard-to-please price 
conscious shoppers. You are sure of getting your 
share of their dollars with Boling 8400 Chairs. 

Even Mr. Stingy himself can see their built-in 
strength — the beauty of their long-lasting finish — 
and that they are worth every last penny of their 
moderate cost. 

You’re always ready for the shoppers when 
you have an adequate stock of the Boling 8400 
Group in walnut, mahogany and oak finishes. 


Order today for early delivery. 


8412 7@ ‘ 8413 


HIGH POINT BENDING & CHAIR Co. 


SILER CITY, N. 
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Meetings, Dinners, Conventions 
108 


demonstrating the usual abuses of both ends of the 
conversation. It showed how to give the customer 
courtesy in a businesslike manner, gave samples of the 
operator's difficulty in getting an extension to answer 
with the resultant effect on the customer and many 
other examples of the right and wrong way to conduct 
onversation. 
lusion of the showing, Miss Vail stressed 
of a pleasant speaking voice, proper 
promptness and pleasant manners. 


Continued fron page 


i tele phone ( 
At the con 
the importance 


tificatinr 
1envulicartiv!l 





Chicago Chapter of NOFA Elects Officers 


Henry Ott Office Furniture Clearing House, has 
been elected for a second term as president of the 
Chicago Chapter of the National Office Furniture As- 
Chosen with Mr. Otto are: 
of the board, Norman Ginsburg. 

Vice-president, Warren Spitzer. 

Secretary, Bill Wolff. 

Treasurer, Ed Timm. 

Directors, Lou Farber and Sid Stein. 

Activities’ chairman, Hal Johnson. 

Besse Masover will continue to serve as assistant to 
the secretary 

These officers were elected at a dinner meeting of 
the organization held Monday evening, May 4, at Wil- 


Ad 


sociation 


Chairman 


liam Harriso1 Restaurant. Reports on the recent 
NOFA convention in Cleveland were heard from Na- 
tional Directors’ Harry Hofherr and Norman Gins- 
burg and President Otto. They reported a worthwhile 
ynvention, one that was larger than any of its pre- 
lecessors, and one that will challenge the Chicago 


Chapter memb to give all assistance possible when 
is held in their city in- 1954. 
liscussion ensued regarding the NOFA 
insurance plan changes and also a proposition that 
the Chicago Chapter secure a hospitalization plan for 
its members. This proposition was made by Sid Stein 
ind it will be discussed by the chapter directors. 
A standing vote of thanks was recorded for the 


Considerable 


ervices given by Al Lipsky, retiring treasurer, and 
John Smyth ictivities’ chairman 

Bill Tonkin, manufacturers’ representative from Los 
Angeles, was a guest at the meeting. 


April 13 meeting was a talk by 
on “How to Minimize Of- 
He related that the job 


A highlight f the 
Homer Smith Ditto, Inc., 
Modernization Costs.” 


1 salesmal to show Mr. Prospect that the real 

of a modern office is insignificant compared to 

his other costs of operation and modernization is an 
vestment that can return many times its initial costs. 


pertinent data was supplied by Mr. 


Concise 


Smith to demonstrate how the salesman can minimize 
the cost of modernizing the office of a prospect who 
insiders it ixury 
At this meeting a resolution prepared under the 
ection of Charles Goodman, was approved for pres- 


was entitled “Vital New Blood 
Growth of the Office Furniture 


tation to NOFA. It 


for Continued Sound 





Dealers Hold Joint Meeting 


A “money-n ’ meeting was held recently by the 
Lake Charles Office Supply of Lake Charles, La., and 
he Monroe Office Equipment Company of Monroe, La., 
t Lake Chaz Both firms are under the same man- 
gement 

The e1 nnel of both stores attended the 

eeting wl rted promptly at 1:00 p.m. March 14 


addr was given by L. W. Tabb of Lake 
Charles, fol ed by Curly Horace Allen also of Lake 
ibject was “Right Down the Middle.” 
1 Chauffee, regional dealer manager of Ditto, 
Ditto—Past-Present-Future.” Lorraine 
OFFICE APPLIANCES, 1953 
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For Increased Sales and Profits! 


Sell a Myrtle Office 


When the desk is sold, show him these six, special purpose 
pieces to complete his Myrtle office. Your customer will appre- 
ciate the added beauty and efficiency that these accessories 


afford — you will have uncovered a new source for extra sales. 
In three finishes: Walnut, Frosted Walnut and Nubian. 







No. 6058BC 58” x 20” 


No. 6016 ET (26” x 16” H 24”) 
END TABLE 





No. 6032 CT (32” x 32” H 24") 
CORNER TABLE 






No. 6048 WT 
(48" x 18° H 29 
No. 6058 WT 
($8” x 22” H 29”) 
A SPACE-SAVING 
GENERAL UTILITY 
TABLE 
(One Drawer) 












No. 6026 CT 


(26” x 26” H 24”) 
LAMP OR CHAIR 


TABLE 


BETTER DESKS 
ARE MADE OF WOOD 


MYRTLE DESK COMPANY 








HIGH POINT, NORTH CAROLINA 
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(Cramer 
REPLACEMENT COVERS 
















for RESALE 
for CLEANLINESS = 
for DISPLAY 
for SHIPPING 




































RAML 
DEALERS 


Use Cramer Replacement Covers as 


‘ 


a plus profit for your salesmen as 
they make their calls. Over a mil- 
lion Cramer Chairs in use today. 


Thousands of these need new covers. 





























Check for the quan- -— 
tities you need. -— 


" 






Place your orders 
NOW for prompt 
delivery. Get your 
covers ALL BOXED. 











Cramer 
POSTURE CHAIR CO., Inc. 
1205 Charlotte 


KANSAS CITY 6, 
MISSOURI 
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Saxon, representative of National Blank Book Com- 
pany, addressed the meeting with “Nationally Famous 
National.” Carl Slakter of Monroe gave a talk on 
“Executive Furniture.” 

Fred Abernathy, regional sales manager, Underwood 
Corporation, was next in line with “Machine Survey— 
Its Value in Selling.” Reneau G. Breard gave an 
address on “Payroll Applications” and Jerry Braud 
talked about “The Human Side of Selling.” Both Mr. 
Breard and Mr. Braud were from the Monroe store. 

Phil Hess of the Lake Charles store illustrated with 
“Steps in Office Layout.” The entire group then viewed 
a special film presentation, “How I Raised Myself from 
Failure to Success in Selling,” which was followed with 
dinner at the Pioneer Club, courtesy of Lake Charles 
Office Supply. 

The meeting resumed on Sunday morning at 8 aM. 
with a talk by J. E. King, of Monroe, on “Underwood 
All-Electric Typewriters” and was followed by Henry 
Stutes of Lake Charles who addressed the meeting on 
“Inventory Control—Purchases—Good Housekeeping.” 

“Sundstrand Adding Machine and Printing Calcu- 
lator” was the subject of Noah Robert of the Lake 
Charles Store, while Alan Roberson, assisted by Mr. 
Breard and Mr. King, described “SoundScriber and 
Its Applications.” 

“Open Discussion—Sales Applications and Profit on 
Office Machines” was the next subject with Mr. Aber- 
nathy, chairman, assisted by Mr. Breard and Mr. King. 

A very enlightening talk was made by Henry C. Mayo 
of the Monroe branch on “Increasing Your Merchan- 
dise Sales.” The meeting finished promptly at noon 
with comments by Mr. Breard, Henry C. Mayo and 
Mr. Tabb. It was the consensus of all present that 
such group meetings should be held often. Plans are 
already being made for another session very soon. 





Philadelphia Chapter of NOFA Meets 


The monthly meeting of the Philadelphia Chapter 
of NOFA was held on April 13 at the 2-4 Club. John 
Gray, executive director of the national association, 
informed members that a statement on the NOFA 
insurance trust would be mailed in a few days. 

Mr. Gray also explained that a sales training course 
for office furniture dealer salesmen is now being sub- 
sidized by federal, state and city departments of 
education. The course, open to 35 students, is free to 
dealers. 

Harry Tubis and Jack Emhardt were commissioned 
to get up an entertainment group to arrange for the 
summer golf outing. Dan Waldner, president of the 
New York Chapter, invited all local members to play 
golf at the New York outing in May. 

After some discussion it was agreed that the club 
should offer associate memberships to office furniture 
dealers outside of the metropolitan Philadelphia area. 
Dues were set at $17.50, of which $12.50 will be sent 
to national headquarters. 





N.A.M.T.A. Convenes in Chicago 

Attracting a wide response from dealers as far away 
as Florida and Canada, the second annual National 
Art Materials Trade Association convention, April 30- 
May 3 at the Morrison Hotel, Chicago, proved substan- 
tially larger than the 1952 session. A relatively new 
organization, founded in 1950, it promises to include 
more and more of the equipment trade at future con- 
ventions. 

Complete with a Saturday night banquet, panel 
discussions and noted speakers from the field, it also 
offered two awards, one for the best exhibit and an- 
other for the best packaging. 

Included among exhibitors were the following from 
the office equipment and supply field: American 
Crayon Co., American Lead Pencil Co., Cardinell Corp, 
C-Thru Ruler Co., Favor Ruhl & Co., A. W. Faber- 
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ive Greater Value in Period Furniture! 
SELL THE ALMA 900 
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WHERE THE DEMAND IS FOR A FILING CABINET THAT IS 











SELL 


PEERLESS. 


FILING CABINETS 


Three large drawers (18%'' wide x 15%'’ high and 27°’ 
deep) make this an ideal cabinet for a variety of uses. 
Physicians and hospitals need it for filing X-Ray film negatives; 
architects say it is just right for folded blue prints; advertising 
departments like it for filing drawings, photographs, etc. 


HUSKY — 


Four, not just two, ball bearing suspension slides provide 
proper support even when drawers are filled with heavy ma- 
terials. At the same time, this sturdy Peerless construction 
makes light work of drawer opening and closing. 





Full-welded cabinet construction prevents twisting and swaying 
and assures long cabinet life. 





Design 
Pat. App. for 


Modern satin-finish aluminum hardware adds distinctive beauty. 
Latches, integral with handles, give a streamlined appearance. 
Various colors can be supplied. 

Peerless offers dealers a high quality line of metal business equipment 


that can be sold with confidence. Sales and planning assistance are 
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gladly given. Some valuable territories still available. Write today 





6604 Hasbrook Avenue, Philadelphia 11, Pa. New York Chicago Dallas Los Angeles 
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Castell Pencil Co., General Pencil Co., M. Grumbacher, 
Inc., Higgins Ink Co., C. Howard Hunt Pen Co., Koh-I- 
Noor Pencil Co., Joshua Meier Co., Inc., Nobema Prod- 
ucts Corp., Frederick Post Co., Stacor Equipment Corp., 
and the Weber Costello Co. 





Stationers Hold First Golf Tournament 


The Stationers Golf Association of New York held 
its first golf tournament of the season on April 28 at 
Preakness Hills Country Club, Mountain View, N. J. 

Other tournaments have been announced as follows: 
May 12 at Hemstead Golf Club, May 26 at Forest Hill 
Field C lub. June 9 at Century Country Club, June 23 
at Upper Montclair Country Club and July 7 at Knoll- 
wood Country Club. 

The remaining six tournaments will be held July 
21 at Leewood Golf Club, August 4 at Tamarack Coun- 
try Club, August 18 at Wheatley Hills Golf Club, Sep- 
tember 3 at Bonnie Briar Country Club, September 
15 at Echo Lake Country Club and October 15 at 
Hackensack Golf Club. 





Celebrates 45 Years With Ever Ready 


At a recent incheon given by executives of Ever 
Ready Calenda! "Manufacturing Company, Charles H. 
Ramsey was honored for 45 years of continuous service. 
He was presented with an engraved solid gold bill clip 
adorned with a medal of St. Christopher, patron Saint 


of travelers 

Mr. “Ever Ready” as he is known from coast to coast, 
is one of the senior traveling men in the stationery 
industry 





Harry D. Erickson Wins Promotion 

L. A. Behrendt, vice-president in charge of sales for 
the Joseph Dixon Crucible Company, announces the 
promotion of Harry D. Erickson to the position of 
assistant to the vice-president in charge of sales. 


Harry D. Erickson 





ie 


Starting with the Dixon Company in 1909 as an 
office boy, Mr. Erickson worked his way through various 
lepartments of the company until 1921 found him in 
he post of traffic manager. In 1930 he was promoted 
to be emg to the sales manager of the pencil 
department. He held this post until 1951, when he 
was i vated to the position of export sales manager 


for all Dixon products. On February 18, 1953, he re- 
turned to the pencil department as assistant to Mr 
Behrendt, with his present promotion forthcoming on 
April 1 





Steelmaster Triangle Sparkles With News 
The Steelmaster Triangle, publication of the Art 


Steel Sales Corp., New York, N. Y., proved a 
sprightly speci edition in April. Featured was the 
meeting of the Steelmasters Foremen’s Institute with 


a picture on the front cover of the head table group for 
this event 
Complete remarks of the guest speakers Raymond 
Hilliard and Judge Emilio Nunez appear with pictures. 
Another feature is a reprint from OFrFrice APPLIANCES, 
April issue, entitled “Puerto Rican Dealers Hear Joseph 
Burger.” 


The issue sparkles with news and pictures. 
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INTRODUCING 
High Quality Modern Chairs 


at Low-Budget Prices 
THE NEW 


‘Taylor 907 GROUP 





@ Price-conscious prospects stop looking 
the minute they see these new high-styled 
Taylor chairs in clean-lined contemporary 
design. Both armchair and matching swivel 
fall ideally into the decorative theme of a 
modern interior. Best of all, with a moder- 
ate price tag, they sell quickly for offices, 
reception rooms and lobbies. 

In this 907 Group you can offer the same 
top-quality Taylor construction and comfort 
found in the popular 807 series. 


Write today for dealer information 


THE “Taylor CHAIR COMPANY + Bedford, Ohio 
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PARKER’S SPARKLERS ! 


Price + Quality = 
VALUE GEMS in 
STEEL OFFICE 
EQUIPMENT 





STEEL 
BOOKCASE 


The Bookcase is of 
standard size with disap- 
pearing glass front panel 
for clear visibility. Avail- 
able in three different 
sectional sizes: 


H W D 

12" x 3534" x 11" 
15" x 353%" x 1A" 
18" x 35%," x 1A" 





STEEL 
TRANSFER FILES 
FOR YOUR FILING NEEDS 


THESE STURDY 
STEEL 
TRANSFER 
FILES CAN BE 
STACKED 
TO ANY 
DESIRABLE 
HEIGHT 


ALSO STORAGE e WARDROBE and COMBINATION 
CABINETS e COUNTER HIGH and DESK HIGH 
CABINETS e SECTIONAL BOOKCASES 


Made of heavy Gauge Steel . Electrically welded 
construction and completely reinforced throughout . 
Baked-on enamel finish in Green or Grey. 


Write for Catalog and NEW price list 


PARKER STEEL PRODUCTS INC. 


56 COLUMBIA STREET > BROOKLYN 2, NEW YORK 





LEGAL AND LETTER SIZE 
SPECIAL SIZES MADE 
ON REQUEST 
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KEN DICKENSHEET, CORRESPONDENT 
1020 Y STREET, VANCOUVER, WASH. 


This month’s copy must go to press before the 
NSOEA regional in Seattle so the report on that con- 
vention will have to wait until next month’s issue. Last 
year we had some fun making a few predictions, few 
of which turned out I might add, so here we go again: 
We predict that: Governor Lew Hilton will enjoy a new 
attendance record at this regional; that the boat trip 
will sell everyone on the beauty of Seattle; that Clint 
Martin will get a well-earned round of applause for 
his work in lining up the entertainment for the con- 
vention; that Bob Davis will be unhappy with the food 
at the New Washington; that George Ruggles will 
swear off being on any more housing committee’s; that 
Bud Konnersman will organize a home talent band 
with hilarious results and that Harper Jamison will 


win a door prize. 
a + * 


A number of Oregon Trail Travelers turned up at 
the recent Western College Bookstore Convention at the 
Coronado Hotel in Coronado, Calif. Enjoying the nice 
weather and the meals on American Plan were: Mr. 
and Mrs. Bob (American Pad) Reid; Hank (McMillan) 
Lyles; Jim (Higgins) Montgomery; Jack (Cooke & 
Cobb) Turner; Marshall (General Pencil) Wiley and 
your scribe. Also in attendance were Carl (Amberg) 
Draper and Herb (EYE-Ease) Morgan. Ex O.T.T. Presi- 
dent Wilson Turner was there with his Craftint line 
and said he would be in the Pacific Northwest soon, 
possibly making the Seattle regional. Wilson looks fine 
and we are happy to report that he is doing very well 
with his new line. 

7 . . 


Paul Lockwood of the Lockwood Sales Corporation 
called on “Fat” Barrett at Barrett’s Stationery in 
Grants Pass recently wearing one of these new out- 
landish caps that are currently a fad. This one was 
about two feet across the top and was made of a red 
plaid material. Needless to say it was appropriated by 
Brother Barrett who likes anything new in the clothing 
field so long as it is loud. 

“Fat” took off under that cap for the weekly Lions 
Club meeting and we'll bet the “Tail Twister” collected 
a tidy fine for the costume. 


* * * 


Chester Morgan of the Roseburg Book Store in Rose- 
burg, Ore., can sympathize with our report last month 
about Farmer Anderson in Bozeman, Mont., and the 
flood that Farmer had in his store 

Chet had a similar experience recently when the 
heavy April rains caused his store roof to buckle and 
the water came pouring down. Fortunately, it happened 
during store hours so the damage was not quite as 
severe as it might have been. Although the roof has 
been repaired no rain has fallen in Roseburg to test it 
so Chet ‘is waiting for the next rain with a certain 
amount of anxiety. 

. * * 


Dave (Joe D. Hale) Rudnick is driving a new Chrysler 
these days but Dave acquired it the hard way. He 
wrecked his old Chrysler so badly in eastern Oregon 
the insurance adjuster “totaled” it. Dave used up a 
good share of his luck on this one as he came out of it 
without a scratch. Fortunately, so did the farmer who 
decided to make a left turn without looking and who 
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The NEW sensational 


\'f Log he) << 


DESK STAPLER 

















Uses 
Standard Staples 





Now Ready to Deliver! 


AMAZING IN PERFORMANCE 
GRACEFUL IN DESIGN 
EASY, COMFORTABLE. 


SPEEDY, EFFICIENT, A STARTLING 


DURABLE VALUE AT 
NON-CLOGGING 
LIST 
$500 
Fully Guaranteed 


e TAP IT— 
e PRESS IT— 
e STRIKE IT— 


By any Method 
IT STAPLES-PINS-TACKS 


TO A NEW HIGH LEVEL OF SATISFACTION 





4 
ry 
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The VICTOR embraces novel, revolutionary, thoroughly desirable 
time-saving features that take the task out of tacking and provide a 
new, exhilarating experience in stapling. Reap the crop of profit await- 
ing dealers who wisely decide to stock the VICTOR NOW. 


DESCRIPTIVE LITERATURE ON REQUEST 


4 VAI L MANUFACTURING COMPANY a 
900 EAST 95TH STREET CHICAGO 19, ILLINOIS 
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sell more than fine quality. . . 


sell Ke0pold furniture in an 


office planned for 
added business efficiency 


E000// 


DEALERS 


PROFIT FROM 
A COMPLETE 


SELECTION 


Member: Wood Office Furniture 


180 


ir 





Bank of Utah, Ogden, Utah. Leopold installation 
by Weber Office Supply Co. 


Show your customers and prospects how distinctive furni 
ture by Leopold makes business more pleasant, more 
efficient. Help them plan a completely integrated office 
interior around functional Leopold furniture. Leopold 
gives you the “tools” to provide this extra service 


to Customers, resulting in more money for you. 


Leopold makes your sales job easier, profits greater 


through effective advertising and sales helps. 








Y 





Wt LEQ0O/A vin 


BURLINGTON, IOWA 
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caused the crash 
Dave, maybe we'd better travel together. 
> - . 

Ed Obinger the retail division of Pacific Stationery 
flew back Cleveland, Ohio, to attend the NOFA 
show. We understand that Bob (Oxford-Invincible) 
Davis also attended the sessions. This is a long way for 
a couple of ‘““‘Webfeet” to go to attend a convention and 

hope the boys take good care of themselves. 
Housing Notes: Horace and Jane Kilham have just 
moved int« vely new home in Portland Heights and 
Don Tatro Fisher’s in Boise has just moved his 


we 


family into a new home in Boise. Don told me the 
name of the development in which his home is located 
but it slipped my memory. Seems to me it is either 
Mortgage Manor or Starvation Flats. Somehow, this 
reminds me another stationer friend who recently 
remodeled his home, adding a second bathroom. His 


family was pleased with this extra convenience 
that they have named the room, slightly altering the 
name of a popular radio serial. They call it—“Wife’s 
Other John 


* +. * 


Out Whe Handclasp Is a Little Stronger.” 





Higgins Releases New Book on Color 


Color Digest” is the title of a new book on color, 
released by Higgins Ink Company, Inc. This lavishly 
illustrated 84 x 11-inch book packs between its pages 
many facts on the subject of color. The book was 
written by Bert Cholet, Higgins’ advertising manager, 
with an introduction by President Tracy Higgins. It 
presents a most complete and scientific treatise in 
layman s ianguage 


j 


Can be assembled from parts supplied 
k on color. 


Ostwald Solid 
with Higgins’ new | 
ide to retail for $2.00 the book offers something 
a at tl Attached to the back cover is an 
envelope containing all the parts for assembling an 
i solid in an ingenious arrangement 
Cholet This highly practical device 

strates the three dimensional aspect of color in 
aphic manner which fixes in the users’ mind for- 
the true sociation of hues with each other. 





Wilson Named Sales Representative 


LaSalle P1 ts Company recently announced the 
Jimmy Wilson as sales representative 


been active in that region for many years and is 


well-Known | e€aiers 
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Now that you have joined my club, 












COMFORT- 
CONTROLLED 
MOTION 





“Free and easy” is one way to 
describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
smooth-tilting, comfort-controlled motion. 
For all-steel, revolving chair controls. . . 
carefully constructed for long-wearing 
satisfaction . . . ultra modern in design .. . 


buy Collier-Keyworth! 





COLLIER-KEYWORTH CO. 
NE NA SSACLUSERES 
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aluminum 
chairs 


How Are You Fixed 
For Chairs? 


With the return of normalcy to our industry, it becomes 
necessary to evaluate our inventories. Many items which 
looked so good in the days of long demand and short 
supply are today, merely a burden on our inventories and 
our finances. 

We are happy in the knowledge that FINE-REST Chairs 
are just as salable today as they were a year ago. 

Why not keep your inventory alive with chairs that sell 
—why not stock FINE-REST? 


ALUMINUM SEATING 


17 $. CHERRY STREET © 


Dishibuler AETNA SAFE CO., 46-50 W. 29th St. N. 
ee anes r Y. & EXPORT DISTRIBUTOR 


SAFE & EQUIPMENT WHOLESALERS, 260 FTH ST., PHILADELPHIA 6, PA. 
EASTERN PA, DISTRIBUTOR 





182 





On the Canadian News Front 


Our Industry Across the Border 


BY SPECIAL CORRESPONDENCE 

Many outstanding displays of products vital to the 
concern of the stationery and office equipment market 
were in evidence when the Sixth Canadian Interna- 
tional Trade Fair opened in Toronto, June 1. Largest 
show of its kind in Canada since its inception in 1948, 
some 20 countries were represented among exhibi- 
tors. Canada again headed the list as the largest 
exhibitor; England in second place with double last 
year’s floor space; German producers ranked third, the 
United States fourth, and France fifth. Fair officials 
stressed the great expansion which has taken place in 
Canadian industry since the war ended in 1945, a fact 
that is brought forcibly to the attention of CITF 
visitors from all over the world. 

Among Canadian manufacturers of office equipment 
and supplies at the Trade Fair this year were: National 
Cash Register Company Ltd.; Ditto of Canada, Ltd.: 
Burroughs Adding Machine, Ltd.; Remington Rand 
Ltd.; J. & J. Taylor Ltd.; Underwood Ltd.; Gestetner 
(Canada) Ltd.; International Business Machine Com- 
pany; Office Specialty Manufacturing Company, Ltd.; 
Royal Typewriter Company, Ltd.; Conograph Ltd.; 
M. P. Hofstetter, Ltd.; Executone Communication Sys- 
tems, Ltd. 

G. H. Harvey & Company, London, England, showed 
an extensive line of steel office equipment. From Ger- 
many, there was a considerable showing of duplicators 
made by Roto-Werke AG. of Koenigslutter. 

* ” * 

John S. Coleman, president, Burroughs Adding Ma- 
chine Co., Detroit, Mich., told a meeting of the Em- 
pire Club in Toronto recently that business has an 
important part to play in helping shape foreign eco- 
nomic policy. He said the adjustability of the U. S. 
and Canadian economies to changing conditions has 
always been the key to progress and industries now 
insulated from competitive stimulus must be prepared 
to move from less to more productive operations. 
Stressed Mr. Coleman: “The world can only earn the 
dollars necessary to maintain international trade ata 
high level if we practice the free competition that we 
preach—and that includes competition between domes- 
tic and foreign goods.” 

- * 4 

James Preston, president, Preston-Noelting Ltd., 
Stratford, Ont., paid special tribute to the firm’s Frank 
E. Mason who joined the staff of The Globe-Wernicke 
Co. Ltd. (Stratford), in 1902, and William Easson who 
joined the company in 1903, when employees of the 
organization held their recent annual “Twenty-Year 
Club” dinner. Both Mr. Mason and Mr. Easson have 
completed a half-century of continuous service with 
the company. 

+ * + 

With the announcement that Automatic Pencil 
Sharpener Co., division of Spengler-Loomis Manufac- 
turing Company, Rockford, Ill., and Beverly Hills, 
Calif., had altered their official name to APSCO Prod- 
ucts, Inc., the Canadian company now becomes APSCO 
of Canada, Ltd. Sales manager in Canada is J. J. 
Evans. The firm has extended their line to include 
pencil sharpeners, staplers, electric erasers and Saf-t- 
cuts. 

A shipment of Irish stationery was an interesting 
feature of “Irish Trade Week” at the Montreal depart- 
ment store of Henry L. Morgan & Company. This note- 
paper display attracted considerable attention and is 
expected to be the forerunner of a new line of Irish 
export goods for Canada. A showing of Irish playing 
cards created interest as souvenir items. First Irish 
export promotion to take place in Canada, it is ex- 
pected to mark the beginning of Ireland’s rapidly 


OFFICE APPLIANCES, June, 1953 











RTE rr ee nN 





DORSET’S DESKETTE LINE OUTSELLS 


ALL OTHERS IN ITS CLASS 


* Superior Styling! 
J *% Linoleum Top—Aluminum Edging! 
Here $ Why * Extra Heavy Steel (Feel the Difference)! 


* Extra Drawer Space! 


r 








ideal for office, home, school! 
deskette, sr. 


linoleum top...aluminum edging... 
plenty of extra storage space! 


45” 


RETAIL PRICE 


Four spacious drawers plus 
a large storage cabinet with 
two adjustable shelves. 
19’’x40” top, 30” high. 
Shipping weight approx. 

75 Ibs. 





ALL-STEEL 


a compact space-saver ! 


deskette, ir. 


linoleum top... aluminum edging 
19’’x30” top, 30” high. - 


compartment at $2.00 each 
Shipping weight approx. 50 Ibs. 


ALL-STEEL RETAIL PRICE 


fe eee PE 





STEEL EQUIPMENT COMPANY 
, 2514 W. Dauphin St.. Phila. 30, Pa + STevenson 2-1312, 2-6099 
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EASILY ASSEMBLED, QUICKLY STACKED 
STAX ON STEEL units are shipped 
knocked down, six toa Space saving 
carton. Each makes a complete sturdy, 
durable file drawer unit. Shells and 
drawers are assembled in three easy 
steps, ready to stack as illustrated 
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INTERLOCK STURDY UNITS 


Bolts are provided for interlocking 
all units through keyhole slots in 
metal side-plates both front and rear, 
making complete steel framework for 
battery installations stacked as high 
and wide as desired. 











HAND-HOLE FOR EASY “TOTING” 
In addition to the recessed easy-to- 
grasp metal handle, there is a hand- 
hole in the back of the drawer... . 
making it easy to carry even when 
fully loaded. 


lt Can't Happen With 


SVOVOTINTSS. 
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The Only Fibre Board 
TRANSFER FILE 


That ‘Builds Its Own Steel 
Framework As You Stack It” 









TRANSFER RECORDS THIS IMPROVED WAY 


Stack them to the ceiling, load them to capacity 

each drawer will work perfectly. No sticking, no bulg- 
ing. Space-saving STAX ON STEEL units are the 
only fibre board drawer files engineered so the steel 






framework carries the entire weight load at four 
equal points, in rear as well as front. Factory applied 
steel side-plates and horizontal steel stackers fit 
together with precision and skyscraper strength. Rust- 
prool metal card-holder drawer pulls are securely 
fastened to Masonite panel drawer fronts. These 
panels (used in both front and back of drawers) are 
covered with high grade corrugated fibre board, which 
is used throughout. Beautiful Banker’s gray fade- 
proof finish, complemented by lustre-steel parts, 
produces a neat front office appearance. 


WRITE FOR CATALOG, giving prices and complete 
dealer story. Newspaper mats and 
promotional literature free. 





BY THE MAKERS OF LIBERTY STORAGE BOXES 


BANKERS BOX COMPANY 


Serving Stationers Since 1918 


720 SOUTH DEARBORN STREET 
te jg ae 
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drive. Recently, an Irish Trade Office 
Montreal 
5 > * 


synchronize their displays with 


expanallg at 


was opened 1n 


Retailers sh ild 


ifacture national advertising programs and 
with such peak buying periods as school opening, grad- 
ration and the festive period,” according to Adrien 


Gauthier, Quebec Province representative for the 
Esterbrook Pen Company of Canada, Ltd. Mr. Gauthier 
spoke at the April meeting of the Quebec Stationers’ 
Association. He advised dealers to make the most of 
mailing pieces provided by suppliers, to take advantage 
f the ability company representatives to educate 
iff on selling methods. “Stick to standard 
lived in the esteem of your customers 

ers will stick with you,” he said. Mr. 
pointed out, “There are good and poor 


store sales st 
lines that have 
and your cust 


Gauthier als 


values, for d for your customer, in every sales 
bracket 
. - * 
Lack of appreciation of what a sincere desire to serve 


really means causes most retail 
today, George W. Allen, Toronto sales 
counselor, told the Stationers’ Guild 


the buying public 
business failure 


and advertising 


Club of Toronto. “There is too much fear of competi- 
tion; too little realistic co-operation among dealers,” 
e said. “All efforts to attract favorable attention, 
0 arouse buying interest goes for nothing if the cus- 


sincerity. 

tur competitors to be favorably dis- 
osed toward we can go forward to success together. 
The law of mutual benefit also means that the buyer 
und seller must both receive a benefit from each trans- 
ction. If we realize that we are the servants of the 


tomre doubts « 


If we can el 


juying public we will not have to worry about our 
ules future Mr. Allen said that a good salesman is 

confident in his company’s products and services 
at he can be other than enthusiastic. 


. o * 


F. E. Piercy, Toronto, was recently named outstand- 


ng salesmal the Dixie Cup Company at a sales 
meeting in Easton, Pa. Top man in the Canadian field 
for the firm, he held the best record of the company’s 
nternational sales force. 
* > : 
Native of Sain John, N. B., with 17 years of experi- 
nee in the nery and office machine supply field, 


W. N. Burke has been appointed sales manager of the 
Maritime division of R. R. Colpitts & Son Ltd., Monc- 
ton, N. B. Mr. Burke has been a resident of Moncton 
years and is active in various organi- 
zations thers luding the Canadian Legion. During 
World War II, he served with the New Brunswick, 
Carleton and York Regiment overseas, retiring from 
y wi rank of captain. 


« - * 


ior a numbe! 


) 
} 
| 


Established 80 years and now being modernized 
to include some 70 feet of modern greeting card dis- 
play fixtures, Garen’s Book Store, Chatham, Ont., does 
a big busines \ffice supplies, stationery and school 
lines. Propriet W. G. Sam Burton. 


* . * 


Director of the educational division, Underwood 
Ltd., Toronto, Ruth Treen recently visited commercial 
schools in northern Ontario centers. Miss Treen was 
formerly a teacher of typing at Regina, and has been 
with Underw for the last five years, traveling from 
oast to coast in Canada, demonstrating to schools the 


proper typi! technique required in business offices 


> > > 
A conferencs explore the future of the $25 million 
Canadian point-of-purchase advertising field was held 
in Toronto, April 30, sponsored by the Packaging Asso- 
lation of ( Objective of the conference was to 


OFFICE APPLIANCES, June, 1953 






—one of the 
most important 


selling points of 


FLO-MASTER® 


As every dealer knows, returned merchandise 

is a headache. It is not so much the loss of a sale 
as it is @ discontented customer. Here you have 

one of the main reasons why Flo-master sales are 

booming. Dealers have learned that, when the 

call is for a felt tip pen, the Flo-master is a guarantee 
of customer satisfaction. 


Flo-master is made with the precision used in watch 
making. All parts are interchangeable. 

Any cap fits any barrel perfectly, as any adapter 
fits any chuck. The automatic spring valve— 

the very heart of the Flo-master—controls the 
flow of ink with unbelievable accuracy. 


So make sure that you have enough 
Flo-masters—both ‘‘Pocket-Size” (illustrated) and 
“King Size’ on hand at all times. Remember— 
you can’t have too many Flo-masters. 


For further information write to Cushman & Denison 
Mfg. Co., Dept. H-16, 153 W. 23rd St., N.Y. 11, N.Y. 


*a CADO product 


Flo-master in a S77 nutshell 


e writes on anything © instant-dry inks 
e fine lines «¢ bold lines * in ten colors 
¢ valve controls flow of ink 
e in two sizes—“Pocket-Size”—"King Size” 


Flo-master 


FELT-TIP PEN 
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study the effective use of advertising as a sales incen- 
° tive at the point-of-purchase, and to foster a wider 
irst knowledge of its effectiveness among advertising, sales 


| and management executives. One of the guest speak- 


a in years ers was R. Harvey Whidden, vice-president in charge 
at es of sales, W. A. Sheaffer Pen Company, whose topic was 
Presented by Precision “Advertising at the Payoff Point.” 
never before has cia 


National Stationery & Printing Company, Timmins, 
Ont., has added a new Multilith with a capacity of up 
to 5,000 impressions per hour to its equipment. It will 
be used for reports, bulletins, all kinds of communica- 
tions and ruled forms, fine stationery, illustrated ad- 
vertising and promotional material. 


VENTILATED COMFORT 


been available in 
Swivel Chairs 


HIGHEST QUALITY 


throughout 











* * * 


Robert Yarnold, Brantford, Ont., chief salesman of 
his own firm which supplies stencils, carbons and type- 
writer ribbons to Ontario business firms, believes in 
keeping in personal touch with his customers, despite 
a serious obstacle. Mr. Yarnold, although completely 
blind, travels all over the Province of Ontario solicit- 
ing business. His wife acts as his chauffeur, bookkeeper 
and secretary. He is credited with a demonstration 
and sales technique and a super memory that rivals 
competition. He received his basic training in the 
carbon paper supply field with Carbon Paper Service 
Bureau, Toronto. 


e Everlasting Tubular 
Steel Construction 


available in scuff proof 
chrome for long wearing 
beauty or lacquer finishes 
in office colors. 


EXECUTIVE 





e Replaceable wear 
p”oof plastic webbing 


* * * 


ne a ee ee a ny ry, PES eae The Commercial Stationers’ Association of Toronto is 
; | now in its 25th year. New president is Wiliiam Grand 

e Genuine Seng Chair | of Grand & Toy Ltd.; vice-president, W. J. O’Reilly of 

Contro! | Underwood Ltd.; secretary, R. Edward Fugler, Ester- 


brook Pen Company Ltd. Meeting plans have been 
revised and future luncheons will be held only on the 
second and fourth Thursday of the month. 


Casters . * + 

Hooded for shoe protection. The importance of work simplification was stressed 
Large 2 inch soft rubber wheels | by Herbert F. Goodwin, assistant professor of industrial 
for smooth movement. | Management, Massachusetts Institute of Technology, 
| before a meeting of the Montreal branch, National 
| Office Management Association. He said the average 
| person, by the time he reaches the age of 70, has spent 
a | 23 years sleeping; six years eating; six years traveling, 
Precision four years being sick, two years getting dressed and 
undressed, one year at religious activity, and 19 years 


Adds selling points. 


e Ball-Bearing 


Also available by 





peerage a | working, with only nine years at recreational effort 
; J zr, WwW ars ¢ é ; 
. © Sunewe Cow are | Said Prof. Goodwin: “That’s a pretty grim prospect 
GENERAL ‘A, Two Seater unless you find real pleasure in your work. Work sim- 
f OFFICE x Settee © Step Table plification is one way to change things; it can add that 
factor of fun or accomplishment that goes with prog- 
FOR THE RECEPTION ROOM ress and improvement.” 


Among visitors to wholesale stationery houses in 
the Toronto area recently have been the following: 
Bob Pittam, Oxford Bookshop, London; Al Schendel, 
Schendel Stationery, Waterloo; Fred Leaver, Manley’s, 


Sarnia; Bert Boyce, Boyce’s Bookshop, Brantford; Sam Sol 

Burton, Garen’s, Chatham; Charles Kidner, Kidner eat 

Printing Company, Hamilton; R. M. Bean, Bean Print- giv 

ing & Publishing Company, Waterloo; Eric Johnson, Scr 

Yorkton Stationery, Yorkton, Sask.; Doug. Smith and 

Bob Euler, J. C. Jaimet & Company Ltd., Kitchener; th 
e 


A. H. Amell, Amell Office Equipment, Cornwall; Lucien 
Hetu, C. F. Dawson Company Ltd., Montreal; R. R. adc 
Burley, R. W. Wright & Company, Halifax; Robt. Usher, 
Commercial Printers Ltd., Regina, Sask.; Bruce Wright, 
Ontario Office Outfitters Ltd., Kitchener; Don Stone- 
house, Sid Copp, Joe Cote and Walter Radlowsky, all 
Kennedy’s Bookstore, Guelph; Wayne Stevens, Hudson 
Paper Company Ltd., Edmonton. 

oye . © 7 

your interiors. Ss a id New Brunswick Business Show, held recently at Saint 
John Vocational School, Saint John, N. B., was at- 
tended by both the public and businessmen. Among 





: : Telephones: 
Precision Manufacturing Co. Pens vant exhibitors at the three-day event were Addressograph- 
831 Chicago Ave., Evanston, III. DAvis 8-6892 Multigraph of Canada, Ltd.; Dictaphone Corporation 
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43 : to Use” 
SoundSeriber’ 
means more and more 


§ to thousands 
on the road 






4 

SoundScriber frees salesmen from the time- chute for home office transcription. That’s all 

eating drudge! f typing or writing reports- there is to it! 
ives them 20°. more selling time. With Sound- What’s more, SoundScriber is the lightest 
Seriber the reports, memos, and letters all-purpose machine. . . salesmen like to take it 
pl hotel room, car or train- with them. Learn how the easiest-to-use of all 
then slip the little green disc into an envelope, dictating equipment saves time and money on 
add a 3¢ stamp and drop down the mail the road and in the office. Mail coupon today. 











Only SoundScriber Offers You: SoundScriber Corp., Dept. OA-6 


1. Automatic On-the-Dise Indexing. 4. Lightest All-Purpose Machine. New Haven 4, Conn. 


only didotien dist Send sample disc and literature. 


useable on long playing 
phonographs. 


2. Two Arm Flexibility 


Name. 
3. Ma hute Size Discs. 





ee 


SEND TODAY Mmmm WA oor 


OFFICE APPLIANCES, June, 1953 187 








a) a 


: a 








Gsterlbrook 


WIN a CASH AWARD 





34 GRAND PRIZES IN THE BIG 


3 FIRST PRIZES. . . . . $250.00 each 
3 SECOND PRIZES . . . $100.00 each 
3 THIRD PRIZES .... * 50.00 each 


25 FOURTH PRIZES . . . * 10.00 each 


RULES 
ESTERBROOK WINDOW DISPLAY CONTEST 


1. Contest opens August 15. Closes 
October 22, 1953. 


2. Open to all retailers of Esterbrook 
Fountain Pens, Esterbrook Push-Pencils 
and Esterbrook Desk Pen Sets in Con- 
tinental United States. 


3. Contestants will be classified as follows: 
Group I Department Stores; Group II] 
Stationery Stores and Pen Stores; Group 
III Book Stores, Drug Stores, Jewelry 
Stores, Gift Shops and any others. First, 
Second, and Third prizes will be awarded 
in each group. In addition, 25 Fourth 
prizes will be awarded regardless of group. 


4. To enter, retailer must promote Ester- 
brook products in a store window display 
for a minimum of 2 weeks during the 
period of the contest; and submit photo- 
graph of same as evidence. On the back 
of the photo, retailer must write his own 
name, the name and address of the store; 
his classification (see Rule 3 above) and 
the length of time display was in window. 


5. Display may include Esterbrook dis- 
play material or be entirely original. 


Gsterbrook 


FOUNTAIN PEN 





WINDOW DISPLAY 
CONTEST 


EVEN THE “LOSERS’’ WIN— Whether you win one of the cash awards 
in this contest or not—you still win increased business and profits 
from your display. 

So, since you CAN’T LOSE, read the simple rules and plan now 
to enter. 

Entry consists of a display of Esterbrook Products which you set 
up in a show window and photograph. Judgment is made from the 
photo which you send to us. 

Start planning your Esterbrook window NOW. If you want to use 
some of the Esterbrook lithographed display material, order it 
through your Esterbrook salesmen. Be ready to set up your window 
the moment the contest opens. 





6. On request, Esterbrook will pay for 
photographing display. The amount of 
photographer’s fee not to exceed $5 and 
copy of this bill must be forwarded with 
the photograph. 

7. Entries will be judged solely on origi- 
nality, attractiveness, appropriateness 
and prominence given Esterbrook prod- 
ucts. Judging will be done by a competent 
group not associated with The Esterbrook 
Pen Company, and their decision will be 
final. All photographs submitted become 
the property of The Esterbrook Pen Com- 
pany and will NOT be returned. 

8. Entries must be sent to Window 
Display Contest, care of The Esterbrook 
Pen Company, Camden 1, New Jersey, 
and postmarked not later than midnight, 
October 22, 1953. 

9. In case of ties, duplicate prizes will be 
awarded. Winners will be notified by mail. 
On request, a complete list of all winners 
will be available to any contestant on or 
after December 1, 1953. 









10. This contest is subject to all rules 
and regulations of the United States. 


“Choose the 
right point 
for the way 
you write 
—hby number” 





THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY 
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Ltd Bur! Adding Machine of Canada, Ltd.; 
Gestetner (Canada) Ltd.; International Business Ma- 
chines Lt« & A. McMillan Ltd.; Marshall Schofield 
Ltd.; National Cash Register Company of Canada, Ltd.; 
Pitney-Bows Canada, Ltd.: Remington Rand Ltd.; 
R. R. Colpitts & Son Ltd.; Soulis Typewriter Company 
f N. B., Lt Underwood Ltd 


7 « * 


Martlin & Lawri ern manufacturers and importers 
office drawi 1aterials and equipment, have now 

in their large new premises on Laurier Ave 
firm has been in operation for 35 


* 


Sparks } the Anvil: First serve-yourself display 

f its kind in Newfoundland, McMurdo’s, St. John’s, 
Nfid.. has opened a big new greeting card center in 
t ts store. ... In Cobalt, Ont., Graydon 
Fitzgerald’s stationery store which 
of stationery, greeting cards, nov- 


Eno has pul ed 
yw stocks fu ne 


elties, etc E. R. Malony is now manager of Saska- 
toon, Sask. branch of Underwood Ltd . A. Whitley 
Ltd., Winds i Chatham, Ont., has been appointed 
lealer for the National Cash Register line of adding 
iachines al! esk model bookkeeping machines... 
One of the é businesses in Prescott, Ont., the 
itionery and gift establishment operated by 
J. Stuart Miller under the name of Norton Miller & 
Son, is now i its new location. The firm had 
een in fol remises a half-century. . Ward’s 
Variety Store, Edmonton, now has a well-stocked de- 
rtment fe ng greeting cards, stationery lines. 
In Niag: Falls, Ont., Al. Hacker, May’s Stationery, 
ecel ented with a son: Ron Hutton, Miller 
S ners I nonton, a daughter... . Wally Jones, 
Robt. Dunc: & Co. Ltd., Hamilton, became a grand- 
Tatnel ect { 
* Py + 


Among re Canadian trade deaths: Harold Mc- 
Lean, 66, f er and head of McLean Stationers, 
Toronto, di Daytona Beach, Fla., where he had 
hol ys. A commercial traveler for nearly 


50 years, he born in Toronto and widely known 
throughout O rio. As a boy he joined Underwood 
Ltd., later 1 eled for that company. Thirty years 
xo he pur his own business; Charles B. Temple- 
ton, 50, with fountain pen industry for a quarter- 
ntury, first with Eversharp International Inc., and 

ly with the W. A. Sheaffer Pen Company, before 

he retired be ise of ill health. He was born in Ben- 
ett, Ohio, a1 ad been a resident of Toronto since 
1929: Wilfred G. Gregory, Canadian sales manager of 
Eclipse Fountain Pen and Pencil Company, Toronto, 
ere he had 1 employed since 1925. He had han- 
many ir rtant positions with the company 

ined firm as a office boy 





Checkwriters Improve Money Service 
checkwriters have proven 
\ i versatility by solving the check- 
pl f IBM card checks. This was con- 
purchase of the checkwriters for 
a midwestern chain, that provides 
ney orat rvice 
Safeguard checkwriters efficiently 
tected card checks without impair- 
ard maintaining the ability to process 
ted c: ecks through the modern and sensi- 
ve IBM count and sorting machines 


Safeguard ( poration’s 


their efficie1 





Appoints Regional Service Manager 

W. H. § reneral service manager for the 
has announced the appoint- 
regional service manager of 
1e Underwood Corporation.—EEG 


( tion 


’ mf T I | 
iC] I [ . as 


OFFICE APPLIANCES, 1953 


June, 


AROUND 
—_ THE 


DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 


SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 


Write today | 
for Our 
NEW 


Handsomely 
Illustrated 


CATALOG No. 96 


and 


Price List 


RASTEWART 


EGLO MANEAN Ae 


80 DUANE ST.NEW YORK 7,N.Y 
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A LOW PRICED CHAIR 
FOR A HIGH PRICED 
EXECUTIVE 








Gregson No. 505 
Executive Posture 


Plenty of room for executive growth 
Lots of comfort to dispel brain weary fatigue 

. . Made to sell at a price to please even a 
Scrooge — that’s the new Gregson executive 
posture chair. 

Available in Top Grain Leather and Gros 
Point or Naugahyde and Gros Point combi- 
nations; in walnut, mahogany, light oak or 
softone oak finish. Seng Syncro-tilt mechanism 
gives firm, gentle posture support. Spring edge 
and foam rubber seat. 

The Gregson 505 executive posture is a lot 
of chair for little money. 


Dealer Inquiries Invited 

















GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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News Notes from Maritime Provinces 


W. J. McNULTY, CORRESPONDENT 
116 PRINCE EDWARD ST., ST. JOHN, N. B., CANADA 


Baldwin-Beckwith, Ltd., Halifax, N. S., has bee 
emphasizing Webster-Chicago electronic memory die. 
tation machines in the Atlantic provinces from the 
Halifax headquarters of the distributor. 

- * + 

John T. McGarry, St. George, N. B. has establisheg 
an office appliance agency at St. George, N. B. and § 
featuring guarantees with reconditioned equipment 
and with the emphasis on typewriters. Top spots arg 
also given to adding machines and cash registers with 
coverage of an area within 50 miles of the Uniteg 
States border. Se" a 


The firm of Fred V. Chesman,, Ltd., with base af 
St. John’s, Nfid., is continuing at the same base on 
Water St. and catering to all of Newfoundland. J. @ 
Barnes, manager, succeeding Mr. Chesman, who re 
cently passed away, is covering Newfoundland by rail 
steamer, motor car, truck and sailing vessel. 

* * * 

Ace Office Equipment Company, Montreal, Que., ig 
emphasizing a free course in typing with each sale of 
Royal portable or office typewriters. Sales are being 
offered at weekly payments. 

> . + 

Walter Logan of Saint John, N. B., an office appliance 
dealer, is now handling Victor adding machines ig 
full-keyboard and 10-key models, both electric and 
manual. Mr. Logan is also selling new and used cash 
registers, safes, bookkeeping systems, account regis- 
ters, and so forth. Distribution is through southerg 
New Brunswick Province. 

+ & x 

Craig Office & Store Equipment, Montreal, Que., ig 
specializing in rebuilt and repaired office appliances 
and furniture. Included in this group are office desks, 
files, filing systems, chairs and so forth. Seating com- 
fort is being stressed to the office force. 

> ” 

Exhibitors at a business show held in Saint John, 
N. B., March 24, 25 and 26 were: Remington Rand 
Ltd.; Pitney-Bowes, Ltd.; National Cash Register Com- 
pany; Marshall-Schofield, Ltd.; J. & A. McMillan, Ltd; 
International Business Adding Machines, Ltd.; and 
Addressograph-Multigraph, Ltd. All are represented 
in Saint John. 

The slogan adopted for the exhibition was “Today's 
Machines for Tomorrow’s Business.” The sponsor wags 
the commerce department of the vocational school 
E. H. Brewer, departmental supervisor directing. The 
exhibiting space was filled to capacity, and there wag 
no admission charge. 

* ” ¥ 

The Roneo Company of Canada, Ltd., is now located 
at 163 Hollis St., Halifax, N. S., as base for the easteri 
provinces. Offered are duplicators, filing systems, filing 
cabinets and card records. 

“ * = 

Remington Rand Ltd., with branches at Saint Joh 
N. B., Halifax, N. S., Sydney, N. S., has been offering 
special student rates on rentals of typewriters. Top 
sales attention is given to the Remington Quiet-Rite 
for eastern Nova Scotia. 

+. - . 

At Valleyfield, Que., Gabriel Langevin has opened @ 
store for the sale of office equipment and supplies. ME 
Langevin is a resident of Valleyfield and is giving 
particular attention to office furniture. 

* * é 

G. E. Saunders of Yarmouth, N. S., filled a dual mis 
sion while on a recent trip to Montreal. He represented 
R. H. Davis & Company, Ltd., in business, and visited 
his son, Arthur Saunders, and Mrs. Saunders. 

Adding Machine Service Company, Montreal, Que, 
is sponsoring free demonstrations in homes in the 
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STANDARD'S NEW GROUP 











New in every \ 
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Mechive Erokecting- 
RIGHT/ 


Companies formerly using hand posting for ac- 
counts receivable are changing over to machine 
posting. Every alert dealer must handle stock 
machine bookkeeping forms if he is to 
keep his share of this business. National 
can supply you with forms for use on all 
major machine bookkeeping equipment. 
National can also supply you with state- 
ments printed with each customer’s 
name to go with the ledger forms. 
Get your share of this profitable 
form and housing business! 













POSTING TRAY, 
STAND AND HOOD 





Win 
Brar 


Miss 
her 


Quill 


certil 
top 
presi 


NATIONAL BLANK BOOK COMPANY aan 


retiri 


HOLYOKE, MASS. - NEW YORK - CHICAGO . SAN FRANCISCO . ATLANTA on p 
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Montreal district. These free demonstrations prevail 
from 9 a.m. to 9 P.m. with Pat Bermingham in charge 
of the demonstrations. A free bilingual typing course 
has attracted much attention to the typewriting sell- 
ing activities of this firm, and in which Royals and 
portables are emphasized. 

. ~ . 


Typewriter & Appliance Company, Ltd., Montreal, is 
accenting makes, keyboards, models, type styles, 
languages standard and portable typewriters, add- 
ing machines, calculators, available at the old estab- 
lished showroom 

+ a a 

Barnes-Hapkins, Ltd., Saint John, N. B., successors 
to Barnes & Company, one of the senior entities in 
the office supply field, is stressing office furniture with 
distribution in the Atlantic provinces 


. * + 


Office Machines, Ltd., St. John’s, Nfld., is now sales 
representative for R. C. Allen appliances in Newfound- 
land, including cash registers. 





Brand Names Dinner... Held in the Grand Ballroom of 
the Waldorf-Astoria Hotel, New York City, on April 15. 


Winners n the office equipment and stationery field of 
ndation’s fifth annual competition. 


Kistler Stationery Co., Denver, Colo., with 
ertificate f tinction’’ as the second place winner; O. P 
Quilling, president P. Quilling Co., Hartford, with his third place 
ertificate; Ray How i wner of The Howard Co., Midland, Tex 
top winner wit Retailer-of-the-Year plaque; James Robertson 
esident t f Equipment and Supplies, Inc., Cincinnati. 


Bott Mu 1les mgr., Kalmus-Golden, Inc., New York 
vit eives t ertificate of Distinction’’ from John W. Hubbell 
hairn f the Board of the Foundation. (Story appeared 


ie 
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B1I92E Electric Printing Calculatos 


barrett 


TEN-KEY PRINTING CALCULATORS 





ADDING AND LISTING 
DIRECT SUBTRACTION 
MULTIPLICATION 
DIRECT DIVISION 


The two models shown here, the Barrett Electric B1g2F. and 
the Barrett Hand Model B1g2, are designed to save machine 
hours continuously —/or years to come. Both have many 


ex lusive features, prec isioned by Monoty pe 


Dials visible at all times and all calculations are shown on 
printed proof. Special Multiply Key, as easy 


and simple as adding. Transparent paper 


| 
| 
utter for complete visibility. Items and totals 
| up to 9,999,999.99 
| BARRETT ADDING MACHINE DIVISION 


——__ Lanston Monotype Machine Company 


Twenty-fourth at Locust St., Philadelphia 3, Pa. 


B192 Hand-Operated Printing Calculator 
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Over 5,000 Satisfied Users 


say IT'S TOPS ae 





---FOR SPEED J, 
.--FOR BEAUTY - 


Note the exclusive 
storage box and top 
tray. Both easily 
removed. 


Over 450 in use 
by one leading 
Western bank 











HOLDS $125. 
l¢ TO 50¢ 













7 Tce moe Hange 
Makes change faster— more easily. Now more than 
5000 satisfied users in banks, savings-loan, theatres, 
stores, ficket offices. Made of sturdy aluminum with 
gray hammertone finish. Small—compact size. All 
parts and workmanship unconditionally guaranteed. 








With roll-out base —$22.50 extra, plus tax 







ee eee 
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The best quality aluminum 
clip board you can stock. 
Heavy gauge aluminum 
with special Alumilite 
Finish — will not rub 

Ks ae — > off on hands or clothes. Clip- 
boards will not break, warp or bend. All 
edges smoothly finished. Standard 6” bright 
metal clip. 4 sizes—Legal, letter, note, pad. 
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Holds and protects bills of lading, 
memos, invoices, etc.— Provides 
excellent writing surface. Heavy 
gauge “lifetime” aluminum with 
satin Alumilite Finish. 2 heavy / 
springs hold paper firm. | 


f 

fi 

Strong piano type hinge. j 
4 sizes—Legal, letter, note, pad. ~ay/ 


Exceptionally strong sturdy clips. All 
steel with bright finish. At bank and 
office supply dealers. 








DEALERS: Write for discount and price list. 





METAL PRODUCTS ENGINEERING, INC. 
LOS ANGELES 58, CALIFORNIA 
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News Notes from NSOEA District No. 4 
R. E. HILBURN, CORRESPONDENT 
P. O. BOX 2835, GREENSBORO, N. C. 

Asheville has had another “Yankee” invasion. This 
time it was a pretty New York lass named Joan Day. 
She came down and waged a successful campaign (he 
thinks he done it) on Dave Beebe, Brown Book Cor- 
poration. Dave surrendered on Easter Sunday and the 
last I heard of them they were romping all over the 
country on a two-weeks’ honeymoon. 

* ” 7 

Most welcome to the ranks of “cub” correspondent 
this month were Ed Naud, Tommy Tompkins, Joe 
Maura and Hugh O’Neal. Now if a few more of you 
Southern Travelers who “volunteered” will get on the 
ball we will have us a real column yet. 

* . - 

Speaking of the convention; for those that were 
there we don’t have to tell you that it was the biggest, 
best and most successful the Fourth has ever pulled off. 
EVERYBODY had a big time and got a lot of good out 
of it. I feel certain that most, if not the entire credit 
for it’s success can be placed at Allen Cammack’s door- 
step. Allen spared absolutely nothing in time, his own 
money and hard work during his two-year “stretch” 
so the end result just couldn’t have been anything but 
the best one ever. Again, Allen, congratulations on a 
topflight job. Our new “Guv,” Bob Sanford, will 
certainly have a tough iob beating your record. 

+. * & 

Now, just a few sidelights on the convention: The 
Southern Travelers’ entertainment committee left 
nothing out when they embarked on their plans. I’ve 
heard nothing but top praise for the best party we 
have ever staged and believe me we have staged some 
stomp down “whammys.” You missed a treat if you 
failed to get in on Fred Pittman’s, Speed Products 
Company, exhibition with Graham Jackson’s band on 
Saturday night. Fred “relieved” the drummer and 
nobody would have missed the regular drummer had 
they not seen Fred up there. Next he took over 
Graham’s spot at the piano with a “hot” rendition 
and, he must have had a full head of steam built up 
for the next phase, not satisfied with that bucket full 
of laurels he got out on the dance floor with a good 
looking redhead he claims is his daughter and did a 
jitterbug that would outdo most jitterbugs. Just how 
young does that guy think he is??? I'll go you one 
better than Fred when it comes to jitterbugging— 
did you see George Martin, firm of same name, in 
Jacksonville, doing one of them things? He really 
did it too. 


* * * 


One of the most welcome sights any of us could have 
seen at the convention was Zac Smith at the head 
table. He was still taking it easy but there he was. 
Shortly after the dinner speeches Saturday night Zac 
was presented with a lounge chair up in his room. He 
said it was exactly what the doc ordered. 

” « ce 

Here is another convention sidelight that is strictly 
“on the record’: During the dance Saturday night the 
Sr. Tidwell, of Tidwell Company, Atlanta, disappeared 
and on checking up it developed that he was at the 
hosiptal welcoming in his fifth (count ’em) grand- 
child. His son Bobby, just a year out of the Navy, 
started the ball rolling with his first, a boy. At that 
early stage a name hadn’t been announced. If Bobby 
follows in his brother’s foot-steps, Carl Jr. has two boys 
and two girls, Carl Sr. will sho have ’em climbing all 
over him some day. 

> + ad 

Walter Taylor, Kale-Lawing Co., Charlotte, has had 
a very rough time with a surgeon recently but is now 
back at the store for a few hours each day 

” * - 

Mr. Hinkle, Hinkle’s Book Store, Winston Salem, was 

in an auto wreck on April 14 and came out all bruised 
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Dealers at the NOMDA show .. . by all means lend an ear to our new ambassa- 
dor and sales manager Dave Sigler when he offers you three big sets of “keys” to 
more profitable dealership in the world famous HERMES typewriters and 
office machines. 








~~ 






a 


Not ceremony, but down-to-earth sales-for-profit structure is our emissary’s theme—with sales helps, 
quality products, and bigger returns on your investment. 


See these HERMES leaders at the show. Make your own dollar-for-dollar comparison—of looks 
_, features . . . ruggedness and precision. Then get together with Dave and map out your territory 
in the HERMES nationwide dealer organization. eS 


~ j 
7 HANS STAUDER & 


} General Manager > 
The office machine 


with the electric 
carriage return 









NC — the time 








Lo 
fc rood dealers 
- dl th The portable with the 
ATL e e features of an office 
machine 
LILe Lightest, strongest com- 
plete portable, known 
‘round the world 
If vou can’t make the show, drop us a line and ask all about it 


Paillard Products. Inc.. 100 Sixth Avenue, New York 13, N. Y.+« CAnal 6-8420 
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BELL & HOWEL 
CHOOSES 


WILTSHIRE MODERN 


dealer. 





Modern Furniture Completes the “Picture” 


——— 4 


One of the world’s most famous manufacturers of 
photographic equipment is Bell & Howell Company. 
Their fine, modern plant in north Chicago is a model of 
efficiency. It is equipped with Wiltshire Modern wood 


office furniture in soothing Softone. 


More and more firms like Bell & Howell are con- 
verting to efficient modern furniture. This means 


volume sales and additional profits for Imperial 





dealers. We'd like to tell you how you can become a 


Ads running monthly in these national 


part of this picture. Write today. publications pre-sell Imperial wood office 
furniture for you . . . help you increase 
HAVE YOU JOINED UP WITH COPS YET? profits by multiplying sales. 


ad Bonnppeeneiall desk company 


EVANSVILLE, INDIANA 


Member Wood Office Furniture Institute 
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The Wiltshire Modern wood 
office furniture at the Bell & 
Howell Company, Chicago, was 
installed by Jos. Ginsburg, Inc., 
another successful Imperial 


1953 
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up and viev 1. busted-up car. He was not seriously 


hurt 
- . * 

The Han Company, Atlanta, has moved from 
Cain St a much larger and more modern store at 
137 Luckie St. Mrs. Hanson opened up on her own five 
years ago after 12 years with Tidwell Company and 
after a couple of years her business had grown so much 
her husband quit his job and came in to help her. 


complete line of stationery items and 
are agents for Continental Carbon of 


They handle 
equipment and 
Houston, Tex 


- * > 
Smith-Wil Company, Orlando, Fla., has had not 
one, but two, nice expansions recently. First, Millard 


Smith, the “prop,” moved down the street to a bigger 
and better location, at 514 Central Ave. The firm was 
in the old location seven years. Next, Millard makes 
the announcement that he is the proud papa of Larry, 
the whole six pounds, 12 ounces of him. Nice going 
Millard. Sho would love to “look in” on you some time. 
May do it 


> + ” 

Funderburk & Sizer Company, Charlotte, first moved 
from Tryon St., around the corner on W. First St., 
then recently moved right back to Tryon again at 504 
S., just two doors from the old location. Guess the 
drop in” trade. 

* + - 


pOoyS missed 


Allen Cammack Jr., with his papa in Burlington, 


made a trip over to Greensboro on April 14 and ap- 
peared on TV in a program showing the art of archery. 
Didn’t know Allen went in for that stuff but the 
dope” is that he is really “hot” with a bow and arrow. 
Have heard quite a bit of comment, all favorable 
Allen, about the guy from Burlington who could 
whang one in the bull’s eye every time. 
> . - 

C. A. (Pete) Hook, for many years with Office Equip- 
ment Company, Tampa, Fla., has decided to open a 
new store for himself. The new firm is to be known 
as Hook & Holtsinger Company, and will, within the 
next 90 days, have a brand new store, with plenty of 
paved parking space out in a new business district. 
However, until the new store is ready, the firm will 
be headquartered in temporary quarters at 108 N. 


h 
Franklin St., Tampa. The new store will be the last 


word in modern office supply display, etc., and will 
over everythil from cards and social stationery to 
equipment. Mrs. Rice, who served in the capacity of 


lecided to stick to her old boss rather 
1 new one. 
a * 7 
now traveling N. C., S. C., Ga., Fla., 
with the exception of Memphis for 
& Associates. Welcome to the traveling 


Pete’s secretary 


than get used t 


Wyatt Seybt 
Ala. and Ten! 
A. L. Marschall 


gender, Wy) Better pay some attention to ole 
Huncan’s n and learn where the best victuals 
ire to be 


* * a 
agseth Stationery Company, Miami, 
second trip to the hospital for a 
Sure hope Tony 


Tony Mateo, S! 
nas had to make 


eration on his lung 


very seriou 


gressil tisfactorily and is ready to get back 
ne or 
> > * 
Understand Alex Patterson, manufacturers’ agent, 


about a little bit each day in a 
l air al even taking a few steps too. Keep 
the good work, Alex, and first thing you know 


ve will have to move over to let you by. 
> 7 > 
First time I ever saw one of them little “C.O.D.” 
the hospital for a certain service 


r! ten Vanderford, E. H. Clark & Com- 
pany, Memphi one recently for said service and 
paid it with whimper. Reason? The Arrival of 
lil Glen Keltner Vanderford. Tag was marked “Value 
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The Automatic SCOTTIE LETTER OPENER 
opens 200 to 300 letters per minute. The Scottie is 
designed for small and medium sized businesses 
opening 100 to 2,000 letters per day. Opening let- 
ters 30 times faster than by hand gets the whole 
office into high gear fast. It takes a clean slice 
off all sizes of envelopes without clipping corners 
or damaging mail. Light and portable, the Scottie 
can be moved from desk to desk or easily stored. 


The market for Scottie Letter Openers is huge. It 
is needed by banks, stores, wholesale houses, in- 
surance offices, mail order businesses, factories and 
dozens of other medium sized firms. Scotties offer 
a 12 times greater market than for larger, more 
expensive machines. If you are experienced in 
specialty equipment sales, look into the Scottie 
for steady, future profits. 


Mfd. by ARNOLD MACKENZIE, Inc. 


3133 Overlook Drive 
Minneapolis 20, Minn. 


only $105 F.0.B. FACTORY 


plus excise tax. Stacker optional at 
nominal price. (Prices subject to 
change without notice.) 















ARNOLD MACKENZIE, INC. 
3133 OVERLOOK DRIVE, MINNEAPOLIS 20, MINN. 


| am experienced in sales of specialty office equipment. 
Send full information on Scottie Letter Opener. My 


8 ee 
Name 
Street Address 


City . . : , State . 
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sharp new 






Yes, another 
Apsco first ...4 
beautiful compact 
display rack to help 
stationers take 
advantage of the 
huge pencil 
sharpener “home 
market:’ Holds a 
dozen * Apsco 
Midget Sharpeners. 
Appropriate 
seasonal insert cards 
will be furnished 
throughout the 
year. Ask your 
Apsco supplier how 
you can obtain 
this amazing 
profit-maker 
today! 





























wrepren? 
arneusl 





























for complete photos and 
details on all Apsco 
products, write for 
your free copy of the 
informative new 
full line catalog. 


don’t forget—the 
profitable Apsco self- 
service Drum Display is 
also available for those 
with space and 
storage problems. 








Apsco rockford, illinois 
336 no. foothill road 


roducts 
P beverly hills, calif 


inc. toronto, canada 





The Apsco Trade Mark 


is your guarantee of customer satisfaction. 
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declared—priceless” and “condition of goods—excel- 


lent.” 
+ . . 

Somehow this ole world has always gotten along with 
new arrivals coming along but at the same time some 
of us are dropping out along the way. Such is the 
case this time. Chas. D. Ellison, vice-president and 
sales manager for Roberts & Son, Birmingham, died 
in January and H. H. Bryant, founder of Bryant Office 
Supply Company, Miami, passed away on April 13. 
Mr. Bryant was 68 years old and started his office 
supply training many years ago with Halsey-Griffith 
in W. Palm Beach. 

. © * 

Long Office Supply Company, Miami, was at this 
writing, putting the finishing touches to a new second- 
floor show room which’ will, according to the in- 
formant’s own words, “make any of these modern 
Miami places look years old.” Seems the reason for all 
this fancy work is a recent switch, not from Calvert’s 
but to G.F. Sho would love to see that new job, Red. 
May do it some day, too. 

* ” * 

While we are in Miami we may as well welcome Odd 
Johnson back to the ole burg. Odd, you may remem- 
ber, left Skagseth’s for a short period with W. A. 
Sheaffer Pen Company in Madison, Iowa, but he had 
too much Florida sand in his shoes so now Odd is 
back at “Skag’s” as comptroller—whatever that is. 

- © a 

Hollywood, Fla., has a nice new addition in the Book 
& Card Shop. It is owned by the Paul F. Luithles’, 
(don’t ask me how to pronounce it). The firm had a 
store in Yonkers, N. Y., but, as so many of them 
“snow birds” are doin these days, they decided to 
move to a more agreeable clime and Hollywood was 
elected. 

” © * 

Fred Jernigan, Coleman-Jernigan Company, Troy, 
Ala., was seriously hurt in an auto accident on Janu- 
ary 13 and was, at this writing, in the veteran’s hos- 
pital in Montgomery, Ala. Mrs. Jernigan is carrying 
on the business as best she can during Fred’s absence. 
Our best wishes and prayers are with you, Fred. 

» ” * 

The Harbin-Kelly Office Equipment Company, Mont- 
gomery, is now going under the new “handle” of 
Harbin’s Office Equipment Company in new quarters 
about a half block from the old location. New address 
is corner of Commerce and Bible Sts. 

7 7 » 

J. B. Anderson, after several years with Roberts & 
Son in Birmingham, is now with James A. Head & 
Company 

so os ~ 

Comes now a brand new firm in the thriving city 
of Spartanburg, S. C. There has been a splitting up 
of the old firm of Calhoun Office Supply Company 
with Mr. Young buying out Mr. Calhoun and continu- 
ing at the old location under the name of Young 
Office Supply Company, Mr. Calhoun, retaining the old 
name is opening a new store at 175. N. Church St. 

However, the new firm will shorten its name some- 
what, going under the name of simply “Calhoun’s” 
and will handle a complete line of home appliances, 
as well as office supplies and equipment. Julian Cal- 
houn is to be joined by his son, Alan, in the new 
enterprise with Mr. Thompson handling the office 
supply end. This is an instance of an “old timer” 
coming back into the fold after a 16 years’ absence 
Julian was messing around with the Fay-Sholes type- 
writer (never heard of it) in 1904 so he should easily 
qualify a medal of some kind. You manufacturers 
make a note and send them catalogs. 

*” - am 

N. Wilkesboro, N. C., has a nice new store too, mod- 
ern as they come and covering everything from soup 
1953 
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The Chair 


You’re looking in now on a meeting of Parker manage- 
ment. You may think that you’ve never attended one 
of these meetings, but in a very real sense you have! 


Not in person, of course, for it would be a little diffi- 


cult to have some 33,000 Parker dealers at such a meet- 


ng. But we do the next best thing. We always try 
and have for some 64 years—to look at problems 
from you vpoint as well as our own, just as if you 


ht here with us. 


were sitting 


One recent example is our stand on the Manufac- 


turer’s Federal Excise Tax. This tax adds 15°% to the 


ost of the writing instruments you buy. The question 
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A Statement by JAMES N. BLACK, 
Vice-President, The Parker Pen Company 


was—how to adjust retail prices? Should we allow you 
a markup of this tax? Or simply pass it along to the 
consumer and let you be a “tax collector” without 
compensation. 

The figuratively empty chair reminded us that re- 
tailers’ operating costs are up...net profits down. 
We decided to allow you.a markup of the tax. The 
result is a full and normal margin of profit for you on 
Parker merchandise. 

We'll continue to do business this way. . . because 
we strongly believe that the people who se// our prod- 


ucts are the most important people in our business. 


THE PARKER PEN COMPANY 
Janesville, Wisconsin 
York ® 


Chicago + New San Francisco 


199 





— sot a eee ee 











Another new Salesmaker! 


1517-1518 





No. 1518 Revolving Arm Chair 


Here's another big JOHNSON sales sensation! 





A brand new design as new as tomorrow! 
It's the handsome No. 1518 grouping and it brings you a fresh 
new look in business chairs that spells easy sales and bigger profits 


These two new numbers are mighty good looking . . . com- 
fortable . . . and exceptionally well built. And they're packed 
with all the famous high quality features found in all Johnson 
Chairs. 






You'll want to know more about this new pattern and the 


many other profitmakers of the big new JOHNSON LINI No. 1517 Side Arm Chair 


NEW CATALOG—The big new Johnson Business Chair catalog is just off the 
press! 20 new sensational patterns. Write for your copy today 


JOHNSON CHAIR COMPANY 


4401 West North Avenue Chicago 39, Illinois 
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to nuts—office supplyish, of course. The new firm is 
the Carolina Business Machines Company, 312 Tenth 
St., with James E. Miller at the helm. Jim opened 
the new store March 1 and, other than Allen business 
machines carries such lines as Alma Desk, Security 
Steel and Corry-Jamestown. 
. - > 

kinson, proprietor of Hodgkinson’s, 
moving from that “two x four” store he 
r lo these many years to much larger 


Frank Hod 
Athens, Ga 
has occupied 
and more 
Nice goin Frank 
the conventiol 
“sharp” lookin 


Didn’t get to say “hiddy” to you at 
but can say right here that sho is a 
daughter you got. 


* * * 


O. T. Adams, inside man and buyer for L. J. Henry 
in Augusta, Ga., suffered a heart attack on Decem- 
ber 17 but is now back at his old stand. 

> - - 
Laurie Reed, for many years with A. L. Seeley in 


now handling the buying job with 
n Gainesville, Fla. 
o ~ > 
Geo. (Monk) Dudderer, formerly with Bodine, Bry- 
son & Rollings in Birmingham, is now with Al Lamp- 


Albany, Ga 
Gibbs Ches! 


kin. Don’t w where or what but welcome anyway, 
Monk 
~ = + 
Next tims 1 are in Chesnut’s in Gainesville, Fla.., 


ask Joe Alvarez what happened to his coat lapel when 
he made that call with Hugh O’Neal at the U of Fla. 


ffice. Better watch that stuff, Joe. 
. . * 
Now—for two of the largest “formal openings” in 


for many a moon. Oliver Office Equip- 
Knoxville, Tenn., had, not an open- 
ing day, but ‘opening week.” 

Next—tright a par with the Olivers—comes Au- 
gusta Office Supply with a formal opening on Tuesday, 
April 14. This is another of the “newer” firms of less 
than six years that has done an outstanding job. 


these here parts 


ment Company 


“Huncan Dines Again” 

Any of you guys, and gals, know of a good place to 
eat in Wilmington, N. C., without going way out in 
the country? Me either, until recently. Then I sam- 
pled Mr. Fe1 s cuisine at Fergus’ Ark Seafood Res- 
taurant at the foot of Princess St., right downtown. 


He serves some very fine sea food in a most satis- 
factory atmosphere, the restaurant being a converted 
concrete ship actually anchored in the river. Fergus 
really has something different, so pay him a visit on 
your next Wilmington stop-over. Go up stairs to the 
ipper deck more secluded atmosphere. How- 
ever, before leaving, be sure to join the “peddlers 


er lobby. Bye now—I'm tared. 


lub” in tne 





Columbia Steel Names Representatives 
Equipment Company has announced 


Columbia Steel 


the appointment of three representatives to augment 
the office equipment manufacturer’s coverage of Mid- 
lle-West and eastern territory. 

Earl E. Han has been appointed to cover the 
states of Ohio, Wisconsin, Indiana, Illinois and Mich- 

John Dwyer and his brother, Charles, have been 
named as sal representatives covering Connecticut 
ind the state of New York with the exception of the 
Me “On lit " 





Marchant Enlarges District Office 


Edgar B. Jess president of Marchant Calculators, 
Inc., recently unced the establishment of a new 
and enlarged district office at 215 S. Jennings Ave., 
Fort Worth Sales and service for the area will 
be under tl lirection of Robert P. Bartholow, local 
agent, and Richard H. Stoorza, service supervisor. 
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Suspension Files 
Equipped with 

Full Cradle -Type 
Progressive Suspension 
and Thumb Latch. 


SPECIFICATIONS: 


e Beautifully matched hardware 

e Full Depth, wide workable drawers 

* Baked enamel finish (Green or Grey) 
e Six reinforced Uprights 

e Spot and Oxy-Acetylene welded 

« Available in all sizes, letter and legal 
e Locks, Paracentric, plunger types 

e Fabricated of heavy furniture steel 


NON-SUSPENSION 


KEYSTONE 


STEEL EQUIPMENT CO., INC. 
1914 S. WATER ST. @ PHILA. 48, PA. 
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-»- IN THE 


KC 


ALUMINUM OFFICE 
AND INSTITUTIONAL 


CHAIR LINE 
WHERE solid back seating, 
rather than full posture fitting 
is preferred, Rest-All Dealers 
now have these two new mat ch- 
ing beauties to offer. Seat and 
back tilt together and are ad- 
justable to height and tension 
of tilt. Superlative quality 
throughout, entirely comparable 
in structural refinements to the 
older, established Rest-All mod- 
els. Upholstered in full color 
range of U. S. Naugahyde, per- 
forated or plain, and a broad 
selection of richly textured 


Goodall fabrics. 


MODEL 1000 
EXECUTIVE 
SWIVEL 









KAM 


MODEL 800 
CLERICAL SWIVEL 


@ An armless version of the Rest- 
All Model 1000, for free action 
in occasional typing or use of 
other office equipment on or 
near desk. 







WRITE FOR COMPLETE DETAILS ON 

THE COMPLETE LINE OF REST-ALL 
ALUMINUM POSTURE SWIVELS AND 
INSTITUTIONAL 
STRAIGHT CHAIRS 





28 W. MADISON AVE., YOUNGSTOWN, OHIO 
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News Notes from the NSOEA District No. 6 


C. O. SCHLAVER, CORRESPONDENT 
OFFICE APPLIANCES, 600 W. JACKSON BLVD., CHICAGO, ILL. 

Escape ... Members of GLTC and his many other 
friends in the industry rejoice that Ray J. Eichenlaub 
and others in the personnel of Service Steel Products 
Corporation escaped injury in the Haber Corporation 
fire recently. Luckily, a fire wall separated Service 
Steel from the portion of the building where many 
lost their lives. Only damage to Ray’s plant was by 
water but rehabilitation has been hindered by the 
necessary inquest and investigations following the fire. 
At this writing it is not known whether or not Service 
Steel Products will find it necessary to seek a new 
location. But one thing is definite, Ray’s plant is still 
in business and will continue to play a major role in 
store modernization of this industry. 

At the time of the fire, Ray was on a business trip 
to Washington, D. C. Rushing back to Chicago he was 
forced of necessity to miss the NSOEA District 8 re- 
gional in Kansas City, Mo. 

+ * . 

Thanks, Fellows ... We are indebted to Art Finger 
of S. J. Olsen Co., Milwaukee, and Ralph Blackbourn, 
Globe-Wernicke ambassador of good will operating out 
of Mt. Pulaski, Ill. They have helped to make this a 
newsier column. We hope the idea is contagious. 

” « - 

New Member ... J. H. Trimble of Berger Manu- 
facturing Company is a new member of Great Lakes 
Travelers Club. Welcome. 

* * ” 

Moving Date ... The Jackson Typewriter Company, 
Danville, Ill., is moving to a beautiful new store June 1 
at 121 N. Vermillion St. 

* e ” 

Angler Dick . Genial Dick Corlett of Haines & 
Essick Company, Decatur, Ill., retiring president of 
IBSA, recently returned from a Kentucky fishing trip. 
He said the fish weren’t too big but the rest was swell. 

* . * 

Illness Department ... Dan Hanson of Carlson 
Bros., Moline, Ill., has been ailing. Here’s hoping he is 
on the mend... . Clarence Reynolds of Lansing, IIL, 
former NSOEA District No. 6 governor, underwent a 
hernia operation. . . . His many friends have been 
waiting to hear that Harry Nichols of Weis Mfg. Com- 
pany had rallied from the cerebral hemorrhage which 
left him unconscious and confined to Randolph County 
Hospital, Winchester, Ind. 

7 7 o 

Convention Site . . . Governor Bert Hallin of Dis- 
trict No. 6 NSOEA has announced choice of the Moraine 
Hotel at Highland Park, IIll., suburb of Chicago, for 
the 1953 convention to be held early in May. This is a 
resort type of hotel and was the site of a District 6 
regional a few years ago. Accommodations and food 
are said to be excellent. 

“ * > 

Milwaukee News ... Mr. & Mrs. George Hansen of 
Boorum & Pease spent several weeks in Florida. Both 
came back with a beautiful tan... . Approximately 20 
of the Milwaukee members of the Milwaukee Office 
Machine group accepted the offer of the Chicago 
dealers to hear Sam Smith at the Maryland Hotel in 
that city. .. . Ernest Franke of the Forrer Equipment 
Company has been at the Art Metal factory in James- 
town, N. Y., to take the refresher course on steel 
furniture. He came back feeling quite “refreshed.” . .. 
Mrs. Peter Hoebe, wife of “Pete,” the jovial salesman at 
S. J. Olsen Company, who has been quite ill, is reported 
feeling much better. Keep it up, Mrs. Hoebe! . .. Mem- 
bers of the Milwaukee gang are reported slowly show- 
ing signs of recovery after the rugged events of the 
convention at Springfield. ... Sharpen up your bowl- 
ing, you Milwaukee keglers. A challenge for a match, 
probably not until next season, is to be issued to the 
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Businessmen know that there’s nothing better 
than leather furniture to give visitors the right 
impression. That’s why most top executives insist 
on leather in their offices. 





It costs them less 
to pay you more for leather 








Setting by George W. Reinoehl, Executive Director, Executive Furniture Guild of America 
Furniture by Stow & Davis Furniture Company 


But your leather market doesn’t stop with the man at 
the top! You shouldn’t shy away from the men on their 
way up—and here’s why: 
More and more junior executives are getting a say-so in ‘ 
the decorating of their offices. And rightly so, for a man Why not display leather... 
spends more time in his office than in his living room! But talk up leather? 
his office must also take the wear of a workshop. That’s : 
why so many want leather . . . in addition to wanting to 
give the leather impression. But many of them hesitate to 
ask the office manager to pay out the extra cost of leather. 
That’s where they’re wrong. 


The luxury of leather doesn’t cost their companies a 


cent. You see leather outlasts most other upholstery Leather’s savings to businessmen 
materials. It looks better with age and wear. And colors 
keep in leather, too. All this means less reupholstering means more profit to you. 


expense on leather-covered furniture. 


THE UPHOLSTERY LEATHER GROUP, INC., 141 East 44th Street, New York 17, N. Y. 


American Leather M facturing Co., Newark, N.J Blanchard Bro. & Lane, Newark, N. J. The Lackawanna Leather Co., Hackettstown, N. J. 
lhe Ashtabula Hide & Leather Co., Ashtabula, Ohio Eagle-Ottawa Leather Co., Grand Haven, Michigan Radel Leather Manufacturiv ©o., Newark, N. J. 
Garden State Tanning Inc., Pine Grove, Pa 
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In every business 


every department keeps records 


This knowledge can mean profits for you 


As A DIEBOLD DEALER your sales prospects are 
virtually unlimited in numbers and types. 

Multiply the number of businesses in your area 
times the departments in each business and you'll get 
an idea of the profits within your grasp. The Diebold 
line of record systems and protection equipment is so 





Shipping 


CARDINEER ROTARY FILES 
Today's fastest 
method of hand 
ling inventory, per 





sonnel and many 
— other records 


V-LINE POSTING TRAYS 
Speed up machine 
billing Ideally 
suited wherever 


Personnel 


‘a7 large accounting 
forms are handled. 


FLEX-SITE RING BINDERS 
Compact record 
keeping with the 
added conven 
ence of visible 


margins 





Accounting 
TRADEX FILES 
— Vertical visible 
control at a glance 
Nw for inventory and 


production records 


Die 


Canto 





Payroll 





Production me Pe 





comprehensive that it is applicable to every business 
and every business function. 
Departmentalized selling will build big profits 
for you and your entire organization, 
There are still valuable territory franchises open 
write today for complete information. 


Export 





Purchasing 


SAFE-T-STAK STORAGE FILES 
Finest low cost 
storage of inactive 
records for all de- 
partments. 


DIEBOLD LABELED SAFES 
Protect vital rec 
bed f ords of every de 
| partment against 
f fire and theft 

| 


DIEBOLD CHESTS 
Protect 
against burglary 
and holdup where 
ever bulk cash 
must be handled. 


money 


 )e ; 2? 


DIEBOLD VAULT ROOM DOORS 
Fire and theft pro 
tection for all gen 
eral business 
records stored in 
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Milwaukee stationers by the Chicago Stationers Bowl- 
ing League, it was decided at the bowling banquet 
May 5. Such a match was previously proposed in this 
column 

* * . 

Paying Off Your scribe has been informed 
that Roscoe Benge, the Codo man who now swings into 
Ohio as part of his territory, spent $600 for golf lessons. 
(We feel that the figure is a bit exaggerated.) But any- 
way, he won $.25 from OA’s Walter Lennartson. The 
investment has already started to pay off. 

~ : 7 

Sold to Benny Allen, the pencil huckster, has 
withdrawn his advertisements at the GLTC meetings 
for one used Studebaker. He sold the car but until the 
new one is broken in he is longing for the sweet 
performance of his former vehicle. 

7 - ” 

GLTC Movies ...A movie, “From Pines to Paper,” 
courtesy of Harry J. Rafferty and the Hudson Paper 
Company, was on the program of GLTC on Friday, 
May 22 

* » = 

Deaths Fred M. Clark, 53, outside salesman 
for the Albert Hancock Company, Chicago and in the 
industry since 1918, died April 21 in Chicago. .. . Edwin 
F. (Ed) Beckman, associated with E. A. Holscher of 
St. Louis, died April 7... . Another death was that of 
Mr. Wieler of Wieler & Hager. 

* * = 
Bob Smythe, senior at Maine Twp. 
Park Ridge, Ill., has won a four-year 
scholarship at the University of Mich- 
son of John Smythe, Geyer Publica- 


Scholarshit 
High School 
Naval R.O.T.C 
igan. He is the 
tions 

+ + - 

. The first GLTC golfing outing of 
for June 4 at the popular Rolling Green 
Country Club on Route 12 near Arlington Heights, Il. 
Roscoe Benge and committee have arranged for a 
bountiful prize list and a prime ribs of beef dinner. 
Golf at 1 p.m. The package deal is $10.00 per person. 

* + . 

New Jobs Joe Domanski, buyer at Horder’s, Inc., 
in Chicago and connected with that firm for 27 years, 
has joined the Smead Mfg. Company organization with 
Matt Dillon to operate the new warehouse being opened 
in Chicago Jerry Olson, formerly with Albert Han- 
cock Co., Chicago, has joined George Wilson of Mittag 
& Volger, selling in Chicago. 

> * 7 

We’re Sor Ken Henderson, handsome purveyor 
of The Carter’s Ink Co. products, lost by a very close 
vote in his race for mayorship of suburban Hazel Crest. 
Beating the machine is a tough proposition, isn’t it, 
Ken? 


Don't Forge L 
the year is set 


* « * 

Represent GLTC was well represented at the 
Midwest Travelers Club meeting and District No. 8 
NSOEA regional recently in Kansas City, Mo. The con- 
tingent included Gordon “Pony Express” Kickels, Rus 
Ragan, John Gilbert, Herb Walsh, C. O. Schlaver, 
C. Seott Parnham, Richard Singer, Neil Short, Bill 
Murray, and ¢ Ex-governor Jesse Peck, minus his 
whiskers, was present from Springfield, Ill. 

. " > 

Persistence Pays ... Perhaps the proudest man of 
the Chicago Stationers Bowling league is Harry Hoff- 
man, Joseph Dixon Crucible Company representative. 
Harry is showing off a gold-plated certificate from the 
American Bowling Congress testifying that he raised 


thers 


his average, some 13 pins, more than any man in the 
icarvue 

More Deati The deaths of two more men in the 
industry were reported at the May 8 meeting of GLTC. 
Joe Alford Alford Stationery Company, 1791 W. 
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“ARCHERY —— 


THE SPEED OF 
HE ARROW TO THE TARGET 


” FILING |... 





SPEED of the EYE to the TAB 


Pressboard File Folders 
with BARKLEY Plastic TAB 


—Is the ye / 


U.S. REG. PAT. NO. 2,248,355 DI28118 


Barkley pressboard file-folders are designed for the strain 
and stress of the busiest filing department. These folders 
are made of durable high quality 25 point gray press- 
board with a one inch strong cloth gusset ""W" shaped 
at the bottom to permit ready expansion. The Crystal 
Clear BARKLEY PLASTIC TAB in *colors—distinguish- 
ed by its smooth contour surfaces and angled for perfect 
reading, provides the utmost efficiency in the file. 


Letter Size—No. F955-8—2" Wide Tab 5 position 
No. F953-8—3" Wide Tab 3 position 
10" Guide Height—Made in legal size also 


*Amber color furnished unless otherwise specified 





Write for Illustrated Literature 


Established 1921 


(. L. BARKLEY & C0. 


lunufacturers 


f Filing Supj 


1220 W. Van Buren St Chicago 7, III 
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DEALERS WANT THEM... 
girls love them! ~e 


NEW U “\\ ~ a 

ee 3 \\ “ 
STYLINE”’ STANDS ~~. 

® Assembles in three minutes, ships flat 
© Offers most leg room 
® No crossbars to bruise shins 
@ No sharp edges to snag hose 
Dealers and users everywhere are praising its supe- 
rior design... its sturdy, sway-proof construction 
and smart modern appearance. Elevator base on 


Model S-300 easily shifts to legs or casters. Three 
other models available. 


NEW 
“EXPANDO” 


POSTING TRAY 


@ Sells easiest, only 41 Ibs. 
® Expandable to 9'2 inches 
@ Handles variety of card sizes 
@ Holds 1900 sheets, 25 guides 


Proved profitable and popu- 
lar. Designed for modern 
machine Taakideptes sys- 
tems. Eliminates search time 
and speeds posting. Stand 
and dustproof hood with lock 
available. 





108 North Jefferson Street, Chicago 64, Illinois 


[_] “Styline” stands | | "Expando” trays 


| 


ANE ___ 

PN 

ADORESS__ 

ZONE STATE 


QUALITY PRODUCTS SINCE 1885 


a 
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Howard St., Chicago, died of a heart attack the week 
before. His wife is an invalid, long a hospital patient, 
... Another death reported was that of Gordon Stevens 
at Libertyville, Iil., at the age of 71. For 38 years before 
his retirement he had been connected with The 
Carter’s Ink Company. 
. a 

A Golf Invitation ... Maynard Westring of Mid-City 
Stationers, Rockford, Ill., was present at the May 8 
meeting to present an invitation to the travelers and 
dealers for the annual golf party in Rockford. It wil] 
be held at the beautiful and rehabilitated Forest Hills 
Country Club on Thursday, August 13, with luncheon 
at 12:30, then golf, and an evening dinner. Maynard 
appointed as co-chairmen Gordon Kickels, C. L. Bark- 
ley & Co., and Elmer Krumwiede, Elmer Krumwiede & 
Associates, assisted by the financial wizardry pair of 
Tom Gillice, Rockwell Barnes Co., and Ray J. Eichen- 
laub, Service Steel Products Company. Those inter- 
ested in joining the group for a day of golf and all 
the trimmings may contact any of these men. 





Preston-Noelting Receives Government Award 


Preston-Noelting Ltd., manufacturer of office equip- 
ment at Stratford, Ontario, was one of four manufac- 
turers of office furniture to receive awards from the 
government of the Dominion of Canada. The certifi- 
cates of merit for product design are in line with a 
government policy adopted several years ago to encour- 
age Canadian designers, engineers and manufacturers. 
A total of 47 awards for all lines of business were the 
first issued since the government policy was put into 
effect. Preston-Noelting’s award was for design of 
Techniplan modular furniture. 





John C. Preston, John C. 
Preston, Ltd., Ottawa; Prime Minister Louis St. Laurent of Canada; 
James Preston, Preston-Noelting, Ltd.; Hon. C. D. Howe, Canadian 
Minister of trade and commerce. 


Inspect Winning Design ... 


Equipment for which the certificates were issued 
was to be on display at the convention of the Canadian 
Manufacturers Association May 27, 28 and 29 at the 
Royal York Hotel, Toronto, and at the International 
Trade Fair from June 1 to 12 at the Coliseum in the 
same city. From there it is to go to Design Center, 
a newly created permanent exhibit of all types of 
products for which awards have been issued. The 
Design Center is maintained by the Canadian govern- 
ment in Ottawa. 





Elect Boothby and McCormick 

William F. Boothby was recently elected vice-presi- 
dent in charge of the stationery department of the 
Central Ohio Paper Company, and H. A. McCormick 
was elected vice-president in charge of the envelope 
manufacturing department. Mr. Boothby was also re- 
elected to the board of directors. 

Albert M. Miller was re-elected chairman of the 
board of directors and treasurer. Roland W. Miller 
was renamed president and assistant treasurer.—AK 
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PR-430 Double Pedestal Desk 
Leg Base 55"’ x 30" Deep 





YOU’RE SURE TO 
STEP UP YOUR SALES WITH 


HASKELL’S BUDGET-DESIGNED 


| PRUNE | 


sued 
dian PR-230 Single Pedestal Desk 


the : : Leg Base 42” x 30” Deep 
onal There's a bigger market than ever for budget-designed 


the desks. Ever-expanding business needs more and more of them 
- every day. You’re sure to get a greater share of this 

The volume with Haskell’s PR-LINE because no other brand offers 
ern- so many quality features at budget prices. 


See Pages 6, 7, 8 and 9 in Haskell’s New Catalog. 

















HASKE 7 HASKELL, INC. 


J 303 EAST CARSON STREET 
OF PITTSBURGH PITTSBURGH 19, PENNSYLVANIA 





¢ STEEL DESKS 
« STEEL TABLES 
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ROCKWELL-BARNES 


File Folders 


er preferred for steady, profitable sales! 














CHECK THESE FEATURES! 
[_] Uniformly Die-Cut 


[_] Scored for Expansion up to One Inch 





[_] Grained Against Fold for Added Rigidity 


[_] Boxed 100 in Sturdy Metal-Edge Full 


Telescope Boxes 






Available From Stock! Rockwell-Barnes LET- 
TER SIZE file folders in standard height or 
guide height—and LEGAL SIZE in standard 
height are always immediately available di- 

rectly from stock. 

Available on Order! Whatever your require- 
ments, Rockwell-Barnes quality file folders 

can be supplied in any special size or special 

tab cut to comply with any filing system. 








‘ 

| 

| 

| Kraft... 

a super-strong folder stock with a superior finish. excel- 

| lent quality and color. Available in two weights: 11-pt. 

for “heavy duty” frequent filing use and 9-pt. for 
“normal” filing use. 

| 

Federal Tag ...a superior grade of Document Manila— proc- 

! essed to comply with Federal Specifications LU U-F-571d Type IL. Available 

| in three weights: 14-pt. EXTRA HEAVY and I1-pt. HEAVY for “heavy 

duty” filing and 9!9-pt. MEDIUM HEAVY for “normal” filing use. 

| 

| 


ROCKWELL-BARNES COMPANY 


Write for information today! » Specialists to the Stationer since 1903 
35 East Wacker Drive Chicago 1, Ill. 
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In and Around Eighth Region 
With Midwest Travelers 

BY E. J. MITCHELL, CORRESPONDENT 

329 BELT AVE., ST. LOUIS 12, MO. 


Again, this month, we have sad news from St. Louis. 
Edwin F. Beckman, secretary, E. A. Holscher Office 
Furniture Company, was suddenly called from our 
midst on April 7. While calling on a local customer, 
Mr. Beckman collapsed without apparent warning and 
died immediately. 

Ed had been a familiar figure in the office furniture 
industry in St. Louis for many years, having served 
Skinner & Kennedy Company as assistant manager, 
and later manager, of its office furniture department, 
and in January, 1949, moved to the Holscher Company 
as secretary and director of that firm. 

Surviving is the widow, Mrs. Loren Beckman; there 
were no children. Services were held in St. Louis on 
April 9. Our deepest sympathy to Mrs. Beckman and 
to the Holscher organization. 

« ” * 

J. P. O'Connor, owner of Springfield Typewriter Ex- 
change Office Supply Company, Springfield, Mo., is 
spending the summer months in Ireland and England 
and attended the Coronation ceremonies of Queen 
Elizabeth of England, expecting to return to the 
United States about August 18. This news comes from 
Lee Gamel of the Bates Manufacturing Company. 

+ . > 

Paul S. Baird of Geo. E. Baird & Son, Kansas City, 
Mo., spent one busy day in St. Louis recently, assisting 
one of his suppliers, then in the throes of a labor 
strike, to fill and ship one of Paul’s important orders. 
Being wholly occupied with this assignment, he had 
no opportunity to visit any of his many friends in 
St. Louis, but did report in to this correspondent by 
wishes, Bob s 6 6 


On a recent trip to several of the smaller cities of 
the Midwest, we were amazed to find several good office 
furniture dealers endeavoring to uphold a satisfactory 
sales volume, without any or without adequate furn- 
iture floor displays. Of course, their sales volume 
obviously reflected this negligence. 

A presentable display of furniture of all kinds 
handled is vital to a successful operation, just as dis- 
plays are vital to all retail selling. Attractive window 
displays of all merchandise on sale also is as necessary 
as good sales people. 

All dealers selling office furiture of any kind should 
visit the regional convention quarters of the Wood 
Office Furniture Institute for valuable suggestions and 
information on the subject of increased furniture sales 
and the “package” method of selling complete, planned 
offices. This opportunity will be available to each 
dealer at every regional convention this year. 


* . . 
MIDWEST TRAVELERS:—Don’t forget the Travel- 
ers’ Club Trophy Contest for new member applications 
for NSOEA. Our Governor is impatiently awaiting 


your response, which has been pretty slow, so far, 
and, as this contest expires September 10 time to win 
the trophy is growing short, so let us get busy now! 

* * * 

Reports from Florida state Robert B. Valleau, the 
famous Leopold desk—Milwaukee Chair salesman of 
the Midwest is quickly regaining his normal health 
and should be back on his territory very soon. Best 
telephone 6 6 8 


The Kansas City, Mo., Convention of this region and 
the Midwest Travelers Club held on April 22 and 23 


was a very good meeting with an excellent full pro- 
gram, but with attendance showing a slight drop. How- 
ever, it was of such size that made it possible for one 
to find and visit with almost all whom he wished, 
which was a welcome switch from the large crowds of 
the past 

The traveli troupe from headquarters broke up 
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ONLY THE bs 


REMINGTON OFFICE-RITER ; 


‘| 


. 


> 


GIVES YOU 


THIS RICH NEW MARKET 





There's a big market for a fully-featured office typewriter 
in compact size... a machine that is fully capable of 
handling the normal typing requirements of the small 
business or professional office. And this profitable market 
is ready to buy the new Remington Office-riter ... the only 
compact office typewriter with these performance features: 


Handles papers and forms up to 11” wide. 
Writes a full 10-3/10” line. 
Produces 10 good carbon copies. 


Cuts a clean, sharp stencil. 


Sets up quickly for billings, listings, invoices 
with Miracle Tab. 


Has full standard keyboard . . . familiar to 
every typist. 








| DEALER SALES DIVISION 
| 315 FOURTH AVENUE, NEW YORK 10, N.Y. 
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why-ASF 


VERTICAL FILING? 
because 
e IT SAVES PAPER—MANPOWER 


e PRESERVES OFFSET PLATES AND MASTERS 


ATLAS 
DELUXE 
PLATE 
MODEL 


Capacity 200 to 
600 plates. 
254" high, 

13” wide, 
26” deep. 





SPECIFICATIONS 


All Steel Construc- 
tion, Ball Bearing 
Suspensions, Sepa- 
rate Hanger Frame. 
Models finished in 
gray, black, green 
wrinkle or gray 
hammerloid. Write 
for information on 
other finishes. 





ATLAS PLATE HANGERS 
The vertical hanging of masters assures protection against 
scratching, dust and improper handling. One master is filed 
on each SHA hanger, one or two masters on each PSC 
hanger. 


ATLAS INDEXES 


The hangers are quickly identified by means of the remov- 
able metal indexes which may be obtained as additional 
equipment. Both standard and angular styles are availble. 


Write for illustrated literature on the complete line 


7. i 


STENCIL FILES CORP. 


om SS ae ee e OHIO 





Note New Address 


16716 Westfield ° Cleveland, Ohio 


210 


somewhat, following this meeting, as some members 
regretfully had to return to their offices and forego 
some of the meetings which followed Kansas City. 

. . + 


The convention was happy to welcome to this meet- 
ing Mrs. Leonard B. Wilcox from Hutchinson, Kans., 
this being her first visit to an industry convention. 
She is a very charming lady and a most welcome addi- 
tion to the ladies’ parties held during the convention, 
and we all hope to see her at future gatherings of 
industry members. 

. . * 

Past Governor Jesse A. Peck of the 6th Region 
dropped in for a few days to return the visit of our 
Governor Vaughan Williams to his 6th Region meeting 
held about a month previously. 

7 + * 

The Midwest Travelers Club reluctantly accepted the 
resignation of Dan A. MacDougall of Stationers Loose 
Leaf Company as secretary-treasurer, and elected Clin- 
ton Cooper of Esterbrook Pen Company as successor. 
Dan has most ably served his club for the past seven 
years, but the increased demands of his sales work 
necessitated his relief from the demands of the office 
he held in our club. Dan was recently given an assist- 
ant by Stationers Loose Leaf Company to cover that 
part of Dan’s territory which Dan was unable to effi- 
ciently cover without neglecting other sections of his 
very broad area. 

Jim Roach, formerly of The Carter’s Ink Company, 
was selected for this job and is actively calling on the 
trade in Iowa, Minnesota, and the two Dakotas, while 
Dan seems to be concentrating pretty much on Texas, 
Oklahoma, Kansas and western Missouri, retaining his 
home and headquarters in Kansas City, Mo. 

a - ” 

In making the rounds of the Midwest for the first 
time in several years, we found changes taking place 
here and there, among which was the absence of the 
always cordial welcome extended by Sam Crow of Hall 
Stationery Company, Topeka, Kans., who resigned a 
few months ago, to buy and operate a motel in 
Colorado. 

Also, we learned of the contemplated retirement from 
business of Jack Crow, for 51 years manager of the 
retail store of Hall. Jack expects to retire about De- 
cember 31 of this year, after which he will have more 
time to practice up on his golf—not that he needs 
any practice, but just likes it. Jack’s appearance leads 
one to think he should be just starting, not retiring. 
Let’s hope Jack will always continue to be a regular 
attendant at 8th Region functions, just as in the past. 

= * * 

It was mighty good to see Earl & Betty Scott of 
Wichita back with us at the 8th Region convention. 
Earl had to miss some of the gatherings held during 
recent years, because of the pressure of business. He 
was at the St. Louis convention in 1952 but missed a 
few prior to that one, and promises to be in Tulsa in 
1954. 

2 7. . 

Mr. & Mrs. Ed Shelpman of Springfield, Mo., were 
also back with us, after having to miss the 1952 con- 
vention in St. Louis; and they, too, promise to show 
up in Tulsa next year. 

= - +. 

Mrs. Letha Moreland, wife of our late past governor 
and beloved friend, Roy S. Moreland, spent several days 
and evenings with old friends at the convention, where 
she was warmly welcomed and seemed to enjoy visit- 
ing with so many of Roy’s old friends. 


+ * * 


Governor Vaughan Williams and his several com- 
mittees did admirably in arranging a very smooth run- 
ning and interesting convention. The travelers extend 
all of those a very hearty thanks for their successful 
efforts. The welcome party for the new members, held 
at the President Hotel, one evening of the convention, 
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The Scerbo line of exclusive wood furniture 
is used in leading offices, banks and insti- 
tuti and everywhere where better fur- 
nit required. Proved versatility by 
the it handles—from a single piece to 
a complete installation ... Outstanding for 
its ability to understand the dealer’s prob- 
len e it that “discriminating executive”, 


or that “hard-time” customer. SCERBO 
gives that extra something to help close a 


sale and that extra margin of profit. Ask 






about our special order work to meet your 


875-TC 














SCERBO MANUFACTURING CO. 536 Pearl Street, New 


D \istinehipe UPHOLSTERED FURNITURE 
"TO SUILAVERVoPURPOSE. 


925 CLUB CHAIR 


WHATEVER THE OCCASION — WHATEVER THE 
JOB ... whether it’s Offices, Banks, Boardrooms or 
institutions . a meet find a a er inctive oe 
u furniture creation ready to the bi 

Cherendabiy and economically). Distinetive styling and 
individuality backed by almost 50 years of “know how” 


with a complete of dealers problems is 
the 2 hag of our ‘ our expert craftsmen 
work your | 





WRITE FOR OUR COLORFUL ILLUSTRATED & .... 
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YOUR LIFETIME OPPORTUNITY ¢ themost valuable 
business asset in this industry—the Shaw-Walker franchise— 
is available in a few cities. Perhaps you qualify for it. Inquire! 
Shaw-Walker, Muskegon, Michigan. This may lead you to the 
greatest profit move you ever made. 


212 OFFICE APPLIANCES, 








Built Like a 
Skyscraper 


June, 


1953 














| 








kea 
per 


953 














was an unusually nice way to introduce those new 
members and their wives to the older “regulars” in 
attendance. It proved to be a very enjoyable evening, 
with a nice dinner and good entertainment. 





Facit Launches Consumer Ad Campaign 


Facit, Inc., New York, N. Y., sole U. S. distributor 
of Facit calculators and Odhner adding machines 
manufactured by Aktiebolaget Atvidabergs Industrier 
of Sweden, is launching a broadened advertising cam- 
paign. The campaign will introduce Facit office equip- 
ment to national consumers via national magazines, 
Facit’s first use of this media. 

The new campaign is intended to “build more pres- 
tige for Facit and Odhner products and strengthen 
brand identification,” according to Erik A. Ohlsson, 
Facit president. “Our advertising this year will aim 
at the executive and the clerical worker, both of whom 
influence purchases of office equipment,” he said. 

Media used in the 1953 campaign is to include Time, 
Newsweek, Dun’s Review, the Wall Street Journal, trade 
publications and key metropolitan newspapers. 
Through 1952, Facit maintained an advertising sched- 
ule in trade publications and metropolitan New York 
newspapers 

The success of last year’s advertising program was 
marked by the establishment of dealerships in 125 
cities from coast ot coast, all with service facilities, 
Mr. Ohlsson stated. In addition, sales of both the Facit 
and the Odhner have increased steadily, with conse- 
quent increases in shipment quotas of both machines 
from the Swedish plants. 

Four models of the Facit calculator in fully auto- 
matic, semi-automatic and hand-operated models, and 
three electric models of the Odhner adding machine 
are now available in the United States. 

Headquarters of the Facit organization is 500 Fifth 
Ave., New York City. 





Direct Mail Envelope Company Offers Guide 

Any company, organization or advertiser using the 
U. S. mails for regular business or direct mail adver- 
tising will find a “gold mine” of valuable information 
in “The Guide to the Use of the Mails” published by 
Direct Mail Envelope Company, Inc. 

This 28-page illustrated booklet by Henry A. Berg 
features a complete summary of current postal rules 
and regulations, including a “Quick Reference Sum- 
mary of Current Postal Rates”... plus much valuable 
“how to” information. 

The Postal Guide contains such valuable information 
as: how to make profitable use of special reduced mail- 
ing rates, how to save time at the post office, impor- 
tant facts about direct mail advertising, how to save 
time and money with commercial insurance, how to 
correct mailing lists, legal recognition of registered 


mail, how to use postage metered mail, post office 
untouchables, parcel post and insurance rates, how 
to take advantage of free advertising space ... it 


even tells how to mail baby alligators. 

Free copies of “The Guide to the Use of the Mails” 
are available from Direct Mail Envelope Company, Inc., 
15 W. 20th St., New York 11, N. Y. 





Appoint New Canadian Distributor 

The Carbon Service Bureau, 177 King St., W. Toronto, 
Ontario, has been appointed to handle the exclusive 
distribution in Canada of the Ma-Co Liner and Roll-a- 
Liner, products of the Petersen Manufacturing Com- 
pany of Santa Barbara, Calif. 

Established in 1918, the Carbon Service Bureau is one 
of the outstanding distributors of office equipment and 


supplies, and operates through branches and dealers 
in all parts of Canada. The president is D. J. Brisbois 
and sales are in charge of Edward Brisbois, vice- 


president 
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Neat Norwegians know what your customers know—what all 
the world knows: The best way to correct mistakes in any 
language is with Weldon Roberts Erasers! 


If YOU don’t know all there IS to know about smart, big- 
volume eraser selling you're letting fine profits slip by. Why 
not write us? 


FOUR OF MANY BIG PROFIT-MAKING 
WELDON ROBERTS ERASERS 


930 ENSEMBLE. (Pink & Gray Rub- 
ber) A combination eraser that does 
most everything. Handy, bias-bev- 
eled shape. Soft, pink pencil rubber 
joined to soft, gray ink eraser. For 
ink, pencil and crayon erasing. All 





of your customers can use it. 


2020 MASTER PINK. Medium sized, 
2020 _—~ soft pink, super quality eraser of 

MASTER PINK handy elliptical shape. Ideal for 
Weldon Robeils Enansn pencil work and cleaning, for draw- 


Mace ww Newann USA ing and for general use. 








121 ELLIPTIC. Sofe gray eraser in 
handy elliptical shape for pencil or 
ink erasures on all types of work. 
Feature it for volume sales 
to office workers, typists, 
draftsmen, artists. 


— 


Evuptic 12) °° 





JET ERASER. Convenient, cylindrical stick eraser 
in attractive, transparent plastic holder. Top un- 
screws so eraser stick can be moved outward. 
Red rubber for pencil erasing, gray rubber for 
ink. Pocket clip style 
for general use. Brush 
whisk style for typists. 
Refills. Tops for typ- 
ing, accounting, drafting, professional and student 
use. 











WELDON ROBERTS RUBBER CO. 


365 Sixth Ave., Newark 7, N. J. 
World's Foremost Eraser Specialists 
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Pacific North t Not 
DISCRIMINATING BUYERS fies Aiea 
918 12TH AVE. N., SEATTLE 2, WASH. 


| N S | S T 0 N. A new WSC book store has been ok’d by the regents 
of Washington State College, Pullman, Wash. The new 


store will be an important outlet for stationery, school 
S U ‘RD < X supplies, books and so forth. 
- . - 
io With construction to be started late in April, Moore 
sak M a « Business Forms, Inc., is planning to enlarge its Salem, 
Ore., plant by the addition of approximately 20,000 
ADDING MACHIN E ROLLS square feet. Walter L. Eggert, vice-president and gen- 
eral manager for the Pacific Coast division, has an- 
nounced an early start of the project. The new unit 


BECAUSE DS U QD I will be one story in height and of reinforced concrete. 
D * + « 


IT A Congressman Thomas M. Pelly, president of Low- 
man & Hanford Company, Seattle, Wash., visited 

| Seattle and the Puget Sound region in April where he 

SPECIAL FEATURES INCLUDE: = held a three-day series of congressional hearings. The 
| noted stationer, business leader and past president of 
* Blue white paper the Seattle Chamber of Commerce led the hearings in 
order to afford a means for the continued and profit- 

° able flow of uninterrupted commerce and shipping 

* Free of lint from Puget Sound to Alaska and other districts of in- 


terest to Seattle business. 


* Wooden cores | ae 


, New honors have come to W. W. Cline, as president 

of the Puget Sound Office Equipment Inc., 102 S. 12th 
* Flagging in every roll St., Tacoma, Wash. Introduced by Ralph Uptegrove, 
he was elected to membership in the Tacoma Chamber 


* Slit to accurate dimensions pr ft ochaansonentie 


The University Book Store of Seattle, a huge retail 
outlet for stationery, school supplies, typewriters, class- 
room and writing accessories, located just off the cam- 
pus of University of Washington, has launched an in- 
teresting afternoon TV-program. Elizabeth Leonard, 
of Vanity Views on King’s TV, is handling the show. 














* * - 


| Handling office supplies as well as office furniture, 
at 1015 Pacific Ave., Tacoma, Wash., Harold E. Dahl 
Company is preparing to move to larger quarters. In 
preparation for the move, the firm is reducing its stock 
with a mighty wield of the blue-pencil on mark-ups 
so that hefty discounts have slashed prices. 


” * x 


John W. Graham Company and Friden Calculating 
Machine Company, Inc., plus a coterie of leading mer- 
chants and businessmen have formed the Spokane 
and Inland Empire Progress Committee to work to- 
ward the advancement of trade and prosperity in the 
so-called Inland Empire of East Washington and the 
contiguous panhandle of Idaho. They are launching 
full page broadsides and extensive advertising cam- 
paigns to back all forms of civic enterprise, commu- 
nity events, city conventions and annual festivals that 
reflect growth and good business and help encourage 
tourists. 








* * * 


Howard L. Sargent has recently been appointed time } 
recording manager of the Portland offices of the In- 
ternational Business Machines Corporation, after hav- 
ing been for some time the sales representative at 
Salem, Ore. He has qualified four times for the com- 
pany’s honorary sales club, reflecting his prowess in 
extending his firm’s business. 
* 

New honors have been bestowed on Ed Williams and 
George Dennis, operating Allied Business Machines, 
931 Commerce St., Tacoma, in their recent election 
to membership in the Tacoma Chamber of Commerce. 


7 * * 


A new office supply store is being opened shortly in} 
Pullman, Wash., in space formerly used by the Milk} 
















* » 


















THE WARSHAW MANUFACTURING 00, | INC. 


1 MAIN STREET BROOKLYN 1, 
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it’s fine upholstery 
for business 





ONLY MASLAND MAKES DURAN 
THIS TAG IS YOUR PROTECTION 














@e You can now specify 
: MASLAND DURAN 
BarcaLounger Chair ¥ 
with fabric back 
featured by 
BARCALO MFG. CO. If you buy office furniture ». . it’s good business to insist on Masland 
Duran as the upholstery covering. It’s practical and colorful, cleans 
BUFFALO, NEW YORK ee ne — _ 
easily and wears well on furniture for reception room, factory office 


or board room. 


If you sell office furniture . . . it’s good business to specify Masland 


Duran. It’s a proven seller with the nationally advertised name synony- 
mous with superior quality . . . known, established, preferred quality. 
Let it pay off for you. Write for samples. 


THE MASLAND DURALEATHER CO. + Dept. 64, Philadelphia 34, Pa. 
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House Dairy. Frank Behling recently came from Mos- 
cow, Ida., to provide this college center with its expand- 
ing stationery needs. 


* > +. 
The Dictaphone Corporation expects to occupy a fine 
new building on the West side of S. W. Sixth Ave., 


Portland, Ore., around July 1. Interior space will be 


utilized by the firm for display as well as sales, service 


and stock rooms. Approximately 2,000 square feet of 
ground floor space will be occupied in the building now 
under construction, in addition to the off-street park- 


ing facilities 
* * * 

Business Equipment, Inc., has recentiy been incor- 
porated at Spokane, Wash., with capital of $100,000 by 
Hugh E. and Rose Louise Vineyard of Spokane, and 
Henry A. Rozeboom of Opportunity, Wash. 

* e ” 


Reflecting its progressive spirit as well as its pioneer 
days in Tacoma, The Stationers, Inc., of 926 Pacific 
Ave., plans to tie in its advertising with the Washing- 
ton State Centennial which will be observed this sum- 
mer. The firm dates back from 1884 when Elisha C. 
Vaughan opened a book, stationery and musical in- 
strument store. Mr. Vaughan was later associated 
with Charles W. Morrill. The present name of The 
Stationers was adopted in 1930. 

. + * 


Hood-Wilson, Inc., recently was incorporated with 
a capital stock of $50,000. Frank D. Hood, William M. 
Wilson and Levy S. Johnston will deal in office and 
school equipment in Seattle. 





Mosler Advertising Cited for Excellence 

Just how good is office equipment advertising? 

Very good, according to the March issue of Industrial 
Marketing, which cited the Mosler Safe Company as 
one of the nation’s three top-notch advertisers. Good- 
rich Rubber Company and Bethlehem Steel Company 
were also singled out for the consistent excellence of 
their advertising. 

After a critical analysis of the 105-year-old safe- 
maker’s advertising, Industrial Marketing came to the 
following conclusion: 

“We think Mosler advertising is advertising to busi- 
nessmen at its best. Congratulations to Langdon R. 
Littlehale, Mosler’s director of advertising.” 

Mosler’s ad agency—Stockton, West, Burkhardt—was 
also commended 








Poetry Via Underwood ... “If poetry were made as 
readily available as television it would be more widely read 
and appreciated by the American people for poetry satisfies the 
jeeper needs of the human heart.” That's the belief of Oscar 
Williams, author, shown at his Underwood Champion portable. 
He edited “A Little Treasury of Modern Poetry,” a standard 
inthology in many colleges and universities, besides many 


ther volumes 
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HOLLAND. MICH. 
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Above desk No. [ A quality line of Desks, Gen- 


260 on Top a “ 
oe vine Leather Chairs and 
29" Height Suites with warmth, loveli- 


ness and serviceability. 








Our Secra Type typewriter 
desks do not restrict use to 
large size desks. 


For particulars or literature, 
write ... Ask for new 


by eateleg. 


Worden Company 


200 East 17th Street «¢ Holland, Michigan 
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ENVELOPES 


A xe UPerrere Ruilders 





Airmail Envelopes are REPEAT sales items. 
This Modern design will appeal to your 
most discriminate customers. 


crs 


Zephyr Weight 
prinmak Envelopes 








* Original Design * Lightweight 
* Opaque * Strength 
* Economical 


Justrite Zephyr Weight Airmail Envelopes 
are ultra-modern in design, made of 25% 
Rag Laid Finish Bond paper. They are truly 
a product of highest quality. 


They are available in boxes of 500—Banded 
for over-the-counter sale or unbanded for print- 
ed orders. Available for immediate delivery. 


Zephyr Weight Envelopes come in three 
convenient sizes—6'/2, 7'/2 or 10. May 
be obtained plain or printed to your corner 
card copy. 


TWO MODERN FACTORIES 


For AASSELES Service 


In Atlanta It’s 


JUSTRITE ENVELOPE MFG. (0. 


58-60 Gilmer St., S$. E. Atlanta, Ga 


In St. Paul It’s 


NORTHERN STATES ENVELOPE CO. 


300 E. 4th St. St. Paul, Minn. 
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Penn-Mar-Va Travelers News Notes 


JOE WARDMAN, CORRESPONDENT 
5713—25TH AVE., S.E., WASHINGTON 20, D. C. 

A Word from your Correspondent ... For a number 
of years office equipment and stationery dealers and 
manufacturers have been getting together for the 
annual 3rd Regional NSOEA convention. This year, as 
in previous years, the governor and his aids have spent 
almost 12 months of hard work preparing for it. As 
in the past, this year’s convention, to be held in 
Galen Hall, Wernersville, Pa. on June 15 and 16 will 
be a masterpiece of foresight, planning and industry 
education. Attending dealers, manufacturers and rep- 
resentatives will be privileged to hear as fine a group 
of speakers ever assembled for such a convention. 

The Third Regional of NSOEA and the Penn-Mar-Va 
Travelers club has continued to grow and improve this 
past year. As in any plan of future advancement 
enthusiastic participation is most necessary. Remem- 
ber, each individual will only benefit from an organ- 
ization or a club by what he is willing to put in it. In 
just a.few weeks our Third Regional will gather at 
Galen Hall for what will be a tremendous source of 
industry knowledge, fellowship and a meeting of old 
friends. To each of you I extend an invitation to use 
your influence and facilities on those fellows who 
have not quite made up their minds to attend the 
convention. Remember all hands are welcome. Let 
us have a 100% turnout of Penn-Mar-Va members. 


* * . 


Third Regional Convention . . . It hardly seems pos- 
sible that a full year has rolled around, but let us face 
facts, “it has.” On June 14-16 our industry will assem- 
ble at Galen Hall, Wernersville, Pa. for the annual 
regional convention. 

For our club the kick-off time will be June 14 at 
4:00 p.m. with the annual meeting and election of 
officers. After new and old business have been dis- 
pensed with that familiar cry will ring out, “Let’s 
elect somebody.” 

This year your club will sponsor a “Welcome Party.” 
The party will be in the form of a dance and will be 
held in the Colonnades Room starting at 10:00 p.m. 
Refreshments will be served during the festivities. All 
dealers, manufacturers and travelers will be extended 
a most cordial invitation when registering at the hotel. 
Of course the invitations will include the ladies. 

On Monday evening, June 15, the club will put on 
the annual “Penn-Mar-Va Night.” From all reports 
coming out of Philadelphia this year’s will overshadow 
last year’s and those who were present last year will 
remember what a tremendous success it was. 

Last week I had an opportunity to look over the 
menus that have been planned by the hotel during 
the convention under the “American Plan.” You 
gourmets will be well satisfied as they are terrific. 

Here is one very important fact. The hotel does 
not have too many single rooms. So any of your 
fellows who can possibly do it make arrangements to 
take a double with a friend. 

Following is the tentative convention program. Sam 
Rosendorf states there will probably be a few changes: 


SUNDAY, JUNE 14 
5:00 p.m.—Registration—Lobby. 

10:00 p.m—Penn-Mar-Va Welcome Party. Colonnades 
Room. 

MONDAY, JUNE 15 
9:00 a.m.—Registration—Lobby. 

10:00 a.m.—Opening Session—Colonnades Room. Sam- 
uel S. Rosendorf, Jr., Governor, Presiding, Welcome 
Message. 

10:15 am.—“This We Believe,” a Trilogy. Adrian Pem- 
broke, President, The Pembroke Co., Salt Lake City, 
Utah. L. R. Addington, Vice President, Art Metal 
Construction Co., Jamestown, N. Y. Paul E. Bur- 
bank, General Manager, Washington, D. C 
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For Salesmen 
With a Selling Problem 


Selling office furniture during com- 
petitive periods is easier when your 
line is as complete as the Jasper 
Desk Co., Modern Series. 


Available in Softone Oak or genuine 
. Walnut. 

For information and literature write to 

Dept. A-353, Jasper Desk Co., Jasper, 

Indiana. 
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THE JASPER DESK CO., JASPER, IND. 
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PENTRON 
SCOOPS THE INDUSTRY 
AGAIN! 


with a sensationally new dictating miracle 
see the PENTRON Gictorel 


BOOTH 57 


N.O.M.D.A. SHOW, Atlantic City 
.ehear the ‘PAPER THAT TALKS” 





Lowest cost of any dictating Pentron’s complete engineering and 
manufacturing facilities...always 
FIRST with the LATEST! 


All Pentron magnetic recorders, acces- 


medium with twice the 
fidelity. You can write on it, 
fold it, file it, or mail it in a letter-size 


sories and electronic equipment are not 
envelope. Electronically erases for re-use ce ' 
: just assembled but are completely engi- 


thousands of times. 
neered and manufactured by Pentron... 


Be one of the first to grasp the biggest from blue print to finished product. 
profit opportunity ever offered in the Quality control polices every phase of 
industry! manufacturing and assembly. 


A product of Pentron Industries 


GET THE FULL STORY ON THE ONLY COMPLETE LINE IN THE INDUSTRY 
BACKED BY THE BIGGEST ADVERTISING CAMPAIGN IN PENTRON'S HISTORY 


NS ’ Ksire ’ 

: The Only i SS ' pe ST 

5 Complete ! ~ ' ae AS ' 
Profit-Proved ye : ye eg) 

Line in Magnetic | ' aS 6 ' 

' \ a 

! i \ 








Recording PENTRON DICTOREL TAPE RECORDER 
zsh tht<“<i=~tstsésésCS~S ee 
PENTRON / =m ! 
j 
j ! ! . ! ! 
TIT | | Ss ! ! 
2, ' ' — ' ' 
TAPE MECHANISM ' PRE-AMPLIFIER ! FOOT CONTROL ! AM TUNER ' MIKE MIXER 





SALES OFFICE 664—Ad N. MICHIGAN BLVD., CHICAGO 11, ILL. CANADA: ATLAS RADIO CORP., LTD., TORONTO, ONT. 
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12:30—-Luncheon—Main Dining Room. Guest Speaker, 
' Dr. Raymon Kistler, President, Beaver College, 
Jenkinton, Pa. 
SPORTS 
2:00 pm.—Golf, Swimming, Tennis and Handball. 
10:00 p.m.—Penn-Mar-Va Night. 
TUESDAY, JUNE 16 
9:30 am.—Business Session—Colonnades Room. Sam- 


uel Rosendorf, Jr., Governor, Presiding. A Traveler 
Talks to the Dealers, Ralph A. Maish, Jr., Den- 
nison Mfg. Co., New York, N. Y. 

9:50 a.m.—Certified Office Planning Service Program. 
Robert Spelman, Asst. Secretary, Wood Office Fur- 
niture Institute, Washington, D. C. 

10:20 am.—Does the Boss Care—Mark Kenna, Amer- 
ican Pencil Co., Washington, D. C. 

10:40 am.—There’s a System—Elmer G. Rahe. The 
Globe-Wernicke Co., Cincinnati, Ohio. 


11:10 am.—Harry Tehan, Jr. 
11:25 a.m.—Harvey Whidden, W. A. Sheaffer Pen Co. 
11:55 a.m.—Presentation of Governor Nominee. 


AFTERNOON FOR SPORTS—GOLF, SWIMMING, 
TENNIS & HANDBALL 


7:00 p.m.—Cocktail Party, Courtesy Third Region Col- 
onnades Room. 


7:30 p.M.—Banquet and Dance, Main Dining Room. 
e Ladies Program: 
SUNDAY, JUNE 14 
9:00 P.m.—Registration. 
10:00 p.m.—Penn-Mar-Va Welcome Party. Colonnades 
Roon 
MONDAY, JUNE 15 
9:00 am.—Registration. 
11:00 am.—Gift Wrapping Demonstration. 
12:30 p.m.—Luncheon with the Men. 
3:00 p.m—Penn-Mar-Va Entertainment. 
10:00 P Penn-Mar-Va Party. 
TUESDAY, JUNE 16TH, 1953 
2:30 Pm Card Party —Bridge—Canasta at pool 
id Rs ahs tev. 
(weather permitting) 
ys 5:00 p.m.—Tea 
7:00 p.m.—Cocktail Party, Courtesy of Third District. 
7:30 pM sanquet—Dance. 
3° * * « 
ot Worth Attending ... The Penn-Mar-Va Travelers 


ri. Club is holding an outing on June 2 at the Lu Lu 
Country Club, North Hills, Pa., Lu Lu is one of the 
better golf clubs in the Philadelphia area and we are 


ot. sure that everyone attending will have a grand time. 
A roast beef dinner (prime ribs, no less) will top off 
of a day of golf, baseball, poker, gin rummy, tiddly winks, 
and so forth. A well-stocked bar will be available to 

those who care to participate. Beer will be provided 

for the ball game, and the kegs will be so located that 

they will be easily accessible to the golfers as they 

pass by either on the fairway or in the rough. We 

urgently suggest that all club members, and most 


particularly 
4 on 


Pocket Memos . . . It is with the most profound sad- 

ness that we announce the death of A. Preston Harding, 

wi president of Cole-Harding and James, Inc., Richmond 
-) Stationers, on Sunday, March 8, at the age of 58 at a 
local hospital . Just had word that Russ Ashley 


our Philadelphia dealer friends to attend 
this beautiful sunny (we hope) day in June. 


= * ~ 


2 of Ashley-McCormick Company, Bridgeton, N. J. has 
sold out his interest in the business and plans a well- 
-- needed retirement. Russ has been a hard worker and 
a grand friend of the traveler. He was also First 
Vice-Governor of Region 3 NSOEA. Lots of luck and 

may the retirement be full and pleasant. ... Gene 

Dulaney Boorum and Pease Company, headquar- 

| tering in Richmond, Va. now hobbling around with a 

- | broken to¢ seems a box of post binders landed on 
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HERE'S @ @ prorits 


For 
Youl 





When you gear 
your sales to KiL- 
KLATTER’S power- 
ful advertising 
campaign watch 
your profits in- 
crease. This ad 
and others ap- 
pearing every 
month in leading 
magazines is read 
by office man- 
agers, secretaries, 
stenographers and 


typists. 


You can make your office quieter 
and more efficient by placing 
Kil-Klatter pads under al! of your 
Your typists will 
es, and office 
K latter 


typewriters. 
make fewer mistak 
efhciency will go up as Kal- : 
pads absorb the shock and deaden 
the noise of typing. 





Plus 
these extra 
sales 


aids 





© Made from genuine long-life 
OZTITE fet. 

@ Dent-proof and skid-proof. 

e Fits oll typewriters and other 
office machines too. 


$ - ail stationer or office supp 


KIL-KLATIER 


ly deoler 


‘ gurisic TYPewe tee Fa 











KIL-KLATTER helps you sell with the following sales 
aids: 

@ CATALOG CUTS 

@ NEWSPAPER MATS 

@ TWO COLOR ENVELOPE ENCLOSURES 

@ COUNTER CARDS 


Order your supply of KiL-KLATTER typewriter pads and 
free sales aids today! 











AMERICAN HAIR and FELT CO. 


Dept. B-36, Merchandise Mart 
Chicago 54, Ill. 
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THE HOME OF QUALITY PARK ENVELOPES 


FACTS wn FANCIES 


By McGillicudy 


You've probably noticed quite a trend this 
year toward casual clothes of faded blue 
denim styled for men, women and children . . . 
an example of how ordinary work clothes 
fabrics can be glamorized and made the 
accepted thing on the golf course, at the beach, 
and for casual entertaining at home. With 
denims so popular this year you might as well 
know that the fabric was originated at Nimes, 
France. At first the cloth was known as “serge 
de Nimes” . . . later shortened to “de Nimes” 
and finally “denim.” 
Another good old “work horse” that has 
been glamorized is clasp envelopes. We 
haven’t put on any fancy frills or trim- 
mings, but we have made a lot of im- 
provements over what clasp envelopes 
were originally. 
Quality Park Champion Clasp envelopes have 
extra wide, heavily gummed seams and flaps 
for added strength and protection to contents 
. the metal clasp has smooth, round edges 
that won't cut fingers. Those are things your 
customers like when they buy envelopes for 
catalogs, samples, and booklets. Champion 
Clasp envelopes are available in 24 sizes — 
100 envelopes to the box. Check your stocks. 
Keep your customers happy and they 
keep coming back. A repeat customer is 
the best kind. That's why we go beyond 
the usual requirements in making en- 
velopes for our dealers. For repeat busi- 
ness, a quality product is important — 
but that isn’t enough. To that we have 
added quality packaging (extra protec- 
tion for extra fine envelopes) .. . 
and quality service that assures you 
of speedy, prompt service so that you 
can give speedy, prompt service to your 
customers. 
That's the Quality Park formula . . . Quality 
Products, Quality Packaging and Quality Serv- 
ice . . . and you'll find it a part of every item 
in the more than 400 styles, sizes, stocks, and 
weights of Quality Park envelopes. 


Q)ality IP 


Product 





¥% Gene-al Office and Factory, Quality Park, St. Paul 4, Minnesota 
% Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, III. 
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Gene’s toe. Sure hope it wasn’t a competitor’s binder. 
... Richmond Stationery Co. of Richmond, Va. recently 
had quite a unique window display. “What was it?” 
Why nothing less than a US. mail truck. It seems 
the brakes did not hold and the truck rolled down 
E. Main St. into the window. As a result Richmond 
Stationery Company has a new window and all the 
trimmings that go with it. Rain, sleet, snow and glass, 
the mail goes through. . . . Mrs. George Roberts, for- 
merly Virginia Liskey of Prickett Stationery Company, 
Harrisonburg, Va. is infanticipating, sometime in Oc- 
tober. I understand Shelly and Bill Prickett are pulling 
for a boy so they can make him an outside stationery 
salesman. .. . Incidently, Bill Prickett was stricken 
quite ill in St. Augustine on his way home from a 
vacation in Ft. Lauderdale, Fla. Bill spent some time 
in a hospital in St. Augustine before arrangements 
could be made to get him home and into Rockingham 
Memorial Hospital, Harrisonburg, Va. From all reports 
Bill is recovering and will soon be back on the job. 

. . Hagerstown Book Binding and Printing Co. has 
recently completed an extensive renovation both inside 
and out. Leonard Wakenight, store manager, would like 
to have you fellows covering the territory drop by and 
see them... . Edwin J. Moore, Dennison Manufacturing 
Company, Philadelphia branch, wants to thank the 
club for the flowers sent while he was in the hospital. 
Ed states he is fully recovered and glad to be back 
on the job.... 





Australian Notes 
(Continued from page 96) 


was the menu card depicting incidents in the com- 
pany’s 100 years of progress. A second function was 
in Adelaide, and a third in Melbourne. 

* ” - 

Woolworths (W. A.) Ltd., a company which does a 
flourishing business in the smaller lines of office sta- 
tionery, reports having earned £57,970 in the financial 
year to January 31, 1953, compared with the £46,769 
of the previous 12 months. But depreciation charge 
was only £7,492 against the previous year’s £23,976. 
Ordinary dividend remains unchanged at 12%. Amount 
carried forward is £119,315. 

- > * 

The Victorian Government Statist reports that 
among the imports from overseas into that state 
during the three months ended September 30, 1952, 
were (figures in parentheses being imports in the same 
period to September 30, 1951): Writing and typewriting 
papers, £105,000 (£290,000); directories, etc., £435,000 
(£414,000) and general stationery, £104,000 (£369,000). 

-~ . * 

Imports of stationery, and so forth, from overseas 
into South Australia in the seven months to January 
31, 1953, totalled a vallue of £233,574 compared with the 
£398,457 of the same period to January 31, 1952. 

* * * 


During the month of December last, retail stores 
in Sydney sold 19.6% more stationery (office and pri- 
vate) than during December, 1951. 

a - * 

Office appliance companies state that business is, 
on the whole, “quite satisfactory,” although complaints 
regarding shortages of stocks of many lines are gen- 
eral. So far as the major office appliances manufac- 
tured outside of Australia are concerned, stocKs are 
really poor, and with regard to American appliances 
little hope is held of any improvement in the position 
for some considerable time to come. Present dollar 
allocation is largely eaten up with orders for heavy 
road-making machinery and the like, with smaller 
machinery and appliances given only a very insig- 
nificant dollar allocation. 

> © ” 

But there is one very good trend—towards further 
and further mechanization of Australian offices. The 
40-hour week has certainly awakened executives to the 
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QUEEN SYSTEMS CORPORATION 
frresents the amaying 


SPIRIT DUPLICATORS 


29 MODERN MODELS including the world’s only 
column condensing and eliminating machines 


SPECIALIZED PARTS 
ORDER MACHINES 


MACHINES FOR 
ADDRESSING, 
INVOICING, 
PURCHASING, 
BOOKKEEPING, 
PAYROLL 


STURDILY 
CONSTRUCTED 
TO PROVIDE 
TROUBLE FREE 
PERFORMANCE 


ORMUG 


MACHINES ARE 
PRODUCED FOR MORE 
THAN 30 YEARS 























Spirit carbon, Fluid, Master Units, 
Printed Forms and 





St: a Q 

Exclusive Franchise for some Areas ueen 

still open — SYSTEMS CORPORATION 

Inquiries Invited — Literature Available 1055 Stewart Ave., Garden "| New York 
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ra hs) oe ee Le 


fact that if office procedure is to be carried out satis- 


factorily, mechanization is a definite necessity. With 
little office machinery, work is apt to pile up and up, 
and des the fact that labour is more plentiful 


today than it was a few months ago, installation of 
ffice sy and machinery in the past has shown 

how mu more efficient the office can become with 
ich inst tion done on a thorough scale. 


) * a * 


When first-class American office equipment is avail- 
able here in anything like quantity there is no doubt 
whatever that it will sell—and sell fast. Many distribu- 
tors are awaiting the day when they can place good 
orders surely that day must come before many 
years are past 

s , * * - 

We cull the following from a leading Australian trade 
publicatio1 The efforts of the trade to drive into the 
thick heads of politicians that fountain pens are essen- 
tial tools of trade is at last having some effect—but much 


more persistent 
Fountain pe! 
ments ONLY 


propaganda needs to be carried out. 

parts, for use in repairs and replace- 

, can now be imported up to 100% of the 

This will give some relief in imports of 

as some agents were being forced to 

eir small pen quotas to keep up the supply 

of parts. The grapevine reports that there is a good 

chance of quotas on pens being lifted to 60% of the 

nd it will certainly be no more than giving 
r dues.” 


base yeal 
complete 


use part Of tl 


pase vear 
pens theil 
of John Sands Holdings, Ltd., Sydney 
of office stationery, are offering 88,000 
ordinary shares of 10s. each to the public at a premium 
of 5s. The present company acquired the capital of 
the old-established firm of John Sands, Ltd. in October, 


Shareh 
manufacturers 


1950. Nominal capital was then £1 million in two mil- 
lion 10s. shares. Paid capital of the holding company 
is £348,168 in 18,000, 744% preference shares of £1 and 
660,336 ordinary shares of 10s. A one-for-three bonus 


issue is to be made shortly. Average profit over the 
was £84,324, equalling 19.15% on the 


rdinary capital. 


+ fix . - 
past Live ears 


- * . 

Brown Dureau, Ltd., suppliers of office equip- 
ment, made net profit of £15,097 for the financial 
year 1952-53, compared with £55,557 of the previous 
12 months. The sum of £22,242 was provided for depre- 
ciation (£28,946, previous year) and £16,000 for taxation 

> (£54,000 } staff funds there was an allowance of 


No ordinary dividend will be paid (last 
, but £6,097 will be carried over. Bal- 
ws stocks to be up from £913,504 to 


J £9,009 (£7.5 
year it wa 
ance sheet 
£1,438,371 
& * ~ * 

New Zealand’s prospects of balancing her payments 
with non-sterling countries in 1952-53 are considerably 
brightene a surplus of £14,990,000 in February’s 
oreign exchange. Surplus turned the result for the 

a first eight months of the trade year into a favorable 
£14,700,000. 


* 7 - 


pl to report that Sydney sales of sta- 
tionery al imilar items during the month of Jan- 
up 12.1% when compared with those 
f Janual 1952. Stocks were down 88%. 


* * 7 


a Jus complaints here nowadays about 
indue delay in granting applications for changes 
iff According to the New South Wales 
Manufacturers, “if everything goes 
moothly ecision can be reached in six months, 

t ' case takes longer than a year, and 
three years.” It is hoped that some 
ratio ese cumbersome methods may be made 


953 OFFICE APPLIANCES, June, 1953 





REVOLUTIONARY 
NEW DEVELOPMENT 
IN TYPING! 







EQUIP YOUR TYPEWRITERS 


with EXC&#USIVE 


WRITE REGULAR FACE! WRITE BOLD FACE! 


N Ow! for the first time in type- 


writer history — you can type regular face 
impressions like this or bold face impres- 
sions like this! 


Put your point across with 
EMPHASIS CONTROL! 


More “oomph” in your letters! More “punch” in any 
typewritten message! Perfect for emphasizing im- 
portant words, sentences or entire paragraphs! Helps 
you talk on paper as you would in person! 


The Secret’s in the Ribbon! 


Heavily inked strip at bottom gives you finger-flick 
Emphasis Control PLUS longer wear! 


Call your typewriter 
dealer TODAY! Order 
the exclusive new Ship- 
man-Ward EMPHASIS 
CONTROL ribbon for 
your typewriters! 


ONLY 


$450 





*Trademark Registered by Shipman-Ward Mfg. Co. 


SHIPMAN-WARD MFG. CO. 


325 N. Wells « Chicago 10, Ill. 
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SEEN AND HEARD IN 
SOUTHERN CALIFORNIA 


by J. Edward Tufft 
2012 Huntington Dr., South Pasadena, Calif. 
The Los Angeles branch of L. C. Smith & Corona 


Typewriters, Inc., has been moved from 533 S. Spring 
St. to 3415 W. Sixth St. The headquarters had been at 





New Smith-Corona Branch ... Top: Exterior View. Center 
pictures show the office and repair shop. Bottom: 


the former address for a 35-year period. The new lo- 
cation offers much more space, is modern in every 
respect. It occupies a one-story building with large 
storage and repair departments. Fine new display 
windows are a feature of the modernization job. There 
is also ample parking space which was not available 
at the old location. 

The new manager is G. D. Wurzel who comes to Los 
Angeles from Hartford, Conn., where he had held a 


June, 1953 


OFFICE APPLIANCES, 











\ 


ee 


® | Ry ae a Ti oo ee 
4 


lo- 
ery 
rge 
lay 
ere 
ble 


Los 
ia 


953 









ALWAYS DEPENDABLE! 


There’s nothing experimental or untried 
about Jasper Chair Co. Chairs. After 30 years 
of delivering consistent satisfaction, they’re 
(merica’s most wanted Chairs . . . tried and 


proved ... always dependable. 


The men who make them are specialists . . . 
They ve met and solved every conceivable prob- 
lem in chair construction and finishing.. The 
plant itself is geared to making Chairs efficiently 

.. and making them right! You take no chance 


in buying Jasper Chair Co. Chairs. 


They re made Right and Priced 


for profitable operation. 


“The 
RIGHT CHAIR 
at the 
RIGHT PRICE” 


By Invitation Member 
RICE LEADERS OF THE 
WORLD ASSOCIATION 





817R 


Jasper Chair? 


JASPER, INDIANA 


REPRESENTATIVES: Geo. A. Litchfield, Sales Mer. 











Fred Deutsch, (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 

3525 Southwestern Blvd. 666 Lake Shore Dr. 385 Madison Ave. 

Dallas 5, Texas Chicago. Il. Space 844 New York, N. Y. 

James S. Fowls, (Southern) R. A. Browne, (West) Jack S. Doran, (Northwest) 

327 Sunset Drive, North 2925 Revere Ave. 538 E. 9st St., 

St. Petersburg, Fiérida Oakland, Calif. Seattle 5, Wash. 
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relate Mals)*lelars 
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and profits for you! 


Send for Illustrated 


AMCO Catalog 


(SAA mM CO 


AMERICAN CARBON PAPER MFG. CO. 


Factories at Ennis, Texas—Chotham, Virginia 


Warehouses and Offices at Houston, Dallas, New Orleans, 
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similar position since 1936. A. Sousonge, who has been 
manager for the last few years, is on a leave of absence 
because of illness. 

” + ” 

Roy Sweet, proprietor of the Standard Typewriter 
Company, 1929 W. 4lst Drive, Los Angeles, died on 
April 11. He was 59 years old, and was said to be one 
of the oldest of active typewriter mechanics in the 
area. Funeral services were held on April 15. Mr. 
Sweet leaves his widow Nancy, two sons, and two 
daughters 

” * * 

Ed Navarrete, manager of the United Desk Com- 
pany, 1200 S. Olive St., Los Angeles, states that his 
firm has had good success with the Shelbyville Desk 
Company line that was taken on quite recently. The 
firm also took the distributorship of Royal Metal 
Manufacturing Company, and is now one of several 
dealers representing Royal in the Los Angeles area. 

Two new outside salesmen recently employed by the 
United Desk Company are F. Castner and R. Coplan, 
while a new inside salesman is E. C. MacMannis. 


a - + 


The Martin Office Supply, George J. Martin, propri- 
etor, has moved from 668 S. Vermont Ave. to 3145 
Wilshire Blvd., Los Angeles. 

The new store is definitely one of the most attrac- 
tive in the city. Inside the completely remodeled 
building the general interior color scheme is light 
green, while fluorescent lighting is used the entire 
length of the store. One whole wall has steel shelving 
equipped with a rolling ladder. Show-cases have light 
green woodwork. The floor likewise is in light green. 
Other features are two very large modern display 
windows and a unique outdoor sign, visible at a con- 
siderable distance, with white wooden letters on a 
black background. 

There are three main rooms: display room, office 
and rear storage, the total floor space being slightly 
over 2,000 square feet. 

The location is considered especially good since it 
is on one of the most famous shopping streets in the 
world and is about equi-distant between two of the 
world’s finest stores, I. Magnin & Company, and Bul- 
lock’s- Wilshire. 

Martin Office Supply, according to the proprietor, 
handles only brand lines of merchandise such as made 
by Invincible Metal Furniture Company, Alma Desk 
Company, Myrtle Desk Company, and various lines of 
portable typewriters and other office machines. 


* * . 


Hamilton Typewriter Service, 9225 S. Broadway, Los 
Angeles, has been sold to Allen L. Hatlestad, former 
owner of the Hawthorne Typewriter Company in Haw- 
thorne, Calif. The latter store was recently sold by 
Mr. Hatlestad to J. E. Gillies, formerly proprietor of 
the Northwest Office Equipment Company in Chicago. 

William Hamilton who established the business about 
25 years ago, died last June. 

Mr. Hatlestad, originally a resident of South Dakota, 
got his first experience in the office machine business 
in his home state where he covered seven counties 
for Remington Rand Inc. He moved to California when 
young and first went into business in Hawthorne in 
1943. The business that he recently sold he had op- 
erated since 1950. 

The Hamilton Typewriter Service store is being com- 
pletely modernized and both inside and outside. The 
display room offers a unique method of waiting on 
customers, a display shelf for typewriters is type- 
writer table height and an office chair with casters 
gives the typewriter operator a chance to move quickly 
from one machine to another when demonstrating. 
It also gives the customer a chance to sit down and 
relax. This arrangement, Mr. Hatlestad thinks, is very 
effective, for he advocates very strongly the plan of 
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CATALOG | | 
TRANSFER PERMANENT " 
STORAGE 


Time Is SAVED for busy dealers who always 
have available the right binder for the 
right purpose. Master-Craft’s exclusive 
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DEALERS HAVING THE MASTER-CRAFT FRANCHISE SAVE THEIR CUSTOMERS franchised dealers have 16 kinds of binders 
time and space through the correct use of loose leaf binders. The 7 on their shelves or available for immediate 
kinds pictured here represent only a few of the thousands of modern delivery. The 7 popular kinds pictured 
time-savers supplied through no other than Master-Craft’s exclusive above are carried in a wide range of sizes 
franchised dealers. It may be available in your city. Write today for free and bindings. 9 other binders for more 
catalog. specialized services produce a complete 


“time-engineered” line. No customer need 


MASTER-CRAFT CORPORATION be turned away. 4 
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BENTSON 
STEEL OFFICE FURNITURE 


Designed to a modern trend in office ; cae | 
furniture STYLE LINE advances a new ' > e 
harmony of distinctive beauty, office aoe “ll 
comfort, convenience, flexibility and vw ts eet 
lasting service. ~~ 
The EXECUTIVE SERIES provides in its = 
— 








expansive overhang top feature a 
dignified, massive appearance and 
larger working area. Ideally suitable 
for conference work. 

The 6000 SERIES offers maximum 
flexibility and desk styles for every 
need, with conventional tops for gen- 
eral office or executive alike. 








in -a TOP-FLITE 3200 Series steel filing 
cabinets for lasting performance 
—smooth, quiet drawer operation 
—beauty—flexibility. The right an- 
swer to any filing problem 







Write for full details. 
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having the customer sit down and feel at home when 
typewriters are being demonstrated. 

Practically all types of portable typewriters are han- 
dled as well as other office machines. A nice line of 
typewriter supplies has also been provided. The store 
has a frontage of 20 feet and a depth of 65 feet. 

> . > 


Philip M. Caldwell is the new manager of the Los 
Angeles branch of Ames Supply Company, 777 E. Pico 
Blvd., Los Angeles, succeeding Frank Marshall who 
is now acting wholly in an advisory capacity and tak- 
ing a much needed rest. 

Mr. Caldwell came to Los Angeles in March, 1952, 
and went with Ames in April of that year. He was 
promoted to the managership about April 15 of this 
year. His home was originally in Nashville, Tenn., but 
his last position before moving west was in Atlanta, 
Ga., where he was manager of the dealers’ sales divi- 
sion for Remington Rand Inc. While with the latter 
company he traveled considerably in the Southeast. 

ol . 

Angelus Typewriter Company has moved from its old 
location, 531 S. Spring St., Los Angeles, to 519 S. Spring 
St. The opening was held May 4. The new place is 
completely remodeled and is very modern with a new 
front and new lighting fixtures. Several new articles 
of furniture have also been installed. Walls are in 
green and yellow and the floor is of reddish-brown 
asphalt tile. A much larger display area is available 
than there was in the former place of business. A very 
convenient workshop at the rear is fully equipped for 
fast work. Fred Rothman is proprietor and his son-in- 
law, Jack Haskins, is manager. 

. > . 

David Hendler, proprietor of Wilshire Typewriter 
Company, 143 S. Western Ave., Los Angeles, announces 
that Kearney Typewriter Company, owned by John 
Kearney, 3468 W. Sixth St., has merged with his com- 
pany and Mr. Kearny has become partner in the 
merged firm. The new company will conduct business 
at the Wilshire Typewriter Company address. Facilities 
have been improved and the staff increased. 

Mr. Kearney is only 24 years old and he was in 
business for himself at the early age of 19. At the 
present time he is secretary-treasurer of the Southern 
California Office Machine Dealers Association. Mr. 
Hendler, SCOMDA president, reports that his associa- 
tion has just put through a health-hospital-life insur- 
ance plan that had been planned for some time. 

A meeting of office machine dealers from California, 
Oregon, and Washington is scheduled to be held at 
the Awhane Hotel in Yosemite National Park, May 
22-24, Mr. Hendler reports. Ed Peck, president of the 
Northern California Office machine Dealers Associa- 
tion, is in charge of the program. A large attendance 
is expected. Membership in California associations 
has been increasing very rapidly recently because of 
the rapid increase in population in the state and a 
corresponding growth in the number of business estab- 
lishments 

Mr. Hendler’s son, Lieutenant Frank Hendler, is now 
on the U.S.S. George K. MacKenzie, a vessel which is 
still patrolling the Pacific Ocean. He has been in the 
service for two years, but hopes to be back in July 
for shore duty 

* o > 

National Office Furniture Company, 218 S. Spring 
St., Los Angeles, recently opened a branch store at 
8910 Wilshire Blvd., Beverly Hills. Homer Jonas, man- 
ager of the store on Spring St., points out the impor- 
tant feature that there is no building contiguous 
with it on either side. This not only allows for con- 
venient parking space on each side but also gives an 
unobstructed view from two directions. 

The exterior of the one story building has been 
painted an egg-plant color while elegant new display 
windows have been provided. Green is the dominating 
color of the interior which has been divided into four 
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accurate 


Mechanical Features. . . 


Front Paper Stop assures accurate registration. 
Automatic Roller Release eliminates smudged sheets. 
Automatic Counter counts only printed sheets. 

Open Drum—self-contained, internal brush inking. 
Automatic Feed — positive action. 

Selective inking by means of our ink dispenser. 


Paper Pusher is automatically lifted and carried back 
to feeding position. Eliminates lint on the stencil. 
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STORAGE 
CABINET 


Available as wardrobe, 
shelf storage, or 
combination cabinets. 
Chrome locking handles 
on all units. 


Shown at left No. 1870. 








multi-purpose 


SECTIONAL 
METAL 
SHELVING 


Simple solution to 
any type of storage 
requirement. 
Flexibility of design 
insures easy 
installation and 
maximum use. 





STOC-RITE 
The Quality Line of Storage Products 
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SERVICE 
ECONOMY 
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rooms. There is a front display room, 37 by 65 feet, 
where executive furniture is displayed. The east and 
south walls of this room are hung with cocoa-brown 
velour draperies from ceiling to floor, an arrangement 
that gives a charming effect. 

Another room, 32 by 75 feet, is used for the display 
of commercial office furniture, while'a third room is 
used for bookcases and contains a conference tabie. 
Steel furniture is displayed in the fourth room. Each 
of the last three rooms is 32 by 37 feet. 

The place as a whole is definitely one of the more 
attractive stores of its kind in the Los Angeles metro- 
politan area. 

+. * 7 

R. C. Allen Business Machines, Inc., 3580 W. Third St., 
Los Angeles, has opened a branch at 13654 Victory 
Bivd., in the rapidly growing San Fernando Valley area, 
according to Ted Allen, Los Angeles manager. The 
manager of the new branch is William Woertz, for- 
merly a salesman out of the downtown location. 

The Victory Blvd. quarters have both a service and 
sales department as well as a service department for 


dealers. It is under the supervision of the central 
branch on Third St. E. H. Warrington heads the service 
department. 


- * * 


William H. Clark of Price Waterhouse & Company 
addressed the members of the Los Angeles Chapter of 
the National Association of Cost Accountants at a 
meeting at the Elks Club in Los Angeles, April 21. He 
took as his subject, “Accounting with Machines and 
Electronics Today and Tomorrow.” The talk was well 
received. . 





UNITED STATES EXPORTS OF OFFICE 
MACHINES, EQUIPMENT AND SUPPLIES 
Figures for January, 1953, Released in April, 
1953, by the U. S$. Department of Commerce 


(A breakdown by countries is available from the Foreign 
Trade Division of the Bureau of the Census, United States 
Department of Commerce, Washington 25, D. C.) 


Quantity (Dollars) 
Ne Value 
Machines Accounting Nondescriptive except 
Punched card New 603 776860 
Machines Accounting Descrintive except 
Punched card New 668 1099113 
Machines Listing—Adding except 
Punched card New 1999 295242 
Machines Calculating Non-Listing except 
Punched card New 1367 493251 
Machines Accounting Etc. except 
Punched card New, Nes. 295 61067 
Machines Card Punching and auxiliary New 137 313581 
Machines Accounting Etc. Used and Rebuilt 798 105698 
Parts for Accounting Etc. Machines 935896 
Addressing Machines 102 62783 
Accessories & Parts for Addressing Machines 43945 
Machines Duplicating Ex Lithographic Offset 219 31037 
Machines Duplicating Lithographic Offset 23 52190 
Parts for Duplicating Machines 37337 
Cash Registers New ‘ 570 227537 
Cash Registers Used Rebuilt. 181 19262 
Parts for Cash Registers 327218 
Typewriters Standard New Except Electric 4554 497 
Typewriters Standard Electric except 
Automatic New... = ee 268 69386 
Typewriters Portable New... 4115 218774 
Typewriters Used Rebuilt except Automatic 1089 7 
Typewriters Nes. 58 54884 
Parts & Accessories for Typewriters 319865 
Staplers for Office 29411 51885 
Dictating Machines a 248 61533 
Mail Handling Machines & ‘Parts 10273 
Check Handling Machines & Parts 37061 
Office Machines & Parts Nes. 96332 
Mechanical Pencils All Materials (Doz.) 20326 90412 
Mechanical Pencil Parts 13071 
Pencils Ex Mechanical Black Lead (Gr.) 27859 84994 
Pencils Ex Mechanical Nes. (Gr.) 10344 40466 
Pencil Leads - 65036 
Crayons 8860 
Fountain Pens Ball Type (Doz.) 41596 128555 
Fountain Pens Ex Ball Type (Doz.) 43387 482070 
Ball Pen Refill ink Cartridges (Doz.) 22635 32624 


Fountain Pen & Ball Pen Points Nes. 6483 


Fountain Pen Points (Gr.) 23776 
Carbon Steel Pen Points (Gr.) 3283 4218 
Desk Pen Sets 4960 15919 
ink Writing 44433 
Ink Nes. 185014 
Carbon Paper (Lb.) 73150 79048 
Ribbons Cloth Inked Office Machines 42666 
Office Supplies Nes. 305114 
(Nes.—Not elsewhere specified) 
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ay THE NEW FIRE RESISTANT 
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. SAFE-i-VAULT 
ch 
re LABORATORY TESTED TO WITHSTAND 
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UP TO 500° HEAT FOR ONE HOUR! 
St.., e SAFEGUARD PAPERS AND OTHER VALUABLES. 
aa Large enough to hold all valuables, 
he deeds, mortgages, insurance policies, 
or. etc., yet compact enough to 
be kept in a desk or dresser Not one—tat wwe 
nd drawer. Functionally designed complete ‘‘inside- 
for lengthwise opening gives easy each-other”’ heavy 
ral access and immediate visi- gauge steel boxes 
ice bility to contents. with a specially- 
treated insulating 
SPECIA " 
ny CIAL FEATURES material to resist 
of A GOODFREND (1) Air sealer strip that cushions closing fire 
" and eliminates air leaks. e 
He PRODUCT COLORS: (2) Recessed plate and securely riveted 
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el] at ; acute. (3) Cylinder lock with two keys. 
Individual carton— (4) Size—13%x94x3%. Wt. 12 Ibs. THAT LEADS 
as aa Write Today for Free Literature 
CE GOODFREND METAL PRODUCTS COMPANY 
ES 1019 EAST 75TH STREET, CHICAGO 19, ILLINOIS 
I, MANUFACTURERS OF STEEL SPECIALTIES 
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= Better Sellers 
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1190 eitdeld:1i°l ak ia etil? wi upholstered leather Office, Home & | 
bed 7 : Institution furniture. e er 4 p 
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FREE! write for NEw 1953— 
illus. catalog O-1 


688 prices... assuring 
386 | a greater sales 
709 volume. 
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555 | 
2070 
1624 | 
i839 | 
As seen by millions on Nationally advertised 


04s | FURNITURE CORP. T.V., Magazines, Newspapers. Mat service available 
42 Greene St.,N.Y. ‘=... 
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Wonderful news for your cus- 
tomers. Now they can control 
noise at its source for the bene- 


KILLS OFFICE 


fit of operators and people in | 
the surrounding area. Noise is 5 
a killer with its nervous tension MACH | N 3 LAY 


and excessive fatigue. Its waste 
AT ITS SOURCE! 


productivity costs American busi- 
ness millions of dollars annually. 
—_—-_ _— — 


SOF’TONE Acoustical Cabinets 
absorb all high frequency vibra- 
tions and reduce the volume of 
remaining sound fully 50%. 












FOR ALL NOISY 
OFFICE MACHINES 






SOF’TONE provides perfect indirect fluorescent lighting 
over the entire work area lessening eye strain, reducing 
errors. 

Your customers will have more comfortable offices using 
SOF’TONE and enjoy better working conditions resulting 
in real dividends. SOF’TONE will open new avenues to 
increased profit and traffic for you 


ASSOCIATES 





6 COMMERCIAL ST. ; 
ROCHESTER 14, N.Y. WRITE TODAY FOR MORE INFORMATION, Dealer Franchises 


TECHNICAL DETAILS AND COST Available 














give a 








“TOPFLIGHT’’ now YOU 
performance can sell 
every time GUARDSMAN 


you sell SAFETY 
conn opal DEPOSIT BOXES 
SHELVING 


STORAGE CABINETS 
TELEPHONE CABINETS 
TRANSFER CASES 


(every size and description) 


A real profit 





opportunity 








SAFETY DEPOSIT BOXES 


* Built to any size 

* Built in any quantity 
. 

- 


all “top” 


Built to fit space availabie 
Built to match existing boxes in size and finish 


quality 
steel 


pot UARDSMAN SAFE COMPANY 
Jotun Robertson 


Tor FiicHt propucts 


» Inc. 
6224 S$. Oakley Ave. WAlbrook 5-7100 Chicago, Ill. La Porte, Indiana 


— 


Write for details, etc. 
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ROBERT W. LAMSON, CORRESPONDENT 
89 N. 26TH ST., NEWARK, OHIO 


Just around the corner is the Fifth Regional Con- 
vention of NSOEA at the Deshler-Wallick Hotel in 
Columbus, Ohio, on June 8-9. Those dealers who have 
not been in Columbus during the past year will be 
exposed to the new widened E. Broad St. and the ever 
impressive Civic skyline. Bill Diehl, Jr., announces 
the addition to the speakers stand of Dr. C. L. Lapp, 
Associate Professor of Marketing at Washington Uni- 
versity, St. Louis, who will speak on Monday noon, 
and Paul Burbank, who will give the banquet address 
on Tuesday evening. From some who have attended 
the regional in Atlanta, Ga., we hear that the touring 
speakers are well worth hearing. Entertainment for 
the ladies is promised. 


o ” * 


The Cleveland Chapter of the Fifth District Trav- 
elers Club announces their annual golf party for 
Thursday, June 25, at Sleepy Hollow Country Club on 
U. S. Route 21, Brecksville, Ohio. Earl Maule, Reyburn 
Manufacturing Company, is chairman in charge of 
arrangements. 

New officers elected to the Cleveland Chapter are 
Bert Johnson, Eaton Paper Corporation, chairman, and 
Earl Maule, Reyburn Manufacturing Company, secre- 
tary. Appreciation is expressed for the fine job done 
by Frank Graham, Bates Manufacturing Company, re- 
tiring chairman. 

” > . 

John W. Maxwell joined The S. Barkers Sons Com- 
pany, of Cleveland, as of May 1. For 18 years, travelers 
will remember John with a well known Findlay, Ohio, 
store. Good luck, John! As an added note of interest, 
John was in basic training in an infantry base in 
Florida 1944 with Pat Patterson, Speed Products 
Company. The flat-footed infantry, no less. Pat, inci- 


dentally, announces happily that after several rough 
months in the hands of doctors and hospitals, he is 
out hitting the road again. 


* o . 


On May 11, the wife and three children of Will 
Kaiser, Sanford Ink Co., sailed for England to spend 
several months with Mrs. K’s family. Bon Voyage! 

. - * 

The Cleveland Chapter recently presented a 16mm. 

sound projector to The Salvation Army of Cleveland 


as a gift for use in the Army’s West Side Recreation 
Center, one of their favorite charities. 


. * 
The biggest news up Detroit way is the new name 
for the Chapter there .. . it’s MOTOR CITY TRAV- 
ELERS. This became effective at the recent election 


of new officers, who are as follows: Donald LaVigne, 
Rockwell-Barnes Co., chairman; John Mislan, Eber- 
hard Faber Pencil Company, vice-chairman and cor- 
respondent (Thanks, John!); and John Wakeland, 
Esterbrook Pen Company, secretary. The worthy goal 
of the new officers is to increase the membership and 
attendance at the monthly luncheon meetings and to 
plan and arrange a year of varied and interesting 
activities for their chapter. The monthly luncheon 
meetings are held on the first Monday of each month 
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ROWLES is the 
dependable source for all your 


SCHOOL EQUIPMENT 


% Classroom Seating 

*% Primary Furniture 

*& Tables & Chairs 

*% Library Equipment 

*& Playground Equipment 

*& Vocational Furniture 

%& Teacher's Desks 

*& Misc. Classroom Equipment 


*& Chatkboards 

*® Bulletin Boards 

*& Aluminum Chalkboard Trim 
* Framed Blackboards 

*& Blackboard Erasers 

* Window Shades 

*% Darkening Shades 

*& Darkening Channeis 


Rowles offers you a complete line of high quality School 
Furniture and Equipment—everything you need to provide 
your customers with the specialized kind of service they need. 


Rowles School Equipment has been a favorite for more than 
50 years. Make Rowles your headquarters for all your school 
equipment needs. Enjoy the benefits of the Rowles trade- 
mark, the convenience of one centrally located source .. . 
and the profits on every sale you make. 


White for the latest Rowles School Equipment 


cataleg and complete information on the Rowles 
Dealership program. 


E. W. A. ROWLES COMPANY 
ARLINGTON HEIGHTS, ILL. 
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THE FINEST MARKERS MADE TODAY! 


FULTON 








82 Fulton Street j 





DEVICES 


Your customers will like the 
quality ... You will like the profit 
from repeat business. 





DRIKWIK STAMP PAD AND INKS... 
Cellophane wrapping insures fresh- 
ness of Pad .. . your guarantee of a 
new stamp pad. 

SIZES ... No. O, 1, and 2 are the 
most popular sizes in new drawn 
boxes. Extended lip on the cover for 
fingertip control in opening. 





yes 
NU-TYPE FOAM RUBBER STAMP PAD... 
made from finest grade of porous 
foam . . . light touch and stamp is 
inked. Encased in smart, modern steel 
drawn box. 
SIZES .. . No. O, 1, and 2 all cello- 
phane wrapped. 


OTHER DELUXE ITEMS... 
SERVICE and FULTON Daters and Num- 











berers . . . Deluxe and Special Business 
Outfits ... 
Order Now! Write for 
Prompt our new 
Shipments! catalog #52 


FULTON 


Xe 
EQUIPMENT 


236 


MARKING 
COMPANY 


Elizabeth 1, N. J. 





at Carl’s Chop House. All visiting travelers are wel- 
come to join this group at 12 noon. 

Plans are in progress for the annual summer golf 
outing. Chet Harper, Wilson-Jones Company, has 
offered his basement playroom for an after-dinner 
activity, but rumor has it that Mrs. Harper wants him 
to clean the cellar. 

Welcome to the new travelers of the Motor City 
Chapter: Hal Foran, Joseph Dixon Crucible Company, 
Tom Riching, F. H. Lawson Company, Chuck Leonard, 
Minnesota Mining & Manufacturing Company, Tom 
Winters, Dennison Manufacturing Company, and Bill 
Mason, Esterbrook Pen Company, the latter Pitts- 
burgh’s loss and a Motor City gain. 

+ * - 


Congratulations to the Shelby Office Supply Com- 
pany, a new dealer located at 5-8 Shelby, Detroit, Mich 
* ” x 


Ball Office Supply of Jackson, Mich. has moved toa 
new location 116-122 Michigan Ave. 
. + * 


At this writing we are bound Flint, Michigan-wise 
to get our cigar from Jack Schaefer of Schaefer’s, the 
proud pop of a new baby girl. Nice goin’, Jack. 

” . ” 

Another Jack Schaefer we know, from Ft. Thomas, 
Ky., is going to walk down the aisle on June 6 to 
present his only daughter in marriage at Cincinnati’s 
First Presbyterian Church. Jack has extended an invi- 
tation to all the boys to have a drink with him to his 
daughter and her groom at a reception at the Nether- 
lands Plaza following the ceremony. 

* 7 . 

Jack Luke, the dapper manufacturers’ representative, 
sent us the following vital statistic: “It is reported 
that in Toledo, Ohio, there is a plumber named Carr. 
His truck is lettered ‘Here Comes Honest Carr, the Used 
John Man’.” Arthur Godfrey and Plumbers Helper, 
please copy. 

* ” * 

Pat Patterson reports having seen H. L. “Doc” Davis, 
W. H. Gunlocke Chair Company, actually lugging a 
large, heavy chair in his arms from call to call. What 
a guy! 

+. * + 

Remember the NSOEA membership contest and that 

victory for the 5th District we’re aiming for. 
* ” - 

John Amorosino, Victor Safe and Equipment Com- 
pany, has moved into his new home at 2795 Lakewood 
Dr., in Columbus, Ohio. 

* - - 

Walter Perry, of Berea, Ohio, who traveled in our 
industry prior to an illness of a year ago, is back 
visiting his friends in the Fifth District as a repre- 
sentative of Bainbridge, Kimpton & Haupt. Walter 
retained his membership in the Travelers Club 
throughout the time he was off the road. Welcome 
back, Walter! 

* . os 

Let’s see YOU at the Regional June 7-8-9. Mail your 
reservations to the Deshler-Wallick Hotel in Columbus, 
Ohio. 





Texas Bill to Tax Retailer 

House Bill No. 717, introduced by Representative 
Gabe Barrett, of Corpus Christi, Tex., a transaction 
tax on all retail business, would tax goods purchased 
by the retailer rather than those purchased by the 
consumer.—JHR 





San Antonio Firm Remodels 

The Clegg Company, San Antonio, Tex., has com- 
pletely remodeled its office equipment store and offices 
at 130 Soledad St. The modernization program started 
last year with the installation of a new store front 
and display window.—_JHR 
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|_| NUMBERING 
MACHINE 


There’s big demand 
for Force Columbia 
wherever the big, 
readable %” fig- 
ure is needed .. . ultra smooth writer. 
for numbering time No leaking or skipping. 
cards, filing jackets, Bive or red ink. 


job envelopes, etc. 
Write for latest 2%. . 
prices , catalog. tai 


WM. A. FORCE 


216 NICHOLS AVENUE, BROOKLYN 8 
SALES OFFICES: NEW YORK, CHICAGO, SAN FRANCISCC 


Punches a 
2 or 3 holes as desired 





CONFIDENCE - - - ASSURANCE 


Complete bank account protection from 
losses by check forgeries and alterations is 
assured by Safeguard Instant Checkwriters. 
A size to fit all types of checks. Write for 


Now, a single paper punch does a double job! 
Clix model 32 converts instantly, simply by 
snapping adjusting button. Punches 2 or 3 
holes as required. Takes sheets from 6” to 12” 


long. Gauge-marked in 1” gradations. Lists 


at $5.50 free “Be Wise” folder today. 

Order from your wholesaler 
MODEI For 3-hole punch- 
ing ; ed 4'6° on cen- Ww 
ters. F 4 e punching, \% KNO N 
dia. sf 2°*4° On centers. [e 


Throughout the World 
FOR 40 YEARS 







NEW ENGLAND PAPER PUNCH CO. 


PAPER PUNCH | 
NATICK, MASSACHUSETTS  eanieaed 





SHiicutrlvem @euey 


4 
WESTERN REP.—HARRY HENKE ASSOC. 439 ELUS ST., SAN FRANCISCO 2 LANSDALE. PENNA 
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USED and SERVICEABLE 
OFFICE FURNITURE 


for Dealers and Retailers 


PEDESTAL, OAK 


@ DESKS, TABLES 
AND WALNUT 


e BOOK CASES 

e@ SWIVEL CHAIRS e FILE CABINETS, wood 
and steel, legal and 

@ TYPIST CHAIRS letter sizes, with and 

e TYPISTS DESK without locks 

@ EXECUTIVE DESKS e DOCUMENT FILES 


DOUBLE ANDSINGLE e CARD FILES 


We offer to the trade office furniture in good condition, 
priced right so you can resell at a good profit. 
Arrangements to ship less than carload lots, and car- 
loads if desired. Five warehouses located in Washing- 
ton, D. C. Unlimited stock. Priced Right for Resale. 
To any dealers who find it difficult to secure new equip- 
ment today we recommend the purchase of this material. 
Inquiries solicited. 


Send for free price list, and catalogue. 
Prices include boxing for shipment. 


MANHATTAN OFFICE 
EQUIPMENT CO. Wholesalers 


639 NEW YORK AVENUE, N. W., WASHINGTON 1, D. C. 
Maurice Kressin, Gen. Mor. Phone: Metropolitan 2043 














CUSTOMERS 
AMAZED AT 
LOW PRICE 


SENTRY SAFES 


BRING QUICK SALES 





Sell Sentry Safe’s complete protection at half 
what most customers expect to pay. Homeowners, 
doctors, small businessmen and farmers can all 
afford Sentry’s low cost protection against fire 
and theft. When people see the quality features 
of Sentry Safes, they guess its cost at three times 
what it actually is. Dealers find that when people 
learn Sentry’s low price, they are quick 
to buy. 


DEALER INQUIRIES INVITED... 


GET THE FACTS, THEN THE PROFITS! @ OF SAFES 


FOR OVER 


BRUSH-PUNNETT CO.'@ 


SENTRY 545 WEST AVE. - ROCHESTER 11, N.Y. 
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SALES IMPRESSIONS 


For only “Fe 


Your name on your products your own 
“AUTOGRAPHS" deliver sales-stimulating 
advertising impressions a// day, every day, thou- 
sands of times a month for /ess than a penny a year. 
"AUTOGRAPHS" are just as appropriate, just as 
impressive and fully as sales te a a on a $2.00 
pencil sharpener or letter tray as on a $200 desk 
or typewriter. A flick of a solvent saturated brush, 
slight finger pressure, and "AUTOGRAPHS" are 
ready to start selling and keep selling your name 
and your products for life! 


*Based on per plate cost of average Dealer order. 


ADVERTISING IMPRESSIONS THAT STUK/ 


WRITE TODAY 


on your letterhead for samples 


and literature. Dept. O-5 











PROTECT COSTLY OFFICE MACHINES 
WITH HEAVY DUTY ADJUSTO-TOP 
STANDS 





No. 92 TOP ADJUSTS—6!/, x 7/44 to 15 x 15! 
From center to center of cups 


No. 92F with 14 x 14 pan !/2" deep for Friden machines 


Write for full information 


L. C. FLEWELLING COMPANY 


CHICAGO BRANCH: 
30 W. WASHINGTON, RM. 940 « CHICAGO 2, ILL 


CALIFORNIA PLANT: 
12411 INDUSTRIAL AVE. « HOLLYDALE, CALIF. 
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Texas Travelers News Notes 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX. 


The Texas Travelers’ Wives Club of Dallas held a 
morning coffee hour recently in the Community Room 
of the Texas Bank & Trust Company, Dallas. Wives 
of representatives of stationery stores belonging to the 
Dallas Stationers’ Association were guests. Mrs. A. A. 
Buschman presented a book review. Mrs. George 
Tarrant and her committee, Mmes. Al Blakey, Forrest 
Jones and H. A, Breden planned the party. 


. . * 
Traveler Gene Collins won top honors in a 
national contest conducted by the Envelope Institute 
of America for creating an envelope to use in a direct 
mail campaign 


Texas 


- * > 


Wolt Stempel is now back at work after a short time 
out for surgery in Dallas—The Ray Howard’s are in 
their new home and the Ed Jungbluth’s new home is 
about ready for occupancy. 

. > ” 

Bennett Office Furniture Supply Company in Dallas, 
is opening another retail store and show room in The 
Merchandise Mart, Dallas. ... Contract Office Supply has 
opened for business at 2005 McKinney Ave., Houston, 
as temporary location until better quarters can be 
secured. Bob Terry and A. P. Strickland are partners 
in the bus 


iness 
. . 
Stewart Office Supply Company, Dallas, moved part 
of its offices from the retail store to new offices in 
the warehouse building. . . . Carpenter Paper Com- 


pany’s new building is nearly ready and moving will 


begin any day. The address will be 1901 Windsor PI. 
in Fort Worth 
* - * 
Thatcher Printing Company in Lubbock, Tex., is 
moving its printing department to 1008 Ave. J. and 


enlarging the office supply and equipment department 

to three times the former size at 1104 Main St. James 

Huffaker is store manager. 
7 = . 

Homer Best, Jr. and Ernest Allen, Jr. have opened 
The Best Office Supply Company at 111 Pearl St., 
Jackson, Miss Mayton & Roddy Office Supply Com- 
pany at Fort Worth has just about completed an 
extensive re remodeling job. 

= a > 

C. & W. Office Supply Company at Lovington, N. M. 
has enlarged the store. ... The Howard Company has 
located its printing plant at 109 South Main St. in 
Midland and remodeled the office supply and equip- 
ment store 114 S. Loraine. 

> * * 

The name of Berry & Thompson Company at Brown- 
wood has been changed to Berry’s Business Machines 
with Roland J. Berry the owner. 

* > » 
WHO’S WHO DEPARTMENT 

Otis Hobbs, formerly with Western Bank & Office 
Supply Company, Oklahoma City, is now vice-president 
of Johnson Ribbon & Carbon Company in Houston 
and will take complete charge of the business... . 
E. C. Harrison has taken over the buying and become 
store manager of Eaton Stationery Company, Plain- 
view, Tex 

John Powers issues orders at Lubbock Printing Com- 
pany, and Jack Nowlin is the new buyer and store 
manager for Thomas Bros. Both stores are in Lubbock, 
Tex John W. Belsey, formerly with Cuero Pub- 
lishing Company in Cuero, Tex., is now manager of 
Muller Printing Company in Port Arthur. ... Gene 
Landrum is the new P.A. for Crain Companies in West 
Texas and C. E. O’Kelley is now general sales manager. 

Wayne Garner is the new store manager for Crain 
Office Supply at Midland, Tex., transferring from the 
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HERE'S A FAST TURNOVER 


PROFITABLE ITEM! 


INDIANA 


“UNDER-COUNTER” 


CASH DRAWER 








REGULAR DEALER DISCOUNT 


F.0.B. SHELBYVILLE, IND. 


OVERALL DIMENSIONS—1832" x 14 11/16” x 42” HIGH 


5 coin tills. 

5 currency compartments—equipped with bill weights. 
High-grade disc tumbler lock. 

Warning gong rings each time drawer is opened. 
Made of kiln-dried Indiana Hardwood. 

Drawer is easy action—4 roller mechanism. 

2 finishes—Office Grey and Natural “Basswood.” 
Drawer finish—Natural high grade lacquer. 

Packed in fibre-board carton. 

Shipping weight: Approx. 19 Ibs. 


USE THIS HANDY ORDER BLANK 


FOR ORDERING SAMPLE 


INDIANA CASH DRAWER CO. 
SHELBYVILLE, IND. 


Please ship .......... Indiana Model Vi —‘Under-Counter” Cash 
Drawers, @ $26.50 less dealer discount, f.o.b. Shelbyville, Ind. 


ee 


Open account to rated firms only—send references if not rated. 











EXCLUSIVE 
CARBON GRIPPER 
included FREE 


with each 
“oo ~ Box of 
‘““Super- 
Treated,’’ 
‘*“Super- 
Kote” and 
**“Keen- 
Rite” (Not 
for sale). 











CARBON 
PAPERS 


TYPEWRITER, BILLING, FAN- 
FOLD, PENCIL, CARBON JACK- 
ETS, REGISTER ROLLS. 

INKED RIBBONS: Typewriter, 
Tabulating, Addressograph, 
Time-Stamp, Bookkeeping Ma- 
chine, Adding Machine. 
HECTOGRAPH SUPPLIES: Car- 
bons, Master Units, Ribbons, 
Duplicating Supplies. 


We Invite Your Inquiries 


C. d @Q~" MANUFACTURING CORP. 


Factory: Coraopolis, Pa. 


40 E. 40th St. e 401 Wood St. 564 W. Monroe St. 
New York 16, N. Y. Pittsburgh 22, Pa. © Chicago 6, Ill. 





( oko Cr (Alife. 
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Abilene Store. ...C. E. Coleman is manager of Hereford 
Brand at Hereford, Tex. 
> - o 

Mayo Moore, owner of Jennings Office Supply of 
Jennings, La., is running for mayor of his home town. 

.. A. L. Boulware, Jr., recently completed his Naval 
enlistment and is now with Hogan’s Fort Worth Office 
Supply, where his father, A. L. Boulware, Sr., is one 
of the buyers and outside salesmen. 

A. C. (Sam) Hill, salesman for George W. Rollosson 
& Son in Crowley, La., was in a wreck when his car 
sideswiped a trailer truck and was completely demol- 
ished. Sam is now out of danger 

* ae * 

Louis Wilbert, son-in-law of A. K. Kilpatrick of 
Monroe, La., and manager of the school supply division 
of the Standard Office Supply Company, Inc., of Mon- 
roe, was fatally injured in an automobile accident near 
Opelousas, La., recently. 


From 3 Cabinets to $4,723.41 Sale 


Harry Levin, new vice-president of Business Equip- 
ment Corporation, Boston, refused to sell his customer 
three counter height file cabinets and came out with 
a $4,723.41 order. It wasn’t magic, but service that 
turned this feat. 

The prospect insisted that all he could afford for his 
new building was the three cabinets so Mr. Levin 
analyzed the problem. Two things were needed—four- 
hour fire protection for the company’s receivables to 
keep it in business and posture chairs for the girls so 
they could perform more work with greater accuracy 
and less fatigue. 





H. L. Levin 





Mr. Levin’s recommendations were simple and sin- 
cere as well as quite necessary. Before he offered them 
he made a complete analysis of the duties of each of 
the 25 employees, made time and motion studies and 
drew a suggested layout for the new office—using the 
firm’s existing furniture. He did not suggest that the 
firm buy anything but the safe and chairs. 

The tremendous service which Mr. Levin offered so 
willingly convinced the client—he bought not only the 
recommended safe and chairs which added up to 
$1,350 but also a complete set of office equipment, 
including desks, coat hooks, waste baskets and execu- 
tive chairs. Thus the client was delighted with the 
efficiency of his new offices and Mr. Levin closed a 
$4,723.41 sale—all because of service. 





Pinal Office Supply Adds Lines 

Mrs. Dorcas Rocco, owner of the Pinal Office Sup- 
ply Company, Casa Grande, Ariz., recently joined with 
the other three occupants of the new building in 
holding an official open house. Mrs. Rocco purchased 
the business two years ago. She plans to serve all 
Pinal County. 

While she visits other towns in the county, Mrs. 
Gladys Kile will take her place in the store. Office 
supplies, office furniture and equipment and school 
supplies are represented among the following lines: 
R. C. Allen Business Machines, Inc., Corry-Jamestown 
Manufacturing Corporation, Cramer Posture Chair 
Company, Inc., Cole Steel Equipment Company, Inc., 
Lyon Metal Products, Inc., and American Stencil Man- 
ufacturing Company. 
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ONE RELIABLE 
Se SOURCE or SUPPLY! 


@ )F ¥ NER Especially 
For All Your Indexing Needs! 
AICO® INDEXES a, a 
Sizes To Fit All . om | x 
Standard Binders. | 


With Extended Tabs 
or With s+ the Tabs. 






Full Selection Available 


have a wide ch e of materials 
for the sheets. Tabs may be of leather, 
plast or sim sted leather. All stand- 
ard tab assificat s as well as the 
nsertable type Also Indexes and 
Guides made to y order. Quota- 


ons promptly f nished 





. 


EASY |TO | CUT | TO | ANY DESIRED | } 


ae AICO® 
a a ae o = natn 

ee a eee PLASTIC 
— m ae , : oa ie Al \ 

Bae Seatiite Wee thet Oo.) TABBING 


The Finest Strongest Tabbing Made! 











s is the original tubular edge Tabbing into which the Titles wanted are 
quickly inserted ts without waste. Lasts indefinitely. 3 sizes for one, 
two or three e titles. Of extra heavy 10 pt. plastic: has extra heavy linen 
kirt. Also in 2'', & 2" Factory cut sizes 


Write Dept. D. For Our FREE Helpful Selling Aids! 


AIGNER INDEX CO. 97 Reade St., New York 13 
G. Ba AIGNER co. 426 S. Clinton St., Chicago 7 









a x | Fasteners 


w 






! 


Large Variety of Sizes and Styles 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
728 E. 136th Street, New York, N. Y. 
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It’s Easier To Use | 











... because SCHWAB SAFES are 
the finest available for protection 
from fire and theft. See the complete 
line of SCHWAB — Underwriter 

Labeled Class A. B. C. — T-20 Safes. 
Finest materials and no Aule-e 











workmanship have always 
made SCHWAB SAFES 
better safes. WO, 11 CHEST 








MAIL COUPON a -—-4 


FOR COMPLETE INFORMATION | Gentlemen: Please send me information | 
| on the complete line of SCHWAB SAFES. | 


the SCHWAB SAFE | "=~ : 
COMPANY!" Y a 


LAFAYETTE - INDIANA! iv 





* 
+ Re Ree oa ° eas 


» ; bate * 


© 177 different styles and 

colors. © Single or double tops. 

@ All top corners r ded. @ Manila in 8, 

9%, 11,14 and 17 pt. @ Letter, Legal and invoice sizes. 

@ Kraft in 8 and 11 pt. © Red Fibre in 1! pt. @ Pressboard in 

2 grades. © Colored folders. @ Packed 100 to a box, 500 te a carton. 
Write fer cateleg end prices todey. 





AMBERG FILE & INDEX CO. « Filing Speciolists Since 1868 + Kankakee, tI! 
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uckeve 


CARBON PAPER 


NYLON Ribbons by 
BUCKEYE! 


The Last Word in 
Quality, Cleanliness 
and Durability 


Ask Us About Them 


THE BUCKEYE RIBBON & CARBON CO. 


CLEVELAND, OHIO 
MANUFACTURERS 


With a Message! 


















Snaps into your 


present 
frames all 





CARDHOLDER 


@ File-Aid is an Efficiency-Plus index card- 
holder for file cabinets in business. 


@ File-Aid steps up filing efficiency by 
providing greater visibility. No Bend- 
ing . . . No Stooping . . . No Climbing. 


@ File-Aid snaps into present frame 
quickly and easily. Plastic shield keeps 
card clean and legible. Card easily 
changed. 

@ File-Aid available to fit all file draw- 
ers. Available also for use with shelv- 
ing. 

@ File-Aid is the handiest door-opener, 
you've ever seen. 






Patent 
Pending 


WRITE TODAY FOR COMPLETE INFORMATION AND SAMPLE 


CFILE-Al 


SALES 


P.O. BOX 6223 
SPEEDWAY CITY, INDIANA 
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Dealer Impr 








Every time you sell Faymus rubber bands, you place your own 
advertisement in front of your customer—because the beautiful 
Faymus box can be imprinted with your identification and sales 
message. If you prefer to sell without imprinting, Faymus 
rubber bands are still your best buy, in either small or large 


quantities. 


Faymus rubber bands, made only of finest 
rubber, are carefully inspected and 
during manufacture, then are well- 
prevent drying out. They are 


quality 
tested 
wrapped to 


- accurately packaged by weight to assure full 
count and full quality. They stretch ... and 
Order 


stretch ... and stretch! 


some today. 


Available in V4 ib. and 1 Ib. boxes, 
- and in 5 Ib. bags. Also available 
—  incellophone bags attoched to this 
~ eosy-to-display cord 12 begs 


to the cord. 





WRITE FOR NEW CATALOG NO. 153 


Tay nA DIV., Bankers & Merchants, Inc 


Chicago 13, Illinois 


3229 North Sheffield Avenue 











MAYLINE 











Maylines Distinctive 
Mobile Parallel Ruling Straightedge 


Our finest straightedge, combining the feature of 
mobility with very rigid construction. This straight- 
edge rolls over a drawing, minimizing smudging. 
Action is free and effortless. Blade is of phenolic 
laminate, edges are crystal clear butyrate. Dealers, 
recommend this to your trade. 





MAYLINE 


Other straightedges in the line are: the Regal, the 
Ideal, and the E-Z Grip. All straightedges, with 
exception of the Regal, can be had as blade only or 
with parallel ruling attachments. All models ob- 
tainable in lengths of 30” thru 96”. 


625 No. Commerce St., Sheboygan, Wis. 





ENGINEER MANUFACTURING CO. 
MAYIIN 


aNIIAWWw 








MAYLINE 
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G. J. AIGNER COMPANY, 426 S. CLINTON ST., CHICAGO 
7, itl—A r, fully illustrated envelope stuffer to help 
Jealers w being offered by the 
jobs: informing and edu 
» different types of meth- 


xing products is n 
par jesiqned to do tw 





Easy Economical 
AICO Methods for 
YOU to Use to4ndex 


Bound Books, File Foldérs, Guides 
Card Systems and Loose Leaf Ma 
terial In Any Type Of Binder! 
Ring Reoks + Pest and Ledger Binders 
Memo Reoks + Steck and Specia! Hinder» 
+ Ete 
All Seve Time, Help Organize 
Your Material, Make Finding 
Filing, So Fast And Easy 





available 1 listing and describing the many benefits obtained 
rials. All five Aico methods are illustrated 

eet, printed on both sides. 
Copies of the firm's 

ng aid are available by writing to the 


B'/> by II inch st 


he dealer's img 


ARROW FASTENER COMPANY, INC., | JUNIUS ST., BROOK- 
LYN 12, N. Y v display board available to the trade, now 
effectively xcker sales by letting the customer be his 

jed in the unit, which can be assembled 

is an illustrated card backdrop desiqned 
ws the animate 


d tacking and nailing 





models are displayed 
arger size up to 9/16 
s new profits result from the “rent or buy” 
r sales of staples as well as staplers. The 

dealers in a new extra profit package 


Justry wo ditterent 


5/16 inch and the 
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For accurate records... easier. 
Three basic models provide form 
sizes to fit any record-keeping 
need. Popular 54%" x 8%" — 
List Price, $18.70 


“% SELL 7lane 
AUTOGRAPHIC REGISTERS and 


FORMS 


Hano Dealers make profits on our complete line... 
Continuous Forms, Continuous Carbon Interleaved 
Forms, Snap-a-Parts... and of course on Auto- 
graphic Registers and Register Forms. Here's why... 


@ Simplified Price List and selling aids 
@ Assured Repeat Orders result from 
good-looking-good-working forms 
@ Orders Shipped Under Your Label 
and Imprint to your customer, but 

billed to you 


PHILIP 





HOLYOKE, MASSACHUSETTS 


Established dealers wanted in the South, Southwest and Mid-west. 
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Demaud keeps growing 


for CANODE INK 


PRIVATE LABEL 
PLAN LET'S ME 
SELL IT UNDER 
MY OWN NAME 


The All-Purpose duplicating 

ink for office-runs of: Bulle- 

tins @ Inter-Office Forms 

®Memos ® Price Lists @ Mail- 

ing Pieces and scores more 

- ON MIMEO & SULPHITE 
STOCKS 


MORE AND MORE office managers, 
purchasing agents and duplicating ma- 
chine operators are self-sold on CANODE 
No. 332. Publication ads made them try it 

. RESULTS made them buy it, again 
and again. 


These advantages gvarantee 
better work: 
e@ Very black, excellent all-purpose ink 


a Uniform jobs on open or closed 
cylinders 


e Laboratory controlled for all climates 
e Will not clog cylinders or pads 


e Safe for all stencils 


WRITE TODAY FOR DETAILS AND PRICES 
nd PRIVATE LABEL PACKAGING plan 


ie ae ee 


. O 519 N. HALSTED STREET CHICAGO 22, ILLINOIS 
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deal. Dealers and jobbers should write to the npany at the 


ARTISTIC DESK PAD & NOVELTY CONANT, 721 E. 133RD 


= , aw artes 54, N. Y.—The f ew catalog No. 453 js 

use xd and lists in deta mprehensive and varied 

es. The catalog has been designed primarily for s and out. 

side sales personnel. Copies are available on request from the 
mpany at the above address 


BURROUGHS gr gree ALTE COMPANY, Detroit 32, 


wevede >Sent ee narge Jeale f Burrouag! sdding ma 
; + fou r unit attains { pieces with the figures de 
] . 5) f arrange 





) an ease ap 

4 c nN wa >] 20 * d spia 

v j produced by om 
M 


BRIGHT CHAIR COMPANY, 133 BLEECKER ST., . YORK 


12, N. Y. Available fr m this mpany 5 iT new .~ pege sepi é- 
tone illustrat stalog that feature hairs ict tiorral sofas 
Ty coucn wit! 2aj;usTaole nesaaresrt. A price 

The terature is available trom t mpany upon 


BRISTOL MANUFACTURING COMPANY, 1670 MORROW ST., 


GREEN BAY, WIS.—Just out is the s largest Ta 3 to date, 

plete line of brief case bags, envelopes and un- 

: l llustrated and ir oT yf t, Also fea- 

red is the Bristol Tolex line of e ny scutt-proof plastic bags 

that carry the Bristol warranty. The pany a ters individually 

yned bags for special purposes. Inquiries st! i be addressed 
jress 


Three-color Illustrated 
Catalog ... The complete 1954 
line of Work-A-Day desk calendars 
by Keith Clark, Inc., features in ad- 
dition to standard office styles, gift 
and advertising calendars and a 
Spanish desk calendar. (Story ap- 
peared on page 118 of the May 
issue 


FASTENER CORCORAN. 860 Phar ytagegy ST., CHICAGO, 
ILL.—A new tw : unter card display on the Fast pocket 


OFFICE APPLIANCES, June, 1953 








3RD 


32 


ORK 


) 


4GO, 


953 















\ 
DEALER. PROFITS easel Sales: “thi 















These doors are open to CLIP BOARD 
alert dealers who will dem- 
onstrate these modern, basic 
business necessities. They DISPLAY 
can be sold wherever checks 
are written, or signed, or & does the trick” 
where copying is an impor- 
tant part of office routine. ERROR-NO Copyholder say Office 
Powerful sales-closing ma- Makes copying easier 
terials are supplied free. than watching clock NY Equipment 
lers 
A A re 
Every- 


where 


YOU TOO can Sell More Clip Boards with 
this new Counter Display — it’s FREE with 
our Clip Board Display Package. 


(LIMITED OFFER) 
Write for Complete Details 
Manufacturers of 


H pro Baee CHAIR MATS — CLIP BOARDS 


ra EE | HARDBOARD FABRICATORS, INC. 
Hakll Welicy ROCHESTER 20, N.Y. 59 BRANCH ST . ST. Lt M 


COMPANY INE > BOCHISTI® ” aceesneriniisistehnereseneaneslien ath 


SPLED-Mo 


SPONGE RUBBER STAMP PADS 


| ACCLNOUR STAMP "Ch 


PAD NEEDS IN 


ONE lee 
“| ALL-PURPOSE | =~ 
DB | se! {e 





oy . 

Sia ng 
~~ , 2 
SPEEDRITE Checkwriter CHEXSIGNO Check Signer 


Writes forgery-proof \ Eliminates making clerk NI 
of executive 
































checks 





























stamp pad line on the market. There 
AND STAMPS IN ONE MOTION 


is co Speed-Mo pad and ink for every 
stamping job in office, factory, ship- 
ping room. You need carry only the . . 
| common over-the-counter pads. We Fastest hand-stamping machine on the 
market! Holds roll of 500 stamps, weighs 
one pound, is six inches high. Easy to 
operate—sells on sight! 


Supply your customers with all their 7~ ™ ~ 
| stamp pad needs from the profitable . ~ = 
_ Speed-Mo line — the only complete FEEDS, cuTs, MOISTENS 
| 
| 






furnish prompt shipment on special 
pads (up to 20” x 36”). 


Speed -Me pads are of a specially treated sponge 
rubber. Clear impressions guaranteed. Re-inking is 
neat and simple — you just brush the ink on Speed- 
Mo pads. ‘ 


LIBERAL DEALER DISCOUNTS 


Write for folder showing over 35 stock items 


RIVET-O MANUFACTURING CO. 


50 FEDERAL ST., ORANGE, MASSACHUSETTS 


in Canada, for complete information write 
Bossence & Co., 429 Main St West, Hamilton, Ontario 











Special Introductory Package gets 
you started on this big-profit item! 








COMMERCIAL 
(() \\ ROS COMMERCIAL CONTROLS CORPORATION 


Dept. OA-63 
1 Leighton Ave., Rochester 2, N. Y. 


Write for full information NOW 
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The 
NEWS! 5000" LINE 
ACCOPRESS PIN PRONG 
ae 


A new—and already popular—item has been added to 
round out your line of Accopress Binders. The “9000” 
Line brings Acco quality and low cost to a wider field 
of loose leaf bookkeeping and punched form binding. 
The “9000” Line is made of genuine pressboard or heavy 
binder board covered either with canvas or black pebble 
grain cloth. Stock centers 6” and 814”. Other centers 
and many sizes available. See your Acco Catalog or write 
us now. 


ACCO PRODUCTS, Ine. 
OGDENSBURG, N. Y. 


In Canada: Acco Canadian Co., Ltd., Toronto 








Get the Bristol Catalog 
of Profitable, Super-Quality 


School Ring Binders—Brief Bags 
Portfolios—Brief Cases 



















° 
Priced to give 
the Dealer 
EXTRA PROFITS 
oa 
immediate 
Delivery 
s 


Bristol 
Mfg. 
Ca. 


1670 Morrow 
Street, 


GREEN BAY, 











result from 

sparkling type... 

and the best known 

means fo that end is 
the incomparable 








Here is the simplest, fastest, most economical 
type cleaning fluid, and your customers KNOW 
it well. Sturdy dauber does away with spatter- 
ing and drudgery is no more. Non-inflammable. 
Banishes lint and solid “goo.” Makes letters a 
credit to the boss and his stenographer! 
Through jobbers, or order direct. Liberal dis- 
counts and plenty of dealer “helps.” 


AFTER 


BEFORE 














iil tii al ee ee tl tl tll 










the biggest value 
in Comfort, 
{ Beauty, 


\ and Quality... 


4 


| KING offers the biggest chair 
- value an office dollar can buy. 
The handsome styling and 
-custom-crafted quality of the 
entire King Royalty Line is in- 
| stantly appealing. You'll find 
_ volume soles easier to make ... 
and individual sales easier to 
close. And, you'll acquire a 
measure of customer satisfaction 
_ you've never before enjoyed. 
_ Management and personnel are 
mutually pleased investment- 
_ wise and comfort-wise . .. THAT 
MEANS REPEAT BUSINESS. 








The Duchess . . . Model 222-5 
bi” Write Today for the New Royalty Line Literature” ‘'s 
KING POSTURE CHAIR CO. 





Pasadena 2, Californic 


953 South Raymond Avenue * 
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able. Designed with maximum simplicity, the 


x 8'/g inches and is done in cerise, black and 








Jozen staplers and is avail 
pany at thea above adaress, 


136 W. 21ST ST., 


transparent acetate sign 


GOODREN PRODUCTS CORPORATION, 
NEW YORK, N. Y.—G dstix, the new 

ed Master felt-tip pen writes 

jlass. With this transparent 


etaile slass window or door, the 


¢ 
istrates how the F 


eta “ Gg ana 


oe 





+ 


ng and illustration appear to be painted right 


the pen product seems to be writing 
ect. Beca adhesive is necessary, 
y easy. When two protective strips are 
ted, this novel display is said to stay 


THE GLOBE-WERNICKE CO., CINCINNATI 12, OHIO—De 
1 t 1 Deskey Associates 


media is pr nted 


leading American desiqners 
fire engine red, black and 





2-5 bn i ' Mak-A 


ndex tat e carton is made so that 
<a up as a display .in the dealer's window 
ustome ay serve himself. The unit 

kaging development program 


KISCO COMPANY, INC., 2400-40 DE KALB ST., ST. LOUIS 4, 
MO. ted mbination display rack for both window 
953 


OFFICE APPLIANCES, June, 1953 








The Lowest Priced Mechanical 
Addresser 











was One Model of a Complete Line=— 


A Leader in VALUE for 5 Years 


In 1948, Master Addresser originated and in- 
troduced a NEW PRODUCT for sale through 
office supply dealers—the Model 25 spirit- 
type addresser. It is one of the very few 
NEW inventions to be placed on the market 
within recent years, and fast became a staple 
item in dealers’ stores throughout the United 
States. 


This spirit-type addresser is providing office 
supply dealers with a new source of business, 
and in addition, provides a lucrative REPEAT 
BUSINESS through the sale of addresser sup- 
plies. As it was in 1948, the Model 25 is still 
today the LOWEST COST mechanical ad- 
dresser on the market that holds 500 names 
on an address roll. 


Since its introduction, Master Addressers 
have been one of the few office machines that 
could successfully be sold as an OVER THE 
COUNTER ITEM by office supply dealers. 


A planned program of continuous national 
advertising and dealer merchandising aids 
supports all Master Addresser products. 


STOCK — ADVERTISE — SELL 


Master Addresser Products for 
PROFITABLE REPEAT BUSINESS 


pe Nationally Advertised Every Month=——4 


If you are not among the thousands of dealers who sell Master 
Addressers, write today for full details. 


fle rid rede C2 


6500-D West Lake Street, Minneapolis 16, Minnesota 
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\ |p, Who 
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ail it ? 









Applian iances 


tO FRODUCT SOURCES | 
| 





at 





























































Your most useful BUYING GUIDE 
Use it often—Keep it Handy 


Contains 5 easy-to-use Buying and 
Reference Sections: 


1. PRODUCT INDEX—over 1,500 products classified 


2. DIRECTORY OF MANUFACTURERS—over 3,000 with names 
and addresses 


3. TRADE NAME—TRADE MARK INDEX—Over 6,000 with 
names of manufacturers 


4. MANUFACTURERS’ ADVERTISING—many use catalog-type 
advertising giving complete product information 


5. TRADE ASSOCIATIONS—City, State and National—names 
and address of officers and meetings dates. 


248 











ta s which was designed tor the Kegal-Aire and 
yal-Aire-Junior. Called Spinning T Kiscoman, if set 
. 
' 
r a K stor. as “ i 
messa as the de T lispla 
svailable 31S Outfor 


THE MAYFAIR COMPANY, 315 'N. DESPLAINES ST., CHI- 


CAGO 6, ILL. ist published, this four-page brochure ustrates 
Ina describes the npany s fast est sé 3 items. Pictured in the 

klet are transfer files, file chests ard index boxes, drawers 
and ther prod } The terature is a e nor eauest fron 


OLD TOWN CORPORATION, 750 PACIFIC ST. BROOKLYN 


38, N. Y. es Make Pe rfec t Masters for Spir UC atina 
hart for all secretaries, expleir ee ks ee ee ea 
aur ai The intormation r JGEé 
the master has been properly prepared 
nality" of different Typewriters atrect Sarat 1 
and how t type the master t rfe 
siled advice or rrecting the master sheet ncluded a Printed 
bristol board, the chart can be used as a back t. A 
py may be obtained by writ department RI 


the firm at the above address. 


PENN TAPE SAVERS, D AT LUZERNE ST., PIMLAGELPTHIA 8 


PA, A sma T Jer print e 4 n ire W va st 
ntainina ¢ graphic ustrat snd descript 
ine of tape dispensers. Space ha 
tolde sler's imprin 
ac 100 


PRECISION EQUIPMENT COMPANY, 3712 N. MILWAUKEE 
AVE., CASO 4\, ILL. -The firm ha t published a new cata 


3 featuring shelving kers nd mair 
eq nausiTria ] : 
U sta he work ot na 5) 
ne v k It als conta ula U 
deara | n k R m Cc c qu 


REMINGTON RAND INC., 315 FOURTH AVE., NEW Jom 10, 





N. Y- yned primarily as a dealer sa aid 3 o Plus 
a new three color, |5-page brochure, dramatically 
eset ntrols production and how R . j | 
tific and thoroug tested. TI book a 
u f serv : t de 
$s s ge U : 
Ww on rac ws 
van T man 3 T 
spe “ 
SANFORD INK COMPANY, BELLWOOD, ILL.—T! Tempera 
T paint w ur in @ new pé Jesigned fT now n 
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foe Sime isthe 


STARK CALENDARS 


Give it grearer 
useysulness! 













A quality line of stands 
and pads featuring all 


popular styles and sizes. Cal- 


endar pads are lithographed— 

on high-grade bond paper with the 

date in red and the monthly calendar 

in blue write or phone 
Fast, 2-color lithograph printing enables us to for complete 

give you the best in quality and prompt service. details 


‘IN CALENDARS THE QUALITY MARK IS STARK” 


STARK CALENDARS 





100-112 BISSELL ST. > PHONE ;‘:°! + JOLIET, ILL. 





Designed and created by 


No. 1010P 
EXECUTIVE 
POSTURE CHAIR 


of 
Grand Rapids 





Overall 


Height 35 


Overa 
Wiatt 


Overall 
Depth 27 


Sitting Depth 21” 
between arms 20” 


Height Overall 35” 


Back height 
from seat 


adjustable 20” 


Side Arm Chair 
to Match 





Write for illustrated Literature and Prices 


GRAND RAPIDS 








LEATHER FURNITURE CO. 


01-207 Front Avenue, NW Grand Rapids 4, Mich 
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L a Salle STEEL AND WOOD 


Smokers-Ash Trays 
and Costumers 








<—_ 


Ne. 155 
All steel cos- 
tumer. Ste rents 














‘ 
yreakable hooks. modern desi 
tra 

ball i turned ends. s. x : pu AL 

bet Inishes 34° post 

ab ebroae, = as- 
0 “= use about 19 Ibs. 

te Units of six, Golden bronze, 

bright er satin 
weight 60 tbs. } : 


Ne. 320. Snuffer type smener. 8) 
removing top _ ring, the oversize 


nner ean 

— and replaced in 2 teow 
Heavily weighteo 

= "Finishes: bright or satin 

chrome, statuary bronze, 

bronze, Shipping weight {2 tbs 





All Smokers individually bexed. 


WRITE FOR CATALOG OF COMPLETE 
METAL AND WOOD LINE 


LA SALLE PRODUCTS CO. 
2216 N. Clybourn Avenue Chicago 14, Ill. 


A Promotional Item for Volume Sales! 


MASO’S 


NEW 
GENERAL 
UTILITY 
STAND 


With or Without 
Handy Drawer 























No, 495 
With Letter 
Size Drawer 


Popular Priced 
* Quality Built 
¢ All Steel Thru-out 


* Baked Enamel Finish 
* Gray, Green, Brown 
* Ships Parcel Post 


Meets Every Demand for A Fast Moving Item! 


This Maso stand is quality built and priced to sell. Top and drop 

leaves have smooth round corners; heavy gauge steel. Rolled edge, curved, 

steel legs are snag and burr proof. Off- 

ASSEMELY 12 set certer brace for more leg room, 

en le Pe 2 included. greacer strength. Special hinged bracket 

Shiasinn canter 4 1434” for drop leaves. Opened: 14%” x 35” 

ee 24”. Stores costly; 27” high. Closed: 14%” x 18”. This 
ships parcel post. Wgt. 16 Ibs. is a top value that moves fast. 


WRITE FOR LITERATURE—ORDER YOUR SAMPLE TODAY! 


MASO STEEL PRODUCTS 


Dept. A 81 W. Van Buren St 








Chicago 9, |! 
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DIFFERENT SIZES, STYLES 
OF BULLETIN BOARDS AND 
CHANGEABLE LETTER BOARDS | 

















eS “ee 


+ . 
. 0 
Uhan 
0 bo —— — 
: 
. 
: 
- 
. 
Wid na 
G 
4 O : 
Highe d 
bso! = 
nd ' : 
7 
ELL 
0 . aM, 
ing G ‘ 
y 
nd 
n ‘ 
G ' 
’ + e 


; | e 


INSIST ON DAV-SON—YOUR BEST BUY! 








/ , 
J 
.) 
j ; ° 
U 
all OC ® 
/ 
y 


GUIDES AND FOLDERS 








me Be eS Se 
m= meme TR 
mana ne 





MANIFOLD BOOKS 
AND PRINTED STOCK FORMS 


For more than 25 years, ne have been Oofferin 


our wares through the dealer exclusively. 


mur Illustrated Price Lists 
Vanufacturers 


SUSPEND-O-FOLDERS os FILING SUPPLIES 
MANIFOLD BOOKS e@ PRINTED STOCK FORMS 


Write por ¢ 


ADVANCo 
ADVANCO PRODUCTS 


148 West 24th Street, New York 11, N. Y. 
Telephone CHelsea 3-1276 


we 


53 


done in soft gray with the label 
maroon ink. The small set of six bottles has a 


The package is 





> 
% 
oh 
we 
s the dozen bottle set has a handy hinged cover 


STACOR EQUIPMENT COMPANY, 768-778 E. New York Ave., 
Brooklyn 3, N. Y.—To stimulate dealer sales, the firm has developed 
t é k cardboard poster eye-catcher designed to designate 





r equipment. Utilizing a dra- 
white, black, gray and rust in a montage of 
he 934 x 13%, poster is available 


W. W. WELCH COMPANY, GLENN BUILDING, CINCINNATI 
2 OHIO nside the store ri 
lis low tem ene be weed leanne on Welch 


n the window, this full color 





and a sales banner that stick 


4 2st istered summer crowds. A 
a na p nt tc the product 
nd window srds give additional selling 


WELLS CHAIR CORPORATION, BOX 230, MICHIGAN CITY, 
IND A nure has veen sea dea ing with the We ls 
A ustrated and completely 
t may receive this trade 


hairs. The cha 


n the ma 
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A typical installation of the Huntington 190 series 


Fearmilere by 
= ateays én good Fasle 


Designed by Jorgen Hansen and Jens Thuesen 
to please the most particular client 

The Huntington name is your guarantee of 
quality materials and workmanship. 

















MAIL TODAY Qa 


‘> HUNTINGTON EE 
& CHAIR CORPORATION 


Piease mail complete information 
Huntington furniture to 








City 


Attach to your letterhead and mail to. 
Huntington Chai Corporation, Huntington, W Va 


WEST RGINIA H 
Permanent Showrooms: Huntington, Chicago and New York Ss 

















* 
LET SRB SAMPLES PUT 


SNAP IN YOUR SALES 












TAKE ADVANTAGE OF SPENCER'S NEW 
PERSONALIZED SAMPLING SERVICE 


GENEROUS SAMPLES OF *SPENCER RUBBER BANDS are now 
available in neat cellophane-window envelopes ... imprinted with 
your company nome and address ... and furnished free with stock 
orders. Your salesmen will find these handy samples moke snappy 
calling cards. You can use them effectively, too, as mail or package 
enclosures ... or as counter pieces. Write today for details. Make 
full use of this opportunity to acquaint your customers with Spencer's 
Six-point Superiority: 


1. Made of the finest 3. Greater strength. 
resilient, pure rubber. 4. More stretch. 

2. Absolutely clean — 5. Livelier snap-back. 
they are washed. 6. Longer life. 


SPE NCER RUBBER PRODUCTS COMPANY 
MANCHESTER, CONNECTICUT 
Manufacturers of Quality Rubber Bands Exclusively 
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REALTOR ATTENDS | 
NATIONAL BUSINESS SHOW 











Attendance at the National (Copies of patents can be obtained from the Commis- 
Business Show each fall is a sioner of Patents, Washington, D. C., for 25 cents each. 
“must” for Lawrence B. Elliman, Stamps and personal checks are not accepted.) 
Jr., Vice President and Director 
of Pease & Elliman, Inc. This Granted April 7, 1953 
well-known firm has been man- 2,633,571. Plier Type Stapler. Frank S$. Boroughs, New York, N. Y. 
aging many of the country’s assignor to Arrow Fastener Co.. Inc., Brooklyn, N. Y 
greatest office buildings since it | 2,633,638. Recording Apparatus. Albert W. Metzner Dayton, Ohio, 
was founded by Mr. Elliman’s sssignor to The Standard Register Co., Dey? O} 
father in 1897. It has twice re- | 2,633,795. Sheet Feeding Arrangement for Rotary Printing Machines Huge 
ceived the annual award for the verlech, London, England, essignor te Block & Anderson, Lid., | n, Eng 
Most Ingenious Deal of the 2,633,798. Machine See ep Pree Vichots and Sagal Articles Donald 
Year,” sponsored by the Real Sie | Se Moss.. enslaner to Mia. C nghan 
Estate Board of New York. ease 
“Tremendous changes and ad- 
Lawrence B. Elliman, Jr., vances in office construction and | 
Vice President and Director, design have been a significant 
Sa hoalemmemageadaama feature of real estate develop- | 


ment, particularly during the last 
twenty years,” said Mr. Elliman. “Management is now keenly 
aware that greater efficiency and production can be achieved | 
by improving the physical atmosphere of business offices and 
by the use of the latest labor-saving office machines and 


techniques.” 5 fit Lay 6: 
Mr. Elliman pointed to the post-World War II commercial \ ZZ, om" Ss 
development along Park Avenue, New York, which was 2,633,829 
pioneered by Pease & Elliman. The change-over from strictly 
residential property to modern office buildings was accom- 
panied by the installation of the most up-to-date features 
and equipment which render many older offices obsolete. The 
real estate executive said that management’s insistance on 
modern offices and equipment attracts better workers and 
reduces personnel turnover. 


Top-flight building management given by Pease & Elliman, 
Inc., and the best and latest office machines and equipment 
as shown at the National Business Show are the Executive’s 
guarantee that his office is modern, efficient and productive. 








2,634,053 
(ADVERTISEMENT 





HANDY "'GLIDEX"” 


TRADEMARK® 571978 


TELEPHONE BRACKET 


A Stable Seller the Year ‘Round 























a 2 2,635,732 
Saves desk space—swings in any direction— 
Keeps phone in easy reach yet out of way— 2,492,79. Printing Stamp Device. George T. Brown, . 
The only bracket made to hold present models. > to The National Cash Reaister C Brgy * 
Made of strong, durable steel. Extends to 30 rigid 2.63, 827. xg Lead Pench. Car pd “es ei gh Burton 
inches. Closes only 9 inches. Various types of mount- E. Newton, Att N assignors to ihe »o } v 
ings available for attaching to wall, desks, table 2,633, 828. eps mney Robert T. Adk skew j . J 
edges, side of tables, etc. Nothing to get out of K el. Nortt Ohi 
order. Eliminates nuisance of phone cord mussing 2,633, 829 Combined ‘Erasing, Blotting, and Eraser Cleaning implement 
desk papers. srence Ear! Th Angele calif. Ulustration 
WRITE FOR ILLUSTRATED LITERATURE AND DEALER'S PRICES 2,633,848, Pocketed File Folder. Arnold W. Voss and f M 
Madison, W 
2,633,849. index Tab for Guide Cards. Robert Daniel, A jria, Va 
and Maxwell S. Fulcher, Washington, D. C 
2,633,850. Folding Support for Filing Devices. Robert R 
Angeles, Calif., a r to Charles R. Hadley Los Anges 
| 2,633,962. Type- Bar Mechanism for ye Machines. B smin M 
Daniel, Bridgeport nn., assignor to Unde j rp., New York, N. Y 
GLIDEX CORP. GUIOEX MODEL Ne 260 2,633,963. Marginal Stop for Typewriters or the Like and Mechanism for 
EXPANDED Setting the Some. Seyed Khalil, New Yo N. Y., assignor to Underwood 
. ROOSEVELT ROAD, CHICA 4 . orp., New York, N. ¥ ‘ 
4538 W CAGO 2 , LL 2,633, 964. os taott Controlled Margin Stop Adjustment Walter T 
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SIGNALS 


AND MAPTACKS 


are in Greater Demand than ever 


CELLUGRAF 
NU-VISE 


MILITARY SERVICES 
DEFENSE INDUSTRIES 

CIVIL PROTECTION 
FIRE, POLICE, HEALTH DEPARTMENTS 


for use in 


George B. Graff Co., Cambridge 40, Mass. 












Introducing the NEW 
eg 


,, CHAIR 
5 CUSHION 





Sizes to fit 
every need 


Made in eight 
different styles 


Made by Expert Craftsmen in All 
New quality materials — correctly 
wrapped and cartoned. 


A Guaranteed Product 


Write for New Catalog and Price List giving complete 
informat n our liberal discount schedule. 


THE CHICAGO DESK PAD CO., 


9 NORTH JEFFERSON STREET CHICAGO 6 












INC. 


ILLINOIS 
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COLORS 
* SELL 


CARBON 
Silo Eagle PAPER 


Customers love the green tissue carbon paper in the 
green box . . . the blue in the blue box . . . the black 
in the black box . . . the purple in the purple box! 


And it’s not surprising . . . they associate a color with 
the number of carbon copies needed . . . as simple 
as that! 


Reordering is easy, too . . . and so your profits are 
respectable and continuous. 


That's why Silyer Eagle really moves! 


For Domestic & Export Trade 








Ger Of Wa 


U. S. TYPEWRITER RIBBON MFG. CO. 


621-623 CHERRY ST 


PROO 


malle.telaeaell. ¢ PENNA 


THAT ADDOMETER 
ADDING MACHINES 








@ There's logic plus proof 
behind Addometer’s sales appeal. 
Addometer fills a definite need for a portable low- 
cost adding machine among accountants, small and 
large businesses, professional men, retailers, service 
stations, farmers, architects, and many others. The 
remarkable 8-column Addometer adds, subtracts 
direct, multiplies as speedily and efficiently as many 
big, expensive adding machines—yet costs only 
$12.95! It has exclusive features which no other 
machine offers. 


FREE display stand with every 


order of 6 or more Addometers 
get started with this special offer 
today! Write Dept. A-2. 


Reliable Typewriter & Adding Machine Company 


305 W. Monroe Street + Chicago 6, Illinois 
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CUT COSTS — PRINT WITH , 


RUBBER PLATES ‘ VALCO 


MAKE THEM IN THE 
EASY-TO-OPERATE for offices, restaurants, and hotels 


EVA- PRESS 


MATERIALS 
a COST LESS THAN 
ea ” $1.25 FOR 
) 10”%10” PLATE 


modern 


a 
ome 













1. Insert type form and 
plastic sheet into hot Eva- 
Press, apply pressure, let 
cure for 10 minutes. 








2. Release pressure, extract 
all from Eva-Press and have 
finished matrix 

3. Place (1!) sheet of rub- 
ber on (2) matrix and in- 


sert both into hot Eva- e 
Press, apply pressure, let No. 60-S No. 56-S 
vulcanlze for 10 minutes. Smoking Stand Sand Urn 


4. Release pressure, extract 


e PLATENS 11x13” all from Eva-Press and 
. INSIDE CHASE 10x12” nave finished eo Plate Write or ane for forices and detatls 
More detaile directions 


FOR MORE ail ae + spiel <a H, 12, on | A [ [ () Comp LM 


AMERICAN EVATYPE CORPORATION bg 
°o. 
751 OSTERMAN AVE. DEERFIELD, ILLINOIS pee! es “ine aw#§8 v3 























TYPEWRITERS 
ALL MAKES 


REGAL’S NEW YORK warehouse 
and 80 stock depots carry a re- 
volving stock of 10,000 machines. 


THE UTMOST IN = 


; Js faa aay 


<2 ie 


Guaranteed to Sell in 30 days 





retail $1.00 


New efficiency in typewriter cleaning! Return 

all you don’t sell in 30 days and receive full 

credit. USES NO FLUID! Just brush over 

type to make it shine like new, even inside the 

smallest -cavities. Eliminates soiling of hands SHE LOWEST IN PRICES 
and clothing. Your firm name imprinte d with- 7 


out extra charge. Try it yourself! Write for 


FREE SAMPLE today. REGALRITE BRAND 


replaceable covers 35¢ 


packed 2 doz. to display carton RIBBONS AND CARBONS 


better than average discounts 


Terms: 12 days 2% 30 days net PROVEN-BEST BY TEST-—BEST FOR LESS 


REGAL TYPEWRITER COMPANY, INC. 


P.O. Box 2095A Madison, Wis 200 HUDSON ST NEW YORK 13, N. Y 
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rd, Conn., assignor to Underwood Corp., New York, | 


2,633,965. Automatic Case Shifting Attachment for Typewriters. David K. 
2,633,966. Operation Control Interlocking Mechanism for Typewriters or 
Like Machines n F. Kloski, Hartford, and William H. Kupper, West 
dartf ynors to Royal Typewriter Co., Inc., New York, N. Y. 


llustration 
2,633,967. Decimal Indicator and Marking Guide. Car! Buehler, Palatine 
Issig to Victor Adding Machine Co., Chicago, Ill. 

2,633,968. Paper Tape Guide for Calculating Machines. Erhard M. Lip 
t sssignor to Victor Adding Machine Co., Chicago, Ill. 
2,633,969. Indicating Device for Typewriters and the Like. Paul M. Un 

terwe N r N. Y. 
2,634,051. Removable Control Plate for Accounting Machines. Walter A 
: t, Conn., assignor to Underwood Corp., New York, N. Y. 






in Wall...in Floor, 
Concrete Block . . . or inside 
of a Fireproof Safe 








SQ2\S sos 
tog ‘ his ae y- Pictured i Gary “C” 
DS pa ae eae De J ictured is new Gary 
er? Ye 2b Series Horizontal Chest. 
as ata g ae Mercantile E rate and 
C Zee TS el" 2 its Af Underwriters Approved 


Relocking Device. 








Model Inside Dimensions | List Price 


C575E 8x8x7%" $149.50 
C1024E 8x8x 13%" 175.50 




































































C1300E 10x 10 x 10%” 215.00 
nent Write for catalog showing 30 models and price list 
| j 2 * 2+ Sd GARY SAFE COMPANY 
, ru ae ey 1020 Crocker Street ° Los Angeles 21, Calif 
2 — ‘a 4 ~ 
( & TAREE f » money chests, Gory means QUALITY 
> : - = 7: SH, \ 1 
Re. pees Sy 2 Fei SF 
Seanee sey 
_ nt > a rf — —_— 
SS =; I) 
2,636,677 2,636,678 
4 
2,634,053. Tabulation Control Incident to Indexing a Multiplication Factor ONLY 
ynt yward, Calif., assignor to Friden Calculating Machine 
ustration 
6 red | ; ; Waldemar a 4 4a 
2,644 om Time and Wage Calculator. Fred H. Higgins and Waldemar The Precise TRIMMING BOARD 
2,634,056. Adding Machine. Ivan Engstrom, deceased, late of Chicago, Has All These Wanted Selling Features 
tr administratrix, Chicago, Ill. Ilustration. 
2,634,139. Carbon Pack for Continuous-Form Stationery. Lester K. Fleisch e Patented Fi Tip Controlled Paper Guide 
2 M ’ : e@ Finest Steel Blades, Carefully Ground 
2,634,190. Desk Top Cover Alfred C. Hoven, Grand Rapids, Mict e Two White Ss l on Black 
} t Seating Co., Grand Rapids, Mich. 
ies inlet @ Only Finest Seasoned Hardwood Used 
Granted April 14, 1953 e Every Board Completely Guaranteed 
2,634,677. Azo Dye Duplicating Process. Robert J. Klimkowski, Chicago, You offer the finest in the New “Precise” Trimming Board 
j Robert e, Park Ridge sssignors to A. B. Dick Ce ! sees ee. 
Niles : ' : , It has everything your customer should have for trimmin 
2,634,729. Accounting and Filing System. Herbert Weston, New York,N.Y. | cutting paper, paper board, etc. The patented, adjustable 
2,634,730. Anchor for Index Cards. Herold J. Hoffman, Hastings, Minn.., paper guide locks and releases with a finger flick, 2 white 
jnor t Mfg. Co., Hasting, Minn ; scales on black background speed 
2,634,849 Multicopy Attachment for Typewriting Machines. Beulah Louise accuracy and measuring time. 
Be ae hie | Models 5, 6 & 7 have special 5S POPULAR SIZES 
Ba Bl —— g for by see — _— Tape and Adhesive | saf spring. The “P i ioe 
2,634,911. Record Card with Selective Conductive Marks. William H steady seller wherever displayed. 
; 7 Order Your Needs Today! 
Granted April 2!, 1953 
2,635,609. Front Leaf Controi Means for Tilting Front Drawers. Albert T. AMERICAN PHOTO LABORATORIES 
. ‘ ‘ ' assignor to The General Fireproofing ‘ 
ngstow Illustration Dept. A, 28 N. Loomis Street, Chicago 7, Mlinois 
2,635,694. Envelope Opener. Samuel E. Calhoun and Harry F. Miller, | 
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e2reeee --—ee «ee 


OFFICE E WURE | ’ 


Crescent 





e Costs less than half of any other sys- 
F tem... Saves up to 50% of dictation — 
yonte transcription time! New STENO by 


El lect Crescent electronic dictation has noise- 
pictation free voice clarity. . .. Comes with built-in 
Its e 2-way Intercom, P.A. and All-Call facili- 
At ties at no extra charge. It’s the simplest, 
easy-to-use system ever devised . . . find 
out about STENO, today! 
Oe ee ee eee, ee eh - NO OBLIGATION! 





CRESCENT INDUSTRIES, INC., Recordit Division, Dept. 0. 
5900 W. Touhy Ave., Chicago 31, Il. 

Gentlemen: Please send me 12-page, 4-color brochure 
describing the amazing, new STENO 

My Name___ as ee 

Street Address__ es 

ED _Zone State 














Joslin Eclipse 


PRECISION TIME STAMP 







FOUR STAR 

SUPERIORITY 

* 40 Hour Precision 
Clock Movement 


* Jeweled lock 
Movement 


* 





Patented Universal 
Joint Absorbs Shock 


One year guarantee 


GIVES YOU SALES AD- 
VANTAGES THAT BOOST 
VOLUME AND PROFITS 


A.D. JOSLLN wee. company 


MANISTEE MICHIGAN 








456 


gdale, Conr signors to Pitney-Bowe nc., Stamford nn 


"2.638, 732. sr iy Moving and Positioning Means ni Accounting Ma- 


chines. Thomas M. Butler, Detroit, Mich., assignor to Burroughs Adding 
Machine C Detroit Mich. illustration. 

2,635,808. Counter Mechanism. Clifford P. Stowell, Santa Monica, Ed- 
ward P. Drake ylendale, and Howard G. Humphrey, E!l Monte, Calif 

sigr to Clary tiplier Corp., San Gabriel, Calif. Ilustration. 

2,635,812. seat. tg Mechentom for Calculating Machines Thomas O 
Mehan, Park Ridge. Ill. a signor to Victor Adding Machine Chicago 

Illustration 

2,635,874. Letter Feed and Separator Device. Walter T. La Bore, Star 
, j Conr ynor ¢ Pitney- Bowes In Géas ford Cc 

2,636,935. Covered Top Construction vor Desks and the Like. Niels Yde 
Andersen, Snyder, N. Y., assignor to Remington Rand Inc., Buffalo. N. Y 


Granted April 28, 1953 
2,636,435. Mechanism to Control the Printing and Paper Handling Equip- 
tof A 3 Machine Mayo A. G it Oakwood, and Russell G 
Dayt O} sssignors to The Nat ; ssh Register , Daytor 
INustration 
2,636,477. Sack Collapsing Mechanism for Fountain Pens David J 


France, Cambridge, Mass., assignor t rge C. H 
2,636,496. Card File. Paul Hollop, Gross-Denkte uber W 
2,636,589. Protective Device for Typewriter Attachments for Making Mul- 
tiple Copies. Charles Gordon Rice, Fort Lauderdale, Fla. 
2,636,590. Attachment for cage sa for Making Multiple Copies By Use 
of Ribbon. Charle yordon Rice, Fort Lauderdale, Fla. Illustration. 
2,636,672 sstecivs Sequence Reed Calculator. Francis E. Hamiltor 
Endicott, Rot R. Seeber, Jr., Scarsdale, Rus A. Rowley, Binghamton, 
’ 1 Ernest $ Hughe Jr., Vestal, N. Y ISSIG to Internat 3! Business 
MM Corr New York -— ¥. 
2,636, 67. Statistical Machine. Arthur | Wa yt Englar 
mas Accounting Mact td Lond England. 
“2,636 676 Electromechanical Record Sensing Device. Walt ». Paige 
Norwalk, C sssignor to Remington Rand New York, N. Y. Illus- 
tration. 
2,636,677. Operation Control Means for Calevioting Machines Herma 
sna Livingst N J assignor + M . jlat } Machine 
ye, N. J. Illustration. 
2,636, 678 Corrtage mane Mechanism. Mort P. Matthew, Berk 
assig Jen Calculating Mact Ir Illustration. 
2,636, 679. Keyboard Clearing Mechanism. H: n Gang, Livingston, N. J., 
ynor to Mor siculating Machine range, N Illustration. 
2,636,734. Sheet Feeder. eg E. Loet ster, N. assignor to 
Las ngtor Rand New Yc N. Y 
2,636,798 Combined Desk pe Wastebasket smes H. Turner, Norma 
assignor ywman and Erbe Mfg. C Rochester, N. Y 


1g 





Standard Diary Promotes Two 

Dean Spain has been elected president of The Stand- 
ard Diary Company, and Lester Madans has been 
appointed sales manager, it was announced recently 





Dean Spain Lester Madans 


by M. W. Borders, president of Wilson Jones Co., the 
diary firm’s parent company. Both Mr. Spain and 
Mr. Madans will headquarter at the Wilson Jones 
offices in New York City. 





Staedtler President Visits Europe 

R. J. Urmston, Sr., president of J. S. Staedtler, Inc., 
American agents for the internationally known pencil 
manufacturers, J. S. Staedtler, Nurnberg, Germany, 
recently embarked on an extended business and pleas- 
ure trip to Europe. While in Germany, Mr. Urmston 
will make an inspection of the huge Staedtler plant in 
Nurnberg where, since 1662, pencils have been made 
for draftsmen and engineers. 





Spencer Firm Opened in Texas 

Spencer Office Supply, “New In Name—Old In Game,” 
held its grand opening April 9. It is located at 414 
Mesquite, Corpus Christi, Tex., and will feature a com- 
plete line of office supplies. Lillian Spencer and Gar- 
land Spencer are the owners.—EEG 
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Don't Waste Time ! 


! C )ffice 
LOOK IT UP; _ Appliances 


Here 





INDEX 


| 

| 
BUYERS Be 
ISSUE. ie 






em 


This is your ANSWER BOOK 


to all your Buying Needs ( a 


Easy-to-Use BUYING INFORMATION 


PRODUCT INDEX—over 1,500 products classified 
2. DIRECTORY OF MANUFACTURERS—over 3,000 with names 


and adare s 

3. TRADE NAME—TRADE MARK INDEX—Over 6,000 with 
names of m snufacturers 

4. MANUFACTURERS’ ADVERTISING—many use catalog-type 
advertising giving complete product information 

5. TRADE / YCIATIONS—City, State and National—names 
and addre f officers and meetings dates. 


Keep your copy handy-use it often 
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Your Customers 


ARE READING ABOUT 


NEVA-CLOG 
STAPLERS 






5-60 


For use by executives — for salesmen’s brief cases 
—for better, quicker, more secure filing — and 
for many other commercial as well as industrial 
fastening jobs. 





















NATIONALLY ADVERTISED 
in Business Week, the publication read by your cus- 
tomers — reaching the world’s best stapler market. 
© Display and recommend NEVA-CLOG Staplers, and 
make NEVA-CLOG advertising your easy route to sales. 








NEVA-CLOG PRODUCTS, INC. 
Bridgeport 1, Connecticut 


CANADIAN STAPLES LTD.—Montreal, Toronto, Winnipeg, Vancouver 
TCR RN RN 





the NEW line that 
delivers EXTRA profit! 


with 
3 BUTTON MAGIC 








Posting Equipment Corp. 
777 Hertel Avenue, 
Buffalo 7, N.Y 


Gentlemen: 


Pleose rush your descriptive brochure and 
price list on the complete line of P. E. C. 
Posting Trays ond Stonds. 


POSTING EQUIPMENT 
CORPORATION 


777 HERTEL AVENUE 
BUFFALO 7, N.Y 


NAME... 


Clip and attach to compony letterhead. 
0-1 
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paper clips 
staples 
clamps 
tag wire 


There is now a complete line of ARMA 
Products to fill your office supply needs 
... Arma Gem Paper Clips; Arma Giant 
clips; No. 1 and No. 2 Ideal Clamps; 
Arma Standard Staples; and all standard 
gauges of Tag Wire. Write direct or see 
your jobber for ARMA—The Quality 
Line! 


Pittsburgh Cut Wire Co. 


1120 Galveston Avenue ° Pittsburgh 33, Pa. 





Dept. 22, 1140 Broadway (Nr. 27th St.) N.Y. 1, N.Y. 
oeeerew 





Write us when you 
have inquiries 
from churches, 
schoois, clubs, etc. 







138 STYLES 


STEEL or WOOD 
FOLDING — NON-FOLDING. 






Save time . . . state type and 
quantity under consideration. 


ADIRONDACK CHAIR CO. 

















Sell telephone comfort 
and convenience in the NEW 


REST-A-PHONE 


UNIVERSAL MODEL 
TELEPHONE REST 


the new features include . . . 


(1) Universal model fite £-1, F-1, and G-1i 
handset (Western Electric equipment). (2) New 
gry ribbed rubber will not soil clothing. (3) 
atented 3 point suspension makes Rest-A- 
Phone a true telephone and not just a hook. 
(4) Moided of tight, tough, tenite plastic te 
eliminate weight. (5) Spring clip gives S sec- 
ond installation with complete ease of adjust- 
ment. (6) A 7 degree siope on cradie ets 
slepe of average shoulder and gives greater 
stability. Write teday. A trial order will prove 
profitable! 
Exclusively Patented & Manufactured by 


Rest-A-Phone Co. 


P.O. BOX 8788 + PORTLAND 7, ORE 


Wite 


keeps in step 
with dealers’ needs 





















W ren you need the kind 
of service that builds up 
your business, you'll find 
Write right behind you. We 





cooperate with dealers all 
the way down the line. 


TYPEWRITER RIBBONS 


CARBON PAPER 
TYP-ROL Type Cleaner and Roll Finisher 


write 


‘enanmen 420 Lexington Avenue, New York 17, N. Y. 


Factory: Bridgeport, Conn. 
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oh 
GIVE YOUR 


TYPEWRITERS THAT NEW LOOK! 
with our BRAND NEW PLASTIC BUTTONS 


Write for free samples and complete information on 
our BRAND NEW BUTTONS for the Remington and 
Underwood typewriters. Underwood Buttons are the 
bell bottom type for portables and standard machines 


—Remington Buttons are for the Remington 17, stand- 
ard and portable machines. Remington Buttons also fit 
the I.B.M. machines. 


UNDERWOOD, REMINGTON, REMINGTON Noiseless 
New Square Green Keys (same as new machines) 


NATIONAL CASH REGISTER KEY TOPS— 


Class 2000 type—Assorted Colors. 
WE STOCK WHEELS AND ENGRAVE THEM 


For increased profits write today for samples and complete 
information! 


PEARL ENGRAVING CORPORATION 


36-40 West 29th Street New York 1, N. Y. 







































by train, bus, plane or automobile, 
whether for pleasure, on private busi- 
ness or government service, 


BEACH’S 


“Common Sense” 


Expense Books and Sheets 
are best for keeping track of expense. 
There is a Personal Expense Book, too, 
for records at home. 









Beach Publishing Co. 


7338 Woodward Ave., Detroit 2, Mich. 
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LIT-NING 


In and Out ey 
BOARD HHILEL | DA 
(Patent Pending) 

This new item of 

streamlined design al- 


lows faster and more 


information by une of STAPLING MACHINES AND STAPLE 


varying colors. Flex- 


ibility of use is pro- wu - 
vided by permitting a 4 am 

the substitution of H RE 

longer channels in up- 
rights which hold name 
and time. EXTENSION In many localities 2 out of e\ ' ; 


CHANNEL 12 EC allows addition 





a2 00 of 6 or 12 more names. In Hammertone gray or . staplers in use are Markwe 
ffice green individually packed. 
HEIGHT | MODEL DESCRIPTION PACKING WEIGHT ‘a> 
is WIDTH L’'GTH iz is In and Out Board i 6 ibs. 
(with top 6 is i2 &c Extension Channel i Set ig ib 


3 TS Six Name Times Strip i i Ib. ys M A R r W E L L M F ( C 0) 


N. £. & WN. Y. Area Distr etaie Jayem Sales Corp., 31 Coffey St., Brookiyn, N.Y. 
So. Distributor: Jack C. Kern Co., 2100 McKinney Ave., Datias 1, Tex. 


LIT-NING PRODUCTS CO. fio tAtr 


| WANTED (cdonoey 


AGENTS MARKING 


































Who Call on Financial Institutions OF * ENOUGH BLACK INDELIBLE INK 
To SELL A Complete Line of: 7s + WON'T EVAPORATE 
PASSBOOKS $ I 15 WON'T WASH OUT 
POCKET CHECK COVERS G Attractive 3-color counter display holds I2 pens. 
write to— COIN SAVERS nots soe Order through your wholesaler or write direct 
| AMERICAN PASSBOOK CoO. SAMUEL TAUBMAN & CO. 
Ontarie Building Cleveland 13, Ohio 1 WEST 34th ST., DEPT.0 NEW YORK 1, N. Y. 








| ROLLING store Lappers; TYPE CLEANING MADE EASIER 


ILLING LADDERS—Made 
with the amazing ” 


mn Oak or Birch 


ij IDE and CEILING TYPES— 
~_ with steel track for mounting 
>a r shelving, filing cabinets or 







*NORTA THE ORIGINAL PLASTIC TYPE CLEANER 
Free somple sent upon request...write to 


NORTA DISTRIBUTING COMPANY 
1165 Broadway, New York 1,N.¥. 


Manufactured by 


3 D. COTTERMA —s “emieXes se.“ Ave. 














| ing | 
| | A’ and =e TYPES— 
9 ‘ eee no rack and are | 
| = I sunted on wheels with Auto- 
—: atic “Safety Brakes | 
| ~ - Circular 42-OA and 
=" ro ; discount | 
| WELDED STEEL SAFETY 
i bend | ADDERS—Made from 1” di- | 
| } : i eter round furniture — 
. » ; “4 with expanded meta * a 
| " eps Mounted on Swivel 1 Typists and business CLEANS 
Hrake Casters. Ladder can be . 
| i ee. r od freely when no one is | machine operators want A Be ages os 
X it. When you step on the ‘ Machines 
| | a de r the rubber tipped legs | *Norta Plastic Type Cleaner ° aa 
' m the floor and prevent ss¢ “ae Addi Machines 
} i rolling. Made in 2 to 8 step | —it's easy to use—no mess © Addressing Plates 
eigh's, and 3 widtns = j i 
| an, Send for Circular 52-OA and | no liquids to spill. * Marking Devices, etc. 
| 4 ~ lealer discount, | 





| 


M a S t e ; | rtian Panmnanene 


MAKE $ $ $ FOR YOU! 


Every one needs ‘‘KOIL-O-MATIK.”’ 
Here is a RUBBER COVERED, sturdy, steel 
spring that abolishes kinks and snaris and 


automatically COILS dangling cords out of 
the way. RUBBER COVER prevents 
scratching desks. Safe guards against 


‘“shocks’’ and ‘‘shorts.’’ 
| Grand for electric irons, toasters, lamps, 
| ete. Fits all size cords, even solid rubber 


| 
| 

| ones. Keeps full length available. 

| “Koll-o-matik"’ is only RUBBER COV- 





ERED coiler made and it’s unconditionally 
guaranteed for 1 year. 





Spring Cushion | 





Typewriter 





Keys Priced below competitor's bare wire 
coiler! Colorful display carton and FREE 
DEMONSTRATOR make quick sales. Very 
liberal discounts. Write today for ‘‘Money- 
back’’ Sales Guarantee. 
The Neverknot Co., Dept GA 
4525 Ravenswood, Chicago 40, I!i. 





268 S. Chauncey St. 


SPEED KEY CORP. srookiyn 33, N. Y. 
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Man now calling on stationery trade 
with non-competitive lines to represent 
one of the largest and best known 
manufacturers of file folders, index 
cards, guide cards and other paper 
specialties. 
Please write full particulars to: 


BOX 1-14! 


Care OFFICE APPLIANCES 
600 W. Jackson Bivd., Chicago 6. 











L— 
PAPER CEMENT 


A Real Adhesive 


AND ACCESSORIES 
Nationally advertised. Nationally used 
for every pasting and mounting pur 
pose —clean— speedy — will not curl, 
shrink or wrinkle paper. Stocked by 
leading distributors everywhere. 


UNION RUBBER & ASBESTOS CO 
TRENTON, W. J. 
























rt 
ii Be seg st 
ih Prpeacemes! 
















Receipt Books 
for the trade 


LOWER PRICES 
earn you a 
better profit 


\ 500 Receipts and 
500 Duplicates 


write for catalog 


Duplicate Receipt Book Co. 


Box 842, Birmingham 1, Alabama 
Jobbers, Brokers Wanted 


Rated dealers 
dealers only 














The Original 
SINGLE - FLUID 
Ink Eradicator 


@ INK-OUT contains no free acid, 
leaves no brown stains. 

@ INK-OUT makes permanent eradica- 
tions quickly with one application. 

@ INK-OUT removes ink, iodine, fruit 
and medicine stains from paper, 
hands and clothing. 


CARDINELL CORPORATION 








MONTCLAIR NEW JERSEY 
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CELLULOID PRODUCTS 







Loose-leaf envelopes, punched; card-cases, any size; 
menu covers; factory record protectors; tag holders; 
bill-fold envelopes; stamp containers, etc. Made of 
acetate (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us for details. 


Markile Company, Mfrs. 


3633 S. Racine Ave. Chicage 9, U. S. A. 





=E 


DAYTON STENCIL 
WORKS CO. *chic™ 


Mao weeLER .. 
DON’T LOSE THOSE ORDERS 
NEEDLESSLY! 

IT COSTS YOU LESS TO DRAW 
FROM OUR LARGE STOCK OF 
WOOD AND STEEL 
DESKS - CHAIRS - FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 
IMMEDIATE SHIPMENTS 


Write or call for complete information, prices and dealer discounts. 








OFFICE FURNITURE WHOLESALE DISTRIBUTORS 


WAREHOUSES 
NEW YORK 4. N.Y MIAMI, FLORIDA 
74 BROAD ST 70. N_E. 2nd ST 
BOling Green 9-8231 82-8484 


LOS ANGELES, CALIF 
830 WILSHIRE BLVD 
TR—7003 











soRT-()-FILE 


SAVES 20% TO 60% TIME 
30 Models. Systems Sorting Service 


THOUSAND IN USE For fast hand-sorting of cards, 


checks, letters, invoices, orders, 

business forms or public docu- 

ments. We make all types from 

tiny desk models to shuttle-carri- 

age machines. Write for illustrated 
mA circulars. 

You've Always Wented Representatives everywhere. 


Associated Industrial Designers 
P.O. Box 12652, Los Angeles 39, California 
Plant: 1248 East Sixth Street 


(os ) 
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) —— MODERN 
i 2 
y ' ae \ BAIL 
‘  - { | FOR 
b= 8 OLDER UNDER- 
Replaces old paper fingers and roa WwooD 
INSTALLED IN 5 MIN 
ALL SIZES UP TO 18° TYPEWRITERS 


COSTS LITTLE—MAKES OLD UNDERWOODS WORTH MORE 
Seianentententen Also -———————-——— 


MADDOX NEVER-STICK BAIL ROLLS 


another fast selling item for all typewriters. They never 
la stick or bunch paper. They come assembled. Easy to 
/ install. Don’t come apart. Core and rubber self locking. 
Saves mechanic’s time. Cuts repair bills. Order or get 
information on these profit making items. 


WESTERN PATENT ACCESSORIES CO. 


6611 SUNSET BLVD. LOS ANGELES 28, CALIF. 
Also distributed by Ames Supply Co. 
















ng . « « Raise the headpiece to any desired 


PLANTS 

OFFICES : 

~ position . . . it will automatically stay at 
that position . . . To release the ““Magic- 
Hold,” raise the headpiece all the way. 
eNIGHT CLUBS it can then be lowered to the “flat” posi 


2 

ye tion. Available in the finest plastic mate- 

pS rials in a wide variety of colors. Show 
Leisurest for extra sales!!i 


WRITE FOR OUR NEW 1952 CATALOG OF LEATHER FURNITURE 


MOTELS 
GAME ROOMS 
DENS 





THE HANDY NEW 


Memo-Roll 


All-steel construction, Gray or 
Green Hammerloid finish—No 
parts to break or lose or get out 
of order—Rubber Cushion Sup- 
ot ~ 13/16" wide by 
a lar Add- 
ing ne Rolls 
about 256 
ft. Conve- 
nient Pencil 


LIST PRICE 
$1.50 Complete 
Extra Rolls 35¢ each 
Send for Literature and Dealer's Prices 


GRAN-ADELL MFG. CO. 


1925 N. ASHLAND AVE. « CHICAGO 22, ILLINOIS 














—, 














SECURITY BRAND 


Complete Line of 
DELUXE ALL LEATHER 
or CANVAS & LEATHER 


Mail Bags For Your 
Select Clientele 
WRITE FOR CIRCULAR: 


CAN-PROG,- 


33 & McWILLIAMS 5ST. 











FOR DRAFTSMEN, ENGINEERS, 
ARTISTS, ACCOUNTANTS 


tremely fine point is required! 


prices, write today to 








Model 1546 — desk scale, with Lustron 





TVA Tye) ee ee 


Model 1509 (illustrated) — for average 


office use. 5 Ib. by 2 oz. Computes 
postage for air-mail, first-class, and 
merchandise up to 4 Ibs. 


plastic body—2 Ibs. by 1 oz. 


Model 1530, Parcel Post Scale. 


25 Ibs. by 1 oz. 


Model 151 5, Heavy duty Parcel Post 
50 Ibs. by 2 ozs. 


Model 158, Hanson, Jr. 8 oz. by ‘2 o7. 
HANSON SCALE CO. 


525 NORTH ADA STREET * CHICAGO 22, ILLINOIS 











“1d Potut MECHANICAL 
PENCIL LEAD POINTER 


Leads are pointed in a fraction of the time 
required by messy, old-fashioned methods; 
and, the TRU-POINT is fool proof — 
will not break leads even when an ex- 


Puts perfect points on leads of mechanical 
pencils (draftsman type) and on wood 
pencils, after wood has been cut back 
with knife. Clean, easy to use. Guaran- 
teed mechanism. For literature and dealer 


SS «CELWARD MANUFACTURING CO. 


557 Paw Paw Avenve, Benton Harbor, Michigan 


The NEW 





Con RIGHT 


(line-by-line) 
COPYHOLDER 


Dealers prefer it... be- 
cause it's repair-proof, no 
service involved-customer 
can set it up himself. 

Ask for new Salesmen's 
Folder D to show to cus- 
tomers. 


COPY RIGHT MFG. CORP. 
53 Park Place, Dept. D-30 
New York 7, N. Y. 


Canadian Agents 
UNDERWOOD Ltd. Toronto |. 
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No. 900-N Arm Chair 
Large coil-spring seat 
with waterfall roll front. 
Flared leg design 
prevents back of chair 
from marring wall. 
Uphoistered armrests. 


No. 903-N Side Chair 


Matching unit with 
roomy, coil-spring seat 
and waterfall roll front. 
New flared leg styling. 
All-welded, all-metal 
frame with leg braces. 


YOU’LL 










No. 1250 
Executive 
Posture 
Chair 
Precision engineered to uphold 
the executive position! Free 
floating posture back adjustable 
four ways. Spacious, coil-spring 
waterfall roll front seat. 

















GET A BIG CALL FOR 


ROYAL'S NEW EXECUTIVE CHAIRS 





pp oe ae es ee bs 














Rc ROYAL METAL MFG. CO. 

q 175 N. Michigan Ave., Dept. 56, Chicago 1 

q Please send us your new Royal catalog of office 
furniture. 

PH Firm Name * 

aq Address. 

- City Zone___State 

zg” 

Bese ee ee ee 
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We've redesigned our office line! Now, at no increase in prices, 
these improved features become standard on all Royal office 
chairs: Wall-saver flared leg design in matching ensembles, 
waterfall seat fronts, and upholstered armrests. All this plus our 
new posture chair for executives adds up to a greater profit 


potential for you! Write for free Royal office catalog today. 


metal furniture since "97 EZ? 


ROVAL METAL MANUFACTURING COMPANY 


175 North Michigan Avenue, Dept. 56, Chicago 1! 


Factories: Los Angeles - Michigan City, ind. - Warren, Pa. - Walden, N.Y. - Gait, Ontario 
Showrooms: Chicago « Los Angeles « Sen Francisco « New York City 
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Heya has IT! 


‘185 


Conqueror Spirit Duplicator... 





sin ope "IT’S TERRIFIC... 2° { wires a dealer in Idaho 


























Dy) 2. 
ws | oo : a bi “RUNS VERY SMOOTHLY...” writes a dealer in Oregon 
Tag l. “EVEN BETTER THAN WE EXPECTED...) P'°"=“3scler 








The CONQUEROR is rolling off the assembly lines, and the comments and 
compliments are coming in. The response to this revolutionary new duplicator 
is far better than even we anticipated. The entire trade is enthusiastic about 





© ” this amazing new spirit duplicator that has all the features, offered at a low, 
s low price. 
3s y Reset ter If your stock has not yet been delivered, we ask you to be patient a little 
r want it— longer. Volume production is now under way, and we will fill all accumulated 
orders in the near future. 
it feed 
Prints 
J. x 14 Pp °"|rE ° ° . 
a Ask your HEYER man, or write for literature and prices. 
Buy Heyer — famous in duplicating for 50 years 
y iT H E ni EY E e Cc i @ ] R PO RATI °o N 1852 South Kostner Avenve, Chicago 23, Illinois 
Eastern Office Western Office Canadian Distributors 
17 East 17th Street 2610 Sunset Bivd. The Brown Bros. Ltd., 
New York 3, N.Y Los Angeles 26, Calif. Montreal—TORONTO 
Vancouver 





A Great New 
PRODUCT 


. at a New 


PRICE 


. with a “Big Margin” 


of PROFIT! 


4 
Sx% 4, 









UN DE RW oop 
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It will pay you to SKomote UNDERWOOD! 





The new Underwood CORRESPONDENT* 
Portable is a PReferred, PRestige prod- 
uct ... at a sales PRoducing PRice... 
with an extra PRemium in bigger PRofit. 

It combines lightness and sturdiness 
and good looks ... and has many of the 
Underwood Standard Typewriter fea- 
tures. 

It has a beautiful new Fashion-Tone 
Grey Finish comes in a new 
PERMA-PACK Carrying Case. 


Underwood Corporation 





01007 1: CORRESPONDENT 


ae and CASH IN on the UNDERWOOD PRotit story! 


What a demand there'll be for the 
CORRESPONDENT .. . for individual and 
family use ... as well as for school and 
graduation presents. 

PRomote the CORRESPONDENT! Sell 
the PR story! Get that big margin of 
PRofit! 


*The CORRESPONDENT fills out the 
Underwood Line of Portables, between the 
incomparable CHAMPION and the ever- 
popular LEADER. 


. Adding Machines. . 
. Carbon 


Typewriters . . 
Accounting Machines. . 
Paper . . . Ribbons 


One Park Avenue 
Underwood Limited, Toronto 1, 
Sales and Service Everywhere 








New York 16, N. Y. 
Canada 








